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Check the Shocks 
on Every Job 


(Page 47) 





PERFECT CIRCLE PISTON RINGS ARE BUILT TO TAKE IT 
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You are looking at the profile of a piston ring magnified many 





times on a powerful comparator. These highly-accurate opti- 
cal devices are used in the factory to compare finished rings 
with standard dimensional specifications. 

The comparator is but one of the many sensitive instru- 
ments employed by Perfect Circle to maintain uniform 
high quality in all production rings. Such precise control of 
machine operations assures you of better ring performance. 


Whatever the need, Perfect Circles are built to take it. Put 


your trust in the ring preferred by more engine makers and 


mechanics than any other—Perfect Circle. 


PERFECT 2. CIRCLE 


PISTON RINGS : PRECISION CASTINGS : POWER SERVICE PRODUCTS - SPEEDOSTAT 
HAGERSTOWN, INDIANA. DON MILLS, ONTARIO, CANADA 








ANOTHER BLUE STREAK I CAN’T UNDERSTAND IT—I IT‘LL BE A PLEASURE 


JUST HAD IT REPAIRED, AND AND A PRIVILEGE To 
SECRET SERVICE TIP FOR YOU. ALL OF ASUDDEN IT WOULDN'T ) BE OF SERVICE 
START AT ALL. TO YOU, 

MISS GLAMARR! 












































“A Case of 
BOY MEETS COIL” 




















[paren THIS CAR HAS A 12-VOLT RIGHT, SHERLOCK! J EXACTLY, MICHAEL! THERE'S AND I'D BETTER ‘ 
IGNITION SYSTEM! IT IS IS OBVIOUS THAT } IT’S A WONDER TROUBLE IF YOU SUBSTITUTE | CHECK TO SEE IF 
| “THE INCORRECT I2-VOLT COIL HAS TO ME THAT THE ANY BUT THE SPECIFIC COIL THE EXTERNAL 

\ BEEN INSTALLED! UNQUESTIONABLY, COIL HOUSING CALLED FOR IN A !12-VOLT RESISTOR IS OPEN 


NN THAT IS WHY YOUR CAR WILL DIDN'T BLOW IGNITION SYSTEM! AND See 
NOT START! ye - THERE ARE SEVERAL / 


~~ he ~*h , so titi a on 
Nw Pe | 12-VOLT £>. 2, . 





7? 
CONSIDER! 





y ‘ my 
® ON LATE-MODEL GM CAKS, THE RESISTANCE IS BUILT 
INTO THE WIRING HARNESS GOING TO THE COIL. 


- READ ALL ABOUT HOW TO 
— PPM SERVICE “THE FOUR I2-VOLT 
NO WRONG (i a ee \» _ IGNITION SYSTEMS"IN 


cours FORME! & sos 
mee FOUR cre BLUE STREAK service 








IT'S ALL HERE ; 

IN THIS = ————— 

BLUE STREAK ae 
BULLETIN. 


a — 


WRITE NOW—!TS FREE! 
STANDARD MOTOR PRODUCTS, INC. 
37-18 NORTHERN BLVD,,LONG ISLAND CITY |, N.Y. 

















BLUE STREAK IS 
V0) 1m OM 10) -4 Olam 
RIGHT...1T PAYS eI \ ep een OO LA 


TO KNOW YOUR IGNITION LINE 
COILS! 








CONTACT POINTS ® REGULATORS @® SWITCHES ® COILS ® CONDENSERS © WIRE AND CABLE 
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Give your customers extra miles of trouble-free driving 
with BCA quality replacement ball bearings 


When you replace with BCA, you insure 
your customers’ safety 
and build profits for yourself at the same time! 


Here’s how to win, satisfy and keep customers the BCA way: you 
assure safety of operation because all BCA ball bearings are quality 
engineered. You reduce frequency of service because BCA ball bear- 
ings are precision made. You offer complete ball bearing service be- 
cause BCA makes bearings for wheels, clutches, generators, trans- 
missions and differentials. And you can give fast service because your 
BCA jobber has complete stocks. 

Cash in on the automotive bearing market. Call your BCA jobber 
today for full information or for fast delivery from stock on the com- 
plete BCA line. 


BCA BALL BEARINGS \ijbi\ 


FEDERAL-MOGUL SERVICE 
DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. « DETROIT 13, MICHIGAN 
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Troubleshooting Ford’s Overdrive 
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GM Diesel Injector Service ........ 
Chrysler’s Ram Induction Manifold .. . 
Body Shop: Rambler Wagon Tailgate . . 
1960 Passenger-Car Specifications . . . 
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Markets ... 
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SELLING CARS AND SERVICE 


Check the Shocks on Every Job . 
(because the car owners rarely know when 
their shocks need replacing. The market for 
extra dollars here is told by this Louisiana 
garage owner.) 


Sell Thermostats! 
(and while you'll never get rich doing it, you 
can find out that there’s a rich source of extra 
service dollars awaiting you, as this Virginia 
service station operator learned.) 


Pressure Cap Sales Offer Bonus Bucks 50 
(which means that while you’re checking the 
cooling system for winter is an ideal time for 
inspecting this vital element to winter-time en- 
gine operations. This Texan sold 128 caps in 

one month!) 


, . 2  Qerrrrrrrcrerrrrriiee 
(and you'll see that this is really a new power- 
plant designed for greater economy.) 


’61 Lancer and Dodge . 
(in which Dodge’s compact, the Lancer, shows 
off its fine points.) 


‘‘Goodby, Downtown; Hello, Open Space’”’ . . 
(and what happened when this big dealership 
moved to suburbia to get rid of the downtown 

congestion in Washington, D. C.) 


Beauty Reconditioning Brings in Other Jobs . 
(which wasn’t anticipated when the appearance 
department was first created at this dealership 

in Birmingham, Ala.) 
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N 
ORPORATIO 
HEMICAL C 
IAYCEE Cord, Connecticut 


Theree 4 
big ditterence between 


NEW 


Bondo BODYNAN 


and ordinary plastic tillerg! 


.. made especially for the autobody man! 


® ODORLESS — WONTOXIC! Here it is. . . Bondo’s new BODYMAN .. . the most important 
break-through in autobody plastic filler to date. The cream catalyst 
requires no kneading. BODYMAN won't shrink—provides superior 


— LAC / 
ad FLEXIBLE IER TO HANOLE: feather edging. Both catalyst and compound feature a different color 
to allow easier mixing, and a quick check on thorough mixing. Dust 


@ RESILIENT — WOT RUBBERY! It’s now reduced to heavier-than-air particles that drop quickly to 


the floor without stirring up a storm! 


@ SAFE — WON-IRRITATING/ Get all the facts on trend-setting BODYMAN from your automo- 


tive jobber today. 
BONDO DIVISION, JAYCEE CHEMICAL CORP., NORTHFORD, CONNECTICUT 
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Louisiana's new motor vehicle inspection law becomes effective Jan. 1. Automotive folks 
would like to see such laws taking effect also in the majority of the states, which 
have no safety inspections. Hopes for such enactment are running a bit higher these 
days in the Carolinas and Kentucky. 





Asheville, N.C., Galveston, Texas, or Lexington, Ky., got wiped out. Well, not 
exactly, but the equivalent of the population of one of these cities was killed 
in motor vehicle accidents over the South between 1949-59, according to the 
Atlanta field office of the U. S. Department of Commerce. 130,491 persons 
died in these accidents—an average of 35 a day. In the nation as a whole 
368,190 died—four every hour of the ten-year period. 





But most cars are not mechanically unsafe. So some authorities maintain; some have 


died—or their relatives have—before they could learn they were in that five per 
cent where official reports are certain that the car was faulty. California, with 
34,626, ran first in the ten-year motor vehicle fatalities. Texas was second with 
24,875. Other Southern states high on the list were North Carolina, 11,433; Florida, 
9,976; Georgia, 9,975; Virginia, 9,056; Alabama, 8,516; Tennessee, 8,215, and 
Kentucky, 8,157. 





Hopskipping the industry: Volkswagen for '6l has 10% more oomph—up 

to 40hp from the previous 36. The combustion chamber and valve mechanism 
have been redesigned and compression ratio has gone to 7 to l from 6.6 to l.... 
Registrations of the German ''beetle'' were up 41% the first half of this 
year over the same period of '59....Profit of franchised dealers, Says 

the National Automobile Dealers Association, was down to $81 per new car 
sold this first half of 1960, compared with $100 per new car sold in the 
same period of last year. But the operating profit for the first quarter 
of ‘60 was only $70 per new car sold, so the second quarter was decidedly 
better. How well the remaining '60 models are liquidated and the public 
demand for the ‘61's will spell out the figures for the whole year..... 

A meeting to form the Virginia Automotive Wholesalers Association has been 
set tentatively for 1:30 p.m. Oct. 24 at the Jefferson Hotel in Richmond. 





Guard your catsup bottle! It isn't safe to leave it around just anywhere. It may be 
next, ‘cause a reporter for the New York World-Telegram used the distillation of 
about 1,000 oranges to propel his Rover along New York's streets. This fuel cost $9 a 
gallon, so don't sell your oil stocks too quickly. The orange distillate got 15 miles 
to the gallon in traffic. On the return trip gasoline did better—l19mpg. There's 
talk of trying a vodka martini next. 





The public's upturned nose: It's zeroed in your direction. Complaints about the 
automotive industry run second over the nation only to the home improvement field. 
That's what a Better Business Bureau executive told South Carolina garagemen last 
month (page 11). ''Unsatisfactory installation'' and ''failure to fulfill the 
contract or guarantee'' brought the biggest gripes. In1958 there were 214,418 
complaints or inquiries regarding the home improvement field and 181,162 relating 
to the automotive industry. 
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PISTONS 


Preferred Performance 








Sealed Power Stainless Staal. oil ring 


does things no other ring can do!* 


Stainless steel resists corrosion- 
makes it virtually impossible for 
troublesome sludge and carbon de- 
posits to build up. Overcomes oil 
ring plugging—oil pumping. 


* Stainless steel maintains its original, 


built-in tension indefinitely so it de 
livers better oil contro] far longer 
than ordinary rings. 

The high number of spring ten- 
sion points assures oil control in 


STAINLESS STEEL OIL RING U. S. PAT. NO. 2,789,872 


tapered and out-of-round bores. 

Side seals in groove—stops oil go 
ing around back of ring—no smoking 

End-abutment design produces 
ring tension independently of con 
tact with bottom of piston groove 
eliminates groove depth problems 

Chrome-plated, factory-seated 
side rails give instant oil control. 
Sealed Power Corporation, Muske 
gon, Michigan. 


led Krome X 
wer PISTON RING SETS 


SLEEVES AND SLEEVE ASSEMBLIES 


WATER PUMPS TAPPETS 
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Big Air-Conditioning Market Visualized 


— a OF all new cars rolling off the assembly lines five years from now 
will be equipped with air conditioning.” 

That is what Joseph B. Elliott, president of the York Division of Borg- 
Warner Corp., told a management institute sponsored by the National Ap- 
pliance and Radio-TV Dealers Association in Washington, D. C., last 
month. 

The automotive industry is doing a better job of selling air conditioning 
than the air-conditioning industry, Elliott said, adding that less than 
3,000 cars were air conditioned in 1950 compared with an estimated 750,- 
000 this year. 

He pointed out that only about eight per cent of the homes in this coun- 
try are now air conditioned and predicted that unless something is done 
to sell the public on the benefits of air conditioning in homes, “only 20% 
of this vast potential market will have air conditioning by 1975.” 

If air-conditioning manufacturers and dealers learn how to market 
their product as successfully as other segments of the appliance industry 
have done, Elliott said, “within a few years it won’t be at all unusual to 
have a large part of our population leave their air-conditioned homes in 
an air-conditioned automobile; catch an air-conditioned train or bus to 
an air-conditioned office; lunch in an air-conditioned restaurant and visit 
an air-conditioned factory before starting the trip home. 

“An air-conditioned city is within easy reach of our present tech- 


nology,” he said. 


Macon, Ga., Houses Wheeler’s Auto Machine Shop. 


Close on Saturday 


Jobbers are Bailey Auto Parts, 


T HIRTY garages and ten jobbers 
in Macon, Ga., have begun op- 
erating on a five-day week, follow- 
ing usual schedules Monday through 
Friday, but closing all day on Sat- 
urdays. 

Repair shops include Auto Elec- 
tric & Battery Service, Baker Body 
Shop, Bartlett & Ashley Battery & 
Electric Co., Baskett’s Garage, Be- 
cham Auto Service, Byrd’s Garage, 
Snake Byrd’s Garage, Carlisle Ga- 
rage, Doolittle’s Auto Service, Ga- 
tor’s Wheel Alignment, Georgia 
Auto Co., Ralph Howell’s Auto- 
matic Transmission Co., Jackson 
Brothers Garage, Johnson & Diane, 
Lee & Andrews Auto Repair, Li- 
gon’s Garage, M & B Alignment 
Service, Jack Mann Co., Joe Mas- 
sengale Tune-Up Service, Monk’s 
Garage, Monroe’s Garage, Reed’s 
Auto Body & Repair Shop, Thomas 
Sapp’s Garage, A. C. Shaw Auto 
Service, Smith & Stroberg Body 
Shop, Bob Stevens Body Shop, Bill 
Strong Garage, Ed Taylor’s Garage, 
Treadwell Brake & Alignment and 


Bearings Supply Co., Butler Supply 
Co., Carburetor & Electric Service, 
Cassidy Auto Parts, Georgia Tool 
& Supply Co., Inc., Hoppy Auto 
Parts, Hogan Auto Parts Co., K & 
K Auto Parts & Supply Co. and 


Motor Parts Co. 
Spearheading this change was 
Ralph Doolittle of Doolittle’s Auto 


Service. 


Brake Fluid Tests Show 
15 Brands Deficient 


freee 75 brands of brake fluid 
revealed that 15 were below 
SAE standards, according to Charles 
M. Heinen, assistant chief engineer 
of Chrysler Corp. engineering di- 
vision’s materials laboratories. 

Although the average motorist 
pays little or no attention to the 
brand of brake fluid in his car, a 
substandard fluid could cause com- 
plete failure of the braking system. 

“Substandard brake fluids,” Hei- 
nen said, “can bring about complete 
loss of braking by causing vapor 
lock. They can also cause serious 
damage through corrosion and the 
swelling of rubber parts. Chief rea- 
son for the potential danger lies in 
the low boiling point.” 

Included in 26 states now permit- 
ting the sale of only SAE Type 70- 
R or heavy-duty brake fluids are 
Alabama, Florida, Georgia, Ken- 
tucky, Louisiana, North and South 
Carolina, Oklahoma, Tennessee, 
Texas, Arkansas, Delaware, District 
of Columbia, Mississippi and Vir- 
ginia. 


Regular Grade and Credit Cards Expand 


A* INCREASING preference for regular-grade gasoline and a greater de- 
+& pendency on credit cards are among the preliminary results shown 
in the latest survey of the habits of the American motorist conducted by 
the Du Pont Co.’s Petroleum Chemicals Division. 

A detailed report on the “Profile of the Motorist” survey, based on 
4,500 personal interviews conducted across the country earlier this year, 
will be available after tabulating work has been completed 

This is the fourth in a series of Du Pont-sponsored studies of motorist 
buying habits and service station operations. The current survey will 
compare replies with the responses to interviews made in 1952 and in 
some cases with a 1956 study which dealt largely with the reasons behind 
attitudes and practices. 

For example, 24.5% 
company credit cards, compared with 18% in 1956 and only 11.7% 
1952. 

When asked, “Which grade of gasoline do you usually buy?”, 
of this year’s respondents said regular, a substantially larger proporation 
than the 50°% who said they bought regular in 1956 and 48.59% in 1952 


of those interviewed in 1960 said they used oil 
in 


58.2° 
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CHAMP brings Load Support Spring comfort and safety 
to the new short shocks used on many new cars, com- 
pact and foreign models. No. 211 design is the same 
that made CHAMP No. 110 a best-seller for standard - 
size shocks. 

Exclusive "SECRET OF SILENCE” live rubber cushions at 
top, bottom and middle of spring... licensed to CHAMP 
by Monroe Auto Equipment Co. These time-tested 
cushions prevent all metal-to-metal contact to assure 
quiet, trouble-free spring action. 

Order CHAMP No. 211 Load Support Springs from your 
jobber. Priced and packed the same as No. 110. Install 
quickly over existing good shocks. 


NOW LICENSED BY MONROE! Under u.s. pat. No. 2,912,235-2,896,938 
JOBBERS — Write for the big new 1960 catalog! 


olen CHAMP ITEMS, INC. 


6191 MAPLE AVE. * ST.LOUIS, MO. 
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The 1961 Models 
Appear on the Stage 


The October issue will give you the 
chance to ‘‘take apart’”’ the sales and tech- 
nical details of the new models. It will 
carry material gleaned by the editors 
from thousands of miles of travel—from 
Detroit to Miami—to press conferences at 
which the factory executives answer 
questions aimed at keeping you better 


informed. 


TECHNICAL-WISE 


As happens every year with these new 
models, there are technical changes, es- 
pecially in some of the new compacts. 
Pontiac’s little car with its transaxle sports 
some alterations about which you must 
inform yourself. 

The October issue will carry art work 
detailing many of these features new in 
this industry. It'll become a reference 
piece for you as you begin servicing the 


’61 cars. 


SERVICE-WISE 


Upcoming from the typewriter of that 
veteran technical editor, Ed Lowery, will 
be an article on prop shafts and U joints 
and how they can affect noise and vibra- 
tion. 

He’ll also tap out a treatment on door 
handles and cylinder locks, covering how 
to remove and install them when these 
jobs bob up for the ever-busy body shop 
operators. 
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Sept. 18-19—Annual convention of 
Kentucky Automobile Dealers As- 
sociation, Sheraton Hotel, Louisville. 

Oct. 22-24—Annual convention of 
Arkansas Automobile Dealers Asso- 
ciation, Marion Hotel, Little Rock. 

Oct. 23-25—Annual convention of Au- 
tomotive Trade Association of Vir- 
ginia, Hotel Roanoke, Roanoke. 

Oct. 28-Nov. 2—Annual convention 
of Florida Automobile Dealers As- 
sociation in Caribbean cruise in the 
Hanseatic. 

Nov. 6-7—Annual convention of Okla- 
homa Automobile Dealers Associa- 
tion, Skirvin Hotel, Oklahoma City. 

Nov. 13-15—Annual convention of 
Mississippi Automobile Dealers As- 
sociation, King Edward Hotel, Jack- 
son. 

Jan. 15-19—Annual convention of Na- 
tional Independent Automobile Deal- 
ers Association, Eden Roc Hotel, 
Miami Beach. 

Jan. 28-Feb. 1—Annual 
of National Automobile 
Association, San Francisco. 

March 13-14—Annual convention of 
Louisiana Automobile Dealers Asso- 
ciation, Roosevelt Hotel, New Or- 
leans. 

April 30-May 2—Annual convention of 
Tennessee Automotive Association, 
Andrew Johnson Hotel, Knoxville. 

May 7-9—Annual! convention of Texas 
Automotive Dealers Association, 
Gunter Hotel, San Antonio. 

May 14-16—Annual convention of 
Georgia Automobile Dealers Associa- 
tion, General Oglethorpe Hotel, near 
Savannah. 

Feb. 3-7, 1962—Annual convention of 
National Automobile Dealers Asso- 
ciation, New York City. 


convention 


Dealers 


GARAGEMEN 


June 28-July 1—Annual convention of 
Independent Garage Owners of 
America, Lowry Hotel, St. Paul, 
Minn. 


WHOLESALERS 


Oct. 19-22—Annual convention of Au- 
tomotive Wholesalers of Texas, Rice 
Hotel, Houston. 

Oct. 28-29—Annual convention and 
trade conference of Automotive 
Wholesalers’ Association of Louis- 
iana, Royal Orleans Hotel, New Or- 
leans. 

Nov. 16-17—Annual convention of 
South Carolina Automotive Whole- 


°* Felelas _ 
MaKe See Oy 


This is an artist's conception of the new 250,000-square-foot, multi-million-dollar 
manufacturing plant of The Electric Autolite Co. being constructed in Decatur, 
Ala. Initial production of automotive replacement parts will begin early in 1961 
with the hiring of employes already underway. Autolite plans to produce reg- 


ulators, 


distributors, solenoid switches, 


relays, governors, condensers and other 


automotive parts there. It will be Autolite’s second manufacturing plant in the 


South. Autolite has operated a battery plant at East Point, Ga., 


salers Association, Wade Hampton 
Hotel, Columbia. 

Nov. 17-19—Annual convention of 
Florida Automotive Wholesalers As- 
sociation, George Washington Hotel, 
Jacksonville. 

Dec. 2-9—43rd annual meeting and 
24th annual manufacturers-distribu- 
tors conference of Automotive Elec- 
tric Association, Edgewater Beach 
Hotel, Chicago. 

Dec. 11-12—Annual convention of 
Georgia Automotive Wholesalers As- 
sociation, Biltmore Hotel, Atlanta. 

Feb. 12-15—Meetings of Automotive 
Affiliated Representatives, Biltmore 
Hotel, Los Angeles. 

Feb. 13-14—Annual sessions of Auto- 
motive Booster Clubs International, 
Statler-Hilton Hotel, Los Angeles. 

Feb. 14-15—Annual convention of Au- 
tomotive Service Industry Associa- 
tion, Biltmore Theater, Los Angeles. 

Feb. 16-19—13th annual Pacific Auto- 
motive Show, Memorial Sports 
Arena, Los Angeles. 

May 14-18—Annual convention of Au- 
tomotive Engine Rebuilders Associa- 
tion, Fontainebleau Hotel, Miami 
Beach. 

Feb. 28-March 3, 1962—International 
Automotive Service Industries Show, 
Chicago. 

Feb. 13-16, 1963—International Auto- 
motive Service Industries Show, 


Philadelphia. 
GENERAL 


Oct. 10-12—Annual trade show and 
convention of Automotive Parts Re- 
builders Association, Conrad Hilton 
Hotel, Chicago. 

Oct. 15-23—National Automobile Show, 
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Cobo Hall, Detroit. 

Oct. 24-26—Annual convention and ex- 
hibit of Truck Body and Equipment 
Association, Hotel Sherman, Chicago. 

Oct. 31-Nov. 3—Annual convention of 
Automotive Warehouse Distributors 
Association, Muehlebach Hotel, Kan- 
sas City, Mo. 

e 


The power steering pump on 1961 
Dodge engines features a self-tightening 
drive which adjusts itself automatically 
to varying load conditions. The light 
(left) illustration shows the pump in the 
“no-load” condition. When steering ef- 
fort is applied, the load causes the pump 
to rotate in a clockwise direction, in- 
creasing belt tension and preventing 
slipping. The result: less belt slippage 
and less noise at full, lock turn position. 
The new system reportedly provides a 
more uniform steering response under 
all driving conditions. 





WE DARE YOU se 
To Show Us A Better Value! 


Air Power at Your Fingertips 
| i For Only $159.50! 


Here’s a brand new tire changer—COATS’ 
CHALLENGER—which offers all the ad- 
vantages of air-powered bead-loosening 
at a price no other manufacturer can 
equal. Only Coats’ advanced production 
methods can give you so much value for 
such a low price. 


NEW 


NO-WORK BEAD LOOSENING 


M O D E L Huskiest air cylinder loosens toughest beads in sec- 
JUST $45990 onds. Exclusive cam-action leverage* directs the 


Freight Paid push where it ought to be, squarely on the bottom 








Other Coats models 
that use cam-action 
leverage to apply the 
bead-loosening force 
NES progressively, as 
THREE-STAR MODEL it’s needed, are the 
Famous 3-STAR TIRE- 
“hy MAN, still offered at 
eae, only $129.50 — the 
“ {yt mighty All-Star and 
VA the most advanced of 
Pal 


all, the Twin-Air. 


~ 
\ 
) 


ALL-STAR MODEL 
ese * Send postcard for 
| ’ 2 FREE Performance 
Be jf Facts on Coats’ 
eal exclusive Cam-Action 
Leverage. 


TWIN- AIR ‘MODEL 


bead. Cylinder carries best guarantee in the industry. 


NO-STOOP OPERATION 
Complete operation is off the floor and kept at the 
convenient height it belongs. 


LIGHTNING SPEED 

Your business depends upon serwice to show a 
profit. Coats alone stresses speed, actually designs 
changers to work faster than all others. 


COATS’ FAMOUS COMBINATION TOOL 


Extra-safe mounting and demounting as specified by 
tire engineers. Challenger handles all sizes — 12 to 
17 inches in diameter. It’s especially engineered for 
13 and 14- inch wheels. 

Write for free literature, Dept. No, 901 

HOME OFFICE: 12 Depot Square, Englewood, New Jersey 


MIDWEST OFFICE: 56 West Maple Street, Chicago 11, Illinois 
WEST COAST OFFICE: 3453 Cahuenga Boulevard, Los Angeles 28 


JACK P. ENNESSY 
COMPANY iB Ronen -B 200-2 Ws 28?) 
Manufactured by COATS COMPANY 
Fort Dodge, lowa 


COATS PROVED BEST, COSTS LESS — MADE BY THE WORLD'S LARGEST MANUFACTURER OF TIRE-CHANGING EQUIPMENT 


10 Want more facts? Use Reader Service Card Page 115 
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Top photo: Leaders and some of the speakers at the first annual convention of the 
Independent Garage Owners of South Carolina included (Il. to r.): seated, Lewis 
Allison of Greenville, retiring president; W. Athell Yon of Charleston, the new 
president; Horace E. Beach of Columbia and Thomas Black of Spartanburg. vice 
presidents, and J. H. White of Greenville, secretary-treasurer: standing, H. D. 
Rentz of Charleston, the retiring national delegate: Tom Rish of Columbia, the 
convention chairman; J. B. Bagwell, Jr., of Charleston, president of the South 
Carolina Automotive Wholesalers Association: Cecil Morris of Greenville, im 
mediate past president of SCAWA, and Traugott Kern of Columbia, who handled 
details of the convention and is executive secretary of SCAWA. Inset shows W. 
Claude Powell!, Jr., of Columbia, the new national delegate. Bottom photo shows 
the luncheon session at which Secretary of State O. Frank Thornton spoke. 


Automotive Gets Black Eye 


C OMPLAINTS about the automotive 
A industry run second over the 
nation only to the home improve- 
ment field, an official of the Better 
Business Bureau told the first an- 
nual convention of the Independent 
Garage Owners of South Carolina at 
Columbia last month. 

“The No. 1 problem among the 
inquiries about your industry is un- 
satisfactory installation and No. 2 
is failure to fulfill the contract or 
guarantee,” said Donald L. Libby, 
manager of the Columbia Better 


Business Bureau 

In 1958 there were 214,418 com- 
plaints or inquiries regarding the 
home improvement field and 181,- 
162 relating to the automotive in- 
dustry, he said. In third place was 
the home appliance business, with 
149,612 

Automotive ranked fifth from the 
top of complaints in 1955, third in 
1956 and in °57, 58 and ’59 placed 
second, he reported 

Other speakers included J. B. 
Bagwell, Jr., of Charleston, presi- 


SOUTHERN AUTOMOTIVE JOURNAL for September 1960 


dent of the South Carolina Auto- 
motive Wholesalers 
Cecil Morris of Greenville, immedi- 
ate past president of SCAWA; 
Henry S. Clark of Atlanta, execu- 
tive secretary of the Georgia Auto- 
motive Wholesalers Association; 
Wayne T. Showalter, Columbia pub- 
lic relations expert; C. O. “Jack” 
Kendrick, state supervisor of the 
Bureau of Apprenticeship Training; 
O. Frank Thornton, South Caro- 
lina’s secretary of state, and Wil- 
liam C. “Bill” Herbert, editor of 
SOUTHERN AUTOMOTIVE JOURNAL 
As the 
two-day convention, a reception and 
barbecue were staged by W. Claude 
Powell, Jr., 


ing vice president and veteran Col- 


Association; 


concluding event of the 


the association’s outgo- 


umbia garageman, at the Powell’s 
Lake Murray home 


NADA Region Meets in Florida 


Current association problems will 
be aired at the regional meeting of 
the National Automobile Dealers 
Association to be held Oct. 3 at 
Ponte Vedra, Fla. Presidents, man- 
agers and other officers of state 
dealer groups in South- 
eastern states will be present. It is 


several 


one of several meetings held regu- 
larly over the country 


Receiving his certificate of completion 
ot apprenticeship as a qualified auto- 
motive machinist with the Mountjoy Co. 
of San Antonio, Texas, is Gale L. Harper 
(center), a native of Weston, W. Va., 
who started his training four years ago. 
A. W. Helmke (left), field representative 
of the U. S. Department of Labor's Bu- 
reau of Apprenticeship and Training. 
made the presentation, assisted by C. H. 
Mountjoy (right), firm president. Mount- 
joy set up the apprenticeship program 
in 1945. 


, 





Are You Get Your Share 
of FILTER Sé LES for--- 


Don’t sit and wait! The answer to your Foreign Car 
Filter problem is here! Your customers are looking 
for Filter Cartridges in the WIX FCA-6 Assortment 
RIGHT NOW .. . not next Fall! With these genuine 


WIX Cartridges you can service 85% of all Foreign 





THESE 6 WIX FILTERS 
1—PC-300P 1—PC-304P Cars on the road. 
1—PC-301P 1—PC-306P 
1—PC-302P 1—PC-308 The FCA-6 Assortment gives you giant coverage — at 
midget cost! In addition to the 6 Cartridges, you get 


SERVICE THESE 20 MAKES 
Allard MG a Handsome Window Streamer PLUS the 1960 WIX 
1 agate  enguamaae Dial-O-Matic Cartridge Selector that enables you to 


Austin Morgan é Z 3 é ; : 
Austin-Healy Morris instantly identify the right oil and air filter on ALL 
Daimler Standard American Cars and Light Trucks . . . Oil Filters on 


Datsun Sunbeam-Talbot : z : : 
Fiat Triumph ALL Foreign Cars. Get this money-making assortment 
Ford-English Vauxhall from your WIX jobber TODAY! 

Hillman Volvo ‘ 
Lancia Wolseley 

THE FCA-6 ASSORTMENT GIVES 

YOU ALL 6 FILTER CARTRIDGES 

PLUS 

THIS WINDOW POSTER 

PLUS 

DIAL-O-MATIC SELECTOR 








DIAL-O-MATIC instantly identifies the 
right Oil and Air Filter Cartridge for 
ALL American Cars and Light Trucks— 
Oil Filter Cartridges for Foreign Cars. 
It's a must for busy service stations. 








WIX CORPORATION : - - GASTONIA, N. C. 


In Canada: Wix Corporation Ltd., Toronto 
in New Zealand: Wix Corporation New Zealand Ltd., Auckland 
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NTAKE MANIFOLD 


SRAPH 


Installed in this new Studebaker Lark six-cylinder OHV engine is the new smog- 
reducing device which will be on all 1961 Studebaker cars destined for California 
delivery. Instead of being released into the atmosphere from a trailing tube under 
the engine, crankcase fumes (unburned gasoline fumes which escape from the 
rings in the cylinders) are picked up at the adapter (lower left) and carried through 
the pipe to the intake manifold (right) where a regulating valve is located. Thus 
the fumes are fed back into the engine’s breathing system to be burned in the 
cylinders. This “positive type” crankcase ventilation system was developed after 
it was discovered that these fumes, rather than exhaust, accounted for a substantial 
proportion of the total hydrocarbon emissions from a car. 


Top: President Rooney 


ville, Ky., died recently. Among the 
first Cadillac dealers in the state, 

Thomas J. Miles, 84, one of the Miles later was associated with 
first automobile dealers in Louis- Standard Automobile Co. 


Miles of Louisville Dies Above: Secretary Wilson 


Rooney and Wilson 


The reduction of the emission of noxious crankcase fumes is accomplished by a 
new breather system that automatically returns all fumes through the carburetor 
and into the combustion chamber of the ‘61 Dodge Lancev. A newly-designed flow 
control valve regulates the amount of fumes fed to the raanifold. The carburetor is 
calibrated to give proper mixture to the engine at aJi operating speeds. Unlike 
other breather systems, no crankcase fumes are released in the atmosphere. After 
entering the combustion chamber, the combustible material is burned and dis- 
charged through the exhaust system. The mechanism is a spring-loaded valve op- 
erated by manifold vacuum and regulates the flow of gases or fumes to the system. 
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Named by Managers 


OHN W. Rooney of Montgomery, 
Ala., and George W. Wilson of 
Lexington, Ky., have been named 
president and secretary, respective- 
ly, of the Automotive Wholesaler 
Trade Association Executives. 

The group, which gathered in an- 
nual session at Mackinac Island in 
Northern Michigan last month, is 
composed of managers of state and 
regional wholesaler associations 
Wilson was reelected to his post and 
Rooney moved up from the vice 
presidency 

The association will hold its 1961 
convention at the Brown Suburban 
Hotel in Louisville July 23-25. 

James Hamilton of the California 
association was elected vice presi- 
dent and Glen Gaffney of the East 
Bay (San Francisco-Oakland) group 
was chosen treasurer. 

AWTAE was created several years 
ago, largely by Nathan M. Roberts, 
then the Alabama wholesalers’ man- 


ager 





Put yourself in your Customers’ Shoes! 


lo your customers today, the cost of auto ownership, maintenance 


and repair is a major budget item and, like other basic necessities, 
must be provided for regularly and without excessive regard for cost 
Almost everyone buys the best food and medical service he can afford 
Likewise with car engines, most customers will buy the better product 
if they know it exists—even if the initial cost is a little more 

If you were in your customers’ shoes, wouldn’t you at least want 
to know that all replacement engines are not the same? Today, people 
who can afford it buy the best. And even though a Rogers Remanu- 
factured Engine does cost a little more, its definitely superior crafts- 


manship and accurate dynamometer testing assures your customers of 


the lowest cost per mile possible. So put yourself in their shoes: Give 
"em a chance to buy the best. Tell them about Rogers. They'll be glad 
you did—and so will you! 


© 


Hs 
Koken a -BS 
Remanufactured 


Wee ENGINES 
‘ .1 Replacement Engine You Can Buy 
"4 


Remember, Your Reputation Rides With the Engines You Install! 
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The Lancer steers and parks easily because of a generous use of anti-friction bear 
ings and the use of the latest steering designs in steering geometry. The steering 
ratio is 20 to 1 and a curb-to-curb turning circle of only 37.1’. There are only 442 
turns lock-to-lock. When the steering wheel is turned, the pitman arm, the idler 
arms and the steering knuckle arms all swing through similar arcs in the same 
direction. Because of this. the effort required to turn the wheels near the limits 
of angular travel is only slightly more than that required to turn through the center. 


It's a Whopper of a Show 


2 patos of the nation’s major 
manufacturers are cooperating 
to stage a spectacular industrial 
show within the National Auto- 
mobile Show opening at Detroit's 
mammoth new Cobo Hall Oct. 15, 
the Automobile Manufacturers As- 
sociation announced. 

The exhibition, billed as “Auto 
Wonderland,” will be a big atten- 
tion-getting world’s-fair type of 
exhibit. It will be an added attrac- 
tion to the main event of the show 
the 1961 cars and trucks on display 
together for the first time. 

The exhibition will be unique in 
several respects. It will be the first 
time the full story of motor vehicle 
manufacture—from basic material 
to final assembly and test—has been 
told in exhibit form. It is the first 
time such a large and diverse group 
of industries and companies—many 
in keen competition with one an- 
other—has been brought together in 
close cooperation on a common pro- 
ject, the AMA said. 

Altogether, some 3,800 companies 
are participating directly or indi- 
rectly. 

The display, which will fill the 


104,000-square-foot first-floor ex- 
hibit hall of the building, is being 
planned and coordinated by AMA, 
sponsor of the show. Assisting in 
the effort is the Society of Auto- 
motive Engineers. 

The new-car and -truck exhibits 
will occupy a_ 300,000-square-foot 
area on the floor above 

“Auto Wonderland” will be di- 
vided into five coordinated sections: 
1—Automobile design, engineering, 
research and testing; 2.—Specialized 
vehicles; 3.—Materials producers; 
4—Component manufacturers, and 
5.—Highways, traffic safety and al- 
lied activities. 

The entire exhibition, institutional 
rather than commercial, will be in- 
tegrated to tell a complete story of 
ear manufacture and use. All dis- 
plays are being sponsored by indus- 
try associations or groups rather 
than by individual firms. 

The steel, glass, aluminum, rub- 
ber and plastics industries, for ex- 
ample, are among those sponsoring 
displays in the materials section. In 
the components area, the manufac- 
turers of electrical parts, wheels and 


drums, bearings, steering com- 
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automotive seating, fuel 
systems, lighting, transmissions, 
axles, differentials, parts, 
body parts and others will showcase 
the work of their industries. 

Among major industrial associa- 
tions participating are the American 
Iron and Steel Institute, represent- 
ing 2,600 companies; the Rubber 
Manufacturers Association, with 166 
members, and the Society of the 
Plastics Industry, composed of 1,000 
manufacturers. 

Other groups are expected to be 
added before the show opens in Oc- 


ponents, 


engine 


tober. 

In addition to the above institu- 
tions, many companies to date have 
joined together in industrial groups 
for the single purpose of developing 
exhibits. 


Undercoating Group 
Adopts Hallmark 


A HALLMARK seal designating 
high-quality automobile un- 
dercoating material has beer 
adopted by the Automotive Under- 
coating Manufacturers Association 
and will be awarded to products of 
manufacturers of undercoating ma- 
terial that meet or exceed AUMA 
standard specifications. 

Both members and non-members 
of the association are entitled to use 
the hallmark on each product that 
has been tested and approved by 
the association, officials of the group 
announced. 

Dealers, jobbers or undercoating 
firms using, selling or applying 
AUMA certified undercoating ma- 
terial can display the hallmark in 
their offices, departments 
and stores. It can be applied to all 
packages, labels, cartons and con- 
tainers used to package undercoat- 
ing material and can also be em- 
ployed in connection with advertis- 
ing and sales promotional material 


service 


Mrs. Ford Addresses Managers 


Mrs. Ella W. Ford, executive vice 
president of the South Carolina 
Automobile Dealers Association, 
addressed the annual meeting of 
the Carolina Society of Association 
Executives last month at Grove 
Park Inn in Asheville, N. C., on the 
subject “Convention Programming.” 
She is one of few ladies who man- 
age state dealer associations in this 
country. 








For Extra Headlamp Profits: 








Replace Burnout aad Mate 


When one 4002 goes, chances are the other’s just about 
had it, too. Why wait? Save your customer time, trouble 
and inconvenience. Suggest that he replace ’em both... 
it only takes a few minutes more. And, this extra sale 
brings extra profit. 

Insure these extra profits with Tung-Sol Dual Vision- 
Aid Headlamps — initial equipment choice of leading 
car manufacturers. Dual Vision-Aid Headlamps provide 
the kind of illumination your customers should have: 








sharper, more accurate low beams directed down the 
right side of the road, away from oncoming traffic... 
distance-devouring high beams that provide greater visi- 
bility and safety on the open highway and long, 
reliable service. 

Insure your service work and your profits. Tell your 
supplier to make ’em Dual Vision-Aid Headlamps. 
Automotive Products Division, Tung-Sol Electric Inc., 
Newark 4, New Jersey. 








‘s) TUNG-SOL 


The only complete automotive lighting line 








HEADLAMPS 


16 


MINIATURE LAMPS 
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Stop Sign for Car-Owners 





Nationally Advertised Parts and Supplies 


of Genuine Quality 


We want you to spend 15¢—on an idea that 
will bring you profitable, added business. We don’t 
want you to spend this 15¢ until October 4th—the 
first day you can buy the October 8th issue of The 
Saturday Evening Post. (When you buy this, you will 
be one of more than six and a half million people 
who will do the same thing, the same week.) 

In this issue of The Post you, like other readers, 
will find a four-page N*A*P*A Parade of Parts 
advertisement. This advertisement becomes YOUR 
advertisement—starts working for YOU—the min- 
ute you identify your shop as the shop being adver- 
tised. This commanding Post advertisement fe//s 
car owners what this sign means—how you and 
your N*A*P*A Jobber work as a team to give 
prompt service with nationally advertised products 
of genuine quality. It se//s them on stopping at this 
sign at the first inkling of car trouble. 

Look at the nationally advertised products on the 


following pages—the products of leading manufac- 


From Coast to Coast 
there are 3,000 


... pre-sold on 
N-A-P-A Quality 
and Service 
through Years 

of Advertising 

in The Saturday 


Evening Post 


turers with combined resources of more than a bil- 
lion dollars. Imagine the convenience, and the time 
you save, when you can get all these products, and 
everything else you need, with ove call, one order, 
one delivery, from one source—your N*A*P*A Job- 
ber. All this, p/vs the business-getting advantage 
of the N-A*P*A Sign! 

Your N*A*P-A Jobber is part of the nation’s 
largest independent parts distributing system—one 
of the 3,000 N-A*P*A Jobbers whose stocks are 
kept complete by 45 strategically located N-A*P*A 
Warehouses. Why not call him for complete details? 


National Automotive Parts Association, Chicago 


See the N°:A>P:-A “Parade of Parts” 
on the following pages... 


JOBBERS 


who supply the automotive repair trade with these —and many other — 


nationally advertised brands of quality automotive parts and supplies. 
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SIMPLE STEP FOR EXTRA PEP 


DUCKWORTH® Timing Chains 


Worn timing chains can cut engine perform- 
ance—increase oil and gas consumption. A 
simple step for maximum pep is to always 
check the timing chain on every overhaul job. 
If the chain is worn or stretched, replace with 
a new Duckworth Monoflex Chain. 


CHAIN BELT COMPANY 
410 PLAINFIELD ST. + SPRINGFIELD 1, MASS. 


Choice of Car Factory Engineers 


The advantages which the Thomson “HP” 
Thermostat brings to all pressurized cooling 
systems, are confirmed by its choice by most 
car factory engineers. The reverse-acting, 
tight-sealing poppet valve and thermal actuat- 
ing unit introduced by Thomson become more 
widely used every year. For other systems use 
the Thomson Electro-Fused bellows-type. 


STANDARD-THOMSON CORPORATION 
WALTHAM, MASSACHUSETTS 


NAPA “PARADE OF PARTS” (continues) 
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Monmouth Engine Bearings 


For trouble-free installation and maximum 
performance, specify Monmouth Engine Bear- 
ings—original equipment in most makes of 
engines. Monmouth Bearings are preferred 
for replacement by all who seek the highest 


quality and the best service. 


CLEVITE SERVICE DIVISION 
CLEVELAND 3, OHIO 


# 
: 


Dana Products 
Just as practically all vehicle makers depend 
on DANA-made Products, you can depend 
on Spicer and ‘*Mechanics-Type”’ Universal 
Joint Kits; Spicer Transmissions; Spicer 
Power Take-Offs and Joints, and Monmouth 


Clutch Plates. 


DANA CORPORATION 
TOLEDO 1, OHIO 


(lit Parts 


@ Pistons @ Valves 


@ Valve Seat 
Inserts 


@ Piston Pins 


e Cylinder Sleeve 


Assemblies @ Valve Locks 


and Springs 


@ Valve Tappets 
@ Water Pumps 


and Lifters 


Precision Is the Key 


The rigid demands of today’s high-powered 
engines can’t be compromised. Now, more 
than ever, replacing engine parts is a job 
that requires precision parts. So rely on na- 
tionally advertised parts you know. . . Allied 
Each meets the industry’s highest standards 


for both material and precision 


ALLIED AUTOMOTIVE PARTS COMPANY 
INDIANAPOLIS, INDIANA 


Famous Hand Tools 


A complete Line of top-quality, professional 
Tools—including the great new Automatic 
Transmission Tools that open up this money- 
making service for you. New Britain Tools 
are engineered to handle all of today’s re- 


pairs and services—faster for you. 


THE NEW BRITAIN MACHINE COMPANY 
NEW BRITAIN, CONNECTICUT 


Your N*A*P*A Jobber is 
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Bring Em In With Bright New Signs 


Red, yellow and black on sturdy steel, our 
bright new line of outdoor signs will really 
attract customers for you. Ask your N-A-P-A 
jobber for details and prices. He has colorful 
new folder showing full line of effective sales 


aids for dealers. 


AMERICAN BRAKEBLOK 
P.0. BOX 21, BIRMINGHAM, MICHIGAN 


Shock 
Business 

is BIG 
BUSINESS 
-especially 
when you 
install 


BRIGGS Shock Absorbers 


Half the cars on the road need new shock 
absorbers. Get your share of the big profits 
on shocks in 1960. Cash in on Briggs’ sales 


helps that sell for you. 


THE BRIGGS SHOCK ABSORBER COMPANY 
CLEVELAND, OHIO 


a Good Man to KNOW! 
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MARTIN 
ENOUF 


AINTSE 


wiGH visipmury F luorescent Colors 
In Handy SPRAY CANS 


Use on warning signs, auto bumpers, hunt- 
ing jackets, displays. Popular colors in spray 
cans for farm, home and auto. Complete line 
of automotive finishes, primers, surfacers. 


1961 car colors now available. 


MARTIN SENOUR PAINTS 
CHICAGO, ILLINOIS 


Federal Ball Bearings 
Most complete ball bearing line for the auto- 
motive industry. Used as original equipment 
on millions of vehicles by leading manufac- 
turers. Chosen by repairmen as the ideal re- 
placement bearing. Federal Ball Bearings are 
dependable—backed by the dependable 
source of supply—your N-A-P-A Jobber. 


THE FEDERAL BEARINGS CO., INC. 
POUGHKEEPSIE, NEW YORK 


MECHANIC ON DUTY 


fret 


MUFFLERS 
U 
ste y 


SIGN OF 
SOUND 
— 


Sign of Profit for You! 


During Fall and Winter you can increase your 
profits considerably with Soundmaster Pre- 
mium Life Mufflers. Signs like this bring 
*em in. Soundmaster tools make removal and 
installation easy. Cash in with Soundmaster 
during this coming peak muffler replacement 
season. 

DE KOVEN MANUFACTURING COMPANY 

RACINE, WISCONSIN 


Brake Job Bonus 


Don’t let tired brake shoe pull-back springs 
steal service and profits from your reline 
jobs. Replace these vital springs from the new 
and complete Balkamp line . . . in axle sets. 


Both you and your customers will profit. 


BALKAMP, INC. 
INDIANAPOLIS 7, INDIANA 


NAPA "PARADE OF PARTS” (continues) 


Want more facts? Use Reader Service Card Page 115 








FLEET One End Lifts 


Air Powered + Hydraulic Powered 
For easiest one end lifting, take your choice 
of either the FLEET Hydraulic or Air pow- 
model. Both feature big 10” semi-pneu- 
at no extra cost! Permit 
Hi-Lift adapters 
available for hy- 


ered 
matic wheels 
anywhere 

Adapter 


lower 


rear 
easy movement 
for either model 
draulic model to raise, and position 
all car and light truck transmissions. Real 
WoOrk Savers 

EDGEWATER AUTOMOTIVE DIVISION 
ST. JOSEPH, MICHIGAN 


Bx*K Portable Air Tank 


You're not tied to a single air outlet in the 


shop ... or stuck with a road-side pump job 


when you put this B®K Portable Air Tank 


to work. Just 12” in diameter by 20” long, 


it inflates four standard tires without recharg- 
and hose. 


ing. Comes with gauge, valve 


BxK SERVICE PRODUCTS 
INDIANAPOLIS 7, INDIANA 


NAPA "PARADE OF PARTS” (continues) 
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For Safety’s Sake! 


Hydraulic Brake Wheel Cylinder Cups must 
withstand severe heat and pressure every time 
= brakes are applied. That’s why UNITED 

1akes the Cups of special HHR (High Heat 
Resistant) rubber, which meets or exceeds 
all Government and SAE specifications as to 
performance. Be always 
Parts when you service 


quality and safe 
use Unitep Brake 
the brake 
UNITED PARTS DIVISION, CHICAGO, ILL 
THE ECHLIN MFG. CO., BRANFORD, CONN 


trophy 


Floormaster Auto Mats 


system 


New One-Piece Protection 
with Crest Ornamentation 
Complete door-to-door coverage over hump 
and up slope. Catches dirt, mud and water 
easy to brush or shake clean. Beautiful selec- 
tion of colors to complement today’s cars 
Engineered sizes to fit all modern cars includ- 
models. 


ing the new ‘compact’ 


RUBBERMAID INC. 
WOOSTER, OHIO 


Complaint, Cure and “eum 


how to 


Ameri 


It’s all here in one working ma 
perform adjustments on every 
made automatic transmissior is well as pre- 
ventive maintenance procedure. Fully illus- 
trated completely detailed, it’s availab 


all NeA*P*A Jobbers 


MICROTEST GEAR COMPANY 
INDIANAPOLIS, INDIANA 


BEWARE OF TIRED TIRE VALVES... 
Install New BRIDGEPORT Valves 


When you mount a new tubeless tire always 


install a new Bridgeport Tire Valve for extra 
safety. You and your customer benefit 
Bridgeport valves are ruggedly built to give 
Bridgeport manufactures a 


complete line of quality tire valves and 


lasting service 


ac 
cessories 


BRIDGEPORT BRASS COMPANY 
BRIDGEPORT 2, CONNECTICUT 


Your N*A*P*A Jobber is 
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FUNG-SOL 
TURNSIGNAL 
FLASHER 


Tung-Sol Flasher Merchandiser 


Services 100 of all vehicles . . . reminds 
you and your customers to replace faulty 
flashers streamlines inventorying 

Builds extra sales and service profits. Stocks 
both heavy 


8 most widely used flashers 


and passenger car types 


TUNG-SOL ELECTRIC INC. 
NEWARK 4, NEW JERSEY 


VICTOR Gasket and Oil Seals 


Prevent Power and Lubrication Loss. Only a 
tightly sealed engine can deliver its maximum 
and only tightly sealed bearings 


power 
can perform at their best. That’s why most 
service shops rely completely on Victor quality 
replacement gaskets and oil seals for all cars, 


rucks, buses and tractors 


VICTOR MANUFACTURING & GASKET CO. 
P. 0. BOX 1333 CHICAGO 90, ILLINOIS 


a Good Man to KNOW! 
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Weatherhes 


POWER 
STEERING 
HOSE 


We 


94 rm 


5) WEATHERHEAD 


Why take chances? Replace faulty power 
steering lines with Weatherhead hose assem- 
blies. Sizes and types to fit every car—the 
most complete line on the market. Standard 
equipment on most U. S. cars. Ask your 
N-A*P*A Jobber about special high-profit 
assortment deal available now 


THE WEATHERHEAD COMPANY 
FORT WAYNE, INDIANA 


EXHAUST 
f MANIFOLD 
= —=s- 


— 


UNI>HEAT 
CHOKE STOVE 





EXHAUST PIPE 


Balkamp Heads off Choke Trouble 


The worst enemy of automatic choke opera- 
tion is heat tube damage—the culprit that 
Balkamp’s Uni-Heat Choke Stove heads off 
Uni-Heat absorbs the dry heat radiated by 
the exhaust pipe and carries it into the choke 
body, preserving the internal heat tube and 
preventing damage to choke and carburetor 
from exhaust gas, carbon and corrosive 
vapors. Easily installed 


BALKAMP, INC. 
INDIANAPOLIS, INDIANA 


SYSTEM © 


"OWES amp parr” 


« \ < 
) cooune DATOR | ne 
= SYSTEM 

_ CLEANSE 


Mac’s Makes It Work—1, 2 & 3 


gets rid of 


1. Mac’s Cooling System Cleanset 


dge in radiator and water jackets 


rust and slu 
2. Mac’s Sealer & Stop Leak seals in anti- 


stops leaks in radiator or gaskets 


Mac’s No. 13 inhibits 


scale throughout the cooling system, 


freeze 
almost instantly. 3. 
rust and 


serves aS water-pump lubricant 


MAC'S SUPER GLOSS CO., INC 
LOS ANGELES, CALIF. - CINCINNATI, OHIO 


Sell New Car Performance 


No tune-up job is complete unless the Con- 


tacts, Condenser, Coil, Distributor Cap, 


Rotor and Voltage Regulator are thoroughly 
checked and replaced when needed. Plea 
your customers and pocket the profit 


tis every Un 


stall these ECHLIN Quality Part 


THE ECHLIN MANUFACTURING COMPANY 
BRANFORD, CONNECTICUT 


NAPA “PARADE OF PARTS" (continues) 


Want more facts? Use Reader Service Card Page 115 











Here is your answer for owners of boat trail- 
ers, station wagons or light trucks—or those 
who overload the family car with baggage, 
camping gear or extra passengers. They need 
this new rear suspension, the Briggs Load- 
Absorber. Provides full support under heavy 
loads, and mellow ride under normal loads. 
And you can sell them! 

THE BRIGGS SHOCK ABSORBER COMPANY 

CLEVELAND, OHIO 


Safe—Sure—Easy to Install 
@ Battery Cables 
e@ Spark Plug Wire Sets 
e Cord Lights 
@ Extension Cords 
@ Cord Reels 


BELDEN MANUFACTURING COMPANY 
CHICAGO, ILLINOIS 


Chassis Parts 


@ King Bolt Sets 
@ Shackles 
@ Stabilizer Kits 


@ Steering Arm 
Idler Kits 


@ Tie Rod Ends 


@ Ball Joint 
Assemblies 


@ Coil Springs 


@ Control Arm 
Assemblies 


@ Drag Links 


Don’t Gamble 


Safe steering and handling for your custom- 
ers’ cars depends on these chassis parts. When 
replacements are needed, give them the safety 
.- Allied. You 


can put your faith in the rigid standards every 


of a brand name you know . 


Allied part must meet to carry them safely 


ALLIED AUTOMOTIVE PARTS COMPANY 
INDIANAPOLIS, INDIANA 


bi. 


Choose to Fit the Job 


B*K’s No. 1 Gasket Sealer is quick-drying, 
ideal for gasket repair. No. 2 is slow-drying 
and makes a pliable seal perfect for jobs 


disassembled often. No. 3 gives you a brush- 


able liquid that sets in a tacky paste. No. 4 


is a super version of No. 3. 


BeK SERVICE PRODUCTS 
INDIANAPOLIS 7, INDIANA 


NAPA "PARADE OF PARTS” (continues) 
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Peak Muffler Season Ahead! 


The big season for muffler replacements com- 
ing up can mean added profit for you. Don’t 
forget to advise your customers of the carbon 
monoxide dangers of a leaky exhaust system 
during “‘closed-window” weather . . . be sure 
to replace those worn out systems with 
Soundmaster. 

DE KOVEN MANUFACTURING COMPANY 

RACINE, WISCONSIN 


ZOLLNER Pistons 


THE ORIGINAL EQUIPMENT LINE 
Expertly engineered pistons make a big differ- 
ence in efficiency and upkeep cost. Pistons by 
Zollner are the dominant choice of fleet own- 
ers. Over 70% of all makes of trucks and 


buses are Zollner equipped 


ZOLLNER CORPORATION 
FORT WAYNE, INDIANA 
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Top Coverage, Minimum Stock Modae Fan Belts and Hose New Type Switch Gains Acceptance 


Prospect Rubber’s selected line of contour 
molded rear mats gives top turnover with 


minimum stocking numbers. Enjoy 85°, of 


your market potential with these quick mov- 
ing units. Consult our catalog for the Pros- 
pect line of trunk mats, to complete your line 


of selective coverage. 


PROSPECT RUBBER COMPANY 
CLEVELAND 3, OHIO 


No More Fumbling . .. TRICO Wiper Blades 
and Adjustable Wiper Arms fit ALL wind- 
shields on ALL cars up to 20 years old. Just 
snap them on... Triple Actions for flat 
windshields; Rainbows for curved . . . See 
how much better they wipe the rain and clean 
off traffic film. For safe driving vision, urge 
customers to replace their blades once a year. 


TRICO PRODUCTS CORPORATION 
BUFFALO 3, NEW YORK 


Modac Fan Belts and Hose are made with top 
quality material and workmanship to give 
long, dependable service—giving your cus- 
tomers top protection against costly and an- 
noying breakdowns. Custom-engineered for 
easy installation and perfect fit, Modac Prod- 
ucts are certain to make more satisfied cus- 
tomers for you. 
NATIONAL PRODUCTS, INC. 
DENVER, COLO. 


Car Owners Everywhere 
Know This Sign As the 


You Can Put It to Work 


N-A-P-A Jobber 


fore 


Symbol of Prompt Service 
on Parts of Genuine Quality 


for Your Shop .. . Ask Your 


Visall’s 628 Push Button Switch proves itself 
in performance and efficiency. Operates turn 
signals, provides four-way flashing and stop 
light control. Dash or steering column mount- 
ing. Lifetime guarantee against signal switch 
trouble. For use with Visall’s Class A and 


competitive turn signals. 


VEHICLE PRODUCTS COMPANY 
CINCINNATI, OHIO 








anDabanen an ane asencnanananananasnad 


National Automotive Parts Association, Chicago, in behalf of 3,000 independent 





JOBBE RS 


who supply the automotive repair trade from coast-to-coast with these—and many 


other—nationally advertised brands of quality automotive parts and supplies. 


Your N*AeP*A Jobber Is a Good Man to KNOW! 
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prompt answers 
from our 
branch managers 





sound advice 
from our 
field men 


steady, 
dependable 
floor planning 





insurance 
that respects your 
service 
department 





plus service 
honed sharp by 
42 years of 
experience —all 
these are yours 
during 


"big 


fall 
meee te: 
y/ yy 


— = 
_— 


ill 


i 
Associates 
INVESTMENT COMPANY 


Ss >UNT 
RANCE < 
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POWER-PACKED LINE 


ae : ~ 





Compare the Product...the Business Atmosphere...the Future! 


Ofallcompacts, only The Lark gives youthe best 
in every product area./n performance, The Lark 
has the hottest V-8 in the field, and a greatnew 
six engine./In roominess, The Lark offers more 
total headroom, legroom, seat width than any 
other compact. Lark’s roadability is like a big, 
solid car; its styling is distinctive; and you get 
to sell a full line—sedans, hardtops, wagons 
and convertibles. 


Here is a car on which dealers acquire profits 
—not ulcers. They don’t have to sell a compact 
against a big-car cousin. They run their own 
business to meet their own local conditions 
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—with qualified factory representatives who 
can help with any phase of your operation. 
When the trailer makes a delivery,it’s only what 
was ordered and when promised. 

Surely the future is rosy for Studebaker dealers 
whosell TheLark;the dashing low-priced Hawk; 
and the Champ line of pickups. It will continue 
being that way, too. Just as Studebaker pio- 
neered the compact car... just as they have a 
host of surprises for ’61...they now have "62 
and '63 products in advanced testing stage. 
Wouldn’t you like to profit from a Studebaker 
franchise? 
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FOR THE '61 SEASON! 
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DEALERS' THERE'S 
STILL TIME TO BE RIGHT 
FOR THE '61 YEAR! 


GET THE FACTS ON THE 
LARK FRANCHISE 


Dealer Development Division 
Studebaker-Packard Corp., South Bend 27, Ind. 


! 
! 
| 
2entlemen: Please send me the act 
l 
l 
| 
I 
! 


DARN 


BY STUDEBAKER 





RECORD DU PONT AD CAMPAIGN 





% row Telar FIRST & OMY 


NEVER DRAIN ANTE FRELZE & P=a88 


> 


IN NEWSPAPERS 


The greatest advertising campaign ever used to launch a 
Du Pont consumer product will tell your customers re- 
peatedly of the benefits of buying ‘“Telar’’? Never Drain 
Anti-freeze and Summer Coolant. This unprecedented 
advertising program will create a demand that, coupled 
with your own selling efforts, will produce anti-freeze 
sales never before possible. 

6 WEEKS OF NEWSPAPER ADVERTISING in major dailies in 
your area will feature three ads a week for ‘“Telar’’. Copy 
stresses the exclusive benefits of ‘“Telar’’, and dramatic 
layouts command attention. 
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IN RADIO 


10 FULL PAGES OF MAGAZINE ADVERTISING will keep the 
story of ‘“Telar’”’ before the greatest magazine audience in 
the nation—the readers of Life, The Saturday Evening 
Post and Reader’s Digest, Mechanix Illustrated, Motor 
Trend, Hot Rod and Motor Life. 

DRAMATIC OUTDOOR BILLBOARDS will keep the name ‘““Telar”’ 
before the eyes of the motoring public. 

RADIO WILL REACH CAR OWNERS on their way to work. The 
commercials are timed for the morning and evening hours 
when radio audiences are at their peak. 

PUBLICITY will feature this fall a new and glamorous Miss 
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TOSH Velar x28 


vue a ~ 


we 


Sake, Prepare Looe 
For safety’ aes eo e\* Telar ‘3 


Car Early for Cold — 


—=Telar 





Anti-Freeze " 
lime Near 





at-last 


Telar= = 


ANTI-FREEZE & SUMMER 





IN OUTDOOR 


Anti-freeze, who will exert her proven appeal to spread the 
word that it’s time to buy Du Pont ‘“Telar’’. 

COMPLETE POINT-OF-SALE MATERIAL — acetate banner, win- 
dow streamers, large window posters, price bullet—will 
be provided free so you can tie your sales effort into the 
rest of the advertising for ‘““Telar’’. This display material 
will help remind motorists that you sell and install ‘““Telar’’. 


: And this is only —_— 


YOU MAKE $1.65 PROFIT ON EVERY GALLON! f the half of it. 
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IN ELEVEN (COUNT ’EM-11) 


Yes, 11 top TV shows will be selling ‘“Telar”’ 
for you. They’ll be hammering home the 
exclusive advantages of ‘“Telar’’—that it 
never needs draining in a properly operat- 
ing cooling system, that it’s asummer cool- 
ant and that it contains patented Color 

“By And this is only Check. 

The commercials use lively animation, 


the half of it... : : 
f f feature a sprightly jingle and are highly 
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TOP TELEVISION NETWORK SHOWS 


entertaining, and they are loaded with sell. 
The shows are the finest entertainment in 
television: Riverboat, Thriller, Outlaws, 
Michael Shayne on NBC; Sugarfoot, 
Bronco, The Islanders, Adventures in Para- 
dise, Naked City, Roaring Twenties on 
ABC. And The Du Pont Show of the 
Month will carry a 3-minute ‘““Telar’’ com- 
mercial on CBS in September. 
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Never before have you had so great a 
product as ““Telar’’ to sell. Never before 
have you had such great support to help 
you sell. So sell it—and the biggest profit 
in anti-freeze will be yours for keeps! 


YOU MAKE $1.65 PROFIT 
ON EVERY GALLON! 
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Gou!d- Nationa! 


BATTERIES. INC 







That’s right, Mister, Gould Silver-Cobalt Sealed 
Charged batteries put extra power where it’s most 
needed — in the first five seconds of starting voltage. 
Add to this Silver-Cobalt’s 300%, greater resistance 
to overcharge and longer sealed-in shelf life — built-in 
quality that means satisfied customers, more repeat 
sales. And your Gould distributor has a price struc- 
ture on Silver-Cobalt batteries that can make real 


profits for you. See him, or write us... today. 
GOULD-NATIONAL Betteries, Inc. 
ST. PAUL 1, MINNESOTA 


FILLED AT THE FACTORY = SEALED CHARGED AT THE FACTORY e FACTORY FRESH PERFORMANCE 
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Soundmasler 


In a matter of minutes, your N*A*P*A jobber salesman or counterman can 
show you this new, complete program . . . designed to reel in muffler 
prospects .. . tailor-made to net more sales and profits for you. Get the 
complete facts on Soundmaster sales and service aids. They include indoor 
and outdoor signs and displays that “lure” exhaust system prospects 
passing by. They include direct mail, newspaper ads, radio spots, service- 
speeders and the finest, most versatile removal and installation tools in 


the industry. It will pay you well to contact your NeA*P*A jobber soon! 


HEAVY DUTY CURB SIGN INDOOR-OUTDOOR SIGNS CUT-AWAY DISPLAY 
Brilliant colors. Sells for you 24 One illuminated for inside win Fact-telling sign, plus actual 
hours per day every day of the dows or walls, the other idea! muffler cut-away. Use on count- 
year. for island or driveway. er or hang on wail. 


SOUNOMASTER MUFFLER SEAVICE 


9) (= é 
A 


fi 
MUFFLER REMOVAL TOOLS HEAVY DUTY 
PLUS BOARD AIR HAMMER KIT 
Soundmaster makes it easy to The finest in the business ... 
service customers with time yours from Soundmaster at less 
saver precision tools at special than half dealer's cost. 
tow prices. 





PLUS MANY OTHER FREE 
SALES AND SERVICE A/DS / eur To 
/ BE BETTER 


DEKOVEN MANUFACTURING COMPANY ! __ ;,,,, 
RACINE, WISCONSIN J the inside 


Soundmaster remium life MUFFLERS 


out! 
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Important message from Du Pont: 


cooling systems must 
and sealed when installing 


a E: 


HOW TO SERVICE 


6 Ly 
/ (| 
COOLING SYSTEMS = I)» ty 
WHEN INSTALLING ‘. a ore system 2. DRAIN system and flush 
SV ANTI-FREEZE 22s |e 


ing, use Du Pont Cooling System 
Cleanser. 


ASK YOUR JOBBER FOR A COMPLETE PROMOTION KIT TO HELP YOU 


WINTERIZING NOW MORE PROFITABLE WHEN YOU 


Buy of any | Buy of any | Buy of any 
Du Pont N° “7” Product | DuPont No‘7” Products | Du Pont N° “7” Products 
Get * | Get “| Get | 


(retail value) (retail value) (retail value) 
“Take your pick: — _ 
ANTI-RUST or HEAVY / plus exta ~ plusextta » 
DUTY STOP-LEAK or \ Si aiscount_7 6% discount 
COOLING SYSTEM SEALER 


DU PONT N° "7" PRODUCTS 
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be thoroughly cleaned 
longer lasting anti-freezes! 


3. CHECK worn parts, fan belts, 4. INSTALL longer lasting or reg- 5. SEAL the system with Du Pont 
hoses or thermostats — they may ular-type anti-freeze. Be sure to Cooling System Sealer to prevent 
need replacing. check manufacturers’ charts for anti-freeze loss. To stop large leaks, 

elas) e\-1ame o)ae)i-iedlelan use Du Pont Heavy Duty Stop-Leak 


SELL THIS PROFITABLE DU PONT N& “7” WINTERIZING SERVICE 


BUY DU PONT N° “7” FULL LINE FALL DEAL... 


Buy of any All these Du Pont N° “7” Products included in Deal 
Du Pont N& “7” Products 
Get ( $1809 retail value) 


1 CARTON SHIELD (pints) 
or N27” POLISH (pints) 


Alus extt9 


3% discount 


BETTER THINGS FOR BETTER LIVING. . . THROUGH CHEMISTRY 
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/ for golf and industry model car or truck. 
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LAHER 
OTHER _ ELECTRIC MUU MW 
OUTSTANDING ' l 
LAHER 
PRODUCTS / 26 models available 7 cleans to 11 orci 
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YEAR 
GUARANTEE 











WITHOUT A CHALLENGER! 





and equipment. 


Va LAHER | 
/\ MUSTANG) | | 
yap Mths 4 TIRES | 
1) Re ee i i > $c Every type and | 

aN /: pod t Be size for passen- 
Fy )» ger cars, trucks | 
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A complete 
line for 
autos and 
trucks. 
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LAHER 
BATTERIES 
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LAHER SPRINGS 


Original equipment and re- 
placement springs for all cars 


and trucks. 
> 
nr ——— . ta j 
L vse 


EIFFEL 
TOWER 


Ss original produet will i Secoopios but the 
genuine article keeps the confidence of ne user by dependability. 
AERO-SEALS laugh at vibration and corrosion ... 
hang on tightly ... never shake loose or snap open. 
And they won’t damage hose. Bands and housings are of 
302-18-8 stainless steel. No extra cost for quick-attach Jets. 
Regular AERO-SEALS are also available. 


Complete range of sizes from 7/16” up. 


BREEZE CORPORATIONS, INC. 


700 Liberty Avent 2, Union, New Jersey Cable Address: Breeze, Union, N. J. 
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“We find BONUS business 
under the hood 


says HAROLD RODERICK 

of Roderick & Johns, Inc., 
1142-44 West Belden Avenue 
Syracuse, New York 


“We check every belt on every car that comes into 
our garage and find that these few minutes under 
the hood really pay off, both in customer goodwill and in 
‘bonus business’ for us. We sell from 10 to 15 belts 


a week through a regular routine of checking every belt. 


“The profits on fan belt sales is not the 

only benefit we get from turning over every belt. 
We want every car to go out of here in top 
shape. Finding and replacing worn 

fan belts spares the customer possible trouble 


on the road and maintains 


our 38-year reputation for top quality work. 
Gates Sales Tools, such as 

the Dial Finder and Wall Charts, make it 
easy to find and install the right belt 

on just about any car ina 

matter of minutes. 


irt Making M 


Cali your nearby Gates Supplier and tell him you want to “go” Gates. 
At no cost to you, he will have a factory-trained Gates representative 
install attractive belt racks, clean up your present stock, 
provide catalogs and a belt finder that make it easy to find quickly the 
correct belt size for every car. He will also help you 

get your stock in shape for maximum profits 
without loss of one penny on present stock. 


CRACKED 


To find belt wear always 

turn belt over — The underside % ' 
* of the belt not the top tells [~y ; { | \ 
) the true condition of the belt . Xt < 


REPLACE BELTS ¢ Saa\) : Peet! Seg st ee 
ee ee We So hn 


GREASY GLAZED PEELING SPLIT 


t f \ 
\ — vy | ‘ b “ 





The Gates Rubber Company «© Denver, Colorado 


Gates Vuleo V-Belte <2 


World's Largest Maker of V-Belts 


821 





~~ DELCO-REMY 
IGNITION PARTS | 
TO RESTORE © 

NEW-CAR 


PERFORMANCE, 
SPEED SERVICE, 








Want more facts? Use Reader Service Card Page 115 SOUTHERN AUTOMOTIVE JOURNAL for September 1960 





SOUTHERN AUTOMOTIVE JOURNAL for September 1960 


Here’s opportunity for you! A national trade magazine* 
survey shows that 84% of the cars on the road today 
need some kind of ignition work. Just take a quick look 
under the distributor caps of your customers’ cars, and 
when you spot trouble, suggest a complete tune-up— 


replace worn ignition components with Delco-Remy parts. 


Why Delco-Remy? Because they are the quality ignition 
service parts for all popular American cars and light 
trucks. They’re ready to install, and make ignition sys- 
tems perform like new. And new packages make these 
Delco-Remy varts easier to stock, identify and sell. 


DELCO-REMY DISTRIBUTOR CAPS are 
designed and built of highly dielectric, shock 


and heat resistant materials, and feature voltage- 


saving internal ribs. 


DELCO-REMY CONTACT SETS are factory- 
adjusted and aligned for quick, easy installation. 


Heat-sealed, moisture-proof packages protect 


contact sets against dirt and oxidation. 


DELCO-REMY ROTORS combine maximum 
strength with minimum weight and superior 
balance to assure smooth rotation at slow 


or turnpike speeds. 


DELCO-REMY CONDENSERS assure cor- 
rect electrical capacity and resist voltage break- 
down. Hermetic seal keeps out harmful moisture, 


oil, and vapors. 
Delco-Remy electrical parts are available at car or truck 


dealers, or through the United Motors System. 


*MOTOR—June, 1959 


Delco-Remy 


. Y 


FROM THE HIGHWAY TO THE STARS 


DELCO-REMY e« DIVISION OF GENERAL MOTORS ¢ ANDERSON, INDIANA 
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()N LY with the SUN SCOPE 
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Only the Sun Scope gives you a truly 
new dimension in automotive engine 
testing It’s vears ahead with MORE 
EXCLUSIVE ADVANTAGES that sell more 
jobs and that mean PROFITS to you! 
\ DEMONSTRATION BY A SUN MAN WILL 
PROVE IT! Here are just a few of the 
Sun Exclusives you'll see in action! 
— with ONE SIMPLE HOOKUP you 
can see the entire ignition system 
in action...on a BIG screen with a 
unique, exclusive wave pattern! 
with the SUN WAVE PATTERN no 
detailed or laborious comparisons 
with a confusing bunch of illus- 
trated patterns are necessary! 
The PATTERN, itself, tells the 
story ... immediately! 

—with SUN’S TRUE WAVEFORM you 
get the full unabbreviated pat- 
tern ...for example, you get the 
firing line in its entirety... 

There’s a lot more...FULL WAVE- 
FORM, CYLINDER TO CYLINDER Compari- 
sons, etc. Compare!—yYou’ll know why 
the SUN SCOPE is in a class by itself. 


Sat ELECTRIC conPoRATION 


4331 North Avondele Avenue 

Chicago 31, Illinois 

World Leaders in Automotive 

Engine Test Equipment, Technical 

Training and the nationally adver- 

tised “Satisfaction Guaranteed” 
Engine Repair Program. 
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ONLY WITH SUN do you get the NATION 
ALLY ADVERTISED “Satisfaction Guaran 
teed" Program that makes you more money! 


+ _EXPERT 
ENGINE 
SERVICE 


ONLY WITH SUN do you get this NATION- 
ALLY ADVERTISED CURB SIGN... that 
tells the world that you have what they’re 
looking for... SATISFACTION GUARANTEED 
EXPERT ENGINE REPAIR SERVICE! 








ONLY WITH SUN do you get COMPLETE 
EXPERT DEMONSTRATIONS of equipment 
at your place of business by SUN experts! 


[man THIS COUPON FOR FREE NEW 
SUN BULLETIN “SCOPE FACTS” ~_ 

| full details on SUN’s nationally advertised 
=| “SATISFACTION GUARANTEED” PROGRAM. | 
x [(Please write your name, firm, address in margin.) J 
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FULL 
FLEET LINE 
IS JUST 
WHAT 
THE 1.C.C. 
ORDERED! 


and long-lasting performance to spare—all to you 
profit. And, with over 45 years of experience in 
the manufacture of quality automotive accessories, 
we can prove it. Find out how. Write today for 
your free copy of YANKEE’Ss I.C.C. Guide. 


* ThenewI.C.C. regulations state that after the com- 


pliance deadline (tentatively August 1, 1960) all ve- 
hicles engaged in interstate commerce—regardless 
of age—must be equipped to flash a traffic-hazard 
warning. YANKEE’S new fleet products comply with 
this and all other requirements with reliability 





730-736. “Turnflex” Turn-Signal and Hazard-Warning Switch. This is switch 
that successfully withstood amazing stress of 1,000,000 cycles of operation 


757. Heavy-Duty Hazard-Warning Switch. For vehicles that use rear signals 
in test conducted by independent laboratory. Die-cast, finished in YANKEE 


as combination tail, turn-signal and stop lights. 7-wire switch in YANKEE 


Biue-White Chrome Plate (ideal for passenger cars too). Heavy-duty flasher. 
Flashing pilot light. Under-dash mounting. 

750. Economy Model Hazard-Warning Switch. For use on vehicles with exist- 
ing turn signals. 3-wire switch is easy to install—no holes to drill. Heavy-duty 


Blue-White Chrome. Easily installed—no loose parts. Red disability pull-lever 
operates in neutral; automatically shuts off when signal lever is activated 
736. 7-wire. Combination turn-signal, stop, tail and hazard warning switch 
when used with double contact rear signal lamps. 730. 4-wire turn-signal 
switch and hazard-warning signal. 


flasher furnished. Will flash 1-6 lights simultaneously. 


aa &-~ 


82. 3-In-Line Identification Light. 77. Streamlined Cab Light. Mounts 
on flat and slightly curved sur- 
faces without disassembly. Rust- 
proof. Finished in triple-plated 


YANKEE Blue-White Chrome. 
ae a a ce hee = 


ORDER FREE 1.C.C. 
y METAL PR q 
GUIDE TODAY! VANNEE METAL PRODUCTS CORP 


79. Snap-Lens Clearance Lamp. 382. Doorless Lens with plug 
Screwdriver twist releases acrylic connector. 

lens from non-rolling retaining ring. 

Lens snaps on, will not vibrate off! ° 


Please send me a free copy of YANKEE'S 
Guide to the new I.C.C. regulations. 


302. Jumbo 7” Stop Light. Rimless a _ 
construction. 32 c.p. bulb. Four-way — 
bracket has three mounting holes ii 
for %” bolts. Bonderized. Finished 
in baked black enamel. City Zone_ 


139. 3” all-aluminum reflector with 
protecting flange. 44%2” x 3%,” 
overall. Will not rust 
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NEW 
— AUTOLITE 
~ UNIVERSAL 


GENERATORS 





For Ford, Chrysler, General Motors, and other applications 


Autolite Generat ment 


Here are new Universal Generators priced low CHECK THESE PROFIT-BUILDING FEATURES 


for consumer acceptance. You assure customer f ; 
ve t 


Seven 12-volt and 6-volt units cover most 


satisfaction. And there are no nventory problems! ¥ 
Ford, Chrysler, General Motors and Studebaker 


Just 12 New Universal Autolite Generators replace 


applications on the road 
well over 200 generator parts numbers. They are 
factory built— easy to install on approximately 56 Brand new—no core investment 


million cars and trucks built in the last 10 years. Factory built 


Ww ‘ 


These high-quality units can be readily installed 
' Easy to install—many applications require no 
on most domestic-built applications. For all sales- '™ : PF 

auxiliary parts 
making details, contact your Autolite Supplier or _—" 


write: The Electric Autolite Company, Toledo 1, Ohio. Can be used with original equipment regulators 


ELECTRICAL 
SERVICE 
PARTS 


Don’t miss the election news with Dave Garroway, NBC-TV TODAY’ Show — sponsored by Autolite 
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“pa | WoW! $142,000 WORTH OF MERCHANDISE. 














YES—AND NOTHING TO Buy \ 
OR SELL—IT's EASY! LET'S / 


\ 


= y 


HEY, JOE! PUROLATOR'S RUNNING 
ANOTHER BIG GIVEAWAY... 
_OVER 2400 PRIZES! 














ALL WE GOTTA DO IS PUTA 


ooltIND FILL OUT THE PUROLATOR 


PUROLATOR “SEAL OF PROTECTION” 


PRIZARAMA ENTRY THAT PEELS OFF 
THE BACK OF EACH STICKER.” 


ee: STICKER ON EACH CAR THAT 
DRIVES IN... 


GET RULES AND 
DETAILS FROM YOUR 
PUROLATOR SUPPLIER 

















[THERE'S NO LIMIT TO ENTRIES...) 


AND ONLY US GUYS WHO WORK 
IN SERVICE STATIONS, GARAGES 


MAN, WOULD I LIKE 
TO WIN A TRIP 


as 


»@ 


c LARK SEDAN 


ETC.,ETC., ) 
ETC., ETC. 
CY 


TER —START SENDING ENTRIES 














POOLS ORA AAU: 
— 
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4 x \ 
NOW! 


BE SURE YOU EN 
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Check the 
Shocks on 
Every Job 


By RUEL McDANIEL 


4} AR owners are virtually oblivi- 
Aous to the fact that their cars 
have such things as shock absorbers, 
and unless someone checks the 
shocks for them periodically, they 
may continue to drive until the 
shocks have worn so badly that 
driving is dangerous. 

That is the opinion of Ron Gil- 
more, owner of Ron Gilmore, Inc., a 
growing garage at 3102 Kirkman 
Street, Lake Charles, La. 

Because he feels that the garage 
owner who services a man’s car 
owes it to the customer to guard the 
afety of his car, Gilmore finds that 
it pays the customer and the garage 
check the 
hocks of every car he services 

“We check other safety factors as 
a matter of routine,” Gilmore point- 
ed out, “but we especially watch for 
shock trouble for the reason that 
the car owner seldom thinks of his 
shock absorbers and the average 
service station or garage may easily 
worn and _ dangerous 


for the mechanic to 


overlook 
shocks.” 

Ron Gilmore, 35 years old, has 
been in service departments of local 
car dealers since he finished high 
school and got his first job. About 
two years ago he went in business 
for himself, and only recently busi- 
ness had grown to the point where 
he needed larger quarters and he 
built his own corrugated metal 
building which was designed espe- 
cially for a garage. He employs four 
mechanics and volume during the 
past 12 months was about $80,000. 

“We do general mechanical serv- 
ice,” he explained, “and if we do 
have a specialty, it is safety.” One 
section of the plant is set up for 
servicing brakes and shock absorb- 
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Mechanic Huey Myer checks shock to guard customer against danger from over-wear. 


Each mechanic is instructed to 
check the wheels of any car he 
works on, and he particularly is told 
to check all shocks. 

“When we find that the shocks on 
a car we are working on are worn 
to the point of needing or soon need- 
ing repair or replacement, we make 
1 note of it and tell the customer,” 
Gilmore said. “If the shocks are in 
such condition that it may be dan- 
erous for the customer to continue 
to drive the car, we telephone him, 
tell him of the condition and sug- 
gest that he authorize us to fix or 
replace them.” 

If the inspection indicates that the 
shocks are worn and will need at- 
tention soon, Gilmore explains this 
to the customer when he comes in 
and tells him exactly how he can 
detect the trouble by the reaction of 
his car to specific conditions and 
simple checks (such as swinging it 
up and down by hand). 

Thus the customer is placed on 
guard, and when his shocks do reach 
the danger point, he generally 
knows it; and logically he takes his 
car back to the garage where he 
was told of the danger in the first 
place 

Brake checks and brake service 
make a sort of team with shocks, 
and Gilmore feels that both should 


be checked periodically. He sells 
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brake service by talking to custom- 
ers whose cars have been brought 
in for other service and the condi- 
tion of the brakes have been re- 
vealed by a check. 

We don’t believe much in brake 
specials to bring in new customers,” 
Gilmore pointed out. He recalled a 
time when he was a mechanic for a 
local car dealer and the service de- 
partment advertised a brake special 
in the paper. For $28 the department 
offered a complete brake job. But 
two weeks prior to the appearance 
of the advertisement a custome! 
brought in his car, had his brakes 
completely overhauled and the ticket 
came to $55. 

The day the advertisement ap- 
peared, he came storming in and 
handed a copy of it to the servic: 
manager. 

“And for this you arged me 
$55!” he yelled. 

The service manager never did 
quite convince him that he actually 
got his money’s worth in spite of 
the special. 

“When you use a special to bring 
in customers,” Gilmore said, “you’ve 
either got to do more work than you 
get paid for, or you’ve got to skimp 
on something somewhere down the 
line. On the one hand you're cheat- 
ing yourself if you do more work 


than is covered by the special price, 
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Safety features are stressed in the service performed in this Louisiana garage. 


making him understand that 


and on the other hand, if you fail were not because he didn’t want “By 
(Continued on page 87) 


to do everything that a set of brakes them 
needs, then you're misleading the 
customer and defeating the purpose 

of the special in the first place. 

“We like to solicit brake business 
on a personal basis, after finding 
cars that need the service, then give 
the customer a price that covers 
everything that the brakes need. We 
price the job to fit the service per- 
formed, not try to fit the service to 
the price advertised.” 

He particularly guards against 
“make-do” in servicing a certain 
job. If he sells a brake job, for ex- 
ample, he prefers the risk of losing 
the job by quoting a_ substantial 
price that will permit the job to be 
done completely, in preference to 
cutting corners in order to hold the 
price down to where it will be more 
attractive to the customer. 

“If a customer insists that he 
wants just certain things done to his 
car and nothing else,” Gilmer ex- 
plained, “we will do them, but we 
take plenty of time to tell him when 
he comes for his car that specific iain ililals 
things should have been done but ic Raia nied 


“Would you care to crawl in and sprawl for awhile?” 


W/ botley 4utttn 
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“Here's what a good, well-functioning thermostat looks like,” the alert attendant 
explains to the likely prospect. This station sells about 300 with its anti-freeze. 


Sell Thermostats! 


“And here’s how you recognize broken springs in a thermostat,” he points out. 
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This Virginia station 
sells 250 to 300 when 
installing anti-freeze 


oe many a garage and sta- 
tion that lets a $1,000 volume 
slip through its fingers during Sep- 
tember, October and November 
when it would be just as easy to 
check and sell thermostats with 
every anti-freeze sale, according to 
William S. Dodd, owner of Dodd’s 
Esso in Alexandria, Va. 

Selling somewhere between 250 
and 300 thermostats during those 
three months, Dodd points out that 
75% of those shown and convinced 
of the importance of the function of 
thermostats agree to have a new one 
installed. 

Since this is a $4.95 sale, includ- 
ing gasket and labor charges, the 
gas station or garage overlooking 
this item is letting good, profitable 
volume get away and is doing the 
customer a disservice 

“T show them an old thermostat, 
usually one that is broken and has 
just been taken out of a car where 
the radiator got too hot and the 
anti-freeze boiled out,” explained 
Dodd. 

“T have shown them a radiator 
that got frozen up and became in- 
operable because normal circulation 
was stopped. Most of my customers 
in this residential area have confi- 
dence in what we tell them, and 
better than seven out of ten take 
my word that their thermostat is 
defective.” 

Dodd’s Esso tripled sales in ther- 
mostats in ’59 over the prior year 
due to attentiveness to this item. 

“Some of the later-model cars 
have thermostats with spring belts 
controlled by heat. 

“In several cases we found springs 
were broken or had lost their ten- 
sion, making the thermostat unre- 
liable. I mention this simply to 
point out that all thermostats should 
be checked, in newer cars as well 
as in old. It pays off well to check,” 
Dodd commented. “Moreover, it’s 
very distressing to the customer if 
his thermostat sticks, anti-freeze 
boils out and his radiator is dam- 
aged.” 

In six specific cases where Dodd 
had warned customers of faulty 
thermostats and little heed was 
taken, he was proved correct. 

Fifty thermostats are stocked at a 

(Continued on page 88) 





Pressure Cap 
Sales Offer 


Bonus Bucks 


By RUEL McDANIEL 


N MORE than one car owner in 
{Na hundred knows anything 
about the basic function of his car 
radiator’s pressure cap and con- 
sequently he gives it no thought 
until he loses it and must of neces- 
sity buy another. 

The average motorist thinks of 
his car’s radiator cap simply as a 
device to prevent the water from 
boiling out of the radiator. Making 
him understand the real function 
of the modern pressure cap repre- 
sents a profitable merchandising op- 
portunity for the service station op- 
erator and garageman who comes 
in contact with car owners in vol- 
ume, according to the experience 
of one such operator 

He is Ed Pratt, owner of Ed 
Pratt Sinclair Service, 2420 Sher- 
wood Way, San Angelo, Texas 

Always an operator on the look- 
out for extra merchandising oppor- 


Tester shows radiator cap pressure is less than half the normal 


Ed Pratt removes radiator cap preparatory to testing its pressure with tester he 
holds in readiness. The bonus offered his men for selling replacement caps is 
tied in with promoting the sales of radiator hose and water pump lubricant. 


tunities, last year Pratt purchased 
a pressure cap tester, talked ove: 


the plan he had in mind for selling 
more radiator caps. with his three 
servicemen and went to work sell- 
ing caps. 

In March, during which he bought 
the tester and laid out his program 
for selling more caps but did noth- 
ing under the program, Pratt and 
his men sold two pressure radiator 
caps. That was about par for the 
course, Pratt said. 

On the first day of April, he and 
the three servicemen began to talk 
radiator caps and to use the teste 
During April they sold 128 caps 

After buying the pressure-teste: 
and obtaining with it folders which 
explained its purpose and use, Pratt 


studied the folders, checked the 


13 pounds in 


dicated on cap, so Ed Pratt makes a sale by showing the reading to the customer. 
He sold only two last March, but 128 last April as the campaign got underway. 


tester and practiced with it several 
times in order to become intimately 
familiar with its use and handling 
Then he talked with each of the 
three servicemen, gave them fold- 
ers and asked them to read the ma 
terial and likewise practice the 
handling and use of the 

He went into the basic purpose 


of a pressure radiator cap, so that 


teste! 


he and the men in turn could ex 
plain its use and purpose to cus 
tomers 

The men learned that basing 
their findings on the fact that wate 
boils at 212° at sea level, it has a 


boiling 


progressively lowe point 
with an increase in altitude and 
that the boiling point of water lo 
cally was 205 Obviously wate 
runs out of the radiator quite rapid 
ly when it boils, and a basic purposs 
of the pressure cap is to increas« 
the boiling point and thereby pr« 
vent the water from boiling out 
normal boiling temperatures 

With a properly-working pre 
cap of 13 to 14 pounds of pre 
on the radiator, the water doe 
boil until it 
Pratt learned and passed the 
along to the men, so they in 
could explain the function of 
cap to prospective customers 

An additional important function 
the men learned, and then told cus 
tomers, is that it greatly increases 
the efficiency of the water pump 
With a properly-functioning pres- 
sure cap on the radiator, the wate 
efficiency; but 


reaches about 


pump works at 100° 
without pressure cap on the radia 
tor, the pump operates only about 
65° of total efficiency, because 65 
of the volume pumped is water and 
the remainder is air, created by 
bubbles in the radiator water caused 
by inadequate pressure protection 
Pratt and the servicemen learned 
(Continued on page 87) 





In this overhead view of the new Studebaker 1961 Lark OHV six-cylinder engine, 
the cylinder head (upper) has been removed and turned over, exposing the top of 
the cylinder block (lower). The pistons can be observed in the cylinders in the 
block. Features of the new powerplant include a high-capacity oil pump, fully 
counterweighted crankshaft and a 9'%*" clutch. Note the kidney-shaped combustion 


chambers and staggered arrangement 


the valves can be observed. A low 


acceleration cam permits the use of lightweight valve springs, lengthening the life 
of the parts involved. 


‘61 Lark Engine 


A COMPLETELY new and more pow- 
d erful engine is featured in the 
Studebaker Lark six for 1961 

The six-cylinder, 170-cubic-inch, 
overhead-valve powerplant 
edly 
formance 


report- 
combines quiet, smooth 
with its greatest 
power. The six develops 112hp at 
1500rpm, with a torque 
154 at 2,000rpm. Compvession ratio 
is 8.5 to 1. 

The engine was designed to pro- 
power 
without the addition of unnecessary 
accomplished by 
staggered 


per- 


horse- 


rating of 


duce maximum for its size 


weight, placing 
larger 
rangement and increasing the air in- 
take, which, in turn, 
power 


valves in a ar- 


increases 


A new-design, ram-type intake 
manifold with larger passages in the 
head and carburetor throat permits 
a greater air flow through the en- 
gine’s breathing system. 

A _ kidney-shaped 
chamber with ample quench area 
provides for smooth operation dur- 
ing the combustion cycle and re- 
duces detonation mini- 
mum. Long exhaust passages in the 
head heat water quicker—an advan- 


combustion 


noise to a 


tage 


tize1 


in the when the Clim: 


iS In use 


wintel! 


Lubrication flow is increased by 


‘w, high-capacity oil pump 


Another feature of this powe 


POWE 
=== 1960 L-Head En 


plant is a new, fully-counterweight- 
ed crankshaft. It provides for better 
engine balance and reduces drive 
line vibrations. 

A new camshaft with a long-ramp, 
low-acceleration feature of 
Studebaker V-8 
utilized in the 


picks up valve clearance more slow- 


cam a 


engines—has been 


six. The long ramp 


ly, reducing noise. A low-accelera- 
tion cam permits the use of relative 
ly lightweight valve springs, length- 
ening the life of the parts involved 
clutch 
an 8’ 


The six features a larger 
914”. Earlier 
clutch 

Timing 


six models had 


gears, which have Dee! 


found to be more positive than 

timing chains, are used in the new 

engine 
A new 


a new 


transmission and 
the 


incorporate such features as a one- 


automatic 


converter available in SIX 


way clutch to provide for smoothe: 
shifting characteristics 
1961 


a new-design, 


Larks for are equipped wit! 
recirculating-ball 
type steering gear. In addition to the 
the 

changed from 2% 
the knuckle 


a new-type, precision-ground to re- 


new caste! has been 


pear, 
negative to O 
and upper bushing is 
duce friction 


As a 


steering efforts reportedly have been 


result of these 


cnanges, 
reduced by 30 on six-cylinder 
and by 10 on eight-cyl- 


Fo: 


steering Is 


models 


the first time 


all 


indet models 


powel available on 
Lark six models 


’ The brake 


been mounted on the firewall in the 


master cylinder ha 

a engine compartment for greater eas« 
in servicing 

106 


" ’ 
r- (Continued on page 


R COMPARISON 
gine VS 1961 O.H.V. Engine 
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Troubleshooting Ford's 


Overdrive T 


o avor losing time when trou- 
bleshooting any unit, we should 
first know how the unit operates. 
The same’s true, of course, with 
overdrives. Let’s take up the cur- 
rent Ford’s overdrive transmission. 
The overdrive transmission (Fig. 
1) consists of a three-speed trans- 
mission with an electrically-con- 
trolled two-speed overdrive unit 
attached to an adapter on the rear 
end of the transmission case. 

Mechanical operation: 

Direct, free-wheeling drive: 

When the contro! handle is pushed 
in, the drive through the overdrive 
unit from starts to speeds at about 
28mph is direct (1.01:1) and free- 
wheeling. 

The power flow is from the trans- 
mission output shaft, through the 
overrunning clutch (free-wheel 
unit) to the overdrive main shaft 
(Fig. 2). 

This drive is said to be free- 
wheeling because the overrunning 
clutch permits the transmission out- 
put shaft to drive the overdrive 
main shaft, but it does not permit 
the drive to reverse. In a free- 
wheeling drive, the engine can 


TRANSMISSION CASE 


ransmission 


drive the rear wheels, but the rear 
wheels cannot drive the engine. 

In direct, free-wheeling drive, the 
planetary gearing is in neutral, be- 
cause the sun gear can run free. It 
can rotate clockwise (from the 
front), counterclockwise, or stand 
still, depending on the relative 
speeds of the planet carrier (trans- 
mission output shaft) and the in- 
ternal ring gear (overdrive main 
shaft). At a 0.70:1 ratio, the sun 
gear will stand still. At a higher 
ratio, the sun gear will turn clock- 
wise (from the front). At a lower 
ratio than 0.70:1, it will turn coun- 
terclockwise. 

To shift the overdrive unit from 
direct (1.01:1) to overdrive (0.70:1) 
the sun gear is held against rota- 
tion (Fig. 2). This is accomplished 
by engaging a pawl in the balk ring 
gear which is splined to the sun 
gear. 

In overdrive (Fig. 2) the power 
flow is from the transmission output 


By E. M. LOWERY 
Technical Editor 


shaft to the planet carrier splined to 
it, through the planet gears and then 
to the sun gear. With the sun gear 
held against rotation, the planet 
gears are forced to “walk around” 
the sun gear and drive the internal 
ring gear. The transmission output 
shaft will then drive the overdrive 
main shaft at a ratio of 0.70: 1. 

In overdrive the overrunning 
clutch is uncoupled because the 
outer race (overdrive main shaft) is 
turning faster than the clutch cam 
(transmission output shaft). Over- 
drive is a two-way drive: the 
engine can drive the rear wheels 
and the rear wheels can drive the 


Fig. 1—Typical overdrive transmission. 


ADAPTER OVERDRIVE UNIT 





SHIFT LEVERS 


EXTENSION HOUSING 


OVERRUNNING CLUTCH 


PLANETARY GEARS 


OVERDRIVE SOLENOID 
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OVERDRIVE 
MAIN SHAFT 


BALK RING 
GEAR 


BALK RING INTERNAL 


RING GEAR 


TRANSMISSION 


OUTPUT SHAFT LOCK-UP TEETH 


CARRIER 
PLANET GEAR 


OVERRUNNING 
CLUTCH 





SOLENOID 


» a 


DIRECT, FREE WHEELING DRIVE 


engine. 

To shift from overdrive back to 
direct, the pawl is disengaged from 
the balk ring gear, permitting the 
sun gear to run free. The overdrive 
gearing is now in neutral. As soon 
as the speed of the transmission out- 
put shaft comes up to the speed of 
the overdrive main shaft, the over- 
running clutch automatically locks 
up and direct drive is restored. 

Locked-out drive: 

When the control handle is pulled 
out, the overdrive unit cannot func- 
tion at any car speed. This lockout is 
accomplished by the shift rail mov- 
ing the sun gear into engagement 
with the lock-up teeth on the planet 
carrier (Fig. 2). 

When the sun gear is locked to 
planet carrier, the planetary gearing 
is locked with one mechanical unit; 
the transmission output shaft is 
locked to the overdrive main shaft. 
This lock-up is necessary in reverse, 
because the transmission output 
shaft reverses its rotation and there- 
fore cannot drive the overdrive main 
shaft through the overunning (one- 
way clutch.) 

The lock-up in reverse is accomp- 
lished by the low and reverse posi- 
tion. This locked-up drive is also 
necessary when the car is pushed to 
start the engine, since the overrun- 
ning clutch will not transmit power 
from the overdrive main shaft to the 
transmission output shaft. 

Electrical system: 

The overdrive electrical system, 
which engages and disengeges the 
pawl, consists of a relay, a manual 
kickdown switch, a solenoid, a cen- 
trifugal governor and the circuit 
wiring. 

There are three separate circuits 
(Fig. 3) in the electrical system: a 
governor circuit which opens and 
closes the relay, a solenoid circuit 
which supplies current through the 
relay to energize the solenoid, and 
an ignition interrupter circuit, which 
momentarily grounds the engine ig- 


“OVERDRIVE 
Fig. 2—Overdrive power flow. 


nition for full-throttle downshift 
(kickdown). 

Pawl engagement: 

The electrical system does not op- 
erate until car speed reaches about 
28mph. At this speed the governor 
contacts close, permitting current to 
flow from the battery through the 
relay to the solenoid. 

There are two coils in the solen- 
oid, usually referred to as the “pull- 
in” and “hold-in” coils. The pull-in 
coil is energized only while the 
solenoid plunger is being pulled in. 
As soon as the plunger is in, a set 
of points inside the solenoid opens 
the pull-in circuit. 

As the plunger is pulled in, an en- 
gaging spring and a return spring 
are engaged. 

Under pressure from the pawl en- 
gaging spring, the pawl is pushed in 
until it strikes the balk ring. 

The usual position of the balk 
ring when the solenoid engaging 
spring pushes the pawl against it is 
shown in the left-hand view of Fig. 
4. When the transmission output 
shaft is driving the overdrive main 
shaft through the overunning clutch, 
all elements of the planetary gear- 
ing are revolving as a unit and in a 
counterclockwise (from the rear) 
direction. This rotates the balk ring 
against the pawl. 

When the driver releases the 
throttle, the overdrive main shaft 
overruns the transmission output 
shaft. When this overrun exceeds 
the ratio of 1:0.70, the sun gear and 
balk ring reverse, releasing the pawl 
to engage balk ring gear (Fig. 4). 

The position of the balk ring, 


LOCKED-OUT DRIVE 


should the solenoid be energized 
when the car is coasting (engine 
idling) up through 28mph, is shown 
in the right-hand view of Fig. 4. 
Under this condition the sun gear 
will be rotating clockwise (from the 
rear) and the pawl will be blocked. 

The pawl engages when the 
engine speeds up, and brings the 
transmission output shaft up 
through the 0.70:1 ratio with the 
overdrive main shaft. This action 
will cause the sun gear to reverse 
its clockwise (from the rear) rota- 
tion and release the pawl to engage 
the balk ring gear (Fig. 4). 

Paw] disengagement 

The pawl disengages under two 
conditions: 

First, when the car speed drops 
below 22mph, the governor opens 
the circuit through the relay and 
de-energizes the solenoid, permit- 
ting the return spring to pull out 
the pawl. 

Second, the driver may shift the 
overdrive back to direct drive at any 
road speed by pressing the acceler- 
ator pedal to the floor so that it de- 
presses the kickdown switch stem. 

When this happen, the kickdown 
switch opens the governor circuit 
through the relay and de-energizes 
the solenoid, permitting the return 
spring to try to pull out the pawl. 

Also, it closes the interrupter cir- 
cuit and grounds the ignition long 
enough for the return spring to pull 
out the pawl. 

Normal ignition is restored as 
soon as the pawl comes out, and the 
solenoid stem opens the ignition 
grounding contacts. The actual time 








October: Prop Shafts and U Joints 


Prop shafts and U joints often contribute heavily 
to noise and vibration. Ed Lowery covers this for 
you next month with the goal of saving your time. 
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of ignition interruption is equal to 
that required for ane revolution of 
the crankshaft 

Troubleshooting: 

When trouble occurs in the over- 
drive unit, check the mechanical op- 
eration of the unit before checking 
the operation of the overdrive elec- 
trical control system. 

Mechanical checks: 

Overdrive control handle clear- 
ance check: 

Check the specified clearance be- 
tween the overdrive control handle 
shank and the support bracket on 
the instrument panel. 

Overdrive control 
check 

Raise the car and check the posi- 
tion of the overdrive control lever at 
the overdrive unit housing. The 
lever should rest firmly against its 
stop at the rear. If the lever is not 
all the way back, the overdrive 
shaft rail may be locking the pawl 
and preventing it from engaging the 
balk ring gear. 

With the engine stopped and the 
clutch engaged, shift the transmis- 
sion to third or second gear and 
shift the overdrive control lever to 
the automatic (rearward) position 
The drive shaft should then turn 
freely in a clockwise direction 
(when viewed from the front), but 
should lock up when turned coun- 
terclockwise. 

With the transmission remaining 
in third or second gear, shift the 
overdrive control lever to the 
locked-out (forward) position. The 
drive shaft should lock up when 
turned either clockwise or counter- 
clockwise. 


lever position 


54 


ACCELERATOR LINK AGE—?—— 








Fig. 3—-Overdrive electrical control system. 

Pawl engagement check 

Check the mechanical engagement 
of the pawl with the balk ring gear, 
using the following procedure: 

Turn on the ignition switch and 
raise the car 

Shift the overdrive control leve 
to the locked-out (forward) position 
and shift the transmission to neu- 
tral 

Turn the drive shaft 
and, at the same time, ground the 
white governor wire with a jumper! 
The solenoid will click, indicating 
that it is energized 

Keep the solenoid energized and 
shift the transmission to third o1 
second gear to lock the transmission 
ouput shaft rotation. Shift 
the overdrive control lever to the 
automatic (rearward) position 

Turn the drive shaft clockwise. At 
less than 1% turn of the drive shaft, 
the pawl will engage the balk ring 
gear and lock the drive shaft against 
rotation in both directions. 

If the pawl does not engage the 
balk ring gear, replace the solenoid 
and repeat the test. If the pawl still 
does not engage, remove the over- 
drive unit from the car for inspec- 
tion and repair. 

Electrical checks: 

Governor circuit check: 

Turn the ignition switch on and 
off and listen for the relay or solen- 
oid to click. If either clicks as soon 
as the ignition switch is turned on, 
the governor circuit (Fig. 3) is 
grounded or the relay is defective 

To determine which condition is 
present, remove the wire from the 
TH-SW terminal on the relay and 


turn on the ignition switch. If the 


clockwise 


against 





GOVERNOR 


KICKDOWN 
SWITCH 


~ DASH 





relay clicks, the relay i letective 


If it does not click, the governor cit 
cuit is grounded 

To check the governor: 
when the relay does not click as the 


operatior 


ignition switch is turned on, discon- 
nect the wire at the TH-SW termin 
al 

Raise the 


floor 


rear wheels off the 
Connect a test lamp between the 
battery and the wire removed from 
the TH-SW terminal 
Start the engine and, 
transmission in third, 
speedometer reading up 
28mph. The lamp should light at o 


with the 
bring the 
through 


about this speed 

Throttle the engine down through 
22mph and at or about this speed 
the lamp should go out. If the lamp 
lights and goes out at or about these 
speeds, the governor and governor 
circuit are working properly 

Turn the ignition switch on and 
raise the car. Disconnect the yellow 
wire from the white wire at the gov- 
ernor connector. 

Ground the white 
transmission case. If the relay and 
solenoid click, the governor circuit 
is working properly from the TH- 
SW terminal to the connector (Fig 
3), and the trouble is in the yellow 
wire or the governor. 

If the relay and solenoid do not 
click when the white wire is ground- 
ed, the trouble is between the TH- 
SW terminal and the connector (Fig 
3). 

Solenoid circuit check 

With the engine stopped and the 
ignition switch on, ground the TH- 
SW terminal on the relay. If the re- 


wire on the 
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lay and the solenoid click as the 
ground is made and broken, the 
solenoid circuit is working properly 
If the relay does not click as the 
TH-SW terminal is grounded, check 
the relay IGN terminal with a test 
lamp 

With the ignition switch on, the 
test lamp should light when it is 
connected between the IGN terminal 
on the relay and at a ground. If it 
does not, the trouble is between the 
ignition switch and the IGN term- 
inal 

Connect the test lamp at the othe 
end of the fuse and at a ground. If 
the lamp lighted at the IGN end and 
not at the other, replace the fuse 
Sometimes the fuse will “open” un- 
der the fuse end caps where the 
open” cannot be seen 

With current at both ends of the 
fuse, connect the test lamp between 
the solenoid terminal and at a 
Ground the TH-SW ter- 
The lamp should light. If it 
does not, replace the relay. 

With the relay working properly 
the solenoid should click when the 
TH-SW 


it does not, connect a jumper trom 


ground 
minal 


terminal is grounded. If 
the solenoid relay terminal to the 
short blue wire separated from its 
connector near the solenoid 

If the solenoid doesn’t click when 
the relay closes with the jumpe: 
wire connected, replace the solenoid 
If it does click, 
rom the solenoid relay terminal to 


replace the wire 


the connector. 

Interrupter circuit check 

If the interrupter circuit does not 
round the engine ignition momen- 
tarily when the driver depresses the 
accelerator pedal to the floor, the 
overdrive unit cannot shift fron 
overdrive to direct 

The first check of the ignition in- 


terrupter circuit is at the ignition 


BALK RING GEAR SUN GEAR 


BALK RING 


PAWL 


SOLENOID BALK RING POSITION 
STEM (ENGINE DRIVING) 


oil. The black wire which runs 
rom the ignition coil to the kick- 
down switch must be connected to 
the DIST terminal on the coil. Some- 
times this wire is improperly con- 
nected to the BAT terminal during 
ignition work 
Disconnect the blue 
orange band (Fig. 3) from its con- 


nector near the solenoid, and ground 


wire with an 


it to the transmission case with a 
jumper 

With the engine running at fast 
kickdown switch 
When the 


should 


idle push the 
until it 
stem bottoms, the 
stop. If it doesn’t stop, the circuit 
is open between the DIST terminal 
and the connector 

To check the ignition grounding 
contacts inside the solenoid, discon- 


stem bottoms 


engine 


nect the jumper and remove the 
olenoid from the overdrive unit 
Attach the solenoid to an adapte: 
so that the stem can extend fully 
when the solenoid is energized 
Make sure the solenoid is grounded 
Connect both solenoid wires at 
their connectors 

Ground the governor wire with a 
imper 

With the engine running at fast 
dle, press in on the kickdown 
switch stem until it bottoms. The 
engine should stop If it doesn’t, re 


plac e the solenoid 


How to Remove Fog Spots 
Told by American Motors 
erm fog spots appear on wind- 
shield glass during cold o1 
Motors 


bulletin 
tating that it has been found that 


humid conditions, Americar 
Sales Corp has issued a 
silicone used on the _ holding 
clamps or pads during manufacture 
the glass has been transferred to 


the glass 


Fig. 4—Pawl and balk ring positions. 





BALK RING POSITION 
(COASTING) 
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Where the condition exists, the 
bulletin stated, a cloth dampened 
with water and sprinkled lightly 
with Bon Ami powder—not spray 
or bar but the powder type—will 


emove tnese spots when applied 
ith vigorous running over a large 
Wash 
the complete windshield, using the 


same Bon Ami cloth. It 


necessary, In some cases, to repeat 


area on and around the spot 
may be 
the operation for satisfactory re- 
sults. It is not necessary to replace 
the windshield glass, it was claimed 

Corrective action has been taken 


AMC said 


at time of manutacture 


Dodge Trucks to Have 
Slant-6 Engines 


A NEW inclined six-cylinder en- 
L gine will power the 1961 
model Dodge trucks 

Slanted 30° to the right, the over 
head valve engine develops 140 hp 
at 3,900rpm. It has 
225 cubic inches and 
215 lb.-ft torque from 1,600 to 2,- 
Ss00rpm 

In addition to its thriftiness with 


a displac ement 


of produces 


fuel, the engine has other important 
advantages, according to M. C. Pat- 
terson, Dodge general managet 
Inclining the engine has made it 
possible for our designers to lowe! 
the hood height and increase ac- 
cessibility to the engine compart- 
ment,” he said. “In our new light- 
tonnage models, the hood forms the 
top part of the fender housing. As 
a result of this new design, the top 


surface of the fender housing is 


lower, exposing more of the en- 


fine and making it even easier to 
service : 

A number of aluminum compo 
nents have been introduced to mini- 
mize the weight of the engine in the 


new models 





PAWL ENGAGED 





‘61 Lancer 


_ compact Lancer, carrying 
many engineering features of 
the Valiant but wearing its own out- 
side “skin,” joined the larger mem- 
bers of the Dodge family this month. 

With an over-all length of 188.8”, 
the Lancer is 20.6” shorter than the 
Dart and 23.6” shorter than the 
Polara. Wheelbases of the three are 
106.5”, 118” and 122. 

Details of the 61 Dodge Dart and 
Polara, featuring some changes from 
the ’60 series, were also announced. 

The 170-cubic-inch, slanted six- 
cylinder engine in the Lancer fea- 
tures wedge-type combustion cham- 
bers to provide smooth, efficient op- 
eration on regular fuel at a compres- 
sion ratio of 8.2 to 1. 

The engine utilizes the most mod- 
ern casting systems and makes ex- 
tensive use of aluminum, More than 
11 integral parts of the engine and 
transmission are aluminum die cast- 
ings. 

The generating system 
the “alternator” developed by 


includes 


and Dodge 


Chrysler Corp. The alternator sup- 
plies more current at low engine 
speeds than the conventional gen- 
erator and lengthens battery life. 

All Lancers are equipped with a 
lightweight “alternator” instead of a 
conventional generator. By using 
aluminum castings and simplicity of 
design, the alternator is assured of a 
longer life and weighs 60% less than 
a generator. 

The lightweight, three-speed auto- 
matic transmission available on the 
Lancer is 100 pounds lighter than 
normal automatic transmissions. 

The ease of handling in the Lancer 
results from the design of steering 
gear and linkage. Friction has been 
combatted by using the latest design 
geometry and generous use of anti- 
friction bearings. Steering ratio is 20 
to 1 and offers the desirable balance 
of steering ease and quickness of 
response. 

The Lancer is available in two 
series—a low-priced “170” and the 
de luxe “770.” In the two series, six 


For those who like a low-ratio, fast-response steering system, the Lancer offers a 

constant-control, hydraulic power steering system especially designed for this 

compact model. The ratio is 15.7 to 1, almost 25% lower than the standard unit, and 

there are only 342 turns lock-to-lock. The hydraulic power is provided by a vane- 

type, belt-driven pump. A double-groove power steering pump pulley is used: 

one V-belt drives the water and power steering pumps while the other drives the 
alternator off the power steering pump. 


OIL Wal FE 


RECIRCULATING 
BALL GUIDE 


IWER PISTON 


‘sah , 
ite INLE 


VALVE 


REACTION MEMBER 
WORM SHAFT 


TRAILING PITMAN ARM 


t 
\ 
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A rubber-tipped carburetor needle valve 
provides extra protection against flood- 
ing caused by foreign materials in the 
fuel system of all 1961 Dodge Polara, 
Dart and Lancer cars. Small particles are 
embedded in the rubber tip and allow 
the valve to close in the normal man- 
ner. In conventional carburetors foreign 
particles wedge between the steel 
needle and valve seat, and cause flood- 
ing. 


different models are available 

The car offers more than 24 cubic 
feet of usable trunk space 

Horsepowers are 104@4,400rpm 
and 145@4,000rpm. Torques are 
155@2,400rpm and 215@2,800rpm. 
Bore and stroke of the two engines 
are 3.40x3.125 and 3.40x4.125. Piston 
displacements are 170 and 225. 

Dodge for 1961 offers only 122”- 
wheelbase series, the Polara, and the 
glass area in this unit has been in- 
creased, among other changes 

The standard Polara engine is the 
361-cubic-inch V-8 with a_ two- 
barrel carburetor and 9 to 1 com- 
pression ratio. Two other engines 
are offered, one a 383-cubic-inch 
V-8 with 10 to 1 compression and a 
four-barrel carburetor. The second 
has the same displacement and com- 
pression ratio but has two four- 
barrel carburetors. 

Changes in the Dart include grille, 
hood, fenders, bumpers, quarter 
panels, roof and deck lid 

For six-cylinder engines the man- 
ual transmission has new gear ratios 
of 2.71 in low and 1.83 in second, 
compared with 2.50 and 1.68 in the 
60 models. These were designed to 
provide better breakaway accelera- 
tion. 

Acting as a joint to 
accommodate variations in align- 
ment of the steering gear and shaft 
is a new fabric-reinforced rubber 


universal 


coupling between gear and shaft on 
all manual-steering cars. This en- 
sures consistently smooth steering, 
engineers said, and replaces the 
wedge method of adjustment used 
the year earlier. Needle thrust bear- 
ings on both ends of the cross shaft 
(Continued on page 106) 
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Here’s what happened 
when this dealership 
moved out to get more 
space. Steps that proved 
correct—plus some mis- 
takes—are given. 


netted $47,000 in the July-December 
58 period, $102,000 last year, and 
came through with a net profit of 
$120,000 for the first six months of 
the current year. In June '60 we 
sold 200 new cars, in May 187 
Though service proved a slow and 
uphill climb comparable with build- 
ing a doctor’s practice, once it took 
hold it expanded rapidly. 
Addressing myself to metropolitan 
dealers in congested areas of declin- 
ing business who have eyed “the 
country” as a challenging possibility 
even as a volume dealer, I recom- 
mend that land be bought five years 
in advance of actually locating in a 
suburban town of promising poten- 


dS | 
7 7 We took this open point in Whea- 


ton the manufacturer had available, 
and bought 2% acres of land, pay- 
ing $1.60 per square foot in ’51. We 


ii i 
Hello 0 ee § ace thought we were allowing for plenty 
7 of expansion, but today find our- 
selves hard-pressed for space. 
The town has grown from 50,000 
in ’54 to 90,000 in ’60, and land is 
By JOHN W. AMATUCCI now assessed at $6 per square foot. 


President, Tom's Chevrolet, Inc., Wheaton. Md. If we had taken an option on some 


N THE early °50’s it became ap- A shop relocated in the suburbs build its volume slowly like the practice of 
| parent Pe us that we would a physician, it was found. Land should be acquired years before it is needed. 


either have to close our dealership 3 
or get out of the city. It was getting 

impossible to do business in down- 

town Washington. 

Operating in a_ deteriorating 
neighborhood that failed to draw 
people despite our costly promo- 
tional efforts with specials, dis- 
counts and other novelties, we were 
doing no evening or weekend busi- 
ness. The parking situation had be- 
come oppressive. We had a $200,- 
000 tax loss carried from ’51-’54 
The suburbs beckoned. 

We became a suburban dealer- 
ship and exchanged our problems 
for convenience of location, plenty 
of parking and evening business 
without resorting to costly induce- 
ments to pull traffic. 

The relocation was just like start- 
ing all over again. Our operation 
got a slow start but developed with 
time into a volume dealership that 





display is usually outdoors 

Be sure to place your used-car 
lot adjacent to the dealership. If it 
is a half block away, it may as well 
be ten miles away. While we have 
a used-car office, all used-car paper- 
work is carried out in the new-car 
office. The new-car manager’s office 
oversees both showroom and used- 
car lot. Both departments should be 
closely integrated so that all detail 
can be handled under the same of- 
fice conditions as new cars 

Let me repeat, be dollar-wise 
Don’t throw out the old wooden 
furniture and_ typewriters, don't 
auction off good, usable shop equip- 
ment for the new glittering piece of 
testing machinery that looks more 
impressive. Don’t go in for the fancy 
modern decor of luxurious draperies 
and floor coverings. There will be 
time for that when you have cleared 
the ground under your feet and 
have a steady-going operation. We 
made that mistake 


a 


if you are thinking about 


A service customer list of 10,000 names was built up with a plate for each 


customer's name. An addressing machine proved invaluable for the direct mail. moving soon, maybe 
you'll want to preserve 

land, we could have leased or sub- off the ground this, as it’s a factual ex- 
leased, and not be in the position of While we used our manufactur- perience of this dealer- 


having to buy a building for ow er’s architectural service, we have i 
body shop. since been aware that some features ship Ss move. 

Plan your building for adding of our setup were needlessly ex- 
another floor or two for future travagant. We have a six-car show- 
needs. If you should get hemmed room. If I were to plan anew, a 
in on all sides, you will at least be four-car showroom would be my 
able to build upward. Be practical maximum. Three cars of lower-, 
and dollar-wise. There’s plenty of middle- and higher-priced models 
time to indulge your champagne are all I need to display, and one 
taste after you get your operation compact car Your good, diversified 


We were persuaded against ou! 
better judgment to replace our old, 
wooden desks and chairs and filing 
cabinets and junked them off for $1 
apiece, and bought the latest models 
at $100 apiece. We let good, usable 
shop equipment be auctioned off for 
a fraction of their value. It would 
have been practical commonsense to 
In order to coordinate activities as closely as possible, this dealer found it retain office furniture. clean up old 
advisable to arrange for the used-car lot to be near new-car department. | 

equipment and let them keep on 
producing profitably 

Remember, shiny new desks do 
not sell cars 

The suburbs provide definite ad 
vantages with regard to labo 
There is high caliber labor in every 
category from managers down to 
washboys to be found in the sub- 
urbs—personnel who prefer _ the 
proximity of their place of business 
to their residences, and eagerly ac- 
cept $10 to $15 less in weekly wages 
to their city jobs. The reduction is 
negligible if it eliminates the head- 
aches of daily transportation, im- 
possible parking conditions, crowded 
lunch counters, and similar wear- 
and-tear nuisances. A suburban 
dealer is relieved of many employe 
benefits when his employes enjoy 
the convenience of closeby resi- 

(Continued on page 85) 
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Service Mangager R. L. Stauffer poses alongside the “half and half car—half of it 

reconditioned from stem to stern and the other left as is. The dealership even re 

upholsters boats and reconditions antique and sports cars as part of its expanding 
volume in the many angles of appearance reconditioning. 


Beauty Reconditionin 


Brings in Other Jobs 


By GEORGE H. WATSON 


I’ HE can get the appearance work 
of his customers, such as washing, 
polishing, painting and seat covers, 
Service Manager R. L. Stauffer has 
found he doesn’t have to worry 
about the mechanical jobs coming in 


at Steel City Oldsmobile Co., Bir- 
mingham, Ala. They come automa- 
tically 

Stauffer goes all-out to advertise 


the company’s facilities for keeping 


cars looking like new 


One way is through his ‘“Half-and- 
Half Car.” This is a 1954 Oldsmobile, 
one side of which has been dolled 
up to the minute, including new 
paint job, new seat covers and new 
floor mats, while the other side is 
left in its dingy, worn-out state 
Even half the inside of the trunk is 
refurbished while the other is left as 
it was. This car is entered in pa- 
rades and driven frequently around 
town. The remainder of the time it 
stands on the company parking lot 
to advertise the “Car-Re-Nu” plan 

The appearance plan involves ef 
fort to induce the customer to have 
a complete appearance-recondition- 
ing job done at once, comparable 
with a clean-up, paint-up job for the 
home. The idea is not just to install 
seat covers, repaint o1 replace a 
worn floor mat one at a time, but to 
restore the car completely to shiny 
White sidewalls are also 
subject to being sold along with ths 


newness 


job 

There is a lot of plus business in 
seat covers and trim work, the deal- 
A complete de- 
partment for tailor-made work is 


ership has found 


maintained with two full-time em- 
ployes. Sample seat covers are dis- 
played in several places and several 
hundred sets are sold each year 

Stauffer said purchasers of new 
cars buy seat covers as often as 
owners of old models. Women are 
among the best customers, he said 

Frequently a contest is run among 
employes to determine who can sell 
the most seat covers. This is a par- 
ticularly good contest run in the 
springtime and in connection with 
Clean-Up Week.” 

Its seat cover business is such 
afford to 
carry a wide variety of fabrics, in- 
Since 
most owners don’t like to be with- 

(Continued on page 106) 


that the company can 


cluding nylons and plastics 


APPEARANCE DEPARTMENT 
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TRUCKS + FLEETS 


GM Diesel Injector Service 


— familiar with gasoline 
engines don’t find the princi- 
ple of the diesel engine too difficult 
to understand, since so many famil- 
iar parts and functions are in- 
volved. Like the gasoline engine, 
the diesel engine is an internal com- 
bustion powerplant in which the 
heat of fuel is converted into work 
in the cylinder of the engine. 

The greatest difference between 
the two is the method used to in- 
troduce and ignite the fuel in the 
cylinder. Whereas the gasoline en- 
gine draws a mixture of fuel and 
air through the carburetor into the 
combustion chamber where it is 
compressed and then ignited by the 
spark plug, the diesel engine com- 
presses air alone in the cylinder, 
then a charge of fuel is sprayed into 
the cylinder and ignition is accom- 
plished by the heat of compression. 


Fig. 1-—Injector removal from cylinder 
head, using combination valve spring 
compressor and injector remover. 
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By E. S. HARRIS 


As in the case of gasoline engines, 
a diesel engine may be two-cycle or 
four-cycle. 

The GM diesel engine we will dis- 
cuss is a two-cycle engine which 
differs from the four-cycle which 
requires four piston strokes to com- 
plete its cycle, thus functioning half 
the time as an air pump. In the two- 
cycle engine intake and exhaust 
take place during part of the com- 
pression and power strokes and no 
air pump stroke is involved. There- 
fore an external means of supply- 
ing the air must be provided, so a 
specially designed blower is mounted 
on the side of the engine to force 
cleaned air into the cylinders to ex- 
pel the exhaust gases and fill the 
cylinders with fresh air for com- 
bustion. 

A series of ports are cut into the 
circumference of each cylinder liner 
so they are directly above the piston 
head when it is at its lowest posi- 
tion; they admit air from the blower 
into the cylinder when the top face 
of the piston uncovers the ports. 
The swirling flow of air toward the 
open exhaust valves produces a 
scavenging effect, leaving the cylin- 
der full of clean air when the piston 
rises and covers the ports. (Each 
cylinder has two exhaust valves.) 

As the piston moves upward on 
the compression stroke, the ports 
are covered and the exhaust valves 
close, so the charge of fresh air is 
subjected to the final compression. 
Air is heated to approximately 
1,000°F, while being compressed. 

Shortly before the piston reaches 
the highest position, the required 
amount of fuel is sprayed into the 
combustion space by the unit fuel 
injector. The intense heat generated 
during the compression of the air 
ignites the fine fuel spray immedi- 
ately, and the combustion continues 


as long as the fuel spray lasts. The 
resulting pressure forces the piston 
downward on the power stroke. 

As the piston nears the bottom of 
the stroke, the exhaust valves open 
and spent gases are released into 
the exhaust manifold. Still further 
downward, the movement of the 
piston uncovers the liner ports and 
the cycle is repeated. The entire 
combustion cycle is completed in 
each cylinder for each revolution 
of the crankshaft, or in two piston 
strokes. 

It is immediately apparent from 
this description that the function of 
the injector is extremely critical. 
The timing, quantity and pattern of 
the fuel spray spell the quality and 
economy of the engine performance. 
For that reason we will explore the 
function and testing procedures used 
in servicing these important units. 

The fuel system consists of the 
fuel tank, fuel pump, filters, lines, 
fuel oil manifold (integral with cyl- 
inder head) and the injectors. Fuel 
is drawn from the fuel tank through 
the primary filter by the fuel pump, 


Fig. 2—A series of injector tests are 
made on this injector tester before dis- 
assembling the injector. 








Fig. 3—Spray tip orifices are cleaned with a .005” diameter wire. 


which is driven from the front end 
of the blower right rotor shaft 
From the pump, fuel is forced 
through a secondary filter and to 
the integral fuel intake manifold 
which supplies the injectors. Sur- 
plus fuel, flowing through the in- 
jectors, is returned through a fuel 
outlet manifold to the fuel tank 

The injector performs a quadruple 
duty, namely: 

Metering and injecting fuel. 

Creating high fuel pressure 

Atomization, 

Continuous bypass of fuel 
through injector body (which acts 
as a coolant and eliminates air 
pockets) 

The unit fuel injector, developed 
by General Motors, combines in a 
single unit all parts necessary to 
perform the above functions to pro- 
vide a complete and independent 
injection system for each engine 
cylinder. 

The injector unit, which is seated 
in the cylinder head in a copper in- 
jector tube, projects slightly into the 
firing chamber so its spray tip ori- 
fices can inject the fuel spray. The 
injector body sits on top of the cyl- 
inder head with the follower and 
follower spring above it where the 
follower is contacted by the injec- 
tor rocker arm which transmits mo- 
tion to the plunger. The injector 
rocker arm operates on a common 
shaft with the two exhaust valves’ 
rocker arms and is operated by one 
of the three cam followers at each 
cylinder. 

The vertical travel of the plunger 
supplies the force that injects the 
fuel into the firing chamber. In ad- 
dition to this up-and-down motion 
of the plunger, it can be rotated 
around its axis during operation 
This is accomplished by a gear 
which is in mesh with the control 
rack. 

Fuel is metered by an upper helix 
and a lower helix which are ma- 
chined into the lower end of the 


plunger. The plunger operates in a 
bushing, the bore of which is con- 
nected to the fuel supply chamber 
by two funnel-shaped ports. The 
relation of the helixes on the 
plunger and the ports in the bushing 
changes with the rotation of the 
plunger by the rack. 

When the plunger moves down- 
ward, fuel in the high-pressure 
cylinder (bushing) is first displaced 
through the ports back into the sup- 
ply chamber until the lower edge 
of the plunger closes the lower port 
Remaining oil is then forced up- 
ward through the center passage of 
the plunger into a recess between 
the upper helix and the lower cut- 
off, from which it can flow back into 
the supply chamber until the helix 


Fig. 4—Follower and spring follower 

are removed before removing plunger 

for visual inspection under a magnify 
ing glass. 
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closes the upper port 

Rotation of the plunger by the 
rack changes the position of the 
helix, retards or advances the clos- 
ing of the ports and the beginning 
and ending of injection period. At 
the same time it increases or de- 
creases the amount of fuel which 
remains under the plunger for in- 
jection into the cylinde: 

With the control rack pulled out 
completely (no injection), the upper 


port is not closed by helix until 


after lower port is uncovered. With 
the control rack in this position, all 
of the fuel is forced back into the 
supply chamber and no injection of 


fuel takes place 
With the control rack pushed in 
completely (full injection), the up- 


Fig. 5—Injector spray tip concentricity 
check. 











Fig. 6—Injector cleaning kit. 


per port is closed shortly after lowe 
port has been covered, thus produc- 
ing a full effective stroke and maxi- 
mum injection. From the no injec- 
tion position to full injection posi- 
tion (full rack movement), the con- 
tour of the helix advances closing of 
ports and beginning of injection. 

The four positions for downward 
travel of the plunger, with the rack 
fixed, are: On downward travel of 
plunger, the metered amount of fuel 
is forced through the center passage 
of the valve assembly, through the 
check valve and against the spray 
tip valve. 

When sufficient fuel pressure is 
built up, the valve is forced off its 
seat and fuel is forced through small 
orifices in spray tip and atomized 
into the combustion chamber. A 
check valve prevents air leakage 


Fig. 8—Injector cleaning and use of spray tip reamer: 1 


Fig. 7—-Lapping 


from combustion chamber into the 
fuel system. 

On return upward movement of 
the plunger, the high-pressure cav- 
ity at lower end of bushing is again 
filled with fuel oil through the ports 
Constant circulation of fresh, cool 
fuel through the injectors, which 
renews the fuel supply in the cham- 
ber, helps to maintain even operat- 
ing temperatures of injectors and 
also effectively removes traces of 
air which might accumulate in the 
system and interfere with accurate 
metering of fuel. 

The exact action of the injector in 
service must be understood by the 
mechanic, since the successful serv- 
ice and testing of the unit hinges 
on repeating these steps of opera- 
tion at the bench and judging the 
accuracy of the job by observing 


valve cage, 2—-check 


valve, 3—valve seat, 4—valve, 5—valve spring, 6—valve stop, 7—injector body, 
8—injector nut, 9—spray tip and 10—reamer. 


blocks and compound used in facing parts. 


the action of the units and the pat 
tern of the spray 

Proper service of injectors can 
only be accomplished after prope 
training and by use of special tools 
designed for this purpose. The fol- 
lowing servicing account is based on 
the inspection steps taken by a 
trained mechanic using approved 
tools. According to factory instruc- 
tions, even a trained mechanic is 
advised to forego servicing of in- 
jectors and simply replace them 
with new ones if he has to work i: 
any but the cleanest facilities 

Injector removal 

Fuel injector is removed from en- 
gine after removing valve rocke1 
cover and fuel lines from both the 
injector and fuel connections. Turn 
engine until the rocker arm clevis 
pins at outer end of arms are in 
line. Loosen bracket 
bolts and swing arm assembly ove: 
and away from valves and injector 
hold-down bolt, 


rocker arm 


Remove injector 
special washer and injector clamp 
Use injector remover tool (Fig. 1) 
to pry injector from seat. Lift in- 
jector from seat and at same time 
disengage control rack linkage 

Injector testing: 

All of the following tests should 
be accomplished before disassem- 
bling an injector to correct any one 
condition. Identify each injector and 
record pop pressure and fuel output 
as indicated by tests: 

1—To ascertain if plunger works 
freely in its bushing and that con- 
trol rack moves in and out freely 
place injector against bench and 
depress follower to the bottom of 
its stroke while moving the rack 
back and forth. Failure to produce 
a free rack indicates that the inter- 
nal parts of the injector are dam- 
aged or dirty. 
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Caution: The injector must al- 
ways be held in such a manner that 
fuel spray does not penetrate the 
skin. Fuel oil which enters the blood 
stream may cause a serious infec- 
tion. 

2.—To determine the pressure at 
which the valve opens and injec- 
tion begins, the “pop pressure test” 
is made by placing the injector in 
the testing and popping fixture (Fig 
2) (adapters are used for other 
models of injectors). Position in- 
ijector support plate and popping 
handle support to the proper height 

Caution: Injector must always be 
in the proper position in relation to 
the spray deflector before it is 
ested, to avoid danger of fuel spray 
penetrating the skin. 

3.—Close clamp with inlet tube 
on injector. Operate pump handle 
intil air is purged from the test fix- 
ire and injector. Then close the 
outlet clamp 


Pump with Even Strokes 


With the injector rack in full 
uel position, pump handle of test 


fixture with smooth, even strokes 
Record the injector valve opening 
(pop) pressure, indicated when the 
injector sprays fuel. The pop pres- 
sure should be between 480 to 850- 
psi. If the pop pressure does not fall 


within the above range, consult 
troubleshooting table regarding low 
or high pop pressure 

Valve holding pressure test 

1—To determine if the various 
irfaces of the injector are sealing 
properly, operate the pump handle 
to bring pressure up to a point just 
under the injector pop pressure 

2.—Close the shutoff valve and 
note the pressure drop. The time fon 
a pressure drop from 450 to 250psi 
should not be less than 40 seconds 

3.—If the injector pressure drops 
in less than 40 seconds, check in- 
jector as follows: 

a. Thoroughly dry the _ injector 
with compressed air 

b. Open the test fixture fuel valve 
and operate pump handle to main 
tain the testing pressure 
the in- 
jector rack opening. A leak here in- 


c. Observe for a leak 


dicates bushing-to-body fit 
d. A leak around the spray tip o1 


caused by a 


seal ring is usually 
loose injector nut, a damaged seal 
ring, or a brinnelled surface on the 
injector nut or spray tip 

e. A leak at the filter cap indi- 
cates a loose filter cap or damaged 
filter cap gasket 

f. A “dribble” at the spray tip 
orifices indicates a leaking valve due 
to a damaged surface of dirt block- 

(Continued on page 90) 


INJECTOR TROUBLESHOOTING TABLE 


Low or High Pop Pressure 


Low Pop Pressure 


Worn or eroded valve seat 


Valve seat chipped at point of contact 


Cracked valve seat 


VK 
Worn or broken valve spring 


Worn valve or valve stop 
Dirt or foreign material in injector 


Worn valve stop seat cage: 
High Pop Pressure 
varbon or foreign material in spray 


tip rifice 
tip orifice 


Correction 


Valve seat may be lapped, but not ex- 
cessively as this would reduce thick- 
ness of valve and cause a deviation in 
valve stack-up dimension 


When seat is chipped, lap surface of 
seat and I. D. of hole. Do not lap ex- 
cessively 


Replace valve seat 


Replace spring. Check valve cage and 
valve stop for wear. 


Replace parts 
Disassemble injector and c 


Replace 


Remove and clean with tip ream 


Remove and clean with proper 


wire 


Insufficient Injector Holding Time 


Poor bushing to body fit 


Injector nut not tight 


Cracked valve parts 


Valve seat chipped at point of contact 


Worn or eroded valve 


Worn or broken valve 


Worn valve 
Defective seal ring 
Body plug leak 


Filter gasket leaks 
Ssurtace 


al in injector 


Incorrect Fuel 


ly plugged 


tip orifices enlarge 


Carbon in tip orifices 


1 


Worn plunger and bu 


acked valve parts 
Cracked bushing 
Poor lapper surfaces 
Foreign material between valve and 


seat 


Rack and gear not in time 
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Lap injector body 


Tighten nut to recommended torque 
Do not exceed 
Replace parts 


When seat is chipped, lap surface of 
seat and I. D. of hole. Do not lap ex- 


cessively 


Valve seat may be lapped, but not ex- 
cessively as this would reduce thick- 
ness of valve and cause a deviation in 
valve stack-up dimension 


Replace spring. Check valve gauge and 
valve stop for wear 


Re plac t 
Replace 
Plug body 


Re place gaskets and 


recommended torque 


Clean sealing surfaces or 


Caps 


Disassemble injector and clean 


Output 


> 1 
Remove and clean 


wire 
Replace spray 
Remove and c 


First check for incorrect or faulty spray 


tip; also try changing spray tip. Re- 
place plunger and bushing if output 


till does not fall within limits 
Re place parts 

Replace plunger and bushing 
Re-lap sealing surfaces 
Disassemble injector and clean 


Reassemble with spot on tooth between 


marks on rack 





Fig. 1—There’s a lot under this hood! To identify the picture, see Fig. 2 below. 


Chrysler's Ram Induction Manifold 


| Bree take up some servicing pro- 
cedure on Chrysler’s ram induc- 
tion manifold. 

This manifold is available on the 
Plymouth and Dart 361-cubic-inch 
engine, the Dodge and De Soto 383- 
cubic-inch engine and the Chrysler 
413-cubic-inch engine. 

The manifold (Figs. 1 and 2) con- 
sists of twin air cleaners, twin 
A.F.B. carburetors (with individual 
automatic well-type chokes) and 
two aluminum manifolds, contain- 
ing eight long sweeping passages 


By E. M. LOWERY 
Technical Editor 


(four in each manifold), all of 
which employ a new type of fuel 
induction. 

This type of induction utilizes a 
mass inertia (or force) and reso- 
nance effects to obtain its super- 
charging likeness by recovering 
some of the pumping energy that 
every engine expends to draw in 
fresh mixture. The volume of air- 


Fig. 2—Sectional view of the ram manifold. 


o— 


~ 
Tr / 
v- 


HEAT INLET 
ELBOW 


fuel in the long branches of the 
manifold keeps moving as the in- 
take valve begins to close, forcing 
the fuel mixture into each cylinder 
until the very last moment. 

At the same time each long 
branch of the manifold acts like an 
organ pipe, in which a compression 
wave travels back and forth at the 
speed of sound. Thus the length of 
the passages is so determined that 
at certain engine speeds the com- 
pression wave is at the intake valve 
when it opens. Thus, additional 
compressed fuel mixture is forced 
into the combustion chamber 

Comparable to a_ supercharger, 
the air-fuel mixture is ramed into 
the combustion chambers. The air- 
fuel mixture from each carburetor 
flows into a chamber directly under 
the carburetor, then passes through 
the long, individual intake branches 
to the opposite cylinder bank. 

The right-hand carburetor sup- 
plies air-fuel mixture for the left- 
hand cylinder bank, whereas the 
left-hand carburetor supplies the 
right-hand cylinder bank. The pass- 
ages between the right- and left- 
hand manifolds are inter-connected 
with a pressure equalizer tube, to 
maintain balance of the engine pul- 
sations, 

This type of fuel induction pro- 
vides a torque increase of as much 
as ten per cent. The increased 
torque is felt as a very powerful 
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GASKET REINFORCEMENT 


GASKET SEALER AS REQUIRED 


push at normal passing speeds. It 
also provides adequate power for 
quick, safer passing speeds without 
the need of kicking down the trans- 
mission to a lower range. Thus the 
best performance is in the speed 
range in which most drivers nor- 
mally operate their engines. 

The throttle linkage operates 
through a center-mounted bell 
crank and controls both carburetors 
at the same time. It is very impor- 
tant that if one or more carburetors 
have been removed on either mani- 
fold that a complete linkage adjust- 
ment be made in order to obtain 
peak engine performance. (Refer to 
paragraph 3 for setting the throttle 
linkage.) 

1.—Removing the ram manifolds: 

Should it become necessary to re- 
move either the right or left intake 
(or both) manifolds, refer to Fig. 
3, then proceed as follows: 

Drain the cooling system. 

Remove the carburetor air clean- 
ers. 

Disconnect the fuel line between 
the fuel pump and the left-hand 
carburetor. 

Disconnect the fuel line between 
the left- and right-hand carburetor. 

Disconnect the vacuum line be- 
tween the right-hand carburetor 


EQUALIZER TUBE 


&ce a> 


AIR CLEANER ASSY.—~__ 


~~ wiNG NUT 


ae) vacuum CONTROL 
ASSY. 


. EXHAUST 


CARBURETOR 
ASSEMBLY 


INTAKE MANIFOLD—LEFT 


EXHAUST CROSSOVER 
COVER 


4 en 


Ihe GASKET 


HEAT INLET le 


Fig. 3—Exploded view of the ram manifold. 


and the distributor. Disconnect the 
anti-stall device vacuum line. 

Remove the high-tension coil 
wire. 

Disconnect the throttle linkage at 
both carburetors and the bell crank, 
to the accelerator shaft. 

Loosen the clamps that attach the 
equalizer tube couplings to the 
manifolds, and to the equalizer tube. 

Slide either coupling inward on 
the tube far enough to clear the 
manifold tube opening. 

Lift the equalizer tube, couplings 
and clamps up and away from en- 
gine. 

Disconnect the power steering 
hoses (if so equipped) at the pump 
and secure against the firewall. 

Remove the air-conditioning com- 
pressor and brackets (if so 
equipped). 

To remove the left-hand ram 
manifold, proceed as follows: 

Remove the eight attaching bolts 
that hold the left fender shield ac- 
cess plate to fender shield; then 
slide plate out of the engine com- 
partment. 

Remove the two bolts that attach 
the left-hand bypass pipe to the 
lower chamber. 

Remove the two bolts that attach 
the left-hand exhaust manifold el- 
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GASKET 


bow to the lower chamber. Discard 
the gaskets. 

Remove the four bolts that attach 
the ram manifold to the right-bank 
cylinder head. Remove the exhaust 
passage crossover cover. 

Lift the ram manifold and car- 
buretor from the engine as an as- 
sembly. 

Remove the nuts that attach the 
carburetor to the intake manifold, 
then disconnect the automatic choke 
rod from the lever. Remove the car- 
buretor. 

Remove the two bolts that retain 
the automatic choke in the mani- 
fold. Lift choke assembly, gasket, 
reinforcement and well cup out of 
manifold. 

To remove the right-hand ram in- 
take manifold, proceed as follows: 

Remove the eight attaching bolts 
that hold the right fender shield 
access plate to the fender shield, 
then slide plate out of engine com- 
partment. 

Remove the two bolts that attach 
the right-hand exhaust bypass pipe 
to the lower chamber. 

Remove the two bolts that attach 
the right-hand exhaust manifold el- 
bow to the lower chamber. Discard 
the gaskets. 

Remove the four bolts that attach 
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the ram manifold to the left-hand- 
bank cylinder head. Remove the ex- 
haust passage crossover cover. 

Lift the ram manifold and 
buretor from the engine as an as- 


car- 


sembly. 

Remove the nuts that 
carburetor to the intake 
then disconnect the automatic choke 
the lever. Remove the 


attach the 
manifold, 


rod from 
carburetor. 

Remove the two bolts that retain 
the automatic choke in the mani- 
fold; lift choke assembly, 
reinforcement and cup 


gasket, 
well out of 
manifold 

With the manifolds removed, work 
can now be done on cylinder head, 
tappets, etc 

2.—Installing the ram manifold 

When installing the ram manifold, 
be sure and use new gaskets and be 
sure all mating surfaces are smooth 
Check to be sure that 
heat control valves 


and clean 


both manifold 


Fig. 5—Schematic view of the throttle 
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take manifold, refer to Fig. 3, then 
proceed as follows: 

Place the automatic choke control 
unit in the reinforcement and well 
cup. Slide the assembly down into 
position in the intake manifold, us- 
ing a new gasket. 

Install attaching bolts and tighten 
(Refer to Fig. 4.) 

Place the carburetor in 
on the mounting pad of the intake 
manifold and engage the automatic 
with the choke 


position 


control rod, 
lever. Secure with clip 
Install the carburetor 
nuts and tighten 
Place the intake manifold 
the right-hand- 


choke 
mounting 


ssem- 
bly in on 
bank cylinder head 

Place the exhaust cross-over pass- 
age cover over the then 
install the manifold attaching bolts 


position 


passage, 


finger-tight 
Slide a new 
left-hand 


between the 
elbow 


gasket 


exhaust manifold 


manifold. 


TRANSMISSION 
THROTTLE CONTROL LEVER 


KICKDOWN POSITIOn 


WIDE OPEN 
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and the lower chamber of the intake 
manifold. Install attaching bolts fin- 
ger-tight. 

Slide a new gasket between the 
left-hand exhaust bypass pipe and 
the manifold lower chamber. Install 
the attaching bolts and tighten to 
ten foot-pounds. 

Tighten the elbow attaching bolts 
to ten foot-pounds and the intake 
manifolds bolts to 50 foot-pounds. 

Slide the left-hand fender shield 
access plate into position against 
fender shield. Install bolts and 
tighten. 

If both ram manifolds were re- 
moved, continue to install the right- 
hand manifold as follows: 

Place the automatic choke con- 
trol unit in the reinforcement and 
well cup. Slide the assembly down 
into position in the intake manifold, 
using a new gasket. Install attach- 
ing bolts and tighten. 

Place the carburetor in position 
on the mounting pad of the intake 
manifold and engage the automatic 
choke control rod, with the choke 
lever. Secure with clip. Install the 
carburetor mounting nuts’ and 
tighten. 

Place the intake manifold assem- 
bly in position on the left-hand- 
bank cylinder head. Place the ex- 
haust cross-over passage cover over 
the passage, then install the mani- 
fold attaching bolts finger-tight. 

Slide a new gasket between the 
right-hand exhaust manifold elbow 
and the lower chamber of the in- 


Fig. 6 Anti-stall 
adjustment. 


BELL CRANK —— 


take manifold. Install attaching bolts 
finger-tight. 

Slide a new gasket between the 
right-hand exhaust bypass pipe and 
the lower chamber. Install attaching 
bolts and tighten to ten foot-pounds 
Tighten the elbow attaching bolts 
to ten foot-pounds and the intake 
manifold bolts to 50 foot-pounds 

Slide the right-hand fender shield 
access plate into position against 
fender shield. Install bolts and 
tighten. 

Place the air-conditioning com- 
pressor and brackets in position (if 
so equipped) and install attaching 
bolts. Tighten securely 

Reconnect the steering 
hoses to the pump (if so equipped) 


power 


Slide the equalizer tube, clamps 
and couplings over the manifold 


“We had no idea he drank until one day he came in sober.” 
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005 TO .010 INCH 4 


x 
ANTI-STALL UNIT 


ADJUSTING PLUNGER 


tubes. Slide either coupling out- 
ward far enough to firmly engage 
the manifold. Tighten clamps se- 
curely. 

Reconnect the throttle linkage at 
both carburetors and bell crank to 
accelerator shaft. 

Reinstall the 
wire. 

Reconnect the vacuum line be- 
tween the left-hand carburetor and 
distributor and the vacuum line to 
the left-hand carburetor and dis- 
tributor and the vacuum line to the 
anti-stall device. 

Reconnect the fuel line between 
the left- and right-hand carburetor 

Reconnect the fuel line between 
the fuel pump and the left-hand 


high-tension coil 


carburetor. 

Reinstall the right and left car- 
buretor air cleaners. 

Refill the cooling system to re- 
quired capacity. 

After the 
been installed, it is very important 
that the next procedure of setting 
the throttle linkage be done in or- 
der to obtain peak engine perform- 


ram manifolds have 


ance. 
3.—Setting the throttle linkage 
Various conditions affecting car 
performance can be _ encountered, 
such as loss of performance, no 
wide-open-throttle response, de- 
layed shifting of the transmission, 
no kickdown, delayed upshifts, etc 
Setting the throttle linkage is di- 
vided into three parts, namely: Po- 
sitioning the accelerator shaft, posi- 
tioning the accelerator pedal, setting 
the bell crank and synchronizing 
each carburetor. It is very impor- 
tant that the throttle linkage be set 
in this order. 
Positioning the accelerator shaft 
To position the accelerator shaft 
(if equipped with automatic trans- 
mission), refer to Fig. 5, then pro- 


(Continued on page 140) 























Fig. 1—Tailgate door sealer rubbers and adjustments: 1—glass 
frame mounting screws (adjustable), 2—tailgate door weather- 








strip, 3—door guide (nylon), 4—bottom weatherstrip clip fasten- 
ers, 5—glass regulator mounting screws (adjustable), 6—upper 


glass frame, 7—weatherstrip (upper hinge), 8—upper hinge 
pillar weatherstrip, 3—lower hinge pillar weatherstrip and 10— 


door check link. 


Rambler Wagon Tailgate 


By E. M. LOWERY 
Technical Editor 


LS grenmcage the tailgate on the 
— three-seat Rambler station 
wagon’s tailgate differs from the 
usual type in the manner that it is 
hinged to the rear body pillar and 
opens as a door. In fact it is called 
a “tailgate door.” 

Like all doors, there are compo- 
nents that must be serviced and ad- 
justed periodically to prevent dust 
and water leaks, to be sure that 
glass regulators, locks and handles 
operate as designed. 

Servicing sealer rubbers: 

The tailgate door sealer rubber on 
the tailgate door outer panel con- 
sists of three sections. One section 
extends from the top flange of door 
panel at lockside down and along 
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the entire bottom edge to the lower 
hinge. It is cemented along its entire 
length as well as being held by two 
sheet metal screws on the top flange 
at lockside and also retained with 
clips at the bottom edge. A section 
of the tailgate door sealer rubber is 
cemented at the upper hinge loca- 
tion, and another section is cemented 
to the lower hinge to inner panel 
recess. 

The tailgate door lower panel is 
also sealed by two sections of rub- 
ber sealer on the hinge pillar. These 
sealer rubbers are cemented and 


also held with sheet metal 
into the hinge pillar (Fig. 1) 

The tailgate door upper section 
glass frame sealer is attached to the 
roof rail and extensions and secured 
with metal screws. 

The tailgate door inner panel to 
outer panel rubber gasket covers 
both sides and bottom of this part- 
ing surface 

Drain holes are provided in the 
outer door panel assembly bottom 
ledge (Fig. 2) to allow water to 
drain to the outside of the door bot- 
tom sealer rubber. 

Tailgate door hinges: 

The tailgate door 
fastened to the rear body pillar and 
to the outside door assembly (Fig. 


hinges are 
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Fig. 2—Tailgate door hinge adjustment: 1—outside door handle 


access holes, 2—tailgate door drain holes (13), 3—hinge to 
tailgate mounting bolts (adjustable), 4—hinge to body pillar 


2). Elongated holes on both the rear 
body pillar and the outside door as- 


sembly provide for a full range of 


adjustment. The hinge to rear body 
pillar mounting is accessible by re- 
moving the rear quarter trim panel 
screw and the access door at the 
rear left side of the cargo floor (Fig 
2) 

To provide accessibility for the 
hinge to tailgate door mounting re 
quires the removal of the door check 
link and also the door inner panel 
as an assembly 


The tailgate door inner panel as- 


sembly consists of the following at- 


tached parts: The door glass and 
assembly, the 


glass slide channel and frame 


regulator complete 


Tailgate door adjustment 
Prior to attempting a tailgate door 


Fig. 3—Inner panel assembly: 1-— 
sembly, 2 


glass frame and side as 3 
regulator arm to glass bottom channel retainers. 


adjustment, a good visual inspection 


should be made to determine the 
exact cause of misalignment. Due to 
different 
nents and assemblies, there is no 


variables in the compo- 
step-by-step procedure that would 
apply in every case 

There are several good tips to re- 
member when making a visual in- 
spection to diagnose a misalignment, 
such as binding due to misplacement 
of sealer rubber or metal-to-metal 
contact, particularly at the hinge 
pillar area. 

Also closing the tailgate door with 
the striker plate removed will elimi- 
nate the possibility of the striker 
acting as a wedge and allow the 
door to hang freely in the opening 

The striker plate should not be 


used as a guide or a means of rais- 
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window regulator 
inner to outer panel rubber gasket seal. 


mounting bolts (adjustable) and 5—lower hinge access door 


removed. 


ing or lowering the door in relation 
to the body pillar. The lower tail- 
gate door and the upper glass and 
slide assembly can be adjusted sep- 
arately; however, since the upper 
glass and slide assembly is mounted 
to the lower tailgate door, any ad- 
justment of the lower tailgate door 
will correspondingly affect the upper 
glass and slide assembly 
Proper alignment of the 
tailgate door must be made or de- 


lower 


termined before the upper glass or 
slide channel assembly adjustment is 
Adjustments are 
vided for both the glass and regu- 
lator assembly and the glass slide 
channel and frame (Fig. 1) 

The slotted mounting holes on the 
tailgate door inner panel allow the 


attempted. pro- 


glass regulator to be rotated so the 


4—door guide mounting screws and 5 





Above: Fig. 4—Removing door key lock assembly: 1—lock 
assembly and 2—retaining spring. 
Right: Fig. 5—Removing tailgate door reveal molding screw. 


glass will lower and raise squarely 
in the slide channel and frame 
Slotted mounting holes in the inner 
panel also allow the slide channel to 
be moved up or down for prope! 
alignment in the body opening 

Tailgate door lock: 

The tailgate door lock is a toggle 
latch trigger release type. The lock 
dovetail latch engages the male lock 
striker latch pin and holds the doo 
in the closed position. The lock in- 
corporates a safety lock feature to 
prevent the door from being opened 
inadvertently by the third-seat pas- 
sengers 

The door can be locked from both 
the inside and outside; however, it 
can only be unlocked with the key 
from the outside. 

To remove the tailgate door lock, 
remove the inside door handle pin, 
handle and escutcheon. Remove the 
inner panel to outer panel screws 
at the lockside and bottom only, 
and separate the two panels just far 
enough to remove the lock. 

Remove the glass slide channel 
frame to inner panel screws at lock- 
side to allow lock removal. 

Outside tailgate door handle: 

The outside door handle is a trig- 
ger release type. The handle trigger 
occupies a cutout space in the lower 
center section of the handle. The 
trigger is attached to the handle by 


a pin and is spring-loaded to return 

to its normal extended position. 
To remove the door handle from 

its mounting on the outer panel, re- 


panel bottom 
screws. Sep- 


move the _ inner 
screws and lockside 
arate the inner and outer panels just 
to reach the two access 
mounting 


enough 
holes for the handle 
SCTeWws. 

Remove the screw to the lockside 
and loosen the screw to hinge side 
to allow the handle to slide toward 


70 


the lockside in the keyhole slot. Tilt 
the handle upward and remove it 
from the opening in the panel 
Tailgate door glass assembly 
The tailgate door glass is a one- 
piece tempered (Herculite) 
and operates in the slide channel 


glass 


of the one-piece glass frame which 
extends from the bottom of the 
lower tailgate door upward forming 
the upper door frame. 

The glass can be raised or lowered 
to any desired position by the reg- 
ulator handle on the inner panel 

Glass removal: 

Remove the tailgate door check 
link rivet and the check link. Re- 
move the inner to outer panel 
screws and separate the two panels 
The regulator, glass and lock as- 
semblies are mounted to the inne1 
panel and will separate from the 
outer panel as an assembly (Fig 
3). 

Remove the glass frame retaining 
screws. Remove the two regulator 
arms to glass bottom channel retain- 
ers. Disengage the regulator arms 
from the glass bottom channel by 
pressing down on the arms and re- 
move the glass and frame as an as- 
sembly. Slide the glass down out of 
the frame 

Glass regulator removal: 

Remove the tailgate door glass 
From the inner panel remove the 
regulator handle pin, handle and 
escutcheon. Turn the regulator to 
expose the mounting screws and 
remove the screws. 

Installation: 


© © 


Insert the regulator pinion shaft 
through the opening in the inne 
panel. Elongated mounting holes in 
the regulator allow for pivoting at 
the regulator shaft. Pivot the reg- 
ilator to align the 
studs parallel with the bottom of 
the inner panel and fasten with the 


Install the glass into the 


regular arm 


screws 
frame and install the assembly to 
the inner panel. Insert the regulator 
arm studs into the glass bottom 
channel and install the two retain 
ers. Install the glass frame screws 
Check the alignment of the glass to 
the inner panel and frame. Realign 
if necessary, by pivoting the reg 
ulator 

The glass frame alignment must 
be rechecked after reassembly has 
been completed 

Lubricate the regulator and reg- 
ulator arms to glass bottom channel 
slide slots. Reassemble the inner 
panel to outer panel and _ install 
check link and rivet 

Check the alignment of the glass 
frame into the upper tailgate doo. 
opening and reset, if required 

Tailgate door check link 

The door check link serves to 
limit the travel of the door when 
is opened and to hold the door in 
the opened position under spring 
tension 

When the door is opened the lin} 
operates between two steel strip 
under spring tension, 

The spring steel strips are en 
cased in a separate unit which is 
bolted to a reinforcement in the left 
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rear auxiliary floor side panel 

When the door is in full-open 
position, the rubber bumper on the 
link serves as a stop cushion against 
the bracket. In this position, the 
not hed section of the link engages 
the spring steel strips in the bracket 
and is held under sufficient spring 
tension to hold the door in an open 
position 

To remove the check link, remove 
the rivet securing the check link 
to the bracket on the tailgate inne 
door panel. The check link should 
be lubricated periodically by apply- 
Lubriplate to the top and bot- 


tom sides of the strap Then opel! 


and close the door several times so 
that the lubricant will work to eacl 
end of the link Wipe off the excess 
ibricant from the door check link 

Tailgate door key lock 

The door key lock is retained to 
the inside surface of the door out 
inel by a retaining spring which 

inserted into the door through 
a slot in the lock pillai 

The door key lock cylinder hous- 
ng is provided with a groove on 
the top and bottom sides for the 
retaining spring to slide into to hold 
the cylinder lock to the door. The 
retaining spring has a_ locking 
sroove that hooks to the inside edge 
of the door pillar to hold it in a 
locked position 

Removal procedure 

With the door open, use a screw- 








October: Handles, Cylinders and Keys 


Removing and installing the various types of door 
handles, lock cylinders and keys will be detailed 
here next month by SAJ’s veteran technical editor. 








lve to press tne exposed end ol 
the retaining spring toward the door 
yutel panel Pry out to release the 
locking groove from the door lock 
nillayr 
2 Lictl 


Pull the retaining spring out fron 


1e door about one inch. This will 


elease the retaining spring from the 
k 


rooves in key lock cylinde 
Then remove the key lock 
from the door (Fig. 4) 
Removing key lock cylinde: 
remove the key lock cylinde 
rom its housing, first remove key 


rt ‘ 


lock from the door. Then ins¢ key 
n lock and turn cylinder to right as 
far as possible. This will turn the 
swivel to a position at which the 
opening in the swivel will appear at 
the opening of the lock housing and 
expose end of the retainer spring 

Insert large needle under retaine! 
spring, prying end of spring up- 
ward for release of key lock cylinde 
rom housing 


Installing key lock cylinder in 


Left: Fig. 6—Upper reveal mold 
ing removal: 1—tailgate door 
upper reveal molding, 2—tail 
gate door upper weatherstrip, 3 
removing weatherstrip and re 
veal molding screw, 4—rear 
roof extension ornament, 5 
auto body caulk at ornament 
studs and 6—door lock striker 
(adjustable). 
Below: Fig. 7—Spreading clip 
of reveal molding for removal. 
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halt 
Raise 
seat in bearing surface 


a il 
Lower this assembly into cylinds 


lock housing 

Insert key } inder lock to de 
press tumblers aepressed 
tumblers in line with the boss and 
opening of housing 

Insert cylinder in housing as fa 
as possible, then turn key to left 
This will permit the retaining spring 
in the housing to catch into locking 
groove at the end of the key lock 
cylinder 

Installation: 

Put the key locking device of the 
door lock in the neutral unlocked 
position. To do this, insert small 
screwdriver from outside of door 
into door-lock locking device 
through hole in door used for key 
lock. Now turn it counter-clockwise 
as far as possible then back one- 
quarter turn 

Insert retaining spring into doo: 
as illustrated in Fig. 4. Align round 
hole in retaining spring with hole 
in door outer panel. 

Insert cylinder lock through door 
panel and retaining spring. Guide 
the cylinder lock shaft into the doo 
lock 

Note the key lock holding boss 
on the key lock housing. Turn the 
housing so this boss will line up 
with the cutout in the edge of the 
key lock hole in the door oute1 
panel. This will position the lock 
housing for installation in the door 
The key should now be turned to 
a vertical position. This will posi- 
tion the key lock shaft properly for 
nserting into the lockins 
tne doo1 lock 

Hold cylinder 


the outer 


uning spring 
; of the lock hou 
screwarive 


lox king 


etaining spring 
inside of doo! pillar 
Note In dusty territories exposed 
locks should be thoroughly cleansed 
with a solvent to carry off any for- 
(Continued on page 90) 





1960 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 


WHEEL ALIGNMENT 


| FLUID CAPACITIES | 


} 


ENGINE 











MAKE AND 
MODEL 
Caster Camber | Toe-in 


(Degrees) (Degrees) | (In.) 


(Au) (Pts) 


ankcase Cap, 
Fuel Tank 


(Qts.) 


pression Ratio 
Transmission 


No. Cylinders and 

Valve Arrangement 

Standard Com- 
(Gals.) 

Cooling System 
(No Heater) 


Taxable H. P, 
| Piston Displace- 


06 25 to .1562 
0625 to .1562 
0625 to . 1562 


4.125x3.4 54.45 |250@4400 384@2400 
4.1875x3.64 56.11 325@4400 445@2800 
4.1875x3.64 56.11 |325@4400 445@ 2800 





| 


<<< 
G2 Go an 
hor 
— 


BUICK Le Sabre 
BUICK Invicta 
BUICK Electra 


CADILLAC 62 Sedan, 62 Coupe, 62 
Coupe de Ville, 62 Sedan de Ville 
and 60 Fleetwood 

CADILLAC 62 Eldorado, Seville, 
Biarritz and 75 Fleetwood. . 


CHEVROLET 6... 3.56x3.94 (30.4 135@4000 217@2400 235.5 8.25-1 


CHEVROLET 8 (283 cu. in.)........ q 3 (59.3 VSI 3.875x3 48 200 275@2200 348 
CHEVROLET 8 (348 cu. in.).. : 59.3) VSI 4.125x3.25 |54.5 Z 355@2800 348 
CHEVROLET Corvette 159 3.875x3 48 2 300@3000 (283 
CHEVROLET Corvair A 3.375x2.6 125@2400 140 


CHRYSLER Windsor... 4.03%3.75 325@4600 425@2800 383 
CHRYSLER Saratoga. 


325@4600 425@2800 383 
350@4600 470@2800 413 
CHRYSLER 300. 375@5000 495@2800 413 
CHRYSLER eens Custom, 
Crown and Le Baron 


350@4600 470@2800 413 
COMET.... 


90@ 4200 |138@2000 | 144.3 
CONTINENTAL....................1131 81 4.313.7 315@4100 465@2200 430 
DE SOTO Fireflite vevece {122 F 4.13.38 53 .. 295@ 4600 390@ 2400 361 
DE SOTO Adventurer 4.25x3.38 57.8 (305@4600 410@2400 383 
DODGE Dart 6.................... 


DODGE 


| 

| 

| 
pies oa. | Cr: 


oe 
iS) 
sss 
J 
se 
treo 
83s 
| ems ome ome | 
ans 


Rip 
Oe 
| ne 


| 
| 


| 
! 
| 





4x3.875 325@4800 |430@3100 390 10.5-1 
4x3. 875 325@ 4800 435@3400 390 | 10.5-1 


rat 
Yt's 


oo 2 


—O mh eo) 





+30 to +30’ 1% to } 

+30° to +30’ 14 to Ws 

+30' to +W’ lg to % 
Oto +4 0 to .12 
3 tot’ 


| wo 
w 





4.18x3.75 
4.18x3.75 


| & 
al oO aon 
ws 


| 
nu 
i=) 


| 


3.4x4.125 27 7 145@4000 215@2800 225 
3.91x3.31 48 9 |230@4400 340@2400 318 
3.91x3.31 (54.3 | 255@4400* 345@2800* 318 
4.12x3.38 (57.8 |310@4800 |435@2800 361 


to | ner] 
wow 


t 
ne | 


S888 |S: 
NMrnrmwe! «7 


$i to +114 625 to .125 
+14 to +154 | -.625 to .125 


3.62x3.6 (31.54 145@4000 206@2000 223 
3.75x3.3% | 45¢ 185@4200¢ 292@2200¢ 292/ 
3.62x3.6 31.54 145@4000 206@2000 223 
3.75x3.3 45 185@4200 |292@2200 292 
4x3.5 51.2 | 235@4400* 350@2400' 352 
3.5x2.5 29.4 90@4200 138@2000 
4.00x3.50 (51.20 |300@4600 (350@4600 352 
4.30x3.70 59.17 |381@2800 |490@2800 
4.3x3.7 .7 (315@4100 |465@2200 


| 
| 
| 


>. Onn > 
i) 


| $s 


625 to .12 
625 to .12 
625 to .12 
got” 
yw 
woh 


FORD Fairlane 6. . 

FORD Fairlane 8 500 ‘ 
FORD 8 Galaxie and Special Series 
FORD Falcon 

FORD Thunderbird Hardtop 

FORD Thunderbird Convertible “eres 


LINCOLN... 


MERCURY Monterey 126 RI |3.8x3.34 (46.21 '205@4000 |328@2100 
MERCURY Park Lane and Montclair. 26 5 7 4.3x3/7 59.17 310@4100 |460@2200 


|240@4400 |375@2400 |37 
315@4600 |435@2800 


S3z2Sss 
ow 
| w 
On -—Cnoe 
re) 


fal 





Oto Ti 


4 to +% 
- ~ to +% 


OLDSMOBILE Dynamic 88.......... 123 6 ; 4x3.688 51 


OLOSMOBILE Super 88 4.125x3.688 54 
OLDSMOBILE 98. 


PLYMOUTH 6 Savoy, Belvedere and 
ury.... Ps a 

oO 8 Savoy, Belvedere and 
PLYMOUTH Golden Commando an 


PONTIAC Catalina and Ventura 
PONTIAC Star Chief and Bonneville 
RAMBLER veces os 

RAMBLER ‘ 

RAMBLER Ficbet 8 -_ 
RAMBLER Ambassador... 
STUDEBAKER Lark 6 
STUDEBAKER Lark 8 
STUDEBAKER Hawk Coupe 


VALIANT 


4.125 x3.688 54 


3.4x4.125 


3.91x3.31 
4.12x3.38 
4.06x3.75 
4.06x3.75 


31 5@ 4600 


145@4000 


230@ 4400 
305@4800 


215@3600 
281@4400 


90@3800 
127@4200 
200@4900 
250@4700 

90@ 4000 
180@4500 
210@4500 


101@4400 


435@ 2800 


215@2800 


340@2480 
395@3000 


390@ 20% 
407@2800 


150@ 1600 
180@ 100 
245@2500 
340@2600 32 
145@2000 
195@4500 
300@ 25800 


155@2100 


i 
| a hm) Ot 


—Y to +% 


0 to .125 

0 to .125 
0 Prf ~@ to % 
0 Prf % to % 
0 Prf. ly to % 
0 Prf “% 


1 
+1 da 

1 

1 


4 
4 
4 
‘ 


0 to +1 “to% 
0 to +1 ato 
0 to +1 “ato% 


B * 


ABBREVIATIONS 


DO—Left +44, right + J —Also 352 
E 3g+'4 (left); ‘a preferred. 2—Also 9.6-1 
+ 4% 5! <4 (right); 4% preferred +—Also 300@ 4600, 

F—3y, to 54: 4% oreferred. *—Also 331@ 2800. 
G --Powerglide 21 pints 1 —Valve-in-head, 

Turboglide 19 pints ~Aiso 9.6-1 
4— Also 300@ 4600 L—t-head, 
*—Also 381@ 2800 


«—4-barrel. 

A—Horizontally opposed, 

+—Also 4x3.5, 

B—Left +%%, right +4. 

¢—Also 51.2. 

C—Power Steering +34 +'9. 
Manual —34 +! 


SOUTHERN AUTOMOTIVE JOURNAL for September 1960 








‘,..our reputation is in good hands” 


says RALPH N. HARDWICK, Studebaker dealer, 
Fort Worth, Texas 


“The most important reason for our using the 
COMMERCIAL CreEpIT PLAN is that our reputation 
is in good hands. Our customers are impressed by the 
benefits offered and the simplicity of it. Highly satis- 
factory service keeps customers sold on Commercial 
Credit and on us. This helps build repeat sales. Without 
this guarantee of good customer relations, a finance plan 
could hurt a dealer's reputation. We capitalize on cus- 
tomer acceptance by paying a bonus to any salesman who 


writes up a deal that includes Commercial Credit Plan.” 








Commercial Credit dealers 
are successful dealers 


Write or call the nearest CommerctaL Crepir CORPORATION 
office for complete information on the benefits of COMMERCIAI 


Crepit PLAn. Why not do it, today 








MAKE AND 
MODEL 


Breaker 
Gap (.0 


BUICK Le Sabre 

BUICK Invicta and Electra 
CADILLAC (All Models 

CHEVROLET 6 

CHEVROLET 8 (283-cu. in. 
CHEVROLET 8 (348 cu. in. 
CHEVROLET Corvette 

CHEVROLET Corvair 

CHRYSLER Windsor 

CHRYSLER Saratoga and New Yorker 
CHRYSLER 300-F 

CHRYSLER imperial 


14-19 
14 19 
14-19 


CONTINENTAL... 


DE SOTO Fireflite_ 
DE SOTO Adventurer 


DODGE Dart 6 
DODGE Dart 8 
DODGE 8 “e 
DODGE D-500 


EDSEL 6 
EDSEL 8 


FORD Fairlane 6 

FORD Fairlane 8 500 

FORD Galaxie and Special Series 
FORD Falcon 

FORD Thunderbird Hardtop 
FORD Thunderbird Convertible 


LINCOLN 
MERCURY Monterey 
MERCURY Park Lane and Montclair 


OLDSMOBILE Dynamic 88 
OLDSMOBILE Super 88 
OLDSMOBILE 98 


PLYMOUTH 6 Savoy, Belvedere ani 
ury 

PLYMOUTH 8 Savoy, Belvedere and 
ury 

PLYMOUTH Golden Commando 


PONTIAC Catalina and Ventura 
PONTIAC Star Chief and Bonneville 


RAMBLER American 
RAMBLER 6 
RAMBLER Rebel 8 
RAMBLER Ambassador 


STUDEBAKER Lark 6 
STUDEBAKER Lark 8 
STUDEBAKER Hawk Coupe 


VALIANT 


35 btc with turbine-type trans 
Automatic. 
Q engine 7.5°bic. 
Bal. and Bal 
before top center, 
—26°bte on 352-cu.-in 
C—2°btde manual, 6°btde automatic 


Cam Angle 
(Degrees) 


PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 


ELECTRICAL TUNE-UP 


| 

| 
} 
| 


Max. Centrif. 
Degrees 


Spring Tension 
(ozs.) 
(Degrees 


Timing 
Spark Advance 


Timing Mark 
Location 

Spark Plug 
Gap (.0 


Contact Arm 
Ignition 


5bte 3 24@3750 
12bt VD 30-35 22@3800 
5btc> 16@ 2000 
5bte 33 
4bte 3 28@3750 
Rbte 33-! 24@4600 
4bte 33-3 28@3700 
4bte , 23 32@3600 
21@4600 
21@4600 
22@4800 
21@4600 


10bte 

10bte 
Sbt 

10bt 


k 
30@ 4900 


18@4400 


26@3500 


a 
w 


FUEL SYSTEM 


Cap. & Ter. Gri. 
(Ibs.) 


Spark Advance 
Carb. Mfgr 
Fuel Pressure 


RP-Ca 
RP-Ca | 5%-614 


314-444 
54-614 


22@15 5” RP 
15@15.5° Ca-RP 
15@15.5” Ca-RP 
15@15 5” | 53N Ca 
RP 
Ca-BB 
Ca 
22@15" 
28@5.35” 
22@15” 
: ; BB “? 


22@ 15” He 
3B-Ca 


22@15” 





18@4400 
25@4400 
18@4400 
24@4300 
22@4800 
146@2400 
29@4000 


22@4400 
24@4400 
f 
29@4000 
29@4000 


30@ 4000 


22@ 4000 
30@ 4000 
26@4400 


26@4400 
26@ 4400 


25@ 4400 


25@ 4600 
20@ 4600 


20 3600 


20@ 2900 


12@2100 
12@2100 
1S@19°0 
1S@ 2000 


14@ 2800 


24@ 2300 
24@ 2400 


277@ 


ABBREVIATIONS 


Carter 
Crankshaft pulley 
4-barrel, 26°btc 
O—Ford or Holley 
E — Indicator scale on front ¢ 
F—WNon- centrifugal 
FW —Flywhee 


20 5@12” 
22@ 15” 
22@ 15” 
21@14.5” 


BB-Ca 
Ca 

Ca-Ho 

Ca-Ho 


22 5@8 1” Ho 


22@15” 


22@ 19” 


e ’ 5@ 17 4 
29 5@17” 
20@ 15” 
20@ 17” 
11@16 5 
10@16 5” 
10@15 
12@14 


Holley 
Negative 

Rochester Products. 
Stromberg 

top dead center. 
Vibration damper. 


4°bte manual, 6°btc automatic 


intake (.0) 


| Tapp 
x 


Tappet Clearance | 


od 
. 


et Clearance 
A) 


haust 


3°bte manual ,6°btc automatic 


Opens b or 


Intake Valve 
atde 


to 

S 

4 
. 


39bt 
16bte 
12.5bte 
18.5btc 
12.5bte 
15bte 


15bte 
15bte 
20bt« 
15bte 


15bte 


22bte 


15bt 
15bte 


tde 

17bte 
15bte 
20btc 
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A SINGLE SOURCE OF 
COMPLETE INFORMATION 


Che South-Southwest is a unique region with SOUTHERN AUTOMOTIVE JOUR- 
its own peculiar characteristics and buying NAL’s Directory of Automotive Manufac 
habits. Unlike the heavily populated areas turers and their Southern and Southwestern 


in other regions of the country with large Representatives is received with enthusiasm 


metropolitan buying centers, this area is by the jobbers throughout the territory. Pub- 


made up chiefly of widely scattered small lished annually, the coming Directory will 

towns, served from many distributing centers be the fifth edition 
in the South-Southwest Listing approximately fourteen hundred 
In past years hardly a day went by that manufacturers of automotive replacement 
the offices of SOUTHERN AUTOMO.- parts, equipment and supplies the Directory 
LIVE Jf JURNAL Atlanta and Dallas shows complete factory address. plus the 
were not called by name, address and telephone number of each 


some automotive of the Southern and Southwestern offices o1 
Here is the Key... wholesale atrial 
vir ater or distridu- representatives of the manufacture 


se rapareagtied get = In the suvers’ Guide Section are shown 
cident y yor the products of manufacturers advertising in 
ae santa on cae. the Directory, with cross-reference to the 
ment manufactures page number of their advertisement 

Frequently these long The Directory hangs on the desks of most 
listance calls came of the buyers of the automotive wholesalers 
from as much as 500 throughout the South and Southwest and is 


miles away used continuously throughout the year 


your proc ucts 


BEFORE JOBBERS AND BUYERS CONSTANTLY ... 
FOR A WHOLE YEAR ! !! 


Your advertising in the S. A. J. Annual Directory keeps your story in 


buying hands and at the right times. When your customers and pros- 


AUTOMOTIVE pects are looking for sources of supply—are contacting Southern or 


Southwestern representatives for information—be sure your products 


S ALES and services are prominently before them 


EFFECTIVE ADVERTISING TIE-IN 


Each advertisement is positioned as close as possible to 


FULL COVERAGE 


Che S. A. J. Directory gives full and complete coverags 


of the Southern automotive buyers. A copy of the S. A. J the complimentary listing of the manufacturer and his 


Directory is sent to the buyer of every automotive job- Southern and Southwestern representatives 


bing house on record in the nineteen Southern and ' ae 
In the alphabetical listing of manufacturers, the 


Southwestern states branch stores and main offices ; 
company name and address of each advertiser 1s shown 


In addition, copies are sent to the oil equipment jobbers, ‘ ; 
. ; . a ae ; in bold face type, with reference to the page number 
specialty jobbers, and to the district offices of the major i 
; * ; ; : of the advertisement. 
oil companies. With over 6,000 Directories, every job- 
ber buyer of automotive parts, equipment or supplies The products of each advertiser are shown in the 


in the South and Southwest receives a copy buyers’ guide 


CLOSES NOVEMBER Ist-——RATES ON REQUEST 


SOUTHERN AUTOMOTIVE JOURNAL DIRECTORY 


of AUTOMOTIVE MANUFACTURERS AND THEIR SOUTHERN AND SOUTHWESTERN REPRESENTATIVES 
806 Peachtree Street, N.E. a W. R. C. Smith Publication Atlanta 8, Georgia 
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Every racing car in this greatest of all auto 
races was equipped with Monro-Matics this 
year. In the past eight years, every winner rode 


From Monza to the Mexican Road Race, current 
winners and record-holders of all famous inter- 
national and national races insist on Monro- 
Matic shocks for their cars. Professional drivers 
select Monro-Matics for the superior car control 
it takes to win races and for an extra measure 
of safety under the toughest driving conditions 
imaginable. 
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OTHER WORLD FAMOUS RACES 
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to victory on Monro-Matics. Jim Rathmann, 
1960 champion, broke all “*500” records with 
an average of 138.767 mph. 


...and on the nation’s highways. More 
and more safety-conscious motorists rely on 
Monro-Matics for the sure-footed car control 
that’s so important in today’s high-horsepower 
driving and turnpike speeds. And they appreciate 
the comfortable, smooth-as-silk ride that comes 
with Monro-Matics. Year after year Monro- 
Matics are the leader-by-far in replacement shock 


sales. Cash in on this nation-wide preference 
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In the “Firecracker 250” for late-model stock cars, In the annual Pike’s Peak climb, Bob Unser set a 
Jack Smith roared to victory, averaging an as- new record of 13 minutes, 28.5 seconds in his 
tounding 145.842, in his Monro-Matic equipped Monro-Matic equipped racing car. In both the 
1960 Pontiac. Second place winner “Cotton” championship division and stock car division, 
Owens also rode on Monro-Matics., other winners also chose Monro-Matics for the 

drive, one of the most grueling in all auto racing. 


Sell the national favorite. Call your Monroe jobber today. 
Advertised month after month in LIFE, THE SATURDAY EVENING POST, POPULAR 


MECHANICS, SPORTS ILLUSTRATED .. . and twice each day by Bill Stern on “Monroe 
Sportsreel”’ over more than 300 stations of the Mutual radio network. 


MONROE AUTO EQUIPMENT COMPANY, MONROE, MICH. MONRO-MATIC 
World's largest maker of ride control products including SUPER LOAD-LEVELERS® 


in Canada, Monroe-Acme Ltd., Tor to, « : oo. y Mex MEX-PAR, Box 21863, Mexico City 


SHOCK ABSORBERS 





Readers are invited to contribute to— SHOY TALK | 





HELP! 


Robstown, Texas 


Gentlemen: 
Please take pity on an _ over- 
worked wife, school teacher, home- 


maker and mother who may have 


overlooked sending in renewal form 
for your publication! 


I cannot at this time find the form 
to send you, so I may have returned 
it. If I did not, I should have, as 
my husband cannot live happily 
without your SOUTHERN AUTOMOTIVE 
JOURNAL, and although he has a 


most divine disposition, things may 


change at any minute in our house- 


hold! 





_ MU-600 MERCHANDISER _ 
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for winter operation. 
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% check it every time he calls. 
for winterizing cap 





needs now! 


Compl te 


Single - source 
for gas caps 
locking gas 


caps, oil filler 


caps 
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/ check stock often of 
“arin Stant Caps ~. 


There’s even more need now when every service station 
and dealer is checking cooling systems and pressure caps 
with a Stant Tester to make sure vehicles are ready 

When caps prove defective, show 
and sell Stant’s new Lev-R-Vent Safety Type Radiator 
Pressure Cap. Save your customer and yourself from 

fear of scalding when the radiator boils. Don’t 

get caught short! Get a Stant MU-600 Wall 
Merchandiser. Have your jobber salesman 

Get ready 


7: 
© a on oe a 


 deudvend 


Line STANT MANUFACTURING CO., INC. 
Connersville, Indiana 


Standard of the industry and 
and pressure ff}, original equipment for a generation 


- 


A column of informal 

comments about the 

automotive trade and 
its problems. 








It is said that anyone should be 
allowed some margin for error, but 
in the case of renewing your pub- 
lication—the SOUTHERN AUTOMOTIVE 
JOURNAL—this statement does not 
hold true! 

Please send me the latest copy o1 
two and bill for renewal at yow 
earliest convenience. I promise to 
send check by return mail and hope 
to find myself again in my hus- 
band’s good graces, for which I shall 
give you full credit! 

Mrs. Leon L, BAILey, 
Route 4, Box 171 


Happy to save the day for you! 


WE LIKE IT, TOO! 


Jacksonville, Fla 
Gentlemen 
Your new cover is a delightful 
change. Congratulations 
B. W. Hirsie, 
Assistant General Manage) 
Hirsig-Brantley Co 


HOW TO SELL USED CARS 
From a bulletin of the Greate: 
St. Louis Automotive Association 
come the following methods for re- 
ducing used-car losses “that suc- 
cessful dealers all over the United 
States are practicing”: 

1.—Never invest more in a used 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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NEED A HAND TOOL? CALL YOUR lackhaurk JOBBER! 


Any Tool you ever need is no further away than a 
‘phone call to your Blackhawk Jobber! No need to wait 
for service! Check YOUR Tool Kit right now. Just 
pick up the ’phone and get that Blackhawk Tool im- 
mediately that you have been needing or intending to 
buy. It will make money for you. Remember! The cost 
of Tools you use in your work is deductible from your 


ProveD income tax. ; 


THE MEW BRITAIN MACHINE COMPANY HAND TOOLS 


NEW BRITAIN - 
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car than the margin on your new 
car. 

2.—Never have in stock more 
than a 30-days’ supply of used cars. 

3.—Never keep any used car more 
than 60 days. 

4.—Keep your used-car stock in 
balance. 

5.—Don’t have too big a used-car 
department. 

6.—Don’t spend too much money 
fixing up a used car. 

7.—Repair used cars immediately 
after you buy them. 

8.—Display your used cars as at- 


tractively as you do new cars. 

9.—Paint your used cars attrac- 
tively. 

10.—Buy as close to the book as 
possible. 

11.—Don’t believe the 
customer absolutely. 

12.—Destroy the “junkers.” Don’t 
let them be traded again. 

13.—Don’t spend too much money 
advertising used cars. 

14—Don’t appraise used cars. 
Value them. Don’t trade them. Buy 
them. 

15.—Never buy a used car with- 


used-car 














*** A REAL DEAL FOR DEALERS **x 

















PREE 
CLAMPS! 


(Value $3.50) 





























THE NEW Hy-Gear 


Pak! Contains 110 Hy-Gear 


free— for $3.50 extra profit. 


sonal sales. 


AWisPk 


FREE CLAMPS! EXTRA PROFIT! 
That’s Ideal’s new Hy-Gear Bonus- 
hose 
clamps in the five fastest moving 
sizes—You pay for 100—get 10 more 


NO CATCH—NO CLINKERS—Just the 
assortment you need for brisk sea- | 
\ 


Hurty { - Bonus deal for limited time only. 
Contact your Jobber now! 




















Hy-Gear 


the Champions hose clamp 


For seven straight years Ideal Hy- 
Gear hose clamps have been on 
every car at the Indianapolis Speed- 
way. Torture-tested over a grueling 
500 mile course, you have proof 
positive that when you sell Hy-Gear 
you sell quality. 








sdeal 
nokon, 


BROOKLYN 7, N. Y. 
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out inspecting its condition. 
16.—Never make a used-car offer 
at the curb. 

17.—Never give a used-car al- 
lowance price until after a new-car 
demonstration. 

18.—Put a price tag on each used 
car containing the price in plain 
figures. 

19.—Conduct your own used-car 
sales. 

20.—Don’t depend on stunts to 
solve the used-car problem. 

21.—Buy them cheap. Fix them 
fast. Sell them quick. 

Now that you’ve read it, we can 
tell you that these recommenda- 
tions were first published in NADA 
Bulletin, Volume 2, Number 28, is- 
sued October 5, 1928! (From As- 
sociates Investment Co.’s “Profit 
Pointers”) 


REFUSES TO SELL ‘‘RED’’ 


Rebert Castle, Syracuse, N. Y., 
dealer, has refused to sell the Rus- 
sian-made Moskovitch in this coun- 
try until Russia releases U-2 pilot 
Francis Powers. 

“The Moskovitch is in mothballs 
until Mr. (Nikita) Khrushchev 
sends Mr. Powers driving 
one,” Castle said. 

Castle signed an agreement with 
Russian officials last January to im- 
port 10,000 of the small vehicles, but 
cancelled the order because of the 
collapse of the summit conference. 
He had been scheduled to receive 
500 of the cars in June and had ex- 
pected to get about $1,400 each for 
them. 


home 


NEW ’48 PLYMOUTH WANTED 


Do you happen to have a new 
Plymouth for sale? A 1948 model, 
that is? If so, a famous geneticist 
from Oxford University in England 
is in the market. 

Dr. H. B. D. Kettlewell, a rough 
and tumble gentleman who regu- 
larly makes expeditions to some of 
the wildest sections of the world, 
has asked for help in finding a 1948 
Plymouth to replace the same model 
year car which has served him well 
for 12 years. He won’t be happy 
unless he can replace it with a new 
one just like it, he said 

His car has been his home-away- 
from-home on five expeditions over 
50,000 miles through the roughest 
part of Africa. It has carried him 
across the equator six times and 
withstood the charge of a bull ele- 
phant. On one occasion a huge lion 
rubbed his mane on its rear 
bumper. 


SOUTHERN AUTOMOTIVE JOURNAL for September 1960 





Full Information N 
On The 
RAMBLER FRANCHISE % 
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BUSINESS REPLY MAIL 


Director of Deale: Development 
American Motors Sales Corp. 
14250 Plymouth Road 


Detroit 32, Michigan 
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VIA AIR MAIL 


Rambler Dealer 
Profits 
Are Way Above 


Industry Average... 


AIR MAIL CARD TODAY! 
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Of Course, You Want A 
Compact Car Franchise , ' 
--- BUT 
ASK YOURSELF 


THESE 
QUESTIONS- 


- AA P . , 
ee ‘i ment U | é Vi ir) 


Rambler dealers sell compacts exclusively . . . 33 compact models, all in 
the fastest growing segment of the new car market. 


NA ry NA ( | ’ 
( iVil i | : i 
° wo Con icting sales pti les! 


Rambler dealers and salesmen tell only one sales story . . . concentrate 
on compact cars. The 33 Rambler models blanket the compact car market 


. include 3 wheelbases ... 4 engines... 17 station wagons. 


Q Must | Tie-| My Working (¢ apltai U 
ee Hard-To-Move. Low-Profit Merchandis« 


Not if you are a Rambler dealer. All 33 Rambler models are in the high- 
volume, high-profit, exploding compact car field — Rambler dealer profits 


are way above industry average. 


THE ANSWER iS 


RAMBLER! 


There Are Still ; IMPORTANT! 


Rambler Dealer Franchises 
Available In Select Markets 


Including Some Metropolitan Areas 
Rambler Franchises Also Available in Canada and Important Export Markets ar D  @) IT TO DAY! 


In Canada, Write to: American Motors (Canada) Ltd.. 2951 Danforth Avenue. Toronto 
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Dear Bill, 

Yep, we’re getting around to our 
muffler campaign this month. As 
usual we’ve picked up a few news 
items from the newspapers to blow 
up for horrible examples—and we 
never have any trouble finding such 
cases, 

The most recent happened only 
last week with a vacationing family 
losing one child and all landing in 
the hospital when a leaking muffler 
filled their station wagon with deadly 
carbon monoxide. 

This past year or so has shown 
more advancement in the manufac- 
ture and design of mufflers than 
we've seen in a long time; what with 
improvement in metallurgy and 
more attention to cold exhaust on 
one side when the V-8 engine is 
warming up, we have something to 
talk about. 

But from all reports, this is only 
the beginning. With California tak- 
ing the first step by legislating 
against smog-producing exhaust 
fumes, just as industrial cities leg- 
islated against factory smoke, we 
may all have something really new 
in the muffler department in the 
not-too-distant future. 

Seems the designers are working 
along two lines to control the un- 
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THE NOUWBUSTER. 
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burned hydrocarbons and carbon 
monoxide our cars spew out in such 
quantities as to smother the popu- 
lace and discolor the buildings. 

One system is known as the cata- 
lytic method, in which the muffler 
will pass hot exhaust gases through 
a bed of chemical catalyst that en- 
courages complete oxidation of the 
fuel ends. 

The other system is known as the 
afterburner type, and will be some 
slight improvement over the scheme 
hotrodders used to employ to star- 
tle the bystanders. With a spark 
plug at the tailpipe, they could 
simulate a blowtorch by igniting the 


unburned fuel on deceleration, In 
the afterburner exhaust purifier the 
temperatures will run close to 
2,000°F., with an air injector pump 
and a spark plug whipping up a 
blaze to purify the exhaust by some 
90% or so. 

Some cars lay down almost as 
much smoke from the engine 
breathers as from the exhaust, so 
they'll probably take care of this 
through a system of crankcase scav- 
enging devices that will recirculate 
the blowby fumes back into the en- 
gine firing chambers to dispose of 
the smoke. Military vehicles had to 
resort to this system when they 











sealed up the breathers so they 
operate under water. 

We probably won’t get to sell 
many of these new devices around 
our town for awhile, but there is 
still plenty of market for the muf- 
flers we have in stock, and this is 
the time that we start the ball roll- 
ing to get our customers’ cars safe 
for winter driving when the win- 
dows are closed and the fumes can 
do the most damage. 

The grease racks and shop lifts 
are our selling spot for this job, so 
we'll be showing a lot of customers 
the under side of their car during 
this campaign. 

Yours, 
Ed. 


“‘Goodby, Downtown”’ 
(Continued from page 58) 


dence. 

We learned that a service shop 
cannot be built overnight in the 
suburbs anymore than anywhere 
else. It takes time. Your best med- 
ium is direct-mail advertising lo- 
cally, once you have all the equip- 
ment necessary for quality servic- 
ing. We think it inadvisable to put 
out monthly mailing pieces. People 
weary of hearing from you that fre- 


quently in the mail. 

Really good mailing pieces three 
or four times a year—quality pieces 
with pictures of your shop, or other 
eye-catching and impressive facts- 
are more effective on a saturation 
basis. Having built up our own serv- 
ice customer list of 10,000, we know 
our mailing pieces go only to re- 
cipients with our make of car. We 
did not buy a ready-made list of 
customer names that invites postage 
loss and waste motion to prospects 
with assorted car makes who are 
not interested. 

An investment in an addressing 
machine with plates has been very 
much worthwhile. Plates are made 
up of each new customer’s name 
and data, and used on each mailing. 

We adhere to a policy of local 
advertising on service because we 
are convinced that prospects for new 
cars may be drawn from miles away 
on a good car value but not on 
service. A shop has to find its serv- 
ice volume locally. 

That is why we turn to the big 
metropolitan newspapers on new- 
car advertising. First, metropolitan 
newspapers let the public know that 
we are still a big metropolitan 
dealer. We have not become a small 
country outfit because we moved to 


the suburbs. Used- advertising is 
always placed in the classified col- 
umns. 

Since new cars are your main 
source of income, get a good ad- 
vertising agency. Find an advertis- 
ing agency handling only one auto- 
motive account— yours A good 
agency cannot divide its best crea- 
tive effort between two or half a 
dozen of your competitors. 

Our experience has been that 
larger ads at less frequent intervals 
bring better results. In the public 
mind large ads are associated with 
big and successful dealers. They in- 
still confidence in the car-buying 
public. We recommend for the vol- 
ume dealer a 400-line ad of new 
cars and prices. A $50 advertising 
allowance on a new car may appear 
excessive, but once you get volume, 
you will not be spending anywhere 
near that amount 

We look on advertising as fixed 
expense—controllable fixed expense, 
if you wish, that we can cut out 
any month we have to. If the mar- 
ket is good, we can spend a lot on 
advertising. If the market is down, 
it would be senseless throwing out 
the money. 

Another caution that comes to 
mind: Give your big opening party 





CUSTOM-CRUSH* MEANS 
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TOTAL HEAT TRANSFER 


BEARINGS 


McQUAY-NORRIS ‘Alum-lined"engine bearings 
are available for late model engine applications. 


MORE THAN ey Tele) NUMBERS of ali types 


x ontns alter you nave opened 
your doors. It is of little conse- 
quence to sales to invite your neigh- 
bors to smeil fresh paint and set 
your splendid new draperies. Give 
six months to get into or- 


working condition with 


fs4]] 1 
full Ttaciiities 


1e example that 
We wanted to 
model and could not 
rer’s release date 
So we put on 
12:01 in 
the morning we pulled in some 2,000 
who wanted t > the nev 
60 Impala. We erved hot 
and doughnuts till ‘ m. until 
| 


last person leit t W a new, 


peopie 


venturous de part promotion 
a daring one. 
“Who’re you going to get into 
your showroom at that hour of the 
?” eve ryone had asked us prio! 
event. We tried it and it 
worked 
We make a point of tying in ow 
window trimming with each ad. The 
theme corresponds to that of the 
newspaper ad. The midnight car 
show had appropriate window set- 
tings, with two men in black shadow 


a | 





costumes at the door inviting peo- 
ple in. 
Promotionally there are a Ww 
other features we have found pay- 
ing off. We’re tied in with the sav- 
ings division of AAA (not emer- 
gency road service), giving special 
values in service at attractive prices 
to AAA members. The AAA sig 
outside our door lends authority 
and confidence in our shop, we 
think, for the AAA 


for excellent, dependable service 


symbol stand 


this country. 


We have a Red Carpet 


service 
that es spec ial deference to good 
esponsible, steady customers whose 
credit standi is above question 

who have proven through the 
ars that they prefer our service 
Some 200 Red Carpet 


been issued, and wher 


to others 
cards have 
these customers 
thoughtful 
them in 


appe ar, some 
consideration is given 
appreciation for tne 
friendly continued dealings with us 
For « cample, f one should come in 


late Saturday 
central charge office were close 


afternoon and_ the 


| 


he would be extended credit with- 
out delay 

Of course a good strong sales 
force has to support any promotional 


features. No advertising outlay is 


BECAUSE THEY STAND UP! 
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worth its expense unl 
plemented with strong 
agement 
A final caution 
into working caplti | and think 
twice before you ut the old 
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Mississippi IGO Organizes 


The Independe1 t Gi 
of Mississippi ha forme¢ 
elected W. G Hall of Jackson pre 
dent. Other officers are E. D. Gra 
ham of Clarksdale, v 
and E. E. Johnston of ckKson 
is the secretary of the association 


ident 
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14 Southerners Meet 
With GM Council 


| Pane Southerners among 
General Motors dealers repre- 
senting 48 cities in the United States 
and Canada, attended the 
three-day summer session of the 
GM President’s Dealer Advisory 
Council, were: 

Large city Walter M 
Boomershine of Boomershine Pon- 
tiac, Inc., Atlanta, Ga.; Clarence H 
House of Steel City Oldsmobile Co., 
Inc., Birmingham, Ala.; Eugene B 
Mohr of Mohr Chevrolet Co., Dal- 
las, Texas; John E. Sheehan of 
Sheehan Buick, Inc., Miami, Fla 
Chester A. Slimp of Motor Truck 
Sales Co., San Antonio, Texas; Je- 
rome A. Smith of Jerry Smith 
Buick, Inc., Kansas City, Mo., and 
George Weber, Jr., of Weber Chev- 
rolet Co., St. Louis 

Medium city group—William 
Alonzo Dickinson of Dickinson 
Buick Co., Fayetteville, N.C.; Jame: 
L. Ferman of Ferman Motor Car 
Co., Inc., Tampa, Fla.; George M 
Green, Jr., of General Truck Sales, 
Inc., Nashville, Tenn.; Victor E, Ly- 
grisse of Sauder-Lygrisse GMC, Inc., 
Wichita, Kan.; George G. MacRob- 
ert of Service Chevrolet Co., Ada, 


who 


group 


Okla.; Ben Mizell of Ben Mizell 
Pontiac, Texarkana, Texas, and Dale 
Sharp of Dale Sharp, Inc., Topeka, 


Kan 


Check the Shocks 
(Continued from page 48) 

ertain things should have been 
done but were not, then he is much 
less likely to blame the garage when 
something goes wrong as a result 
of the failure of one or more of the 
items pointed out to him. 

“We find it important to make the 
ustomer understand exactly what 
he is paying for when we deliver his 
car. Car owners are inclined to 
blame the last garage that worked 
for them, regardless of what may go 
wrong with the car, and we want to 
be sure that the customer under- 
stands what service we sold him.” 

The four mechanics work on 
50-50 commission basis. 


Pressure Cap Sales 
(Continued from page 50) 


by checking a few caps how to see 
at a glance if a radiator cap was 
defective in any manner, aside from 
losing pressure. By doing this, they 
found caps that needed replacing, 





NEW SLO-CHROME MEANS IMMEDIATE 
AND PERMANENT OIL CONTROL 


SLO-CHROME—exclusive 
with McQUAY-NORRIS—is 
a special, unhurried plat- 
ing process whereby 
dense, fine grain chrome 
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is carefully applied to assure immediate and permanent oil 
control. SLO-CHROME is more expensive to produce than 
other types of plating, yet costs you no more. SLO-CHROME is 
used on all steel rails, and on top chrome rings. 





SEVEN 
WIPING 
EDGES 


The famous Leak-Proof 
piston ring set (including 
the outstanding ‘‘400” oil 
ring) has seven(count’em) 
wiping edges. No other 
ring has so many wiping 
edges to save your cus- 











tomers gas and oil. 


even though the pressure 
up to normal. 

The men made cap sales by mak- 
ing a point of removing the cap 
from the radiator of each car serv- 
iced, particularly if there was any 
reason or opportunity to raise the 
hood, and put the tester to it 

If the tester showed that the cap 
was losing pressure, the servicemar 


owner, wheth 


showed it to the car 
ne sat behind the wheel or stood 
lose by and watched the operation 
tester registered by use of 
eedle and recorder f: the actual 
pressure of the cap Thus the cus- 
tomer saw for himself exactly how 
much pressure his cap was losing 


and seeing this, he 


proper mood to ord 
installed, at $1.40 
Unless the serviceman 
type and 


: : : 
checked 


previous sales exactly the 
number of cap to use, he 
it out in a catalog on the desk ir 
the office, which shows what cap 
to use on each make and model of 
automobile. After a few days of 
intensive selling, the men knew by 
previous sales what cap to use on 
the average car, without looking it 
up. 

Pratt and his 
grease rack a particularly logical 


men found the 
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place to check the radiator cap. 
Likewise the wash rack, if a car 
was washed but not greased. This 
point was excellent because the 
customer was not in a hurry and 
the serviceman had ample time to 
check the cap at any time during 
the grease or wash job. 

Pratt frequently offers minor but 
effective incentives to the service- 
men for selling accessories and spe- 
cialties, and he extended this prop- 
osition to cover the drive on caps. 
Each sale brought the serviceman 
a bonus of five per cent, or about 
seven cents. He drew his bonus 
weekly. 

“The bonus offer was not the 
important thing in putting over 
radiator cap sales, because it was 
not large enough to carry the bur- 
den; but it did help,” said the Tex- 
an. “The men would have sold a 
lot of caps even if there had been 
no bonus at all involved, because 
they had learned how to sell and 
made a sort of game of it. They sold 
because they like to sell.” 

During the same period, Pratt of- 
fered the same five per cent bonus 
on the sale of radiator hose and 
water pump lubricant. By stressing 
to the men that these two items 
should be checked, if time permit- 


Henry S. Clark of Atlanta, execu- 
tive director of the Georgia Automotive 
Wholesalers Association, addressed the 
annual conventions last month of the 
Independent Garage Owners of South 
Carolina ‘at Columbia) and of North 
Carolina (at Greensboro). He is an 
executive with Unit Service Exchange. 
Atlanta parts rebuilder, and a past 
president of Automotive Booster Clubs 
International. 


ted, at the same time they checked 
the cap, the station increased the 
sale of water hose and pump lubri- 
cants by about 50%, Pratt said. 
The bonus offer remained on the 
radiator cap deal for two months 
after the initial month’s drive, and 


sales continued good, although not 
quite up to the first month. Then 
the bonus was dropped, because 
Pratt has found that bonuses that 
are in effect indefinitely tend to lose 
their incentive power and become 
merely a part of a man’s weekly 
pay. He finds it pays to switch the 
bonus from one set of items or 
services to another, leave it there 
about two months, then switch to 
something else. 

A year after the initial month of 
radiator cap promotion, during 
which the station sold 128 pres- 
sure caps, sales still were averaging 
30 per month. 


Sell Thermostats! 
(Continued from page 49) 


time in ten different types 

“The station that makes an 
freeze sale can also sell anti-rust, 
water hose and heater hose,” said 
the Virginian. “Checking carefully, 
a station wins appreciation if he 
protects the customer’s interests by 
showing him worn or damaged parts 
that may turn out to be more costly 
if neglected.” 

No incentive bonus is given sta- 
tion salesmen for checking and sell- 
ing thermostats. 


anti- 





...AND ALL OTHER McCQUAY-NORRIS PARTS IN THE 
COMPLETE LINE ALSO HAVE SPECIAL FEATURES 
SPECIFICALLY DESIGNED FOR REPLACEMENT USE 
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... ENGINE AND CHASSIS PARTS 


TO NAME TWO: 
EATON VALVES* —When the going gets rough, 


it takes a valve designed for performance right from 
the alloy up, to do the job! That’s why “EATON” 
valves are made only of special heat resistant alloy 


steel—made for the toughest possible conditions. 


“EATON” valves give you such design extras as 
Eatonite hard facing...sodium cooling... rotation 
features. These famous ‘‘EATON”’ valves are avail- 
able only through your McQuay-Norris wholesaler. 


*EATON VALVES distributed only through McQUAY- NORRIS 
wholesalers in the U.S.A. and Canada. 


: 
: 


os 





APRA President Neil 


Rebuilder Sessions to Air 
Management and Labor 


| gps management and labor 
relations will claim the spot- 
light during the Automotive Parts 
Rebuilders Association’s convention 
and trade show at the Hotel Conrad 
Hilton in Chicago, Oct. 9-12. 
Sessions will be designed for 
suppliers as well as rebuilders. 
Besides speeches, a number of 
plays will be presented with rebuild- 
ers as the actors. Joe Zuithoff, man- 


ager of Sachs and Co., Chicago, and 
a personnel manager, will produce a 
play presenting an actual personnel 
problem common to all rebuilders to 
demonstrate how to handle certain 
situations. 

The program will follow the pat- 
tern of sessions in the morning, ex- 
hibits in the afternoon and hos- 
pitality at night. A featured speaker 
will be Homer E. Capehart, senator 
from Indiana. 

Convention will officially open at 
6 p.m., Oct. 9, with a “kick-off com- 
plimentary buffet dinner” for all 
who have registered. It will be a 
continuous affair until 10 p.m. to 
permit wives to accompany their 
husbands. Continental breakfasts 
will be served to the ladies each 
morning in the Bel-Air Room of the 
hotel. The annual banquet, followed 
by professional entertainment, will 
take place the evening of Oct. 12. 

APRA’s president is R. R. “Dick” 
Neil, Jr., Neil Parts Rebuilders, Inc., 
Nashville, Tenn. In line for the 
presidency is J. W. “Bill” Boulton, 
Jr., of Unit Parts Co., Oklahoma 
City, Okla., first vice president. 

Nathan M. Roberts, formerly of 
Montgomery, Ala., is the executive 
director of the association. 


Former NADA President 
Quits New-Car Sales 


TANLEY Horner, president of the 

National Automobile Dealers 
Association in 1939 and a Washing- 
ton, D.C., Buick dealer for 43 years, 
has retired from the new-car busi- 
ness. 

Reason for his retirement, Horner 
said, was that the factory wanted 
him to relocate his dealership after 
his lease expired and the move 
would prove too difficult and costly. 
He plans to keep his used-car busi- 
ness open and will also retain his 
automobile insurance agency 

Horner started selling Buicks in 
1911 and received his franchise in 
1917. He is also a past president of 
the Washington Automotive Trade 
Association. 


Georgia Dealers Plan Meeting 


The annual convention of the 
Georgia Automobile Dealers Asso- 
ciation will be held May 14-16 at the 
General Oglethorpe Hotel near Sa- 
vannah, Executive Vice President 
L. L. Austin announced. Among the 
speakers will be Vince Baker of 


Pueblo, Colo., car sales analyst. 





my 


bey STAND OUT BECAUSE 


WATER PUMPS—ALL-NEW, PRE-TESTED. _ 
. —=_ ~ 

Lubricated for life—they can really take it! See zo, ™ 

your McQuay-Norris wholesaler for full details of = 

our new water pump sales plan—the best in the 

business! 


McQUAY- NORRIS 


McQUAY FS) rai 
| MANUFACTURING CO. 
NORRIS j= 


1910 ri) 
——_—____—_ 


ST. LOUIS e TORONTO 





Rambler Wagon Tailgate 
(Continued from page 71) 


eign matter or gummy substance. 
Gasoline (one that does not con- 
tain lead) may be used, or the lock 
may be removed and cleaned with 
alcohol or benzol. Blow out with 
air hose and lubricate. 

Lubrication: 

Finely powered graphite is recom- 
mended for lubrication. 

Tailgate door reveal moldings: 

The tailgate door reveal molding 
and weatherstrip is set onto the 


door upper flange and held in posi- 
tion with spread-type clips. The 
molding is also screwed at both 
ends with a sheet metal screw into 
the upper door flange (Fig. 5). 

When replacing the door reveal 
molding, new clips must be installed. 

Tailgate door reveal molding re- 
moval: 

Remove the sheet metal screw at 
each end of the reveal molding (Fig. 
6). Using a fiber stick under the 
reveal molding, pry upward at each 
clip location. With a screwdriver, 
spread the clip as shown in Fig. 7 
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CHAMPION 
CARBURETORS 


100% Quality-Controlled! 100% 
‘*Flow-Bench" Tested under 
simulated operating conditions. 
100% PRE-ADJUSTED for nor- 
mal operation... SAVES VAL- 
UABLE INSTALLATION TIME! 
Champion-rebuilt Carburetors 
contain MORE and BETTER 
QUALITY New Parts by actual 
comparison. Guaranteed Same- 


CHAMPION 
WATER PUMPS 


... contain MORE NEW PARTS 
including 100% New Bearings! 
Each unit contains a New Seal 
Assembly and shipped complete 
with Back Plate! All 100% Vacu- 
um-Tested and sold with Same- 
as-New unit guarantee! 





This will close the clip portion pro- 
truding through the hole in the tail- 
gate door flange and allow clip re- 
moval. 

Installation: 

Insert new clips into the holes in 
the tailgate door flange and pinch 
the inner part of the clip together 
with pliers. This will spread the in- 
serted portion of the clip, providing 
a firm fastening. Center the reveal 
molding on the upper portion of the 
clips and with the palm of the hand 
press downward on the molding 
until it snaps into position on the 
clips. 

Rear window upper reveal mold- 
ing removal: 

The rear window upper reveal 
molding is secured to the opening 
by the screws in the weatherstrip 
(Fig. 6). 

The center molding clip covers the 
joint formed by the right and left 
moldings. The molding and weather- 
strip can be moved in or out by 
relocating the form a 
positive seal for the tailgate door 
upper frame. 

Fig. 6 also illustrates the auto 
body caulk that used 
around the attaching stud for the 
rear roof extension ornament on the 
custom models. 


screws to 


must be 


GM Diesel Injector Service 
(Continued from page 63) 


age. Leakage at the tip will cause 
preignition in the engine operation. 

Note: A drop or two of fuel at the 
spray tip is only an indication of the 
fuel trapped in the spray tip at the 
beginning of the test and is not 
detrimental as long as the pressure 
drop specified is not less than 40 
seconds. If the holding pressure does 
not fall within the above limits, con- 
sult the troubleshooting table re- 
garding insufficient injector holding 
time. 

High-pressure test: 

1.—To locate fuel leaks at the in- 
jector filter caps, body plugs, nut 
seal ring and internal lapped sur- 
faces which did not appear during 
the valve holding pressure test and 
to check if the plunger and bushing 
clearances are satisfactory: Thor- 
oughly dry the injector with com- 
pressed air. 

2.—Check fuel connections for 
leaks and tighten, if necessary. If 
leaks have occurred, dry injector 
again. 

3.—With injector rack in full fuel 
position and popping handle held in 
locked position by means of the 
handle lock, operate pump handle 
to build up and maintain pressure. 

4—Use adjusting screw in the 
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Everybody goes for 


Buyers know saran ... trust saran ... want saran. It’s your best seller, their best buy, proven by 10 years’ experience. 


SARAN SEAT COVERS: look better fit better last longer have built-in color “breathe” for 


cool comfort clean up easily won't show wear. Buyers know saran by name, trust saran for quality, want 


. SARAN seat covers. T hey're profitable. 


saran for satisfaction. So sell what "most everybody wants. . 


See ‘‘The Dow Hour of Great Mysteries’ on TV. 


THE DOW CHEMICAL COMPANY ¢ MIDLAND, MICHIGAN 
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popping handle to depress the in- 
jector plunger just far enough to 
close both ports in the injector 
bushing. The point at which both 
ports are closed may easily be as- 
certained by fact that injector spray 
will decrease appreciably and a rise 
in pressure will occur. 

5.—At this time the condition of 
the plunger and bushing may be 
established. If there is excessive 
clearance between plunger and 
bushing, the operator will be un- 
able to pump up pressure beyond 
normal valve opening (pop) pres- 


sure. Replacement of the plunger 
and bushing assembly is then re- 
quired. 

6—Pump up test fixture and 
maintain pressure of 1,400 to 2,000- 
psi and inspect for leaks at the in- 
jector filter cap gaskets, body plugs, 
injector nut seal ring area and in- 
jector rack hole. If any of these con- 
ditions exists, refer to table regard- 
ing “insufficient injector holding 
time.” 

Caution: Do not permit the pres- 
sure in the test fixture to equal or 
exceed capacity of pressure gauge. 





Unrestricted Profit 





from a single service area! 


WEAVER? opciwxe twin Post’ wet 


WHEEL ALIGNMENT OUTFIT 


Get the complete story on Weaver Wheel 


1 WHEEL ALIGNMENT 


Look at it from the profit 
viewpoint and the Weaver 
WJ-113 Outfit is your best 
buy. You get a versatile 
Weaver EC-102 Twin Post 
Lift that can handle any car 
on the road, plus the finest of 
precision wheel alignment 
equipment for quickly check- 
ing and adjusting Caster, 
Camber, King-pin ( Ball Joint ) 
Inclination, Toe. 


a GENERAL SERVICE 


Your space does extra duty, 
earns more money. When 
wheel alignment equipment 
is not in Weave! 
Twin Post Lift can be used for 
a wide range of service work 
lubrication, tire 
muffler and tail 
pipe installation, and all other 


use, your 


including 
changing, 
under-chassis work 


Alignment 


Equipment. Over EIGHT MODELS to choose from. Ask 
vour jobber for details, or request Bulletin SA]-486-5 


WEAVER MAN 


A COMPLETE LINE AND 


ete Weaver line des Twin F 


IVER SC 


e 8 e aks @ 
whee! Bala g Equipme 
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SERVICE SHOP EQUIPMENT 


YEARS SERVING THE AUTOMC 


TURING Div N+ DURA 


RPORATION 
pringfield * 


BUILOS tT BETTER THAN WEAVER 


TIVE SERVICE INDUSTRY 

* © Frame Type R n and Free Whee 

ec} Alignment Equipment @ Headlight Test 
ese andA * Registered 





Spray pattern test: 

1.—With the injector rack in full 
fuel position, operate pump handle 
to maintain fuel pressure just below 
the valve opening (pop) pressure. 
Pop the injector several times with 
the popping handle and observe the 
spray pattern emitted from the 
spray tip orifices. Fuel should be 
discharged from each orifice and 
the spray should produce a uniform 
pattern. 

2.—If the spray does not produce 
a uniform pattern, clean the orifices 
in the spray tip, using a .005” di- 
ameter wire. Spray tip holes are 
.0055” diameter. Refer to specs re- 
garding “Incorrect Fuel Output.” 

Visual inspection of plunger: 

An injector which has passed all 
the previous tests should have the 
plunger tested visually under a 
magnifying glass for excessive wear 
or possible chip on the bottom helix 
There is a small area on the bot- 
tom helix and lower portion of the 
upper helix which if chipped will 
not be indicated by these tests, so 
plunger must be removed for in- 
spection. 

Plunger is removed after placing 
injector in holding fixture (Fig. 4). 
Compress follower spring, then with 
screwdriver raise spring above stop 
pin and withdraw the pin and al- 
low plunger spring to rise gradu- 
ally 

Remove injector from fixture and 
turn injector upside down to pre- 
vent entry of dirt in injector, and 
catch spring and plunger in hand. 


IGOA Appoints Three 
For Advisory Council 


N EW members of the board of di- 
rectors’ advisory council for 
the Independent Garage Owners of 
America are: 

Ira Saks, Executive Director of 
Ignition Manufacturers Institute, 
Cleveland, O.: Fred McWhorter of 
Bee Line Co., Davenport, Iowa, and 
Thomas S. Perry of Thomas S. 
Perry Co., Atlanta, Ga 

The 1961 IGOA annual conven- 
tion has been scheduled for June 
28-July 1 at the Lowry Hotel in 
St. Paul, Minn. 


Frontier Appoints McCalmon 


The appointment of G. L 
McCalmon as sales coordinator has 
been announced by Frontier Mfg 
Co. of Dallas, Texas, manufacturer 
of steel shelving and slotted angle 
McCalmon was formerly Dallas dis- 
trict manager of Lewin-Mathes Co. 
and more recently was sales engi- 
neer of Frontier. 


SOUTHERN AUTOMOTIVE JOURNAL for September 1960 





* 
COMPARE’ 2 


BRAKE SERVICE METHOD 























Complete as illustrated 


; 
t 
No. 20 Brake-Shop-On-Wheels | | 
x 
zs 


@ COMPLETE—You don't have to buy ‘extras’ to ® RUGGED-—Sturdy, precision construction tor years 


handle everyday jobs. of trouble free service. 


You expect more, and get more, froom AMMCO 


® ECONOMICAL—Pays for itself, plus a profit with ® MOBILE—Do brake work outdoors or anywhere in- 


only one complete job a week. doors. 


@ COMPACT-—Stores in space often wasted by empty @ SELLS Brake Service. Complete, effective Dealer 
soft drink cases. Promotion Program. 


@® INSTRUCTION and SERVICE by skilled AMMCO Technicians. 


>. COMPARISON IS EASY! Write for free demonstration in your own shop. 
NO DOUBT ABOUT IT an 


IS THE BUY 


AMMCO TOOLS, INC., 2!58 Commonwealth Avenue, North Chicag 





EXIDE’S SURE-SELL IT 


‘@ Heres what you get in 


Battery prospects in the northern part of the 


U. S. will see this red-and-black, 412” 


it easier to sell them an Exide. 


x a2 
double-header Exide ad. Free earmuffs offer 
will pull them in for a battery check-up and 
frequently a new battery. The cartoon will make | 





FREE 


EAR 


MUFFS! 


This Exide wears earmuffs just for 
looks. Even sub-zero weather won't 
bother it But how about your 
present battery? Ask your Exide 
dealer (he's in the Yellow Pages) 
for a free battery check-up and 
take home your gift earmuffs. 

You get the free earmuffs 
whether or not you decide to buy 
a new Exide. All Exide batteries 
are built with A-S 57*, our revo- 
lutionary manufacturing process 
that stretches out battery plate life 
—in snow or sunshine. You get a 
written guarantee, too, from the 
company that has built batteries 
lo — = anybody else. 

57, successfully 

‘teow y pes since 19: 


When it’s an Exide.. 


. you start! 














50 EARMUFFS FOR NORTHERN DEALERS 
OR 50 BAR-B-Q MITTS FOR SOUTHERN 


AND WESTERN DEALERS 








—_ 


94 


SE 
f 


For a better way to start your car, 


get an Exide battery 


ALL FOR 








EXIDE ADS (LIKE THE ONES SHOWN AT LEFT 
AND RIGHT) WILL APPEAR IN 8 ISSUES OF 
LOOK AND POST—OCTOBER THRU DECEMBER 


Look || Post 


AND IN THESE POPULAR MOTOR AND SPORTS MAGAZINES 


SPORTS 
LARS een 






































MOTOR LIFE 
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SPORTS mae 
ILLUSTRATED Outdoor Life 
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ZOOMS BATTERY PROFITS! 


. Drivers in the south and west will see ads like 
t e FYI e m Me \ this, offering them a useful Bar-B-Q mitt— 
free at any Exide dealer’s. Readers in these 


parts of the country will know that you and 





What's cooking? a Exide have the answer to their battery problems. 


RAE wv | 
Winter's coming! r Fe FE 
FREE EAR MUFFS a BAR-B-Q 
sarteny cnack-uP MIT. 


ONE EYE-CATCHING WINDOW STREAMER 36° x15 


BATTERY 


CHECK-UP 
REMINDERS 10 GIVE This quilted 14” mitt protects your steak-turning hand—just as an 
Exide battery protects your car's starting power. Don't wait for your 

is CUSTOMERS present battery to leave you in the lurch. Ask your Exide dealer (he's 
YOU in the Yellow Pages) for a free battery check-up and take home your 


gift Bar-B-Q Mitt 


























TW 0 BATTE h y The mitt is yours free whether or not you decide to buy a new Exide 
All Exide batteries are built with A-S 57°, our revolutionary manufac- 


turing process that stretches out battery plate life—in snow or sunshine 


You get a written guarantee, too, from the company that has built 
batteries longer than anybody else 

4a ‘i *Anti-Sulfation $7, successfully highway-tested since 1957 

18x 22° POSTER W *scorecaros’ since 

















ONLY 24~ 











This map shows the three main climate : cA 
zones of the U.S.A. Each has its own kind of winter + 
weather. That's why Exide’s selling message will be appropriate 
to each dealer’s customers. Check to'see whether you'll be offer- 
ing free earmuffs or Bar-B-Q mitts to your battery prospects. For a better way to start your car 

Get an Exide SURE-SELL KIT—complete with Sure-Start ae : . 
battery and display pieces—and capitalize on Exide’s startling get an Exide battery 
advertising during your peak battery-selling months. Ask your 
Exide distributor now for details. Remember: When it’s an Exide 

you start making money! EXIDE SALES, AUTOMOTIVE 
DIVISION, BOX 6266, CLEVELAND 1, OHIO. 
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. fo use a 


[NES STRINGFELLOW 


“POWER” WRECKER 





MUSTANG 
For % and 1-ton trucks 








x oex 
Gin en 2— 
} ~\ / 
pow v, SS 
> POWER... 
< plus SPEED, 


VERSATILITY, 
LOW COST 
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NEW PROFIT-MAKER 
TWIN BOOM WRECKER 


from the MUSTANG 
n trucks, to the | ig 
Swing Boom unit 
d pulling capacity. 

WRECKERS fea- 
ear drives, positive 

and sliding jaw 


r 


»-4U 


] + 
1 


€ 


+ 
| 


free spooling. 
og, descriptive 
inforn wior nm me of 


nearest you 


Manufactured by 


& CO. INC. 
125-+12th AVENUE, NO. 
NASHVILLE 3, TENNESSEE 





The entire Dodge Division service field 
force was entertained last month at the 
Chrysler Training Center in Atlanta. 
Ga. The men, who were in training 
on the 1961 Dodge, Dart and Lancer 
products, came from every state in 
the union. The gathering represented 
a first of its kind for the Atlanta fa- 
cility, according to Director Harold I. 
Patterson. 


Delco-Remy Will Add 
Engineering Center 


A MODERN and completely 
equipped engineering and re 
search center will be erected next 
year in Anderson, Ind., by Delco 
Remy Division of General Motors 
according to General Manager Don 
L. Boyes 

The facility, which will embrac« 
some 225,000 square feet of floor 
space, will be situated on a 40-acré 
tract near the division’s general of- 
plants. It 
buildins 


fices and manufacturing 
will include a three-story 
to house engineering administra- 
tion offices and product engineering 
staff activities. Tied to this build- 
ing by a two-story service build- 
ing will be a single-story structure 
which will provide space for labo- 
ratories, test facilities and all re- 
search and development activities 


Studebaker Moves 
Tate and Hizer 


— B. Tate has been ap- 
4 pointed sales manager for Stu- 
debaker-Packard Corp.’s Atlanta, 
Ga., marketing succeeding 
Leonard W. Hizer, who was trans- 
ferred to the home office in South 
Bend, Ind., S. A. Skillman, vice 
president and general sales mana- 


zone, 


ger, announced. 

Tate had been sales manager of 
the Boston zone since September 
1959. Earlier he 
gerial positions in the Detroit zone, 


held sales mana- 


and has had many years of varied 
experience in retail and wholesale 
automobile operations. 
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Y = > Here’s the new WARNER 


| < ) Take - Your - Choice 


Fall Free Deal! 
ge tas ~\\), 


GET THIS GET 
NEW BISSELL 1 FREE CASE 


SHAMPOO MASTER J WARNER LIQUID 
WITH EVERY ji SOLDER (non-metallic, 


“ deposits tiny fibers to repair 


» 
4 CASES OF ANY § a leaks) INSTEAD OF 
+ 
i? \" 








WARNER ‘ 
COOLING SYSTEM SHAMPOO 


A=" PRODUCTS! | MASTER 
\ 


. 


ose 


—_ 


Ws 
\ | 


The Bissell Shampoo Master is 
the greatest new idea for the 
home today. Really makes a 

wife happy! Cleans and 
brightens rugs with no 
stooping, kneeling or 
scrubbing. Saves big 
cleaning bills. 


Here's all you do 


Dealer orders 48 cans (4 cases) of any selection of Warner Radiator 
and Cooling System Products and receives the new Bissell Sham- 
poo Master—absolutely free. Or, if the dealer prefers—instead of 
the Shampoo Master—he receives 12 cans of Warner Liquid Solder 
(non-metallic, deposits tiny fibers to repair leaks), absolutely free. 


Nationally Advertised in [PoS!. and LIFE! 


‘ORDER NOW! OFFER EXPIRES SEPTEMBER 30, 1960 
Warner Liquid Solder (non-metallic, deposits tiny fibers to "9 5¥ stem sealer if 
repair leaks) $1.00 . .. Warner Protector and Water Pump sa 
Lubricant $1.00 . .. Warner Speed Flush $1.00 . .. Warner Na 
Heavy Duty Cooling System Cleaner $1.50 . . . Warner 
Block Repair—Heavy Duty Sealer $1.50 (suggested retail ro 
_.. WARNER-PATTERSON COMPANY 600 S. Michigan, Chicago 5 * Toronto 2, Canada 
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Quality replacement parts 
that mean quality repair 
work on every job 
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PRODUCTS OF 
FORD 
MOTOR COMPANY 











QUALITY REPAIR WORK MEANS CUSTOMER SATISFACTION, REPEAT BUSINESS 


You can boost your repair business way especially for service stations and in- 
up when you deliver the kind of satis- dependent garages, fast-moving 
faction your customers want. And Ford MOTORCRAFT parts are available at 
Motor Company’s all-new line of your jobber’s now. Give him a call— 
MOTORCRAFT parts is designed to and ask, too, about MOTORCRAFT’s 
help you do just that. Introduced complete Quick Reference catalog. 
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New Full-Sized Chrysler 
To Make Debut in ’61 


HRYSLER Division will offer the 

Newport, a new series of full- 
sized cars in a new price range, in 
1961, according to Clare E. Briggs, 
corporate vice president and gen- 
eral manager of the Chrysler and 
Imperial Division. 

The series will be offered in five 
body styles, Briggs said, and with 
an engine that runs on regular gaso- 
line, a manual-shift transmission 
and a 2.93 axle ratio for economical 


operation. 

“We believe the Newport is the 
answer to the public’s desire for 
full-size comfort at reasonable 
cost,” Briggs said. “We can give 
motorists more luxury and greatly 
improved economy in a full-sized 
Chrysler for about the same money 
that we would have to charge for 
an all-new luxury compact.” 

He predicted that a_ greatly- 
strengthened dealer body of almost 
2,900 dealers would sell between 
110,000 and 120,000 Chryslers in the 
1961-model year as against 73,000 





gS Ask the Mou Who- Operates One 


AG 


mooeL 19 


CRANKSHAFT 
GRINDER 


LOWEST in price... 
fastest in production... 


THE STORM-VULCAN CRANKSHAFT GRINDER was the First in a 
line of Grinders to increase production and reduce costs. The STORM- 
VULCAN Crankshaft Grinder has long been the favorite of the Largest 
Engine Rebuilders, and is known throughout the industry as the World's 


Fastest Crankshaft Grinder 


STORM-VULCAN precision crankshaft grinders are available in the 


following Sizes. 


Vice President Briggs 


this year 

The division, he said, “has no in- 
tention of introducing a compact 
car next year or in any other year. 
Our role is to concentrate on the 
full-sized luxury cars of 122” 
wheelbase and larger.” 


Million 1961 Parts 
Shipped by Chrysler 


AS INITIAL shipment of more than 
a million parts and accessories 
for 1961 Chrysler Corp. cars and 
trucks will be in bins and on shelves 
of dealerships and 121 distributing 
points throughout the country be- 
fore the models roll into deale1 
showrooms. 

H. Haild Zeder, 
manager for the company’s Service 
Parts and Accessory Division, said, 
“Based on past experiences, we can 
predict the types of parts and their 
number for use throughout the 
year. More than 46% of our parts 
account for 96% of our orders.” 

By mid-September, he said, most 
of the 1961-model parts will be 
stocked in Chrysler’s six parts 
plants, which include those in Kan- 
sas City, Mo., Newark, Del., and 
Atlanta, Ga. 


general plants 


Renault Designates 
Kansas City, Mo. 


D ISTRIBUTION of Renault cars 
trucks and parts in this coun- 


try through 11 geographical centers 


Model a . “= ee prseiadmae* 00a has been announced by Renault, 
rare 15¢ , . . 78" betweer centers . . 8” Stroke Inc., with Kansas City being desig- 
Model 920. «. « 20” between cent ’ Stroke nated as a new distribution center 
replacing Denver and New Orleans 
Other points include Norfolk, 
Fort Lauderdale, Pensacola and 
Dallas. The Kansas City facilities 
will be in operation around Oct. 1, 
it was stated, and will cover deal- 
ers in the central area of the coun- 
try. They will be operated by Re- 
nault of America, Inc. 


Write for Free Lite rature on all S-V Equipme nt 


STORM-YULCAN, Inc. 
WHERE EQUIPMENT IS DESIGNED WITH THE OPERATOR IN MIND 


5 Burbank Street 7 Leetwood 1-3735 7 Dallas 35, Texas 
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since 1956. . . 
car factories have created a 


multi. million* 
ement market 
"E” Series HRC* 
Wheel Cylinder Cups 


with Lepanders and Garings 


Since 1956, more than *19 million of America’s finest cars — including 
Cadillac and Imperial — have come off the assembly lines with expander- 
type cups in every wheel cylinder! And, since 1956, EIS “E”’ Beings CUPS 
WITH EXPANDERS AND SPRINGS have been consistently used as the perfect 
replacement! That is also why EIS builds “E’”’ Series CUPS WIT 1H EXPANDERS 
AND SPRINGS in every EIS Wheel Cylinder! 


Make sure you get your share of this multi-million brake job market by 


specifying ar wong | ENS ° ‘E” Series + ory CUPS WITH EXPANDERS AND 
SPRINGS .. . in Assortments in Repair Kits or in Standard Ten-Paks! 
Of course, EIS aches them in all sizes r every wheel cylinder job. 


NG-COMPOUND 


NEW HYDRAULIC BRAKE PARTS 
AND BRAKE CABLE CATALOGS 
ARE JUST OFF THE PRESS! 
Make sure you get your copies! 


EIS AUTOMOTIVE CORP., Middletown, Conn. 
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NADA Group Studies 
Salesmen’s Training 


A SPECIAL committee of the Na- 
vi tional Automobile Dealers As- 
sociation to study and recommend 
a procedure to be followed in estab- 
lishing a national educational pro- 
gram for automotive salesmen met 
recently at NADA headquarters to 
lay its groundwork. 

Headed by J. Saxton Lloyd, for- 
mer NADA president and the Day- 
tona Beach, Fla., Buick-Cadillac- 


Opel dealer, the committee’s initial 


project has been to study carefully 
training programs now in use by 
other industries to insure that the 
combine the 
outstanding features of all 


NADA project will 
most 
existing successful programs. 


The proposal will be designed to 
attract and hold competent young 
men in the sales ranks of the na- 
tion’s franchised new-car and truck 
lend assistance to 
automobile retailers in their struggle 
employ 
competent personnel who will make 


dealers. It will 


with other industries to 


a career of the business. 





Stop Lamp 572C Turn Signal 


B3800 Turn 
Signal Switch 


—— 


111-2 Armored Lamp 


B200DFC Warning Lamp 


lame 


_—_ 


433 
Western 
Mirror 








THE 
COMPLETE LINE 


228 Stop, Tail, 
Turn Signal 


@ Stop lamps, turn signals, warning 
signals, clearance and marker lamps, 
mirrors you name it, Griffin 
makes it—better! 

Pick up a Griffin product—look at 
it. You'll find it heavier gauge, stur- 
dier, tougher, able to take years of 
rugged wear. 

Griffin concentrates on fleet re- 
quirements. Every lamp and mirror 


are fleet engineered for longer life, 


THE GRIFFIN LAMP COMPANY 
SHELBY, MISSISSIPPI 
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The Fleet Line 


trouble-free service—and to keep 
maintenance costs at a minimum. All 
Griffin products comply with the new 
I.C.C, Regulations. 

See your Griffin Distributor now. 
There are warehouse stocks in all 


principal cities. 


AUTOMOTIVE SAFETY LIGHTING 


\o\\ Vo 


\ 
\ 
\ 





Lloyd, who first unveiled his idea 
before the NADA directors’ meeting 
in June, pointed out then that “most 
dealers find it extremely difficult to 
attract and hold the promising 
young men this industry must have 

even though the earning potential 
of topflight salesmen is higher than 
other occupations.” He re- 
“the most 
con- 


many 
ferred to this problem as 
important dilemma _ presently 
fronting automobile retailing.” 

Other dealer-members on_ the 
committee include Alton M. Costley 
of East Point, Ga., H. L. Galles, Jr., 
of Albuquerque, N. M., J. Melford 
Sanders of Wheaton, Md., and James 
C. Moore, NADA executive vice 
president. 


NADA’s Conventioneers 
To Hear Motley, Upgren 


ao Harrison “Red” Motley, 
£4& president of the U. S. Chamber 
of Commerce, and Dr. Arthur Up- 
gren, economist, will address the 
44th annual convention of the Na- 
tional Automobile Dealers Associa- 
tion to be held in San Francisco Jan 
28-Feb. 1. 

Motley, who is also president of 
Parade Publications, Inc., will give 
the closing speech. He has been in 
the publishing business 32 years, 
having started in 1928 on the ad- 
vertising sales staff of Crowell-Col- 
lier Publishing Co. 

Upgren, professor of 
and director of the Bureau of Eco- 
nomic Studies, Macalester College, 
St. Paul, Minn., was a featured 
speaker on last year’s program in 
Washington, D. C. 

Top names lined up for the enter- 
tainment program include comedian 
Bob Hope and bandleader Lawrence 


Welk. 


economics 


Lemoine Ends Career 
At Norfolk Ford 
L. LEMOINE, manager of Ford 


fc. Motor Co.’s Norfolk (Va.) 
assembly plant, has been reassigned 
to the general manufacturing man- 
staff in Dearborn, Mich., 
pending his official retirement in 
December. 

With the exception of a period at 
the Somerville, Mass., plant from 
1943 to 1945, Lemoine had been in 
Norfolk December 1934 and 
had been plant manager there since 
July 1946. He joined Ford in Sep- 
tember 1924 as a cushion maker in 
the New Orleans plant and in 
slightly over a year had earned a 
promotion to foreman. He became 
general foreman while at the Mem- 
phis plant in 1933-34 


ager’s 


since 
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free! 


That's right! A Big-6 Transistor Radio is yours FREE 
when you order an Airtex WP 6-Pack of long-lasting, 
fast-moving Water Pumps. This pocket-size Radio 
includes a powerful, distortion-free speaker, an ear- 
phone, batteries and a carrying case... . carries a 
suggested retail price of $32.50. It's durable and shock- 
resistant .. . has balanced tone and high sensitivity. 


The WP 6-Pack gives you quality all the way. Airtex 
Water Pumps are vacuum tested, have statically bal- 
anced impellers, lifetime lubrication, leakproof syn- 


“take it 
from me— 
install 


Airtex 


SOUTHERN AUTOMOTIVE JOURNAL for September 1960 


Handsome Big-6 Transistor Radio 
with the Airtex WP 6-Pack... 


thetic rubber seals, and scientifically designed nylon 
bearing retainers for long performance. 


Ask your Airtex jobber for full details on how you can 
get your Transistor Radio FREE with the WP 6-Pack! 


AIRTEX 


AIRTEX AUTOMOTIVE DIVISION 
AIRTEX PRODUCTS, INC. ® Fairfield, Illino 
WATER PUMPS e FUEL PUMPS 
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Kansas Teenagers Get 
Safety-Check Award 


EENAGERS of Coffeyville, Kan., 

have been named winners of 
the “Circle of Safety” grand award 
for outstanding assistance to a 
community or county Safety-Check 
program. 

Awards of excellence went to 
teenagers in Breaux Bridge, La., 
and Cumberland, Md., for teenage- 
sponsored Safety-Checks. 

National awards of excellence for 
exceptional city Safety-Check pro- 


grams in their population groups 
went to Smithfield, N. C., Tulsa, 
Okla., St. Louis, Mo., Wichita, Kan., 
Gadsden, Ala., Salina, Kan., Enid, 
Okla., Greenville, S. C., Leesburg, 
Fla., Coffeyville and Great Bend, 
Kan., Crowley, La., Chapel Hill, 
N. C., Sumter, S. C., Russell, Kan., 
Prestonsburg, Ky., Starkville, Miss., 
and Chillicothe, Mo. 


RUN BY THE SUN 


Britishers saw the world’s first 


sun-powered car when it was dem- 


onstrated in their country recently. 

The car, a 1912 Baker electric 
model like one Thomas A. Edison 
owned, carried a 26-square-foot 
panel of solar cells to catch the sun- 
shine for charging up its batteries. 
Two days of bright sunshine will 
send the car speeding along at 20 
mph for several hours. 

“It’s obviously not a commercial 
proposition yet,’ said Dr. Charles 
Escoffery, technical assistant to the 
president of the International Recti- 
fier Corp. of El Segundo, Calif. 
“but it dramatizes possible uses fol 
solar energy in the future.” 


LONG-TIME PAYMENTS? 





So you think those 36-month 
(with a balloon note on the end) 
payments are pretty rough? How 
about this: The Antelope Valley 
Press (Calif.) ran this for sale want 
ad: 

“29 Model A Ford. 


payments.” 


world’s finest 


tire and tube repair 
; Take over 


materials for dependable 


service and more Studebaker Names Texan 

William R. Showalter of Dallas 
Texas, has been appointed fleet 
sales representative for Studebaker- 
Packard Corp.’s San Francisco and 
Portland zones. Showalter has re- 
cently operated a dealership in Dal- 
las. Earlier he was with the Stude- 
baker fleet organization for 11 years 
and was formerly fleet manager for 
the Dallas zone. 


“SIZZLE 
_PATCHES 


DUAL-PURPOSE 

| _ _DUAL-PURE— 
Self Vulcanizing The original ‘Blunt Diamond"’ 

6S TIRE REPAIRS g 

TUBE and TUBELE SIZZLE PATCHES — safe and sure 
| as ene mnmene A Se pa “7 vulcanized repair for tubes and 
tubeless tires — Filler Tabs on 
the patch plug the hole. 


Smith Heads Chrysler Relations 


Appointment of D. C. Smith as di- 
rector of dealer relations for the 
Chrysler and Imperial Division has 
been announced by General Man- 
ager C. E. Briggs. Smith joined 
Chrysler Corp. in 1936 as district 
manager in the Portland region of 
Chrysler Division. 


Cold vulcanizing DUAL-PURPOSE 
PATCHES — round and oblong — 

5 sizes fill all shop needs for tube and 
tubeless repairs. Dispenser cabinet. 


WRITE FOR’ COMPLETE 

CATALOG OF TIRE and 

TUBE REPAIR MATERIALS 
Or call your jobber. 


100% RAYON CORD PATCHES — Oakite Appoints Holland 


scientifically designed 
for permanent tire 
repair — bevel 
edges — permanent 
adhesive face. 

6 sizes. 


John B. Holland has been appoint- 
ed automotive division manager of 
Oakite Products, Inc. A veteran of 
17 years in the automotive industry, 
Holland was associated with Ford 
Motor Co. for 13 years and with 
General Motors for four years. 


( MONKEY ) 
GRIP 


) RAYON CORD * 


TIRE 
-~! paTCHES 


Marquette Mfg. Elects Potter 


Morgan H. Potter has been elected 
executive vice president of Mar- 
quette Mfg. Co., according to H. J. 
Lange, president. Potter joined the 
company in 1938 as sales training 
administrator. 


MONKEY GRIP SALES Co. 


P.O. BOX 6170 DALLAS, TEXAS 





The World's Best 
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COLE-HERSEE Suutches & Commecions 


No. 1281 Heavy Duty Polarized 
Two Pole Electrical Connector 
(Insulated or Grounded) 


—s 


& m= No. 9522 Key 


No. DL-5 Dash Lamp Operated Ignition 
No. 5053 Push Pull & Light Switch 


No. 9524 Combination 
Fused Light Switch 


Rotary Ignition 
& Light Switch 


Plastic-Coated Solenoid | Master Disconnect Switches 
Completely Waterproofed $.P.S.T D.P.S.T. 

Non-Breakable - (Extra Heavy Capacity) 
Intermittent Duty Solenoid 


BUILT UP TO A STANDARD — NOT DOWN TO A PRICE 


‘= , 


5 ~ + ror 
COLE HERSEE & Meritt 
\ Over 40 Yeors of Consistently Better Products 
7 \ 
~ \ 20 OLD COLONY AVENUE, BOSTON 27, MASS 


~~ 














Sustain your 
whole road program 
with the economy of 


New Deep-Strength 
Asphalt-paved highways! ==aara 


SigSe serergnes® 


You need the big Interstate roads. Also you need 
more and better local roads. The economy of new 
DEEP-STRENGTH Asphalt-paved highways gets 
you both. First, Asphalt-paved super highways cost 
less to build (up to $11,264 and even up to $132,352 
less per mile). And they cost no more to maintain 
often less! Savings such as these on Interstate roads 
mean more money available to build, widen and 

repair local roads ... sustaining your THE BODY FILLER WITH THE 
ttm 0/¢ road program. oo 

Can Be Set With Cream or Liquid 


Ribbons of ve vet smoothnes 


ASPHALT-paved Interstate Highways Non-Toxic Smoother Less Dust 
THE ASPHALT INSTITUTE Will Not Blister REALISTICALLY Priced 


Asphalt Institute Building 
College Park, Maryland Wttilee)* 
BNOUSTRIES INC. 638 FRANKLIN ST. 

WORCESTER, MASS. 
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’61 Lancer and Dodge 


(Continued from page 56) 


roller reduce friction and improve 
smoothness, it was claimed. 

Six-cylinder Darts now have five 
leaves in the rear springs instead of 
four. Redesigned Oriflow-type shock 
absorbers produce quieter operation. 
The base valve seat is narrower and 
its grooves are shallower, reducing 
the force needed to open the valve 
smoothly and quietly. 

Engineers said that every wheel 
and tire assembly is now precision- 


balanced before installation. 

The 118”-wheelbase Dart is offer- 
ed again in the Seneca, Pioneer and 
Phoenix, with a convertible avail- 
able in the Phoenix. 


Beauty Jobs Bring Others 


(Continued from page 59) 


out their cars longer than necessary, 
the concern turns out jobs on a one- 
day basis. 

One advantage of an appearance 
department is that the dealership is 
prepared to “doll up” its own cars 





ooseeelse=erne, 


HAPPY 


ENDING 
FOR EVERY 
REPAIR, 
JOB te” 





¢ 








CHECK-UP 


Individually Boxed. 
Every Motor Mount 
packed in Illustrated 
Cartons and plainly 
marked with full 
identification data. 


Nothing makes a motorist happier 
than the feeling you did a complete job. 
He wants his car working perfectly. 


That’s why it always pays to check 
motor mounts On every motor repair or 
transmission job. It takes but a 
few minutes. Replace old or oil soaked 


Call your favorite 
jobber. He stocks 
a complete line of 
Armor-Flex Motor 
Mounts for all popu- 
lar makes and models. 


mounts and send the motorist 
home smiling with a smoother, 


better performing car. 


MANUFACTURING 


1725 London Road « Cleveland 12, Ohio 


A DIVISION OF ANCHOR INDUSTRIES, INC. 
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and that helps considerably with the 
sale of its used units. Some “face- 
lifting’ business is done for other 
dealers and service stations. The 
company also reupholsters boats and 
reconditions antique and sport cars, 
and even old buggies and surries. 

“In order to operate an effective 
appearance department,’ Stauffer 
said, “a shop must be beyond the 
‘sreasemonkey’ stage. That is, it 
must be clean and efficient, and it 
helps if employes wear uniforms. 
This creates a good impression on 
the public, which is taught by new- 
car advertising to be glamor-cons- 
cious.” 

“If the public thinks a shop is 
good enough and clean enough to 
“doll up” a car—that is, give it a 
real ‘rouge and lipstick’ treatment— 
then it is certainly good enough to 
do any repair work that may arise 

“We believe that is the way things 
have worked out with us. So we 
say: ‘Get the appearance work and 
the mechanical work will follow.’ ” 


’61 Lark Engine 


(Continued from page 51) 


Standard features for 1961 Larks 
include combination air cleaners and 
silencers, butyl engine mountings, 
heavy-duty crankshafts, “heat dam” 
pistons and automatic chokes. 

All Larks destined for California 
delivery are equipped with forced 
crankcase ventilation to reduce 
smog-producing fumes. Gasoline 
fumes that escape from the rings in 
the cylinders are piped to the intake 
manifold to be burned in the cyl- 
inders. This feature is also available 
on special order for customers resid- 
ing in other states. 

A wide choice of rear axle ratios 
provide for top performance in any 
type of terrain. 


Unican Sole Ownership 
Acquired by O’Donnell 


peony control of 77: 
tics Co. of Shrewss =i 
has been acquired by Joseph 
O’Donnell, who founded the com- 
pany in 1956 and who has been its 
president for the past three years. 

John R. Townsend of Shrewsbury 
has been appointed vice president 
in charge of sales and Edmund F 
Goldsmith of Worcester is the 
newly-appointed sales manager. 
Both will be responsible for the 
proper liaison between the company 
and its distributors. 

Prior to formation of the com- 
pany, O’Donnell spent several years 
engaged in testing plastic filler. 


an Plas- 


ry, Vi iSS.., 
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ONE U.S. GALLON 


HEAVY DU stuuiut 


BRAKE FL 


Srey 
FLUID 


@ 


SUPER WEAVY DuTY 


Wazner Electric Gorporation 


Ee 


— 





Wagner Fivid-Bal makes bleeding the 
brake system a one-man operation. 


Wagner Lockheed BRAKE FLUID 


protects brake systems...and lives of your customers 


Your customers literally stake their lives on your choice of brake 
fluid. For that reason you should use Wagner Lockheed—a 
really safe brake fluid that actually protects brake systems. Safe 
brake performance helps protect ‘the lives of those whose cars 
you service. 


It’s no wonder that Wagner Lockheed is the world’s largest 
selling brand of brake fluid. This superior quality product is 
compounded of the finest ingredients chemically balanced to 
function efficiently under all driving conditions—in all seasons. 


Wagner Lockheed Heavy Duty and Super Heavy Duty have 
these features: 

e Chemically balanced—with the correct proportion of all 

ingredients required to provide an all-season fluid that 
maintains high operating temperature characteristics, yet 
functions in sub-zero temperatures, 
Chemically balanced—with just the right amount of costly 
type lubricant to provide proper lubrication to all parts of 
the brake system—without causing cups or hose to swell. 
Chemically balanced—possesses moisture absorbing ability 
so that metal parts in the brake system are protected 
age ainst corrosion, 


GET DETAILS on how easily you can qualify to become a Wagner Lock- 
It pays to be identified with a leader. For 


complete information, ask your supplier of Wagner Products, or write us, 


Wagner Lockheed 
the beot known naine in brake service 


heed Franchised Dealer . . . 


Remember—“Safe Brakes Protect Lives”... There’s a 
supplier of Wagner Products near you. Look to him for 
Wagner Lockheed Brake Fluid, Brake Parts, Power Brake 
Repair Kits, Brake Lining, and Lined Brake Shoes . . . One 
call gets all! 


Wagner Lockheed 


HEAVY DUTY BRAKE FLUID... 
surpasses S.A.E. specification 7ORI 
—meets State laws, and also conforms to Federal specifica- 
tions...It definitely is a heavy-duty fluid—yet is moderately 
priced. Performance proves it to be the best brake fluid 
in its price range. 


Wagner Lockheed 


SUPER HEAVY DUTY BRAKE FLUID... 


is the very finest on the market 


It surpasses S.A.E. specifications 7ZOR] and 7OR3, meets 
State laws, and conforms to Federal specifications... 
Recommended for use on all heavy-duty trucks, also for 
modern high-horsepower passenger cars. 


[ Wagner Electric Corporation 


6362 Plymouth Ave., St. Lovis 33, Mo., U.S.A. 
(Branches in principal cities in U. $. and in Canada) 


I'm interested in 

] (© Details on Wagner Lockheed Broke Fivid 
| [] Information on Franchised Decler Plan 
| ] Free Catalog AU-! 
l NAME 

| FIRM 

ADDRESS 

| 


CITY & STATE - 
WF60-28 
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tion, if you need it about the roads 
ahead. 


Mi . If you do not find the above serv- 
icroscoping e arage ices and conditions, you mark that 
station off your list and the next 
time you are in that territory you 
By CECIL MORRIS stop at another place. 

President, Battery & Electric Co., Greenville, S. C. We know that the type work that 
garagemen are in does not lend it- 
W' SHOULD all want to know some You stop at the best-looking sta- self to the cleanliness that we ex- 
of the things that will make tion that you can find. There you pect in our service stations, but 
or break us. generally find pleasant personnel there can be little or no excuse for 

What kind of service stations do anxious to be of service. You find the condition of some garages. 
you stop at when you are travelling clean rest rooms, clean drink boxes, A clean, well-lighted place of 
across country with your family? a clean water cooler and informa- business and clean workbenches 
(both on top and under) can help 
boost the customer’s idea of just 
how good your men are. Walls and 
overhead that are painted and re- 
painted often will add much light 
and make for a more pleasant place 
for your men to work in. Wash- 
rooms should be clean enough that 
you would not be embarrassed 


i: IGNITION when a customer wishes to use 
them. 
PARTS 








Excerpts from an address before 








the first | ti f th 
PRODUCED eee lemiaiad Gana Gene of 
South Caroli + Columbia last 
PACKAGED . . . aba a oe 
PRICED TQ 11). The speaker has been a parts 


wholesaler for 40 years and is the 
immediate past president of the 


Coll Themselves | nokia 


Your men should put on clean 
This moder etectic Pach 2 work clothes each morning, and 
s : | Plastic Package should they get too dirty by noon, 
ymbolizes quality merchandising... F 

the Hallmark of 
Kem Ignition Parts and Fuel Pumps 











a fresh pair of coveralls should be 
put on then. Customers do not like 
for men too dirty to work on their 
cars. 
Your place should be properly 
Fuel Pumps and Parts identified, so that customers and 
' Fuel Filters prospective customers can find your 
dhs Sines oe place without any trouble. Tell them 
Rotors Brush Sets with proper signs about the serv- 
Distributor Heads Solenoids & Kits ices that you specialize on. Such 
Bushings Starter Parts signs are not too silent, for they will 
oe a sell added services to your cus- 
Light Relays Vacuum Chambers tomers. 


European Car Ignition Recognition is very important to 
you. You should build customer 


confidence until you are recognized 
in your locality as a service or- 
ganization that can and will do the 
job right and at a fair price 
SAJ-9 To know how to properly service 
KEM MANUFACTURING CO., INC. the modern cars today calls for a 
FAIR LAWN, NEW JERSEY, U. S. A. lot of study and attendance at 
Cable Address: Kemsales, Fairlawnnewjersey schools and clinics held by whole- 
neemiiaieibisiaiiia : salers and the factories, and in 
many cases by your own group. 
If your men are the kind that 
has all the answers and never needs 
any schooling on the new cars, then 








4 
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SWEETEST Jam 
You Evér 


WILL BE THE TRAFFIC CREATED BY THE BIG 
NEW DELCO BATTERY CONSUMER CONTEST! 


It happens in September and October . . . be sure you're ready for it 
now! It’s the huge Delco Battery Hollywood TV Contest, backed by 
the biggest advertising and promotional budget ever put behind a 
two-month special battery promotion. 

Fabulous prizes for consumers will build traffic for you because 
every contestant must have his battery checked to enter. And remem 
ber, it's a proven fact that for every ten batteries checked, there's a 
battery sold 

Get set now; ask your Delco Battery supplier about Contest Entry 
Blanks and the colorful Window Poster that ties you directly to this 
big new national promotion . . . and be sure you're well stocked with 
Delco Dry Charge Batteries to reap the top profit from it! 











FACTS ABOUT DELCO BATTERY HOLLYWOOD TV CONTEST 





te tke ok CONSUMER PRIZES * *& & DEAL FR Battery dealers who validate entries (after 


battery check) of the two Grand Prize 


@ BW GRAND PRIZES | PRIZES: smevnur sn sawn nx 


Expense paid trip for two to Hollywood winners appe: ar +++ ve+x+vt + + © + + + + + + 
on one of Delco’s two new TV shows; 7 days for two 


in Hollywood luxury hotel; night on the town with TV 
stars—PLUS $2,000.00 CASH! easy to H EAVY 
PROMOTION 


110 ADDITIONAL CASH PRIZES e nte r Contest advertised in LIFE, LOOK 
THE SATURDAY EVENING POST 
tintin tien MECHANIX ILLUSTRATED, POPU 


he second prize ae third prize blank, which you validate after you LAR MECHANICS, POPULAR SCI 
check his battery. This battery check ENCE, EBONY. Will reach 36,600,000 


es B winners ag & winners ypens way to sale of new battery readers during September. Will be 
other TBA and service items, build viewed in October by 62,000,000 on 


profitable extra traffic for you! national TV. Local outdoor poster 


$1.000.00 cash each! S500.00 cash each! and local television across the 


country, local tie-in material for you! 


; fourth prize winners D E L c 0 D E L C 0 
$100.00 cash each! BATTERY BATTERY 


qe wea Kh KKK KK KK eK keeereenererereeree xr x 














DELCO BATTERIES ARE ANOTHER RELIABLE GENERAL MOTORS PRODUCT... 
MANUFACTURED BY DELCO-REMY DIVISION, DISTRIBUTED NATIONALLY THROUGH 
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you should begin to look for me- 
chanics that are not quite so smart. 
To keep your customers happy and 
coming back to you places you in a 
position that you must know how 
to properly service the cars coming 
to you, be it a 1960 or a 1950 model, 
and the day has gone when you 
can bluff your way through with a 
gift of gab. The customer demands 
proper service and rightfully so. 
There are two selling jobs con- 
nected with each job if it’s done 
properly. When you get the job, 
you or one of your men should sell 


the customer on the need for the 
job and on having it done right. 
When this customer comes back for 
the job he should be told about the 
condition you found his car in and 
then convince him that it has been 
properly repaired and that he can 
expect good service from his car. 
Proper selling before and after the 
job is finished will make paying the 
bill a little more painless. 

How long has it been since you 
took stock of the equipment you 
have in your shop. Is it the proper 


equipment for today’s cars? Do your 





Dillectric Pressure Clamp 
Repaired FREE ate? 














> 
o 


New Tubeless 

Clamp and 

Repair Kit *14.80 

For tubele tire r 

y “tl 

6690K. Kit includes “tl 
nd wires, buffer kit 

f tubeless speed patches 


1.80 


Old clamp 
plus *5.00 
brings 


new clamp 


4 7 cans for price of 6 — 
just *11.11— Save Money on 
Dillectric Speed Patches 


ans No. 6605—20 Large Diamond Tube Patches 
2 cans No. 6626—25 Nylon Reinforced Tubeless 
— Patches 


7 cans for the price of 6, Limited Time Offer 


3 cans No. 6606—40 Small Diamond Tube Patches 
< 
c 


Specify Special Bonus Package No. 6647 


Repeating 4 DILL. 
Money Saving Offers 


»vious ads, here is another op- 
back in the Dillectric tire 


repairs make you more money because 


rs reduce tire adjustments make 


vulcanized repair 


4 minutes for tubes, 6 minutes 


r tubeless 
e Worth a premium price makes extra profits 
You can charge more for a Dillectric repair 


Clip the label opposite and enclose with your wrapped 
clamp. Your bonus patches will be sent to you with 


your reconditioned clamp. Important—fill in all in 


formation completely. 
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To: 


Or. x, 


Manufacturing Co. 


Dept SA-9 700 E. 82nd Street Cleveland 3, Ohic 





men know how to use your equip- 
ment and do they use it in properly 
servicing your jobs? 

Proper equipment can add hours 
of take home pay for your mechan- 
ics and yourself. Take an impact 
wrench for a case in point: By ac- 
tual time studies it has been proved 
that a mechanic using an impact 
tool can increase his production by 
25%. Yet last week I was in two 
different 
wrenches and I found men taking 


shops that have impact 
off and putting on cylinder heads 
with 
crease your earnings and give bet- 


angle socket wrenches. In- 
ter service to your customers by 
having and using proper, up-to- 
date equipment. 

“Good equipment does not cost 
it pays.” 

If you are to build a solid, profit- 
able business, it is necessary that 
you know how to figure jobs so 
that you can do them properly and 
have a reasonable profit left 

Do you know what it costs you 
per hour to keep your place of busi- 
ness open? 

You should know, 
from this base that you should start 


because it’s 
to figure a job to show you a 
profit. 

Stocking sugar and salt parts and 
supplies is good business. As Dun 
& Bradstreet says, “You can’t do 
business from an empty wagon.” 
Too many garagemen are picking 
up all parts they need for jobs o1 
they are expecting their wholesal- 
ers to give them spot delivery. In 
either case, it’s time lost 

You can get a better price by car- 
rying a stock of the most-needed 
parts, and by having them in stock 
you will make plus sales. 

You cannot have too much faith 
in this business if you are not will- 
ing to make a reasonable invest- 
ment in parts and supplies, especi- 
ally when your wholesaler will 
guarantee the sale of all merchan- 
dise or parts bought from him. 


NADA Names Ben Guill 
Legislative Liaison 


B EN Guill, Washington legislative 
consultant and former member 
of the House of Representatives, has 
been named legislative liaison repre- 
sentative for the National Automo- 
bile Dealers Association, and will 
work under the immediate direction 
of Executive Vice President James 
C. Moore. 

A resident of Washington since 
1950, Guill is a Tennessean by birth, 
but reared in Texas. He was a mem- 
ber of Congress from the 18th Con- 
gressional District of Texas. 
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Yattar nrnadiinte a 
Better Products, /asler 


FOR EUROPEAN CARS.. 


FOR AMERICAN CARS.. 


Federal-Mogul Engine Bearings...No. 1 choice 
in the quality replacement market for all cars 


Sgghttt ENGIN 


gsot pat 


3 
BEARING * 


With an availability record in sizes and 


types second to none in the industry 


Described by skilled mechanics the world over as best for 
replacements, Federal-Mogul engine bearings are the No. 1 
choice for both imported and domestic cars. The Federal- 
Mogul line includes unlimited types and sizes to build like- 


new power back into engines for every automotive use. 


Your Federal-Mogul jobber can give you these better 
products, faster. He’ll see you get the right bearings to do a 


good job faster and more profitably, too. Call him first. 


FEDERAL-MOGUL #0 BEARINGS 


FEDERAL-MOGUL SERVICE 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. + DETROIT 13, 


SOUTHERN AUTOMOTIVE JOURNAL for September 1960 


MICHIGAN 


Want more facts? Use Reader Service Card Page 115 





Perfect Circle Elevates 
Wilson and Strahota 


R. “Dick” Wilson has been 
e elevated from assistant man- 
ager of manufacturers’ service sales 
for Perfect Circle Corp. to manager, 
and has been succeeded by C. L. 
“Chuck” Strahota, former zone 
manager of the company’s Kansas 
City area. 

A former field representative for 
Allison Division of General Motors, 
Wilson joined Perfect Circle in 1945 
as a zone manager. He succeeds 
Ralph Shelly, who deferred retire- 
ment to accept a post in the com- 
pany’s international division similar 
to the one he held for domestic 
sales. Strahota, formerly with 
American Motors as a Nash zone 
parts and service representative, 
joined PC in 1950. He is replaced in 
the Kansas City area by Gerald 
Metsker. 


Hiller Aircraft, Autolite 
Merger Is Planned 


— of Hiller Aircraft Corp. 
and The Electric Autolite Co. 
has been announced by Stanley 
Hiller, Jr., and R. H. Davies, presi- 
dents of the respective companies. 
Final approval will be solicited 
from stockholders of both companies 
within the next few months. 


Volkswagen Appoints Paul Davis 


Paul R. Davis, former general 
sales manager of Studebaker Corp., 
has been appointed marketing con- 
sultant for Volkswagen of America, 
Inc., General Manager Carl H. Hahn 
announced. A graduate of Georgia 
Tech, Davis most recently had 
been New York district sales man- 
ager and eastern regional sales man- 
ager for Ford Motor Co.’s Lincoln- 
Mercury Division. 


Hatch Retires at Ford 


Arthur S. Hatch, a member of 
Ford Motor Co.’s Dealer Policy 
Board since its formation in 1956, 
retired recently after nearly 38 
years with the company. Hatch be- 
gan his career with Ford in Chi- 
cago in 1922 as a Lincoln sales rep- 
resentative. 


Tarheel Dealers to Meet 


The fourth annual working con- 
ference of the North Carolina Auto- 
mobile Dealers Association will take 
place Nov. 18 at the Hotel Sir Wal- 
ter in Raleigh with “The Impact of 
the Compact” as its theme. 
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WHY ws Consider the basic raw materials that go into 


Raybestos lining. Asbestos is, of course, the prime friction ingre- 
dient. To make certain that we get nothing but the very finest 
asbestos, we mine it ourselves, eliminating the lower grades and 
utilizing only the iron-free type that is essential to give Raybestos 
lined shoes truly positive stopping power under any circumstances. 


This determination to control our product every step of the way— 
from the raw material right through to the final testing—accounts 
for the total reliability of Raybestos bonded brake shoes. And it is 
this dependably superb performance that brings satisfied motorists 
back to your shop again and again. And, as you well know, it’s the 
steady customer that produces a healthy profit picture for you. 





WHY RANK RAYBESTOS LINED BRAKE SHOES ABOVE ALL THE REST? 


SEE FOR YOURSELF—MAKE THIS COMPARISON TEST! 


OTHER 
BRAND 





21 





Approved by the United States Government under lined 
brake shoe specification No. KKK-B-00640 

Produced by a basic manufacturer of brake shoes 

Produced by a basic manufacturer of bonding cements 
Produced by a basic manufacturer of brake lining 
Laboratory tested on dynamometers 

Proving ground tested on one of the largest company-owned 
test fleets 

Contain no drum-scoring wire backed linings 

Every shoe shear tested for bond strength 


Ground as follows to meet vehicle manufacturers’ specifications: 


A. Standard Contour Ground 

B. Contour Anchor Ground 

C. Contour Cam Ground 
For use on power or manually operated brakes 
Linings made by 8 different manufacturing processes 
Right combination of linings for each make and model car 
Produced by supplier of brake lining to original equipment 
vehicle manufacturers 
Branded with manufacturer’s name, number and shoe position 
Come in sealed boxes for customer protection 
Reduce your overall investment in cores 
Give maximum coverage with minimum inventory, yet have no 
improper substitutions 
Bonded under factory specifications and supervision 
Linings properly positioned on shoes 
Acclaimed the first choice of car owners and the trade in 
independent surveys 


Advertised to car owners in national magazines and network radio 
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ARE AS SAFE AS 


New compact car brake service and tools 
in spotlight at Raybestos Clinic! 


The new compact cars call for new brake service 
techniques and tools. Best way to get familiar 
with both is to attend a Raybestos Clinic. The 
highlight of the clinic is the new motion picture, 
**Total Brake Service with Raybestos.”’ This sound 
color film shows brake work being done on the 
Falcon, Corvair, Valiant and 13 other real cars— 
got brake 


time and increase profits by using the proper hand 


models. And you learn how to save 


tools, including the two new compact car brake 


tools specially designed by Raybestos. 


Yours wi 
Raybestos L 
Brake Shoe ass 


th 
ned 


ent 








Thanks to hard-hitting consumer ad- 


Pious 


vertising, Raybestos is first choice of 
motorists in every brake lining sur- 
vey. They not only know the brand 

they prefer it. That’s why this sign 
is SO important to your sales picture 
Motorists will be on the lookout for 
them into 


it. So get it up and get 


your shop fora... 





Use the Sign to Start the Sale 


Fieytests 


. Pull front 
linings 

. Check brake drums 

. Inspect front wheel 

. Clean brake assemt 

. Check hydraul 

. Adjust brakes or re 
reline 

. Road test brakes 


POINT 
BRAKE 
CHECK 


ent) 


wheels, inspect 


bearings 


ly 


system 


mmend 











RELINE WITH 


AMERICA’S BIGGEST 


SELLING FRICTION MATERIAL 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN. 





PG (PROVING GROUND TESTED) BRAKE LINING «e BONDED AND RIVETED LINED 
BRAKE SHOES e« PGT TRUCKSETS « BRAKE BLOCKS e INDUSTRIAL FRICTION 


MATERIALS « AUTOMATIC TRANSMISSION KITS, 


FRICTION DISCS, SPACER 


PLATES e CLUTCH FACINGS « BRAKE FLUID e BRAKE SERVICE LUBRICANTS 
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Clutch Pedal Free Travel 
On Chevrolet Explained 


4 be service bulletin came from 
Chevrolet Division last month: 

In the 1958-60 passenger car shop 
manuals, two different methods of 
adjusting clutch pedal free travel 
(lash) are described. Experience 
with these clutch installations has 
shown that, due to difficulty in de- 
termining when the release bearing 
actually contacts the clutch dia- 
phragm spring, the method of ad- 
justment that requires setting free 
travel by “feeling” 34” to 1” lash 
at the pedal, too frequently results 
in an incorrect setting. Therefore, 
it is recommended that use of that 
adjustment procedure be discon- 
tinued. 


The and most accurate 
means of obtaining specified clutch 
free travel in 1958-60 passenger cars 
is by employing the other method 
outlined in the shop manuals. That 
is, by utilizing the locating dimple 
in the clutch cross shaft lever (see 
illustration), which will automati- 
cally provide the desired clearance 
between the throwout bearing and 
clutch diaphragm spring, when 
linkage is assembled as described 


easiest 


below: 

1.—Disconnect the forward end of 
the clutch fork push rod from the 
cross shaft lever. 

2.—Move the fork push rod rear- 
ward to remove all lash. With the 
rod held in that position, adjust the 
swivel on the push rod so that the 
conical point of the swivel lines up 
with the “dimple” in the cross shaft 
lever. 

3.—Hold swivel position on rod 
and reconnect swivel to cross shaft 
lever. 


Body Supplies Moves in Atlanta 
Body Supplies Warehouse of At- 


lanta, Ga., has moved to new facili- 
ties at 403 Piedmont Ave., N.E. 
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On this and the following pages is an excellent selection of free Auto- 
motive literature. List numbers of those desired on the coupon and mail 


to SOUTHERN AUTOMOTIVE JOURNAL. 





10 MODEL NUMBER INTERCHANGE— 

Handy reference sheet with complete 
listing of all passenger cars 1946 through 
1960 by model number interchangeably with 
model name. Save look-up time by includ- 
ing car model data not found elsewhere 
Useful as a supplement to every automotive 
parts catalog. Kem Mfg. Co., 20-21 Wagaraw 
Rd., Fair Lawn, N 


109 AMMCO BRAKE SERVICE, ENGINE 
REPAIR, AND HONING TOOLS 
AND EQUIPMENT — Catalogs, describing 
the Ammco line of brake drum lathes, brake 
shoe grinders, brake drum micrometers, 
brake shoe setting gages, brake hones, brake 
bleeders, brake safety checking instruments, 
pin fitting honing machines, small bore 
hones, cylinder hones, cylinder surfacing 
hones, ridge reamers and torque wrenches 
Ammeco Tools, Inc 2110 Commonwealth 
Ave., North Chicago. Ill 


| | SOUND SLIDE FILM—FEntitled “Auto- 

motive Wheel Bearings” is the first in 
a series of audio-visual aids designed to pro- 
vide bearing salesmen, servicemen and re- 
placement parts men with practical and use- 
ful information on various applications for 
ball, roller and engine bearings and on oil 
seals. Federal-Mogul Service, 11031 Shoe- 
maker Ave., Detroit 13, Mich 


| | AUTOMOTIVE ELECTRICAL EQUIP- 
MENT CATALOG #D-200—Applies to 
automobiles, trucks, trailers, farm and in- 
dustrial equipment. New 64 page catalog 
covers entire field of automotive switches, 
connectors, wiring accessories, etc. Voltage 
ratings are clearly specified in large type for 
switches, and other units. Cole-Hersee 

, 20 Old Colony Ave., Boston 27, Mass 


| 19 FILTER SERVICE MANUAL AND 
SPECIFICATIONS—24 pages contains 
iseful service information on oil, air and fuel 
filters. Pictures and graphs give oil filter 
service all late model cars. Also includes 
filter specifications for domestic and foreign 
cars and trucks as well as cross reference 
charts. Purolator Products, Inc., 970 New 
Brunswick Ave Rahway, N. J. 


123 AERO-SEAL HOSE CLAMPS—An il- 
lustrated 4-page folder giving clamp 
ranges, mechanical information, engineering 
data, stock numbers, packaging, etc. Breeze 
Corps., Inc., 700 Liberty Ave Union, N. J 


133 CATALOG NO. 56—Features more 

than 300 Champ-Items automotive 
replacement parts for all makes of cars. A 
handy service book. Champ-Items, Inc., 6190 
Maple Ave., St. Louis 14, Mo 


136 MUFFLER MERCHANDISER SALES 

BOOKLET—16 page four color book- 
let presents complete market, profit, product 
and merchandising information. Merit Muf- 
flers, 619 Smith St., Toledo 1, Ohio 


140 PRESSURIZED COOLING SYSTEM— 
Servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant Mfg. Co., 1620 
Columbia Ave., Connersville, Ind 


114 


14] MOOG STREAMLINER CATALOG — 

Carries exploded views, detail illus- 
trations and listings of leaf springs, main 
leaves, spring parts, shackles, shock links 
tie rod ends, drag links, king bolts, coil 
springs and other coil action parts for cars 
and trucks. Moog Industries, Inc., 6650 Eas- 
ton Ave., St. Louis 14, Mo 


144 RADIATOR SERVICING — New 32 

page booklet entitled ‘New Blueprint 
for Profits’ shows how any car dealer, filling 
station or auto repair shop may go into the 
radiator servicing business. It covers pro- 
cedure for setting up radiator service de- 
partment; shows latest compact shops, test- 
ing, cleaning and repairing units, and in- 
cludes a complete price list and specification 
chart. It describes methods of financing, etc 
which the manufacturer makes available to 
customers, factory training school, guaran- 
tees, etc. Inland Mfg. Co., Dept. B-138, 1108 
Jackson St., Omaha 2, Neb 


149 TIRE & TUBE REPAIR MATE- 

RIALS are listed in this new 12-page 
catalog. Gives the complete line offered and 
also the stock numbers, quantity in package 
and the shipping weight. Ace Rubb Co 
P. O. Box 6147, Dallas, Texas 


15 FACTS ABOUT STORAGE BAT- 

TERIES—32 page booklet includes in- 
formative information on car, tractor and 
boat batteries. Explains the storage battery 
electrical system, battery chemistry and con 
struction plus other “How To Do It” infor- 
mation. Exide Automotive Division, P. O 
Box 6266, Cleveland, Ohio. 


162 BONDO SERVICE BOOKLET — IL- 

LUSTRATED—Describes in complete 
detail application and uses of plastic-fibre- 
glass filler for the auto body repair—show- 
ing different types of repair work and ad- 
vantages and how to save time on body 
work. Bondo Div., Jaycee Chemical Corp 
Northford, Conn 


163 TIRE TOOL CATALOG—Sheets show 
you the complete Ken Tool line giv- 
ing specifications for each. Includes expla- 
nation of how and where each tool should be 
used to most profitable advantage. Ken Tool 
Mfg. Co., 768 E. North St., Akron, Ohio 


164 AIRTEX FUEL PUMPS—New and re- 
built fuel pumps. Catalog AX-70. Air- 
tex Automotive Div., Inc., Fairfield, IIl 


16 SPARK PLUG SERVICE & INSTAL- 

LATION MANUAL, FORM 7K—18- 
page booklet gives type, construction, size, 
heat range, and service procedure of spark 
plugs. Also deals with spark plug tools and 
special installations, analyzes service condi- 
tions, gives hints for selling spark plugs 
etc. Champion Spark Plug Co., Toledo, Ohio 


167 1960 LAMP & FLASHER SERVICING 

GUIDE—Includes following informa- 
tion: Vision-aid headlamp information, aim- 
ing instructions, installation instructions for 
sealed beams and miniatures, complete auto 
lighting service, servicing directional signals, 
and specifications for 1946-60 American and 


SOUTHERN 


European cars. Tung-Sol Electric, Inc., 95 
8th Avenue, Newark, N 


171 ILLUSTRATED CATALOG of test 
equipment for G and 12-volt Auto- 
motive Testing and Servicing. Allen Electric 
& Equipment Co., 2101 N. Pitcher St., Kala- 
mazoo, Mich. 


173 HYDRAULIC PARTS—Complete mas- 
ter catalog of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop-light 
switches, brake-master and wheel assemblies 
Information complete up to 1957. Eis Auto- 
motive Corp., Middletown, Conn 


182 DIESEL SHOP MANUAL—76 pages 
includes 275 illustrations, 56 engine 
reference tables and 26 parts lists. Bacharach 
Industrial Instrument Co., 200 N. Braddock 
Ave., Pittsburgh, Pa 


18 NEW ILUSTRATED CATALOG of 

polishing and washing accessories. In- 
cludes information on M-19 Polishers, Dust 
Cloths, Synthetic and Wool Wash Mitts 
Domestic and Imported Chamois, Buffing 
Discs and Bonnetts, B-335 Cutting Pads. Pit 
Bar Mfg. Co., 3311 E. 45th St., Los Angele 
58, Calif 


18 SERVICE ENGINEERING BRO- 

CHURE—A new brochure comprised 
of 14 Service Engineering articles covering 
oil consumption problems, ring problems, oil 
control problems peculiar to the modern 
high compression-high vacuum engines 
piston and piston ring nomenclature and sev 
eral articles on scuffed rings and how to 
avoid scuffing and scoring. Perfect Circl 
Corp., Hagerstown, Ind 


| 8 FILTER CATALOG—Offers details on 
complete line of oil, air, fuel and 
cooling system filters. Lee Filter Corp., Ta 


madge Rd., Edison, N. J 


18 ELECTRICAL TUNE-UP TESTING 

EQUIPMENT CATALOG NO 100 
DB—Gives full information on each test- 
ng equipment item in the entire Herbrand 
line. Includes details on such iter as Power 
Timing Lights, Compression Gauges, Neor 
Tube Timing Lights, Tachometers and others 
Herbrand Div Fremont, Ohio 


195 1958 SALES “PORTFOLIO” —Contain 
catalog sheets on YANKEE’S new 
Duet Series’’ Mirror Boat Trailer Lam; 
nd Water Ski Mirror: Truck 
mirror for foreign an 

ind <¢ *r service items. Kalamaz 

or filing. Yankee Metal Product 

walk, Conn 


201 TWIN POST LIFT ADAPTER RE- 
QUIREMENTS — Gives definite in- 
tructions on which adapte i needed for 
arious } 
scribed are required for all 1957 model ca 
Weaver Mfg. Co., Springfield, Ill 


assenger car mode Adapters de 


202 “DON’T BLAME THE GENERATOR” 
—Free booklet designed to help kee; 
your profit by eliminating costly comeback 
Arrow Armatures Co., 11 Fordham Rd., B« 
ton 34, Ma 


20 COOLING SYSTEM CARE BULLETIN 

is designed for posting in the service 
station to guide station attendants in pre- 
paring cars for summer driving. During the 
hot vacation months, cooling system care 
is vitally important to the car owner and 
can be a most profitable service for the 
station operator. Warner-Patterson Co., 600 
S. Michigan Ave., Chicago, Ill 


20 THE SERVICE STORY ON SHOCK 

ABSORBERS — Handbook points out 
that one of every four cars on the road 
s in need of some kind of shock absorber 
service. It illustrates proper servicing pro- 
cedures, including importance of periodic in- 
spection of shock absorbers on air suspen- 
sion cars. It is designed to simplify shock 
absorber installations. United Motors Serv- 
ice Div., 3044 W. Grand Blvd., Detroit 2 
Mich 


207 1957 BRAKE SHOE CATALOG—Wit! 
illustrations of brake shoes and their 
proper application, ete. — National Brake 
Block Corp., 37-17 57th St., Woodside 77 
y. = 
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Help yourself to free literature 
and more details on any prod- 
ucts mentioned in this issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on parts, equipment, accesso- 
ries or services, just insert the appropriate key numbers of the 
New Product or Booklet listings in which you are interested. 
For more information on advertisements, just indicate the page 


number on which it appears. 
Be sure to print or write legibly your name and address— 
drop it in the nearest mail box and 


SAJ pays the postage! 


(Tals card aot valld after 90 days, 


SEPTEMBER 1960 


: Send me these FREE Catalogs and Bulletins . . . Fill in numbers 
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MONMOUTH 
SERVICE... 


IN ACTION 


“Here’s the kind of help we like... 


. practical, technical information that helps us do a better job. For example, 


Monmouth’s Engine Bearing Reference Manual shows why bearings fail and 
gives timely tips on how to do a better bearing job. Since 1935, I’ve looked 
to Monmouth for the best in engine bearings.”’ 

If you want quality and quick service plus the latest engine bearing 
bulletins, manuals and technical data, call your nearby NAPA jobber 


He has a complete line of Monmouth bearings backed by Monmouth service. 


Low premium ‘‘customer insurance”’ is yours when you install... 


MONMOUTH Engine Bearings 


CLEVITE SERVICE: Cleveland Graphite Bronze « Division of Clevite Corporation « Cleveland 3. Oh 


states Floyd R. Hagan, Owner 
Hagan Service Center 
Gainesville, Georgia 
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BOOKLETS 


FREE! 


216 NEW BRAKE SERVICE GUIDE — 
Complete technical “how-to” informa- 
tion about brakes used in 1960 Corvair, Fal- 
con and Valiant cars as well as all other 
popular American cars and 20 foreign made 
cars is contained in the new 72 page Brake 
Service Guide. Raybestos Division, Ray- 
bestos-Manhattan, Inc., Bridgeport 2, Conn. 


220 1955 LASCO BRAKE SHOE APPLI- 
CATION CATALOG—Complete listing 
of brake shoe number, F.M.S.I. number, 
year, make and model of automobile. Avail- 
able upon request. Laher Spring & Tire 
Corp., 300 Madison Ave., Memphis, Tenn. 


226 OIL LEAK DETECTOR — Bulletin 
shows how hooking up the bearing 
oil leak detector reveals internal engine 
conditions, uncovers main, rod or cam bear- 
ing wear, plugged oilways, starved bearings, 
before tearing down the engine. Also de- 
scribes how the detector checks the com- 
pleted overhaul and pre-lubricates moving 
parts before turning over the engine. Illus- 
trates two sizes with maintained oil pressure 
-~one for cars, one for larger truck engines 
Federal-Mogul Service, 11031 Shoemaker, 
Detroit 13, Mich. 


227 PROFITABLE ENGINE REPAIR — 6 
pages entitled “Profit Paks” shows 
how to get started profitably and at low 
investment cost in engine repair service; 
how to equip to make 17 essential A-E.A. 
tests, etc. Sun Electric Corp., Dept. PB, 6331 
N. Avondale Ave., Chicago 31, Ill. 


236 INSTALLATION OF SHOCK AB- 
SORBERS—Detailed instructions for 
the removal and installation of direct ac- 
tion shock absorbers. Stem and loop ends 
type for both leaf and coil spring installa- 
tions. Monroe Auto Equipment Co., Monroe, 


Mich. 


242 AUTOMOTIVE LINES—4-page book- 
let lists all of the Solder Seal chemical 
tools, giving part numbers, size, case con- 
tents, list and dealer prices. Radiator Spe- 
cialty Co., 1400 W. Independence Blvd., 
Charlotte 8, N. C. 


244 SPARK PLUG INSPECTION CHART 
—Form No. M-1433—A full color chart 
that can be tacked or taped up onto walls 
showing both normal and abnormal appear- 
ance of spark plugs plus tips on how to get 
top performance from spark plugs. The Elec- 
tric Autolite Co., Toledo, Ohio. 


255 TOOL CATALOG “W” — 112 pages 
gives pictures, description and speci- 
fications of the complete Snap-On Tool line 
of merchandise. Snap-On Tools Corp., Ken- 
osha, Wis. 


257 RUBBER PRODUCTS — A condensed 
catalog designed for parts reference 
work just released. It contains handy simpli- 
fied identification and illustrations of floor 
mats, pedal pads, motor mounts, and rubber 
bushings. Doan Mfg. Co., 1725 London Road, 
Cleveland 12, Ohio. 


263 “WHAT’S UNDER THE HOOD?” — 
24 page illustrated booklet names and 
locates all the components under the hood 
of average car. Tells what each is, what 
it does and what attention the motorist 
should give it. Written with realization of 
importance of women as primary buyers of 
automotive maintenance. Wix Corporation, 
Gastonia, N. C. 


264 TIRE VALVES, EQUIPMENT AND 
TOOLS—Complete jobber catalog de- 
scribes the entire line; giving numbers, de- 
scription, packaging and weight of each 
item. Acme Air Appliance Co., Inc., 205 New- 
man St., Hackensack, N. J. 


267 AUTOMOTIVE BEARINGS — Cata- 


log 50-CB—a 68 page listing of con- 
necting rods, cam shafts and main bearings 


for cars, trucks and tractor engines. Johnson 
Bronze Co., 540 S. Mills Street, New Castle, 
Pa. 


26 IGNITION PARTS MERCHANDISER 
—New 16 page illustrated manual de- 
scribes and pictures complete new line of 
Merchandisers, their purpose and value to 
all types of ignition repair shops. Guarantees 
results through easy to read, up-to-date 
cataloging, backed up by reliable informa- 
tion and accurate specifications to take 
“guess work" out of ignition business. Guar- 
anteed Parts Co., Inc., Seneca Falls, N. Y. 


275 PISTON RINGS—16-page booklet con- 

tains a description of the Modern 
Power features of Ramco Piston Rings com- 
plete with illustrations. Ramsey Corp., P.O. 
Box 513, St. Louis 66, Mo. 


284 “HOOFBEATS”—A complete assort- 

ment of engineering bulletins covers 
practically all problems encountered in to- 
days engines, and the proper care and main- 
tenance to prevent or overcome these prob- 
lems. Mustang Engine Div., 315 International 
Road, Garland, Texas. 


285 “INSTALL RATHER THAN OVER- 

HAUL”—A booklet designed to show 
dealers, independent repair shops and irstal- 
ling shops the many benefits resulting from 
the installation of rebuilt engines. Write 
Muskegon Piston Ring Co., Muskegon, Mich 


288 LOTION TYPE SKIN CLEANER—III- 

ustrated brochure gives you six pages 
of instructions on how you can cut hand- 
cleaning time and help prevent dermatitis 
Gojer, Inc., Box 991, Akron, Ohio. 


289 CREME HAND CLEANER—8 page 
booklet contains illustrated informa- 
tion on how you can save 75% on clean-up 
costs and safeguard employees against der- 
matitis and other painful skin irritations. 
Includes listing of other cleaning prepara- 
tions, money-saving dispensers, and conveni- 
= brackets. Gojer, Inc., Box 991, Akron, 
hio. 


299 SELLING RING JOBS—8 page folder 

entitled “The Sealed Power 4-Way 
Check Plan” shows you the essential points 
necessary for successful ring jobs. Will 
greatly assist you in doing a better selling 
job with customers. Sealed Power Corp., 500 
Sanford Ave., Muskegon, Mich. 


308 TUBELESS TIRE REPAIR PLUGS— 
Molded rubber plugs for on-the-wheel 
puncture repairs in Tubeless Tires are de- 
scribed in new catalog. Plugs are available 
in complete shop assortment kit, consumer 
kit, and packages according to size. Monkey 
Grip Sales Co., P. O. Box 6170, Dallas 22, 
Texas. 


31 | TUNE UP SPECS — 8-page booklet 

containing latest 1959 ignition tune 
up specifications for trucks, small engines 
and tractors is being offered free a Stand- 
ard Motor Products, Inc., 37-18 Northern 
Blvd., Long Island City 1, N. Y. 


3 | a 20,000 VOLTS UNDER THE HOOD— 

Covers the basic operation of the elec- 
trical units in the ignition circuit. It shows 
how battery voltage is built up to 20,000 
volts at the spark plug. Delco-Remy Divi- 
sion, Anderson, Ind. 


3 | 8 NEW BATTERY SERVICING EQUIP- 

MENT CATALOG — This catalog des- 
ignated Bulletin A-59 illustrates the “New 
Look” which is featured in the Christie fast 
battery chargers. Also described is a com- 
plete new line of “Handee Chargers” for 
home, farm, marine, and industrial users. 
Christie Electric Corp., 3410 W. 67th St., Los 
Angeles 43, Calif. 


319 BRAKE AND SHOCK CATALOG— 
20 page catalog and price list of Gir- 
ling brakes and shock absorbers for im- 

rted cars. Covers popular models from 
1948-1959. Includes brake and clutch supply 
tanks, lined brake shoes, brake parts, serv- 
ice kits, disc brakes and shock absorbers. 
Lucas Electrical Services, Inc., 501 W. 42nd 
St., New York 36, N. Y. 


320 NEW DEALER CATALOG OF MO- 
TOR REBUILDING EQUIPMENT — 
Features the complete Storm-Vulcan jobber 
line of engine rebuilding machines. Attrac- 


tively printed in two colors, punched and 
slotted for inclusion in jobber salesman’s 
catalogs. Storm-Vulcan, Inc., 2225 Burbank 
St., Dallas 35, Texas. 


322 SKY-RIDE SHOCK ABSORBER 

MANUAL—12 pages covering market 
potential, trouble shooting, engineering, in- 
stallation, specifications, procedures and 
merchandising plans of the Thompson Sky- 
Ride Shock Absorber. Sales Order Dept., 
Thompson Products Replacement Div., 
Thompson Ramo Wooldridge, Inc., 6402 Cedar 
Ave., Cleveland 3, Ohio. 


325 POWER STEERING REPAIR KIT 
CATALOG—lIntroduces Everhot’s new 
line of KWICKY POWER STEERING RE- 
PAIR KITS. KITS contain all the parts ne- 
cessary for efficient service of all GM, Ford, 
Chrysler, American Motors and Studebaker- 
Packard models, 1952 through 1960. Easy-to- 
follow instructions and exploded illustra- 
tions in every KIT. New catalog contains 
complete alphabetical listings by car make, 
model and year; listings by KWICKY KIT 
number; Interchange Data, and Exploded 
Illustrations. ASK for Catalog PK-260. Ever- 
hot Products Co., 2001 W. Carroll Ave., 
Chicago 12, TL 


334 TIRE VALVES, PARTS & ACCES- 
SORIES CATALOG — New 24 page 
dealer catalog, No. 14, illustrates and de- 
scribes complete line of tire valves, parts 
and accessories. Included with each cata- 
log is latest tubeless tire valve application 
chart indicating the proper valves to be 
used with any model of American and pop- 
ular foreign make cars. Operating informa- 
tion, specifications, ordering, and packaging 
information are given for each applicable 
product. Dill Mfg. Co., 700 E. 82nd St., Cleve- 
land 3, Ohio. 


337 AUTOMOTIVE PRODUCTS GUIDE— 

Illustrated 11%x17” wall chart gives 
full line of Permatex automotive chemicals 
plus the application of each. Includes parts 
numbers, sizes and prices. Permatex Co., 
Inc., 300 Broadway, Huntington Station, 
Long Island City, N. Y. 


339 COMPACT CAR COMPARISON—New 

booklet gives complete specifications 
comparing the Corvair, Falcon, Valiant, Lark 
and Rambler. The book provides complete 
details on performance, estimates, including 
fuel consumption, acceleration and top 
speeds as well as details on optional equip- 
ment and both automatic and manual trans- 
—— The Electric Autolite Co., Toledo 
1, Ohio. 


34] TUBELESS TIRE REPAIR AND 

SERVICE—New booklet shows service 
station operators and other maintenance per- 
sonnel how to earn greater profits. It dem- 
onstrates profit potential for those who sell 
new valves when selling new tubeless tires. 
It also shows why new valves are vital to 
top performance of a new set of tubeless 
tires. Also shows valves, extensions, insert- 
ing tools and display kits. Dill Mfg. Co., 
700 E. 82nd St., Cleveland 3, Ohio. 


342 CUT RADIATOR HOSE INVENTORY 
from 500 preformed hoses to 8 stock 
sizes. Catalog gives detailed report on new 
Tubano Flexible, Expandable Radiator and 
Heater Hose. 8 sizes fit all American and Im- 
ported cars. Explains ease of installation, fit- 
ting. Absorbs motor vibration. Illustrates 
dealer wall racks, etc. Industrex, Inc., 60-01 
Northern Blvd., Woodside 77, N. Y. 


345 HYDRAULIC BRAKE WALL CHART 

—Spiral bound listing up-to-date 
parts information for passenger cars and 
trucks, including listings for master and 
wheel cylinder repair kits, stop light switch- 
es and brake hoses. Eis Automotive Corp., 
P. O. Box 701, Middletown, Conn. 


410 NEW AIR BRAKE MAINTENANCE 
BULLETINS—Series of bulletins, each 
devoted to a single unit. Fully illustrated 
with cross sectional, exploded and schematic 
drawings explaining every phase of the op- 
eration and maintenance. Wagner Electric 
alg 6400 Plymouth Ave., St. Louis 14, 
o. 


4] | FOREIGN CAR COLOR DIRECTORY 

—Shows more than 500 colors used 
on imported cars. Shows actual color samples 
and gives mixing formula information for 
older models. Martin-Senour Co., 2500 8. 
Senour Ave., Chicago, IIl. 
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THOMPSON PRODUCTS 
VACUUM TESTED WATER PUMPS 
never need greasing 


Only a precision built, vacuum tested water pump can be greased 
for life. And that’s the story of Thompson factory duplicate pumps. 
Skilled hands machine and hone each Thompson pump part for 
precision fit. Critical engineers torture test each model for the equiv- 
alent of the car’s operating life. Each and every pump is vacuum 
tested against the most minute seal or assembly defect. And as a final 
assurance of long, trouble-free life, Thompson water pumps are greased 
for life. 

To get the water pump you need, to be sure of reliable service and 
a satisfied customer—specify Thompson. There's a factory duplicate 


for virtually any car in use today — regardless of make, model or year. 


Sold thru the world’s finest jobbers 


7, Thompson Products Replacement Division 
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FACTS ABOUT THE HULLABALOO 
IN THE ANTI-FREEZE FIELD... 


You have heard, of course, about all the “new” 
products announced this year. You’ve probably 
read the sensational claims made for some of 
them. All of a sudden there’s something that’s 
supposed to “eliminate” water and anti-freeze. 
And there’s something else you “never drain” 
(never, that is, unless etc.... etc....) 

Now let’s set the record straight! There has 
been no “breakthrough”...no earth shaking dis- 
coveries in the field of anti-freeze protection. All 
of the “new” products—whether called a “fluid” 
or a “coolant” or “anti-freeze”—are ethylene gly- 
col plus rust inhibitors. (All except one, that is, 
and that one is a packaged solution of glycol and 
inhibitor plus water.) Yes, they’re all ethylene 
glycol based products. 

And what’s new about this? Ethylene glycol 
was introduced to the anti-freeze market thirty- 
three years ago when “Prestone” brand anti- 
freeze was first marketed. And ethylene glycol 
is still the best anti-freeze base. 


And what about inhibitors...that very important part 
of the product that is not ETHYLENE GLYCOL? 


The answer to this one is easy. The best anti- 
freeze inhibitors, including the exclusive Mag- 
netic Film, are used in “Prestone” brand anti- 
freeze. This was true last year and it’s true this 
year! 


P.S. Let’s not forget that every Detroit auto- 
mobile maker states in his car owner’s manual 
that water and anti-rust should be used in the 
summer and a fresh filling of anti-freeze should 
be installed every fall. 


UNION “Prestone” and “Union Carbide” are registered trade-marks for products of 
CARBIDE UNION CARBIDE CONSUMER PRODUCTS COMPANY .. Division of Union Carbide Corporation - 270 Park Avenue, New York 17, N.Y. 
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In the 


£7, 
service motive | 


CHEVROLET PARTS MANAGER: 
INDEPENDENT GARAGE OWNER: ®*As your Partner in Service, we make it our 
°°] sure appreciate the fast one-stop business to maintain a well-rounded parts inven- 
service you give me on my Chevrolet tory so that we can meet most of your needs on 
parts orders. It seems all my customers the spot. And with Chevrolet’s broad warehousing 
want their jobs finished in a hurry, and distribution plan, you can count on getting 
and with your help I keep ’em rolling most fast moving parts overnight. You'll never 
out right on time.°® have to hold up a job very long when you use 
Genuine Chevrolet Parts.°° 











CM 


NE ta <a | 


CM > 
PURE. i 
ON! 


‘HERE ARE SOME OTHER IMPORTANT 

LIKE CHEVROLET BUSINESS. 

1. Over 17,000,000 Chevrolet cars and trucks on the road 
i 2. Your Chevrolet dealer can be your one-stop souree for g 
: pgp ti, 9 ee or orleans 8 


ne 


CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 
CHEVROLET 
MAKE YOUR CHEVROLET DEALER YOUR PARTNER IN SERVICE 
.HE IS READY, WILLING AND ABLE TO SERVE YOU! 
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font gamble on quality, 
replace with JOHNSON Engine Bearings 


Here in the heart of an engine—where 24 bearings 
are concentrated in the short length of a crankshaft 

you cannot afford to gamble on quality. Just one 
faulty bearing can ruin a precision engine re- 
manufacturing job. 

But if you replace with Johnson bearings, you 
assure the quality of your engine re-manufacturing. 

Why? Because high-quality, long-life Johnson 
con rod and main bearings have the precise size 


tolerances to fit perfectly every time—the inbred 
quality to give years of trouble-free service. 

Johnson can be relied upon consistently to 
deliver exacting tolerances and meticulously con- 
trolled chemical analyses in steel-babbitt, steel 
copper alloy, steel aluminum or any other bearings 

Get your bearings soon from your local Johnson 
jobber or Johnson Bronze, 565 South Mill Street, 
New Castle, Pa. 


(3 OHNSON 








Main Bearings « Cam Shaft Bearings ¢ Transmission Bushings « Con-rod Bearings 
Piston Pin Bushings « Starter, Generator, Distributor Bushings 


Want more facts? Use Reader Service Card Page 115 
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703—Parts Cleaner 
A formulation of 3 solvents, 2 de- 
tergents, a rust inhibitor and water, 


“Prestone Metal Parts Cleaner No. 2,” 


announced by Union Carbide Consum- 
wid PRODUCTS er Products Co., Division of Union 
Carbide Corp., 30 E. 42nd St., New 
York 17, N. Y., is an intermediate- 
AND CATALOGS grade, low-cost cold immersion clean- 
er for carburetors, automatic trans- 
mission parts and other metal parts 
Packaged with a floating water seal, 
product comes in 4 sizes: 1 gallon, 6- 
gallon pail with basket (4-gallon fill), 
700——Body Clamps to get into tight places where other 6-gallon pail without basket (5-gallon 
hammers cannot reach. fill) and 55-gallon drum 
For secure anchoring of its “Damage- Want more info? Use coupon on Want more info? Use coupon on 
Dozer” body and frame straightener to page 115 and you will get it! page 115 and you will get it! 
underbody “pinch welds” of unitized 
cars, anchor clamps announced by 
Blackhawk Automotive Division, 5325 
W. Rogers St., Milwaukee, Wis., are 
offered in right- and left-hand models, 
“No. EK-229” and “EK-230,” respec- 
tively, and permit pulling from the 
point of impact (down or out, to front 
or back) purportedly without damag- 
ing the car at anchor point 























Besides pulling, the clamps have off- 
set holes for use with safety stands and 
support tube. With this setup, shafts 
and radius bars are cleared while car 
is kept level at all times. Clamps can 
be used singly or in pairs and are 
quickly attached by tightening 4 cap 
screws. Gripping teeth are heat-treated 
for longer wear and additional teeth 
are available without replacing entire 
clamp. 

Want more info? Use coupon on 

page 115 and you will get it! 








701—Turn Signal Switch 














One lever controls all turn signals = 
of the “Flash-All” traffic hazard switch , - , tt hae 5 


announced by Do-Ray Lamp Co., Inc., 

1466 S. Michigan Ave., Chicago, IIl 
By pushing lever to either side, 

switch flashes right- or left-turn sig- 


nals and by pulling lever out, all turn 
signals flash simultaneously. Pilot in- 
dicator lights show by the green lights . 4 
if either turn signal is on, and by the KESTER ACID-CORE SOLDER is today the one brand you can 
red light if all signals are flashing si- find in just about every automotive service shop. Such acceptance is 


multaneously. Constructed of all die- . “Tee nn » ; - 
: no accident or coincidence. The trade knows Kester for its high qual- 


cast parts, switch comes either chrome- : - 
plated or metallic gray and is avail- ity, uniform manufacture, all-round dependability . . . reasons why 
g i 4 volts fit any wir- = 49 66 2: a x 
able in 6, 12 or 24 volts to fit any wir it’s the perennial ‘‘buy-word”’ in Solder. 
ing circuit. - 

Want more info? Use coupon on 


page 115 and you will get it! 
KESTER 





702—Finishing Hammer SOLDER SEND FOR free literature today 


“No. 173” finishing hammer, intro- 
duced by Stream Line Tools, Inc., Con- 
over, NC, features a large 1%° face KESTER SOLDER COMPANY 
for covering a lot of surface while its ; ; ae 
ll-oz. weight reportedly reduces arm 4236 Wrightwood Avenue ¢ Chicago 39, Illinois 
Newark 5, New Jersey @ Anaheim, California © Brantford, Ontario, Canada 


and wrist fatigue. 
The 4%” body is said to enable one OVER 60 YEARS’ EXPERIENCE IN SOLDER AND FLUX MANUFACTURING 
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Pipes you can touch over and over. . . and keep clean! 


No oil, no drip... 
yet MERIT Ever-Nu pipes 


stay bright, won’t rust in stock 


Pipes that aren’t rusty—pipes with no oily, messy 
coating to get all over hands and clothing! You'll 
really like handling and selling the new, clean 
Ever-Nu pipes from Merit. Here’s the reason— 
Ever-Nu is a 7-step process which bonds two 
smooth, non-oily, rust-resistant coatings to every 
Merit pipe. The pipe stays clean, bright and rust- 
free, even when stored in lube rooms and car work 
areas. Right up to the moment you put it on, the 


Merit Ever-Nu pipe looks factory new—your cus- 
tomers know they’re getting a new pipe. You don’t 
waste time explaining a rack-rusted “new” pipe 
to them. 

Packaging, muffler, pipes, advertising, merchan- 
dising and delivery—plus the amazing Muffler Kutter 
deal that makes you a 15-minute installer! From 
start to finish Merit is a premium quality line. Call 
your jobber—ask about Merit mufflers and pipes. 


The big move is to 


MUFFLERS AND PIPES 


Dept. 5J, 619 Smith St., Toledo 1, Ohio 


because Merit makes sales happen 


Want more facts? Use Reader Service Card Page 115 
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704——Body-Damage Gauge 


The problem of accurately determin- 
ing amount of underbody damage in 
one quick operation reportedly has 
been solved by “Model EK-326 Tram- 
Track” gauge, introduced by Black- 
hawk Automotive Division, 5325 West 
Rogers St., Milwaukee 46, Wis., which 
permits reading tape measurement 
while under the car, thus avoiding de- 
lay of removing gauge to take each 
reading and accidental changes in 
gauge settings. 


Especially helpful in checking uni- 
tized cars, gauge adjusts in 32”, 70” and 
134” lengths. Two pointers adjust from 
4” to 134” widths, with graduations of 
1/16” for pinpoint accuracy, it was 
claimed. A third end-mounted pointer 

also included for taking tracking 
neasurements. Specially designed clips 
on the pointer brackets hold any stand- 
ard steel tape rule 

Want more info? Use coupon on 

page 115 and you will get it! 


> 


705—Refinishers’ Guide 


A 72-page automotive refinishers 
zuide, published by Rinshed-Mason 
Co., 5935 Milford St., Detroit 10, Mich., 
covers every phase of refinishing, in- 
cluding the selection and use of equip- 
ment, surface preparation, masking 
and sanding, application techniques and 
an explanation of the various types of 
painting materials and what these ma- 
terials were designed to accomplish 
Included is a 28-page reference section 
on troubleshooting 

Want more info? Use coupon on 

page 115 and you will get it 


706—Brake Shoe Clamp 


‘No. 4140” fixed anchor shoe grind- 
ing clamp, introduced by Ammco Tools, 
Inc., 2100 Commonwealth Ave., North 
Chicago, Ill., is an accessory for use 
with the company’s “Model 2000 Safe- 
Are” brake shoe grinder and has been 
modernized to allow the handling of 
hoes for compacts, including Corvair, 
Falcon, Valiant, Comet and Rambler 

Kit “No. 4020” is available to allow 
present “No. 4140’s” in the ficid to be 
easily modified to handle vehicles us- 
ing the Bendix non-adjustable anchor 
brake with 9” drums, the manufacturer 
said 

Want more info? Use coupon on 

page 115 and you will get it! 


707——Load Spring 


Featuring a variable load spring to 
provide greater stabilizing qualities for 
the rear suspension of automobiles and 
light trucks, a “Super Load-Leveler,” 
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announced by Monroe Auto Equipment 
Co., Monroe, Mich., is said to provide 
improved safety and comfort and a 
level ride regardless of load. 
Combination of the variable coil 
spring and heavy-duty shock absorber 
maintains road clearance, overcomes 
swaying on curves and prevents “bot- 
toming” on bumps, it was claimed. As 
weight increases, resistance or load- 
carrying capacity of each succeeding 
coil reportedly increases, making spring 
gradually stronger and providing a 
more rapid increase in load-carrying 
capacity. Other refinements include 
rubber cushioning rings at both top 
and bottom of the spring and a re- 
erve tube sleeve of new and special 


rubber compound. Both have func- 


tional as well as noise reduction quali 
ties, according to the company 
Want more info? Use coupon on 
page 115 and you will get it! 


708—Bleeder Adapter 


A bleeder adapter for 1960 Ford 
Mercury and Lincoln cars, available 
from EIS Automotive Corp., Middle- 
town, Conn., is supplied with a rubber 
sealing gasket and angle fitting and 
may be used with all EIS bleeder 
tanks 

Its hexagon head permits tightening 
adapter with a standard crankcas¢ 
drain plug wrench 

Want more info? Use coupon on 

page 115 and you will get it! 








Get 
plush 
profits 
anda 
plush 
poodle, 
too! 














MAC'S SUPER 


... from Mac's, your 
most unusual 
premium offer ever — 
a plush, life-like 
poodle! Just order 

12 each of these three 
fast-moving Mac's 
radiator products. 
You get a big 16” 
poodle and big profits, 
too. Be sure to order 
your supply today! 


7] So} - te of o Pea], Lon 
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709—Break-In Compound 


Developed to protect valve lifters 
and camshaft lobes during the break- 
in period, a compound introduced by 
AC Spark Plug Division of General 
Motors Corp., Flint 2, Mich., reportedly 
provides a protection film of anti-wear 
lubrication to eliminate premature 
scuffing and wear after valve lifter re- 
placement jobs. 

Want more info? Use coupon on 

page 115 and you will get it! 


710—ICC Lamp Guide 


Indexed and categorized according to 
types of vehicles, an ICC requirements 
guide, published by Do-Ray Lamp Co., 
Inc., 1466 S. Michigan Ave., Chicago 5, 


Ill, breaks down page-by-page what 
regulations affect what vehicles; what 
lamps, reflectors, etc., are needed for 
each class of vehicles and where these 
lamps, reflectors, etc., should appear. 
The back cover charts at a quick glance 
a summary of the new regulations. 
Want more info? Use coupon on 
page 115 and you will get it! 


711—Floor Mats 


Designed specifically to fit the front 
floors of all ’59 and ’60 General Motors 
cars except Cadillac and compact mod- 
els, “M-60” floor mats, announced by 
Monkey Grip Sales Co. P. O. Box 
6071, Dallas 22, Texas, fit over-the- 
hump and give full door-to-door pro- 
tection. 





wr 1 eet omer GAP" 


SETS DISTRIBUTOR POINTS N= THE TIME 


| 
accurately and uniformly \\ 


§ 
) 
You can be forever through with rotating engines and removing \ 


THE HERBRAND “SNAP GAP” 
POINT SETTING TOOL 
{PROFESSIONAL MECHANIC'S SET) 


NO. 2110 
MECHANIC'S NET 


Place ring 
over cam. 


f 
| « 


distributors to set points—with the new Herbrand “Snap Gap”. It 
covers practically all American cars and gives accurate, fast, uniform 
settings. The time-saving ‘Snap Gap’’ has micro-precision rings that 
slip over the cam, putting the points at their widest gap, regardless 
of cam position! Special feeler gauges and adapters automatically set 


the correct final gap. Dual breaker points can be set almost as fast as 


proband looky 


singles, too! 


eer 


Use gauge and 
adapter to set. 


ASK YOUR 
JOBBER 


HERBRAND DIVISION + THE BINGHAM-HERBRAND CORPORATION + FREMONT, OHIO 
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Rib and groove surface permits easy 
sweepout cleaning without removing 
mat from car, it was claimed. The ac- 
celerator heel section is designed to 
afford maximum comfort safety for 
high-heel driving. Mats also have a 
dimmer switch opening and are avail- 
able in 9 two-tone colors: red, blue, 
green, gray, turquoise, black, white, 
tan and brown. 

Want more info? Use coupon on 

page 115 and you will get it! 


712—Socket Sets 


A cure for losing bolts, nuts and 
washers while using a socket—especial- 
ly when reaching into difficult areas 
repertedly may be had with magnetic 
socket set inserts, announced by Houser 
Engineering & Mfg. Co., Inc., Bluffton, 
Ind., which are specially designed mag- 
netic buttons to fit into socket sets of 
ll S1zes. 


Placed in the socket opening, the but- 
ton is easily pressed into position, it was 
claimed, or a bolt may be used to tap it 
gently into place. The small lifetime 
magnet is said to be strong enough to 
hold nuts, bolts and washers firmly 
while being placed. Sets fit all popular 
socket sizes: 5/16, 3/8, 7/16, 1/2, 9/16 
and 5/8”. 

Want more info? Use coupon on 


j 


page 115 and you will get it! 


713—Buick Ball Joint 


An adjustable ball joint for 1958-60 
Buicks has been announced by Moog 
Industries, Inc., St. Louis 33, Mo 

“K-501” is the answer to wobbly 
steering, wheel shimmy and tire wear 
caused by excessive looseness, accord- 
ing to the manufacturer. Adjustable 
ball joints are available also for cars 
made by Ford, Chrysler and Chevrolet 

Want more info? Use coupon on 

page 115 and you will get it! 


714—Brake Shop 


“Model 1200” brake 
shop (20” x 3542”), introduced by Star 
Machine & Tool Co., 201 Southeast Sixth 
St., Minneapolis 14, Minn., is said to 
handle a full range of brake service 
work equal to that of larger, more 
costly units 

Its easy portability, dependable ac- 
curacy and lower initial cost reportedly 
enable any size garage, tire shop, brake 
shop or service station to enjoy the 
profits of more brake service work 

Want more info? Use coupon on 

page 115 and you will get it! 


space-Saving 
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New Texaco Outboard 
| e Motor Oil is attracting busi- 
ness to Texaco Dealers because 
the bulk of outboard oil sales is 
made at service stations—not only 
for outboards, but for mowers and 
other power equipment too. 


Buyers want the superior 
ys performance of new Texaco 
Outboard Motor Oil. Rigid tests 
against five competitive outboard 
oils proved that new Texaco Out- 
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reasons why 
this new Texaco marine 
product is increasing 
service station 
business 


board Motor Oil gives the best 
protection against spark plug foul- 
ing, hard starting, corrosion and 


engine wear. 


Texaco national advertising 
3. brings in buyers. Just these 
three reasons present additional 
evidence that it’s worth while to 
sell the best. . . sell 


TEXACOS6®) 
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715—Power Brake Tester 


For measuring hydraulic pressure 
and vacuum of power brake units, a 
tester introduced by Wagner Electric 
Corp., 6400 Plymouth Ave., St. Louis 
14, Mo., comes with adapter parts for 
testing various makes of units. 

The instrument may be used as 
bench equipment or to test brake units 


POWER BRAKE TESTER 


719——Clearance Light 


“No. 59” clearance marker light, an- 
nounced by R. E. Dietz Co., 225 Wilkin- 
son St., Syracuse 1, N. Y., incorporates 
two 1500-hour-rated bulbs said to have 
three times the life of normal bulbs 
now in use 

Heavy-duty filaments are double 
supported against shock and vibration 
for longer bulb life, it was claimed 
Mounted in a _ horizontal mounting, 
bulbs are anchored at 90° to critical 
road vibration, reducing shock failure 
“Snap-Grip” acrylic lens and “O” ring 
construction eliminate lens screws and 


that permits either outside or inside 
wiring 
Want more info? Use coupon on 
page 115 and you will get it! 


720—Power Steering Manual 


A 16-page service manual on power 
steering repair and adjustment, pub- 
lished by The Weatherhead Co., 128 
West Washington Blvd., Fort Wayne, 
Ind., gives detailed instructions on the 
various adjustments to all makes of 
power steering units which will keep 
them operating efficiently. A pull-out 
check chart on the center pages list: 


retainers and make unit completely power steering troubles, 
waterproof and dustproof. Body is die- Want more info? Use coupon on 
cast, rustproof zinc with a slotted back page 115 and you will get it! 








INSTALL 
REMANUFACTURED ENGINES 


REMANUF ACTURING 
OPERATIONS GENERALLY 
PERFORMED ON 

EACH ENGINE 


on the vehicle. A mobile cart, availa- 
ble as an accessory, facilitates using 
the tester on the vehicle. A vacuum 
pump is available for use when the 
vehicle’s vacuum is not used in test- 
ing power brake units. 
Want more info? Use coupon on pare 
page 115 and you will get it! pond nn a 
- -“ GENERALLY INSTALLED 


— IN EACH REMANU 
716—Falcon Truck Cover poten 


Manufactured entirely of aluminum, 
the “Trail-Eze Model” pickup truck 
cover, announced by Custom Acces- 
sory Sales, Inc., 2206 North Grand 
Ave., Evansville, Ind., is available for 
the 1960 Falcon Ranchero. 

Designed for sports and business 
combinations, cover is easily installed 
and removed, it was claimed, It is 
shipped completely assembled with all 
parts and instructions included. Units 
are also available for most makes and 
models of %2- and 3%4-ton pickups. 

Want more info? Use coupon on 

page 115 and you will get it! 


717—Brake Catalog 


Including a complete listing of brake 
applications for passenger cars, foreign 
cars, heavy-duty and light trucks, 
trailer axles, farm tractors and buses, a 
64-page catalog, published by Grizzly 
Brake Division, 700 Caroline St., Pauld- 
ing, O., contains 4 illustrated pages of 
merchandising helps. Table of contents 
has a finger index for quick use. 

Want more info? Use coupon on 

page 115 and you will get it! 


NEW ENGINE GUARANTEE—NEW POWER—SAVE ON REPAIR BILL 











718—Rubbing Compound 


snew!, 


: 
ally suited for rubbi d polishing | | ; : 
lacquer finishes in pastel and off, | + tells why remanufactured engines are tops in quality 


introduced by E. I. du 
Wilmington, 
Del., is applied by hand and is similar 


JUMBO- SIZE POSTER... - 


A white rubbing compound especi- 


white colors, , 
Pont de Nemours & Co., ...-how they assure peak performance. Lists all new 


to the company’s familiar, fast-cut- or reconditioned parts used...lists all remanufac- 
ting orange compound. 

Formulated to impart high luster to 
acrylic and nitrocellulose lacquer sur- 
faces, “VZ-5677 White” reportedly 
eliminates the possibility of visible 
residue left in the crevices after ap- 
plication on light-colored finishes. 

Want more info? Use coupon on 


page 115 and you will get it! 


turing operations. It’s durable, hangs anywhere... 


will tell and SELL for years! 





Muskegon Piston Ring Company, Muskegon, Michigan 
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721——Non-Creep Device 


Tendency of cars with automatic 
transmissions to creep while idling in 
gear reportedly can be eliminated with 
a “Motion Detector,” introduced by 
Gaylord Automotive Division of Gay- 
lord Products, Inc., 1918 Prairie Ave., 
Chicago 16, Ill., a device which is ac- 
tivated only when the car comes to a 
complete stop. 

Maintaining pressure in the brake 
lines, device prevents automobile from 
creeping, even when brake pedal is 
released, it was claimed, The instant 
driver presses the accelerator pedal, 
brake pressure is released automati- 
cally, Aside from its advantages in 
normal traffic, unit is said to be of 


great value as a hill-holder and in 
parking. 
Want more info? Use coupon on 
page 115 and you will get it! 


722—Abrasive Disc 


Removal of paint and rust from 
automobile bodies reportedly can be 
done faster and cheaper with a “Type 
B” abrasive disc announced by Minne- 
sota Mining and Mfg. Co., 900 Bush 
Ave., St. Paul 6, Minn., which features 
uniform distribution of the aluminum 
oxide granules to reduce filling nor- 
mally occurring in routine paint and 
rust removal and solder cut-down. 

The even, open coating is said to 
eliminate hot spots formerly caused by 





Yes 
Sir! 


My parts and labor profits have 
doubled since | posted this! 


Get this hard-hitting poster to work in your shop and 
you'll see how easy it is to double your parts and labor 
profits, too, while you triple your shop capacity. When 
you “INSTALL RATHER THAN OVERHAUL,” you 
realize twice the profits from overhauls with related sales 
and installation of clutches, points, plugs, etc. It takes 
just eight hours to install... compared to 24% days for 
a complete major overhaul. You require less space, too, 
since you have fewer parts, thus enabling you to han- 
dle up to three times as many jobs. And, remanufac- 
tured engines are guaranteed for you by the rebuilder. 
Hundreds of new parts and precise rebuilding and 
inspection assure top performance ... stop profit- 
consuming come-backs and free adjustments so prev- 
alent with overhauls. Investigate today! Write for 
details on the valuable, new poster plus the fact-filled 
booklet, “INSTALL RATHER THAN OVERHAUL.” 
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“INSTALL RATHER THAN OVER- 
HAUL"... tells why remanufactured 
engine sales are increasing . . . tells 
how you can double profits, triple ca- 
pacity. Write for your free copy now! 





mineral clusters, and the discs conse- 
quently run cooler, cut faster and last 
longer. Disc backing is a combination 
of fiber and cloth, providing enough 
firmness to do the cutting required, it 
was claimed, yet allowing enough flex- 
ibility for maximum contact with the 
work area 

Want more info? Use coupon on 

page 115 and you will get it! 


> 


723—Brake Piston Puller 


“No. 294” brake piston puller, an- 
nounced by K-D Tools, Lancaster, Pa., 
features pointed, tempered jaws which 
reach into cylinder and securely grip 
the inside of the piston for easy re- 
moval 


Tool is 634” long and comes indi- 
vidually boxed or skin packed for rack 
display, 

Want more info? Use coupon on 

page 115 and you will get it! 


724—Foreign Lamp Guide 


An automotive lamp guide devoted 
exclusively to foreign car makes, an- 
nounced by Westinghouse Lamp Di- 
vision, Westinghouse Electric Corp., 
Bloomfield, N. J., lists the correct bulb 
number for each application on each 
foreign model car and_. provides 
sketches of bulb bases and their 
proper designations, as well as draw- 
ings of various types of miniature and 
sealed-beam lamps. Printed on sturdy 
paper, the guide can be hung on the 
wall or inserted into a_ loose-leaf 
binder 

Want more info? Use coupon on 

page 115 and you will get it! 


725—Alignment Catalog 


Tools and gauges for every phase of 
alignment work are described in a 
catalog offered by Bear Mfg. Co., Rock 
Island, Ill, which includes “Telaliner” 
and “Magnetic Gauge” units, on- and 
off-the-car balancers, body-frame 
machines and _ safety-testing equip- 
ment 

Want more info? Use coupon on 

page 115 and you will get it! 


726—Anti-ice Chemical 


Frost and ice accumulations on car 
windows and windshields reportedly 
are instantly melted with a chemical 
formula, “De-Icer,” introduced by 
Osrow Products Co., Inc., Glen Cove 
N. Y. 

Product prevents frost from form- 
ing overnight by pre-spraying win- 
dows and windshields with a light 
coat, the manufacturer said 

Want more info? Use coupon on 

page 115 and you will get it! 

(More New Products on page 132) 
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“IT heard about | “I did some 
the new ones” thinking” 











ANTI-FREEZE 


VENTS RUST 


Does Not 
Boil Away 





ANTI-FOAMIN: 





“and, frankly, PEAK’S 
better for me 
and my customers!” 





PEAK Anti-freeze with RUST-GUARD 
is the product to do more business with. 
It’s made to order for your customers’ new 
cars—and the aluminum in them. Only 
PEAK contains the exclusive RUST- 
GUARD formula—an outstanding combi- 
nation of special chemicals that gives 
unsurpassed protection from rust and cor- 
rosion to every metal in the cooling system. 

Just for the record, some new products 
are just now being introduced that give 
the same quality protection that PEAK’s 
been delivering for the past three years! 

When you sell PEAK, you profit from 
extra service business at installation and 
at drain-out time. You get repeat business 
year after year, although we admit that 
many car owners, who know just how good 
PEAK is, leave it in for two or three years! 

Let’s face it. The new ones are going to 
take some hard selling. They’re untried 
and unproven. Properly installed, their 
cost may be too much for some people’s 
pocketbooks. That’s not the case with 
PEAK. The price is $3.25 per gallon in- 
stalled. It’s known nationally. It’s been 
proved in the new cars. It takes no extra 
selling effort. 

Certainly one reason customers come 
back for PEAK year after year is the 
careful, professional (and profitable) pre- 
winter servicing you render. It assures the 
safest, most dependable cooling system 
protection known. You and your custom- 
ers are way ahead with the years-ahead 


anti-freeze... PEAK with RUST-GUARD! 


AK 


AND NOR'’WAY® ANTI-FREEZE 


HOUSTON CHEMICAL CORPORATION 


200 MADISON AVENUE, NEW YORK 16, N. Y 








an inspection tag, order form, catalog 729——Anti-Freeze Tester 

New Products sheet on the company’s new pneu- 

(Continued from page 129) matic muffler gun, a cardboard wall Tests without waiting for the anti- 

. ; poster, and a 20” “Muffler Installed in freeze to cool, regardless of type of 

15 Minutes” paper window poster, ac- solution, can be made with its restyled 

cording to the company. “Magic-Eye Freez-D-Tector’”’, an- 
Want more info? Use coupon on nounced by E. Edelmann & Co. 2332 

727—Muffler Manual page 115 and you will get it! Logan Blvd., Chicago 47, Ill, which 

——__—__ makes freezing point appear instantly 
As part of its “Muffler Specialist 728—Small-Engine Plugs automatically, at the top of the red 

Kit,” a 36-page exhaust system in- thermometer column 

stallation manual, published by The Spark plugs for marine applications The “Magic-Eye” is a triple-magni- 

AP Parts Corp., Toledo 1, O., contains lawn mowers, tachometers, wrenches fying lens of precision-molded, pol- 

simple, step-by-step instructions on and a booklet on “The Care and Feed- 

installation short-cuts for any muffler ing of Small Engines” are included in 

or pipe service problem, plus many a counter-top display rack offered by 

line drawings and 112 photographs AC Spark Plug Division, General 

with over 90 depicting recommended Motors Corp., Flint 2, Mich. 

steps and procedures for easier, quicker Vant more info? Use coupon on 

installation. In addition, kit contains page 115 and you will get it! 








Winter’s Untapped Treasure 


for just six easy words! 


| 


ished, clear, unbreakable Lucite. It re- 
portedly makes freezing point figures 
instantly legible even under the poor- 
est light and weather conditions. A 
single set of instructions on the back 
panel gives the steps needed to show 
the exact freezing point of any solu 
tion A §fast-reference wall = chart 
shows radiator capacities and refills 
Want more info? Use coupon on 
8 , page 115 and you will get it! 
SPA Pr seman arr tn: , 


730—Coolant 


~~, ~~. . £ Mesa ‘ Guaranteed for one full winter's us¢ 

Prestone Long Life Coolant intro 
duced by Union Carbide Consume: 
Products Co., Division of Union Car 
bide Corp., 270 Park Ave., New York 
17, N. Y., has a base of ethylene gly- 
col and contains an inhibitor system 
comprising both chemical and pola: 
oil inhibitors which reportedly give 


(n) P ‘ay ty “superior protection for extremely long 
ri \ periods to all cooling system metals 
0) | U) by including aluminum.” 
Product is undiluted and can be 


used with tap water. After the first 

Send customers off happier and skyrocket your profits on every pee ab use, solution should be 

winterizing job with these six words: “And a Winterstat for checked periodically for anti-rust pro 

faster warm-ups!” tection, the manufacturer said 

agen ip Want more info? Use coupon on 
This powerful hi-temp Autostat page 115 and you will get it! 

battles the coldest weather . . ; 

gives cars quicker warm-ups, DO MORE WITH FOUR! 731—Rear-View Mirror 

smoother performance, bette: With Autostat Motor Ther- If accidentally bumped or jarred by 


, € af 1 
mileage! mostats you need only 4 garage, service Station o1 parking lot 
attendants, “No. 1544” self-adjusting 


Complete winterizing includes models to cover all cars sting 
checking the thermostat . . . and Senme 3087 on... end BX rear-view mirror, announced by R. E 
Winterstat zooms your winter stat 4 Dietz Co., 225 Wilkinson St., Syracuse 

a : of all cars back to 1950 N. Y., reportedly snaps back to its co1 
profits rectly adjusted position. 

Built-in tension spring keeps mirro 
bracket in its exact rattle-free position 
on a hexagonal base socket, it wa 
claimed. Shock absorbing action also 
is said to prevent the 4” mirror head 
from being broken. Mirrors can _ be 


FULTON SYLPHON mounted on left or right fender and 


are ideal for foreign and domestic com 


DIVISION pact cars. 


Want more info? Use coupon on 


Robertshaw-Fulton Controls Co. -... Knoxville 1, Tennessee page 115 and you will get it! 
(More New Products on page 136) 
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SCSSSSESESESSEESEESSEESEEEEEEEECEE 


MARTIN 
SENOUR 


DYTHO-LAC puts oo 


out-front in 
Acrylic 
Refinishing | 


speedier application... greater durability... photofinish brilliance! 
...and immediate delivery on all 1961 Acrylic colors! 


ability and luster. Always gives a perfect match 


SCS CCCECESEEEEEEEEEEEEEEES 


Seeeeeeeeeeeeeoeeoeoesoeeeeeeeeeeeee 


Dytho-lac puts you out front because it’s custom- 
made for you... not for the factory! Shop engi- in overall refinishing or touch-ups 

neered by Martin Senour to save shop time, shop Dytho-lac puts you out front with all 1961 acrylic 
costs. Easier to apply . . . faster to dry. Never colors! No delay! You get prompt delivery on all 
needs special undercoats. Assures shop-sure 1961 car colors, matched to manufacturer's 
results every time. specifications. So, call your N.A.P.A. Jobber 


Dytho-lac puts you out front in customer satisfac- today. Let Martin Senour’s shop-sure Dytho-lac 


tion! Outshines them all in depth of color, dur- put you out front. 


was acteristics. Calls for less r <.. less polishing. 


‘HE MARTIN-SENOUR COMPANY + AUTOMOTIVE DIVISION 
2500 S. Senour Avenue « Chicago 8, Illinois 


¥ 
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Why spark plugs 





at least every 


Regular plug replacement gives 
big benefits in better performance 
and economy. Here’s why 
old plugs need replacing — 
and why new Champions make 
such a difference... 


WHAT TAKES THE SPARK 
OUT OF SPARK PLUGS? 


A spark plug fires when a spark jumps the gap 
between the electrodes and ignites the fuel/air mix- 
ture. Whenever the spark cannot jump this gap, the 
spark plug misfires. Misfiring occurs when the amount 
of voltage needed to jump the gap becomes greater 
than the ignition system can provide. Each time this 


happens, fuel is wasted and power is lost. 


A new spark plug, with the gap set as recommended, 
requires about 5,000 to 8,000 volts to fire. After 
10,000 miles of normal driving, electrode wear widens 
the gap by about .010 inches, and the voltage needed 
to fire is approximately doubled. And it keeps going 
up with additional miles of driving. 

This is only for normal driving. At wide-open 
throttle, the voltage required to fire a plug increases 
30 to 40%, 
age available from the ignition system (because the 


NEW PLUGS OLD PLUGS 


} | | } | 
bel TADS 
| ter _| ACCELERATION! 


| 
| UACCELERATION | I | | | 


yet high-speed driving reduces the volt- 
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Yoaro«tor-=x 
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A Voltage available from ignition system 
B Voltage required to fire old spark plugs 


A Voltage available from ignition system 
B Voltage required to fire new spark plugs 
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points don’t remain closed long enough to permit 


the coil to build up to full voltage output 


Even higher voltage requirements —as much as 
100% above normal — may occur when the acceleratot 
is quickly floored, as for fast passing on the highway 
This is where misfiring is often first noticed, when the 
car fails to respond properly. (You can prevent mis 
firing by checking plugs regularly with a Champion 
Plug-Scope. ) 


And remember — plugs that misfire noticeably unde1 
heavy loads are probably misfiring unnoticeably during 
normal driving, and wasting power and gas. This is the 
most important reason tor replacing spark plugs ever\ 
10,000 miles, even though the old plugs may still 


seem all right. 


EFFECT OF FOULING DEPOSITS 


In heavy traffic, on short trips, and for other low-speed 
driving, most large engines use only a small percentage 
of their power. As a result, engine temperatures remain 
so low that various products of combustion are 
deposited on the firing ends of the spark plug insu- 
lators, instead of being burned away. These deposits 
are fair conductors of electricity, and can drain off so 
much voltage up the side of the insulator that the 
spark cannot jump the gap. This causes misfiring, with 


waste of gas and loss of power. 


WHAT ABOUT CLEANING 
AND REGAPPING? 
Plugs should be cleaned and regapped after 5,000 
miles of service, especially if the car is driven under 
conditions that cause fast build-up of fouling deposits 
If plugs have gone nearly 10,000 miles without clean- 
ing, and have a heavy deposit build-up, it is best to 
replace them with new ones. Heavy deposits cannot 
be completely removed by cleaning and can actually 


change the heat range of the plugs. 
CHAMPION SPARK PLUG 
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should be replaced 


IO.OOO miles 


qe PPPS SSE SHS SESH HHHEEEEEEHEEEEEEEEEEEEEHEEEEEEEEEEHS 
- 


Kegapping a plug reduces the voltage needed to 
fire it. But after several thousand miles, it is impossible 
to bring the plug back to “brand-new” condition and 
restore the clean, sharp electrode surfaces and edges 


that are necessary for efficient sparking. 


Old plug (left) has rounded, uneven electrode surfaces. 
New plug (right) has sharp, clean electrode edges. 


Because of these facts, it just isn’t economical for 
a customer to pay for having 10,000-mile-old_ plugs 
cleaned and regapped. These plugs have done their 


duty and should be replaced with new Champions. 


REPLACE IN COMPLETE SETS 
When old plugs are replaced, the entire set should be 
replaced. Installing only two or three new plugs means 
that in another thousand miles of driving or so, other 
plugs will probably need replacement. And with this 
“bit by bit” replacement, a motorist never gets the 
full advantage of new-plug performance and economy. 
A chain is no stronger than its weakest link — and an 


engine is no “newer” than its oldest plug. 


REPLACE AT LEAST EVERY 
10,000 MILES 
These are the basic reasons why plugs should be 
10,000 miles. And always 


replace with full-firing, 5-rib Champions. Remember, 


replaced at least every 


wherever power is vital — the experts choose Champion 
spark plugs. 
COMPANY © TOLEDO 1, OHIO 
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NEW CHAMPION 
SPARK PLUGS GIVE... 


GREATER ECONOMY —A full-firing set of new 
Champions delivers all the power from every 
drop of fuel. Regular 10,000-mile plug 
replacement generally pays for itself in gas 
savings, while giving other benefits as a bonus. 


QUICKER STARTING—The starting motor draws 
heavily on voltage and current. There may not 
always be enough left to spark old plugs with 
high voltage requirements. And the colder the 
electrodes, the more extra voltage is needed. 
This is why a car with old plugs often won't 
start in cold weather. 


MORE POWER—The lower voltage demands of 
new plugs mean they fire every time. Tests 
show the average power gain on replacing 
plugs at 10,000 miles is 24% more road 
horsepower. 


FASTER ACCELERATION—The correct gaps and 
sharp, clean electrode edges of new 
Champions reduce voltage needs to a mini- 
mum, so that even under peak demands of 
rapid acceleration, there is no power- 
wasting misfire. 


SAFER PASSING—Because full-firing new 
Champions permit maximum acceleration, 
highway passing is made safer. 


LONGER ENGINE LIFE—Misfiring plugs permit 
unburned gas to mix with lubricating oil and 
dilute the protective film. New Champion 
spark plugs in an engine mean minimum wear. 


{}) 


DEPENDABLE 


SPARK PLUGS 
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New Products 
(Continued from page 132) 





732—Brake Shoe Catalog 


Featuring a handy chart of inter- 
changeable brake shoes, its 1960 brake 
shoe catalog, published by National 
Brake Block Co., 37-17 57th St., Wood- 
side 77, N. Y., includes the company’s 
complete list of bonded brake shoe 
sets for trucks and farm tractors as 
well as for all passenger cars. Listings 
are both numerical and alphabetical 

Want more info? Use coupon on 

page 115 and you will get it! 


733—Ignition Manual 


A 62-page ignition gi ide for trucks, 
tractors and buses announced by Shur- 
hit Products, Inc., Waukegan, IIL, lists 
all replacement point sets, caps, rotors, 
condensers, coils, generators, starters, 
relays and switches for trucks and 
buses. A special section is incorporated 
to include tractors and farm imple- 
ments. 

Want more info? Use coupon on 

page 115 and you will get it! 


734—Cleaning Unit 


Car windshields covered with in- 
sects. tree resin and other hard-to- 
remove spots reportedly come clean 





Look Fella!tHESE 


1 MUSTANG 


They’re Money-mc 
Whizbangs! 


in’ 


Dealers net easy $12 per shop 
hour profit 

Complete installation in 6 hours 
clears decks for another job 
Customer confidence and national 
acceptance thoroughly established 
through POST advertising 


DEPENDABLE, precision-built MUSTANG REPLACE- 
MENT ENGINES are proved big ticket, big profit items for 


any car dealer, garage or serv- 
ice station. Profit heaped on 
profit is assured from the sale 
of related parts plus liberal al- 
lowances you get on trade-ins. 


MUSTANG comes as a com- 
plete package, with all the 
gaskets, all ready to uncrate 
and install as the sweetest run- 
ning engine your customers 
ever had. Your jobber will 
cheerfully explain how to “get 

going” with the fab- 

ulous MUSTANG 


volume line. 


“Better built for 
better performance’ 


MUSTANG ENGINES 


330 INTERNATIONAL ROAD ° 


Want more facts? Use Reader Service Card Page 115 


GARLAND, TEXAS 





easily with a special sponge encased 
in a nylon envelope announced by The 
Chemstrand Corp., 350 Fifth Ave 
New York 1, N. Y. 

A special abrasive finish which will 
not wash out removes spots without 
damaging the car, it was claimed. This 
finish reportedly frees car of insects, 
road tars, etc., while the wet sponge 
soaks them up and holds them until 
rinsed away. Both sponge and nylon 
dry readily and can be stored in the 
car for use wherever water is availa- 
ble. 

Want more info? Use coupon on 

page 115 and you will get it! 


735—Parts Cleaner 


Needing no air line connection 
Model 25 Cleanmaster Jet, Jr.” auto- 
matic parts cleaner, announced by 
Kleer-Flo Co., 250 W. 57th St., New 
York 19. N. Y., is a compact, com 
pletely self-contained bench mode! 
with throw-away screw-in cartridge 
filter that keeps the solvent clean and 
fusible link in the cover that mini 
mizes fire hazard 

Cleaning actions include 
automatic multi-jet turbulence in the 
10-gallon tank and automatic con 
tinuous filtered flow through flexibl 
hose for precision cleaning on upper 
shelf. Both areas can be used at the 
same time, 

Want more info? Use coupon on 

page 115 and you will get it! 


736—Battery Hydrometer 


Featuring a minimum exposure of 
glass barrel for maximum protection 
against breakage, “No. 521-T” ther 
mometer-type battery hydrometer, in- 
troduced by The Imperial Brass Mfg 
Co., 6300 West Howard St., Chicago 
48, Ill., weighs 4% ozs. and incorporates 
a pliable 3” tip and small-size body 
9146”—to make testing in cramped 
quarters easier 

Thermometer is completely encased 
in shock-proof durable rubber tip 
Vinyl-plastic thermometer chart is said 
to be impervious to sulfuric acid and 
other liquids used around the shop 
A 3-color float shows general battery 
condition at a glance. 

Want more info? Use coupon on 

page 115 and you will get it! 


737—Bleeder Tank 


“No. T1200-7” bleeder tank 
porating a hanging tool tray for bleed- 
ing tools and fittings, announced by 
EIS Automotive Corp., Middletown, 
Conn., also features a quick-disconnect 
fitting and a complete set of adapters, 
including those for servicing 1960 Ford 
passenger cars and 1960 GMC and 
Chevrolet trucks. 

Want more info? Use coupon on 

page 115 and you will get it! 


Inco! 


738—Bleeder Adapter 


Featuring a rubber sealing gasket 
cemented to its cover plate, a 1960 
GMC and Chevrolet truck bleeder 
adapter, introduced by EIS Automotive 
Corp., Middletown, Conn., is designed 
for use on all EIS bleeder tanks. 

Want more info? Use coupon on 

page 115 and you will get it! 
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weld* Full-Flow Micrea 


OIL FILTER 


WitH 
THE ANTACID Foridium: ANODE} 





LEE| puts an oil refinery in your customers Cars! 


Just like an oil refinery, a full-flow LEE Oil Filter Every dual-action LEE filter gives you an extra profit 
margin as well as an extra sales feature: LEE Oil 











not only removes sludge and grit, it also neutralizes 
acids which often form as a by-product of com- 
bustion. This dual-action purifying process—made 
possible by LEE’S Resinweld® construction and 


Filters remove dirt and neutralize acids; LEE Gas-O- 
Line Fuel Filters remove both sludge and water; LEE 
flame-proof Air Filters prevent under- 

, , ee hood fires caused by carburetor backfire. 
unique antacid Feridium® anode—assures better . ; ; 

: : j See your jobber today for the details, 
engine performance, greater customer satisfaction. 
@ LEE FILTER CORPORATION, EDISON, NEW JERSEY LEE FILTERS 
In Canada; 267 Niagara St., Toronto, Ontario . i pipe profits into your pocket 
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Free G-E Cap-Irap’ 
Saves you time, money, 


with the purchase of 12 G-E SUB- 
URBAN Headlamps and | Space- 
Saver pack of 10 G-E rear lamps. 
Available while the supply lasts! 
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cuts gas cap losses... 
customers too! 


@ POWERFUL 2%,” MAGNET HOLDS GAS CAPS TIGHT 
e FITS FLAT... WON’T CATCH ON LICENSE PLATE 
© HAS WITTEK “SURE-TITE” CLAMP 


A lost gas cap can cost you anything from a few dollars—to a few customers. But a G-E “Cap- 
Irap” can help eliminate these losses. It keeps gas caps handy, and in the same place every time. 
You save steps avd money. You pay nothing extra for the G-E “Cap-Trap” —and it doesn’t 
come out of your profits! It’s free with a purchase of 12 G-E SUBURBAN Headlamps and 
a Space-Saver pack of 10 G-E rear lamps. Ask your General Electric Headlamp supplier about 


a “Cap-Trap” today. 





GENERAL ELECTRIC’S ADVERTISING WILL HELP YOU 
SELL G-E SUBURBAN HEADLAMPS TWO-AT-A-TIME! 


Many of your customers are among the millions 
of people who'll see G-E SUBURBAN Headlamp 
advertisements this Fall in LOOK, LIFE, POST, 
SPORTS ILLUSTRATED, TRUE, MECHANIX 
ILLUSTRATED and POPULAR MECHANICS. 
The ads will tell how a lot of people are throwing 
away both headlamps even though one still lights. 
The reason? They’re switching toG-E SUBURBAN 
Headlamps —the only 7” headlamps with the low 
beam filament on focus to give a “spotlight” effect 
down the right side of the road. They give twice 
the light where it’s needed most . . . to let drivers 
see better against oncoming cars’ lights. 


REMINDER: 1 out of 12 of your customers needs 

a new rear lamp (the No. 1 cause for rejection in 

highway safety inspections). So, check for burn- 

outs and get this profitable business. General te Why are people throwing away both headlamp- 
Electric Co., Miniature Lamp Dept. M-026, Nela when one still lights? 

Park, Cleveland 12, Ohio. Da ope 4 SEM He ee 


2 action care Camere ae mark light whe 


Progress /s Our Most /mportant Product : 4 eee os io 


GENERAL GD ELECTRIC 


GENERAL @@ ELECTRIC 
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Chrysler’s Ram Induction 
(Continued from page 67) 


ceed as follows: 

Loosen the adjusting nuts “A” 
and “B” (accelerator shaft to trans- 
mission rod and accelerator shaft to 


Insert a piece of 3/16” welding 
rod, 10” long, into the accelerator 
shaft bracket and through hole in 


Now move the transmission throt- 
tle lever forward until it stops. 
Tighten the locknut “A” securely. 


This positions the accelerator shaft. 
Positioning the accelerator pedal: 
To position the accelerator pedal, 
proceed as follows: 
Unsnap the accelerator pedal from 
shaft rod. 

Turn the threaded end of rod 
throttle shaft lever rod). either in or out until a measure- 
ment of 114° is obtained between 
the floor of car and the flat face of 
the accelerator pedal. This measure- 
lever. ment can be made with a spirit pro- 
tractor. 

After correct measurement 
been obtained, reconnect rod. Re- 





Ist BECAUSE IT'S BEST! 


We know the trouble you've had with plastic fillers. 
The hazardous dust, the itching effects, the skin 
burns, the injurious fumes. That's why we worked 
nearly two years to develop our new 


BLACK SOLDER with non-toxic CREAM HARDENER 


It's the answer to your problems — and the most 
significant advance in autobody repair methods yet! 


Black Solder is more than just an improved body filler Its formula 
is based on an entirely new RESIN SYSTEM that results in the closest 
thing to actual lead solider shavings when filed. In addition, grinding 
“dust” on Black Solder repairs does not float in the air — it drops 
to the floor like lead. It is this unique property of Black Solder that 
has at last taken the hazard out of the plastic system of autobody 
repair work 

The result of this new concept is a body filler with unequalied 
flexibility and adhesion — a body filler that will not shrink, crack, 
or corrode — that actually ‘‘gives’’ with the metal when subjected 
to impact 

But most important of all — Black Solder has a new, non-toxic 
CREAM HARDENER that eliminates odor and skin irritation from the 
repair picture. And in addition — RAPID CURE — NO PINHOLES — 
NO “DUST STORMS 

Not a dream — not years away — but available right now — today 

from Marson, pioneers in resin chemistry 


REVERE 51, MASS. 
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TAKE 

ss OFF: THE 
i GAS MASK 

...WE 


KNOW YOU 





move pin from accelerator shaft 
bracket. 

Setting the bell crank: 

To set the bell crank, refer to Fig 
5, then proceed as follows: 

Loosen locking nuts “C” and “D” 
(left- and right-bank carbureto: 
rods). 

Back off the anti-stall adjusting 
plunger far enough to allow the bell 
crank to be pivoted. 

Pivot the bell crank until a 3/16’ 
piece of welding rod 3” long can be 
inserted through the bell crank hole 
and down into the locating hole in 
the intake manifold. 

Check each carburetor to be sure 
the choke valves are open, that the 
fast-idle cams are released and that 
the throttle valves are closed 

Now tighten locking nuts “C” and 
“D” securely. Remove pin from bell 
crank. 

Push rearward on the accelerato: 
shaft to throttle shaft lever rod ad- 
justing link, until stop is obtained 
Tighten locking nut securely. 

4.—Adjusting the anti-stall de 
vice: 

To readjust the anti-stall device, 
it is necessary that the engine be 
at normal operating temperature, 
that the idle speed (curb idle) be 
from 700 to 725rpm and constant 

With the transmission in “neu- 
tral,” turn the anti-stall plunger 
either toward or away from the bell 
crank until a clearance of approxi- 
mately .025” has been obtained 
(Refer to Fig. 6). 

Now place the transmission in 
"le. 

Caution: Be sure the hand and 
foot brakes are set 

With the engine at idle speed 
(550rpm), check to insure that 
there is at least from .005” to .010” 
clearance between the bell crank 
and the plunger, using a feele: 
gauge. (Refer to Fig. 6.) 

When adjusting the anti-stall unit 
use two wrenches to avoid damag- 
ing the anti-stall diaphragm. This 
is important! 


Soap Box Winner Is 
South Bend’s First 


REDERICK Lake, 11, of South 
Bend, Ind., winner of the 23rd 
All-American Soap Box Derby 
brought his city its first such honor 
and won a $5,000 scholarship fon 
himself 
The champion’s trophy was pre- 
sented by Edward N. Cole, general 
manager of Chevrolet. Fred, who 
“hadn’t expected to win,” gave his 
brother, Tim, credit for advice in 
assembling his racer 
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Now! 


Growmed 
amd lowrenisined! 


Tungsten Contacts 


Now, for the first time, both advantages! 


Crowned and Burnished Tungsten on bracket; Flat 
and Burnished Tungsten on arm give you these 
advantages — 

e Break-in without excessive oxidation 

e Self-alignment of Tungsten faces 


These Echlin Extras assure top performance : 
and longer Contact life! a. 


; oa X 228 o ail ‘ 


THE ECHLIN MANUFACTURING COMPANY - BRANFORD, CONN 
UNITED PARTS DIVISION ° ot tier iclemmias 
ECHLIN-UNITED OF CANADA LTD., TORONTO 


WORLD’S LARGEST INDEPENDENT IGNITION PARTS MANUFACTURER...and still growing! 





H. F. “Red” Reagin 


Garagemen, Wholesalers 
Meet at Gainesville 
a in the series of meetings 
of garagemen and parts whole- 
salers of Georgia will be held this 
month, this time at the Dixie Hunt 


dangerous” to let the public—or gov- 
ernment—sector of the economy 
grow at the expense of the private 
sector. “Reduced or controlled ac- 
tivity in the private sector would 
only mean a gradual loss of revenue 
for essential government services,” 
he asserted. 

Patterson said that in this “crucial 
election year,” economic growth is 
“not just another issue.” 

“It may very well prove to be the 
issue,” he declared. “Unless we get 
growth—unless we are able to con- 
tinue releasing the dynamic power 


of our free enterprise system—un- 
less we can keep moving ahead in 
all sectors of our economy—some of 
the other issues in this campaign are 
going to become merely academic 
for us.” 

He added: 

“I see no way to institute a pro- 
gram for national austerity without 
also instituting a program for more 
government planning, more regula- 
tion, more economic decisions made 
in Washington and fewer made by 
the normal competitive operation of 
a free market. 





Hotel Sept. 13 in Gainesville at 6:30 ii , - , 
aed Pee @ Elegant William Rogers plated silverware in a handsome tarnish- 


p.m. . . . . 
The Georgia Automotive Whole- proof chest . . . the ideal Christmas gift or Anniversary present! 


salers Association has joined with 
the Independent Garage Owners of 


@ Garages, service stations and dealers get a FREE place setting 
with each MOOG Shock Assortment +44. Just mail coupon 


Georgia to stage the combined ses- 
sions, bringing to them speakers 
who detail the value of belonging 
to the groups. 

Albert Barnes of Manchester is 
president of GAWA and Howard 
Viar of Savannah heads up the IGO 
of Georgia. 

H. F. “Red” Reagin of Atlanta, 
immediate past president of the In- 
dependent Garage Owners of Amer- 
ica, and Henry S. Clark, also of 
Atlanta, executive director of 
GAWA, are expected to be at the 
Gainesville meeting. 


Dodge Executive Assails 
Selling America Short 


P EOPLE who advocate frugal liv- 
ing as a means of providing 
more funds for defense are “selling 
the American economy short,” a top 
automotive executive said at Miami 
Beach Aug. 26. 

M. C. Patterson, a Chrysler Corp. 
vice president and general manager 
of the Dodge Division, said the na- 
tion’s economy “has provided both 
guns and butter in the past . . . and 
it is doing so now.” 

Speaking at the national conven- 
tion of the American Veterans of 
World War II, Patterson declared: 

“The best way to finance more de- 
fense, more education, more scien- 
tific research, more public health is 
to keep the whole economy growing 
as it has been growing.” 

He said it would be “foolish and 
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packed inside. With your 5th order, you also get the chest FREE! 


@ Start now and have a complete service in time for Christmas. 


1 out of 2 cars driving into your shop needs new shocks... . 


and 


each Assortment +44 contains 8 pairs of our fastest sellers! 
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Dealers’ Profit Eases Off 


| prageneicy car dealers’ profit for 
the first six months of this year 
declined 0.3% from what it stacked 
up the same period of last year, ac- 
cording to the National Automobile 
Dealers Association’s business man- 


better in the second quarter of this 
year than for the first quarter, but 
the figures over-all suffered when 
compared with the first half of the 
year with the same months of 1959. 
Reported NADA: 
“In the first six months operating 


agement announced last 
month. 


Dealers over the country did a bit 


survey 
dealers combined 


of sales, before 


profit for all 
moved up to 1.7‘ 





with MOOG Shock Absorbers 


[010] Cin Orolanlanr-lalelameeitclaler-lae)) MOOG Shock-Buoy (Heavy-Duty) 


MOOGQ’s modern Fluid-on-the-Frame 
design ends shock absorber “fade” 


Ordinary old-type shock absorbers have the fluid chamber : 
mounted down on the axle where it gets the same bumpy ride 

as the wheel. This “egg-beater action” can quickly turn the fluid 

into foam . . . which slides through the valves too easily, 

defeating the purpose of the shock absorbers. Riding comfort 

and steering control gradually “fade” away. 


But the new MOOG Shock Absorbers have the fluid chamber 
mounted up on the frame. It gets the same smooth ride as the 
passengers . . . “steady as she goes!” Reduces fluid foaming 
ends shock absorber “fade.” Passengers enjoy a safer, 


more comfortable ride. 


SAFETY RESERVOIR keeps air bubbles out of the 
shock absorber fluid, further reducing foaming 
Surplus fluid in the reservoir also means longer 
shock life. 

EXTRA-LARGE OPERATING BORE in both MOOG 
shocks . . . a full 4” larger than comparably priced 
models. And the bigger the bore, the better the 
shock! 

TWIN “WIPE-DRY” SEALS are guaranteed for 50,000 
miles. Less fluid loss . . . longer shock life! 


TRIPLE-WELDED MOUNTS are 50% stronger than 
conventional-welded mounts . . . cut down costly 
comebacks due to broken welds 


"Steady as 


ASK FOR A DEMONSTRATION ; 
she goes! 


Your MOOG jobber can 
explain MOOG’s Fluid-on-the 
Frame construction and other 
design advantages to youina 
matter of minutes with this 
unique demonstration case. 
Gives you a part-by-part com- 
parison with other shocks 
You can see for yourself why 
MOOG is best. Call your 
MOOG jobber today! 


MOOG INDUSTRIES, INC. 
St. Louis 33, Missouri 
MOOG MEANS MORE UNDER-CAR BUSINESS 
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federal taxes, or $81 per new car 
sold. Comparable figures were 1.5%, 
or $70 per car in the first quarter, 
and 2%, or $100 per car, in the first 
six months last year 

“This period also found a better 
distribution of profits, with only 
7.9% of all dealers showing an op- 
erating loss. 

“Wash-out gross on new and used 
cars combined dropped to $386 per 
new car, from $400 in the first quar- 
ter, and $398 a year ago. This was 
not unexpected, considering the 
expanding volume of compact cars 
with their 
smaller unit gross 

“New-car and -truck stocks at 
the end of June represented a 50.7 
days’ supply at the average rate of 


lower price tags and 


movement during the six months 
period. On the same basis, used-car 
inventories amounted to a 36.7 days’ 
supply. 

“Used-car selling prices contin- 
ued on the downward trend which 
began a year ago, averaging $813 
per unit in the half-year, com- 
pared with $829 in the first quarter, 
and $850 in the first half of 1959 

“At the half-way mark in the 
year’s operations, dealers recognize 
that the road ahead may not be an 
easy one to travel. There are seri- 
ous problems, some old, some new, 
and the answers lie too far over the 
hill to see clearly at this distance 

“It is too early to foresee the di- 
rection of the general economy in 
the closing months of the year, but 
present indications point to a ready 
market for the new models. 

“The flood of compacts in the off- 
ing suggests that new-model intro- 
ductions may also find dealers in all 
makes competing with one another 
as never before 

“Heading up the old problems, 
but of mammoth proportions this 
year, is the liquidation of the record 
stock-pile of current models. The 
early and successful conclusion of 
this job in an orderly and profitable 
manner must be of primary concern 
for dealers and manufacturers 
alike. It will be a real test, calling 
for the utmost in teamwork, co- 
operation, and understanding be- 
tween dealers and factories in thei 
mutual interest.” 


Kentuckians to Hear Cooper 


Walter B. Cooper of Fort Collins, 
Colo., who is the vice president of 
the National Automobile Dealers 
Association, will address the Ken- 
tucky Automobile Dealers Associa- 
tion when it convenes Sept. 18-19 
in Louisville for its 14th annual 


meeting. 
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Autolite presents the greatest offer of the year' 


ELECTRIC, T 
REMOTE-CONTROLLED, A 
AUTOLITE 


Manufactured by American Flyer espe- 

cially for Autolite ... this realistic racing 

game (a $34.98 value) can be yours when 
you purchase Autolite Spark Plugs 


THRILLS! 
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RACING GAME 


{ 


YOUR — 
AUTOLITE LITE 
WHOLESALER 
HAS FULL 
DETAILS SPARK PLUGS 
PERFORMANCE PROVED IN COMPETITION 
0, FOR ALL CARS 


Don't miss the election news with Dave Garrowoy, NBC-TV “TODAY” Sho 
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TIME SAVERS 














Making Puller to Remove 
Cylinder Head Adapter 


pata adapters pressed in the 
cylinder head of Ford engines 
(292) into which the temperature 
sending units are screwed can be a 
problem without a puller. Here is 
a simple way to make a puller that 
will do the job: 

Grind down the head of a 5/16” 
round head tie bolt—approximately 
3” or 4” long—so that it will go into 
the adapter after the sending unit 
is screwed out. Next screw a fitting 
into the adapter, sliding it over the 
body of the bolt. This secures the 
bolt to the adapter. Next slide a 
piece of 1%” pipe about 2” long 
over the bolt and position it so the 
adapter will come up through it. 
Build up with flat washers or other 


suitable piece of metal so that a of the control that after playing a 
nut can be installed and tightened while, the metal expands enough to 
and at the same time pull the short out the connection and blow 
adapter out—Fred H. Findley, the fuse. Providing a little more 
Service Manager, Reform Motor leeway cures this fault in a hurry. 
Company (Ford), Reform Alabama. Stan Clark, Stanley Clark Service, 
—_—— Box 2162, East Bradenton, Florida. 


Curing Fuse Blowing 
In Car Radios 


1* REPAIRING radios, it is found 
sometimes that models like the I N SOME 1960 Falcons a loud click- 
Motorola 84MF will play in the car ing noise that resembles two 
for an hour or two, then suddenly cables slapping together is caused 
blow a fuse, but when removed by the coil springs in front. 
from the car to workbench and We stop this noise by positioning 
cover removed, they will play a segment of split heater hose 2” 
around the clock without any such long to serve as an insulator. To do 
trouble. this, place a jack under the tubular 
We found the fault is caused by crossmember and lift the vehicle 
the terminal on the transistor bias until the front suspension upper arm 
control being so close to the base contacts the frame _ side rail. 


To Stop Clicking Noise 
In Some Falcons 





HERE’S A SPRAY PAINT FOR THE FIRST TIME 


SELLING AID 
TO HANG 


YOUR HATO 


lew ADVERTISING RIT 
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IN THE SPRAY PAINT 
INDUSTRY 


a giant replica of the Plasti-Kote 
can that comes filled with every 
selling aid you need to build 
profitable spray paint volume 
and, on top of that, becomes a 
spectacular counter or window 
display (you can even hang it 
from the rafters). Use this cou- 
pon now. 


Plasti-Kote, Inc., Dept. AK 3 
9801 Harvard Avenue, Cleveland 5, Ohio i 


Gentlemen: Ship me your giant new advertising | 
kit for promoting spray paint sales. 


NAME 





a r] 


ADDRESS sieailicaiaiealiatiaiaiienanceieassileanaasinncatta? an 


CITY. RR eee i 
oe ae as se es ee ss os ed 
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A GOOD 
IDEA? 


GOT 
5 

will be paid for every 

time - saver or shop 
short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree St., N.E., Atlanta 8, Ga. 
Rejections cannot be returned. 











Through the front fender apron 
shock opening, position the insula- 
tor on the spring second coil 90 
to the spring swaged end. Lower 
jack and the job is done.—James D. 
Martin, Service Manager, Jack 
Hughes Motors (Ford), 100 E. San 
Antonio, San Marcos, Texas. 


Making Tool to Replace 
Idler Arm Bushing 


A TOOL which can be used to re- 
l place the bushing from the 
idler arm to the relay rod in 1955-57 
Chevrolets can easily be made from 
materials lying around the shop. 
All that is needed is one bolt 
7/16” x 4” and nut, two large flat 
washers and one socket 14%” in the 


6"X 4” BOLT 
LARGE WASHER 
IDLER ARM TO 


zx {RELAY ROD BUSHING 


14" SOCKET 


‘ DRIVE 


at 
AF 


%” drive. When in position, as il- 
lustrated, the socket allows the 
bushing to pull through the relay 
rod down into the socket to its 
proper length. This tool in many 
cases saves the time of removing the 
assembly.—James_ E. 


relay rod 
Street, Paintsville, 


Slone, 88 Pine 
Kentucky. 


Disengaging the Bendix 
To Install Ford Starter 


AS MOsT mechanics know, the 
late-model Ford and Mercury 


starters are much easier to remove 
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and replace if the Bendix drive is 
in the disengaged position because 
there is more room to get it in and 
out of hole in flywheel housing. 
As often happens when testing a 
starter at the bench, the drive 
pinion accidentally moves into the 
engaged position from where it can- 
not be moved by hand, thus making 
the starter extremely difficult to get 
back into the hole in the housing 
There is, however, an easy remedy: 
Hold the drive pinion against the 
revolving buffer wheel of the near- 
est bench grinder and allow the 


wheel to turn pinion and armature 
shaft in the proper direction. When 
pinion revs up sufficiently it will 
kick back to the disengaged posi- 
tion and the starter will go in the 
hole easily—Lynn F. Snoddy, 1622 
Vivian Street, Shreveport, Louisi- 
ana 

To Stop the Groaning 

In Ford Rear Axle 


Wy 60 Fords have a moaning 
1 or groaning noise coming from 


the rear axle which is noticed most 








P 


eT Hea 


vy-Duty-[gnition 


TUNE-UP KITS always score high! 


Check these “right down the alley” features that var om 
make TUNGSTEN TUNE-UP KITS the king-pin in 
profitable ignition work . . . with room to spare: 


e All parts are engineered for heavy-duty 


and for the car they fit! 


e Each Kit contains the parts you need; VEN- 
TILATED, PRE-SET CONTACT POINTS, 
CONDENSER, ROTOR AND FEELER GAUGE! 
No hunting for individual packages . . . no 
time wasted looking through catalogs! 
Plastic packaging enables you to see ALL 


the parts... at a glance! 


Installation instructions that anyone can 


follow are included in each Kit! 


Merchandised on FREE metal display racks 
when you purchase the 20 popular Kits the 


rack holds! 


Write for catalog 


TUNGSTEN CONTACT MANUFACTURING CO., INC., North Bergen, N. J. 
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when using first or reverse gear at 
a slow start. 

I have found that the preload on 
the differential carrier bearing is 
too great and causes this. By let- 
ting off on the carrier bearing ad- 
justing nuts slightly the moaning 
sound can be eliminated.—Phillip 
H. Bentley, 615 Wilbrown Circle, 
Charlotte 9, North Carolina 


They Made Seven Bucks? 
Why Don’t You Try? 


Removing the Rear Axle 
From Ford and GM Cars 


HEN removing a rear axle fo1 
bearing or differential repai 
on Ford and General Motors cars, 
a puller is not always handy in the 
shop 
I have found that reversing the 
brake drum on the axle studs and 
replacing three lug bolts loosely on 
the studs makes a good puller. By 
giving the drum several hard snaps 
and sliding it on the studs, the axle 
Phillip 


usually can be removed 





LOOK!!! 
10 FREE 


CLAMPS” 


to introduce you 
to another 
MURRAY 
exclusive...the 


CLAM 


Spectacular 
New “Full-Vue” 
Hose Clamp 
Display 


terereevel 
ChGaGaEE). 


of’ 
a 


f 


“PLUS CASH! 


Murray Messengers are now calling 


Just reach out... pick off 
the clamp you want. Nothing 
could be easier. And 
remember, with each 
“‘Clamp-a-Rama” display, you 
get 10 Murray ‘‘Gold Seal" 
Clamps—FREE. They come 
packed right in! You geta 
total of 110 Murray 

“Gold Seal’’ clamps for the 
price of 100. Ask your jobber 
for details, or write to— 


MURRAY COMPANY 


TOWSON 4, MARYLAND 
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upon dealers coast-to-coast... 


when 
‘‘Clamp-a-Rama’’...or $10 cash to 


time. So be ready... 
of Murray Clamps, agd display the 
‘‘Clamp-a-Rama”’ 


hand- 


ing out $25 cash to any dealer who, 


they call, is displaying the 


each dealer who carries a stock of 
Murray ‘‘Gold Seal’’ Clamps. A Murray 


Messenger may call upon you at any 


check your stock 


today. 


MERAY | 


TOWSON-4, manviano fj Oo 


. 
SEI Heys 








H. Bentley, 615 Wilbrown Circle 


Charlotte 9, North Carolina 


Chevy Issues Bulletin 
On Spherical Joints 


C HEVROLET Division has issued the 
A following bulletin: 

In some instances mechanics have 
been needlessly replacing lower 
control arm spherical joint 
blies on the 1955-60 passenger cai 
front suspension. This usually oc- 
mechanic 


assem - 


curs in cases where the 


has uncoupled the lower control 


arm from the steering knuckle and 
incorrectly expected the ball stud 
to then be a tight fit in the lowe 
spherical joint assembly 
It is again emphasized, that 
ce the upper control arm 

joint, specincation lo! 
nit 


facture of the lower spherical joi: 


ill for a loose fit of the ball in 


} 


the joint assembly (actual stud 
movement up to 050 can be felt 
new lower joint assemblies) 


pension 


ae . the lowe! ontrol arm 


owever, due to tront 


spherical joints are always in 


state of compression when coupled 


to the steering knuckles Com 
pression is normally provided by 
weight and is maintained 


front 


vehicle 
DV the 


wheels of the car are not in 


springs when. the 
ground 


contact 


Cleaning Tinted Windows 
Covered by Chevrolet 


5 ae bulletin on cleaning the 
tinted back window has been 
issued by Chevrolet 

On all 1959-60 


equipped with tinted back window 
shading, is 


passengel Cal 
glass, a deeper tint, o1 
used on the upper 
This particular shading is a 
treatment that 


portion of that 
glass. 
type of surface 
applied to the inside surface of th: 
tinted back window glass only. 
When cleaning the 
of the back window, the 
of abrasive material in a 
cleaner or wiping cloth could caus« 
removal of some of the _ surface 
shading, resulting in the glass hav- 
ing an objectionable appearance. 
To prevent the possibility of glass 
damage, the inside surface of the 
back window should be cleaned 
using water or a clear, liquid-type 


inside surface 
presence 
glass 


commercial glass’ cleaner The 
cleaner should be applied a 
to label directions and 
with a grit free, soft cotton cloth 
Paste, 
, 


type glass cleaners should not bi 


ccordins 


removed 


Caution: powde r or cream 


ised 
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Officials and guests of Richmond Motor Co. (Ford), Richmond, Va., on hand for the 
ribbon-cutting ceremony opening the company’s new facilities were (l. to r.): 
Walter L. Strang, executive vice president: Dr. Theodore F. Adams, pastor of the 
First Baptist Church of Richmond; Mayor A. Scott Anderson; W. G. King, Sr., deal 
ership president, and Robert C. King and Waverly G. King, Jr., vice presidents. 
Covering seven and a half acres, the facilities include a two-story contemporary 
building with more than 52,000 square feet of floor space and 281,292 square feet 
of blacktopped area for car display. customer and storage parking, a service station 
and separate paint shop. A landmark in Richmond since 1916, the company has 130 
employes, many of whom have ten or more years’ service, and an annual payroll 
in excess of $547,000 a year. 


Georgia Used-Car Men 

Boast Largest Group 

fe Georgia Independent Auto 
mobile Dealers Association 


now the largest regional independ- 





THE ORIGINAL 


Perma-Mounrt 
REAR UPPER 
oe 
— 
Ford '57 -'58-'59 


Shock 
Brackets 
Mercury Sta. Wagons ‘57 -’58 


AKABL 
' be T AALLEABLE IRON 


HIGH TEN A 
(NOT A LIGHT STAMPING) 
GUARANTEED NOT TO — Twist, Shift, Crack or Bend 
WILL LAST THE LIFE OF THE CAR 


* Needed on millions of Fords 
® Simply bolt on — No welding 
© One number fits either left or right side 
*® Eliminotes ruined shock absorbers and 
bushings 
If you sell shock absorbers, you need to 
stock the “original” Perma-Mounts 
EACH $6.50 — PAIR $12.95 
Packed 1 pair per box + Shipped — In pairs only 
ORDER A PAIR NOW! WRITE — 


ROCKLEN Inc. 


PRODUCTS DIVISION 
540 Main St., West Haven, Connecticut 





SOUTHERN AUTOMOTIVE JOURNAL for September 1960 








ent dealer association in the nation 


naving passed Texas by signing up 
770 members out of a_ potential 
1.000, according to GIADA Execu- 
tive Vice President Miles Elliott 
The national association has about 
Elliott said, adding 


convention held 


2,000 members, 
that the 
last month in Atlanta was attended 
by 416 delegates, five of whom in- 


Georgia 


cluded the president and past presi- 
dents of the National Independent 
Automobile Dealers Association: Al 
Schwartz of Pittsburgh: C. E. Pitts 
of Montgomery, Ala.; Stacy Rowell 
of Miami, Fla.; John Kinnaird of 
Fort Worth, Texas, and James C 
Downing of Atlanta 

Kinnaird and Rowell were among 
the featured speakers at the meet- 
Int 

New president of the Georgia 
Bennett of Au- 
gusta, who succeeds James Davis 


of Macon 


group is Paul E 


Vice presidents are Li- 


onel Pye of Dalton, Pete Bunch of | 
Savannah and Leon Jordon of Co- | 


lumbus. Ferrell Samples of Atlanta 
is secretary-treasurer and T. Mack 
Day of Columbus, board chairman. 

Plans to raise $400,000 to erect its 
building by 
$2 a share, with a minimum sale of 


own selling stock at 
100 shares, were announced by the 
association. Among new 
planned for members, Elliott said, 
is information on management, ad- 
vertising and public relations 


Enactment of an “effective, work- | 


able title law” for Georgia was en- 


dorsed in a resolution adopted at | 


the convention 





services | 


Tool Tips 


for the Mechanic 
‘RE ae 


Vauxhall Wiper Nut 

Try Snap-on® S-9540A Windshield Wiper 
Socket when working on the 58 and ‘59 
Vauxhall wiper transmission. This socket 
was originally developed for the same 
use on 1955-60 Chevy and Pontiac line 
Page 77 of SNap-on Catalog X 


Chrysler Steering Wheel Shaft Bearing 

Chrysler mechanics tuck this tip in 
your tool box: the Snap-on S-9094A Cot- 
ter Pin Puller makes a simple task out 
of pulling the bearing on the upper 
worm of the steering wheel shaft on all 
Chrysler line cars. Page 65 of Catalog X 


Power Glide Transmission Work 

Here’s a tip for mechanics who use th 
Snap-on S-8672C and S-8673A Ford Drive 
Shaft tools. The same units will pull and 
insert the rear transmission bushing and 
seal on Power Glides 58 to '60. If you 
don't own them, check your SNAP-ON 


man details on page 70 of Catalog X 





NEW TOOL 


Sxap-o» $-9467B 
Chrysler Line Distributor Wrench 


SNAP-ON has made it easier and faster 
to loosen or remove the distributor 
on Chrysler line cars including the 
Dart and Valiant. This 7 double hex 
BoxocKET® is made to reach around 
the distributor. Tool length is 7! 

For extra use, try it for removing 
Edsel and Mercury distributors. Your 
SNAP-ON man will show you how it 
works ask him next time he’s in 
your shop. See page 83 of Catalog X 











Vauxhall Brake Service 
Another tip for foreign car mechanics 
the S-9542A Brake Bleeding Wrenc! 
page 85 Catalog X) originally designed 
for GM and Ford cars, can also be used 
for adjustments on Vauxhall brakes. The 
work is even easier if SNaP-on TMD-10 
and TM-408 sockets are also used on the 
rear shoe of the front wheels. Check 
page 21 of Catalog X 


SNAP-ON makes a specialty of keeping 
up with new cars and modifying old 
tools for new uses. Best guide for tool 
value is your SNAP-ON catalog ask for 
your copy 


SNAP-ON TOOLS CORPORATION 
8050-I 28th Avenue * Kenosha, Wisconsin 
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ACME 
RUBBER 
VALVES 


— WEWS— a TR 13 — QUALITY RUBBER SOLVENT. 
No special brand is required. 


ETE ¢ [WE ..- 
COMPL 


including the NEW TR-13 
for the 14" tube. 


TRACTOR VALVE 
Short Stem Length |-27/32". 


Equipped with No. 208 Removable 
Core Housing and Valve Core and 
Valve Cap, 


eh ki Malhali sel (44; 


* Complete Line of Rubber Covered 
Tubeless Tire Snap-in Valves. 

*& Straight Clamp-in type. 

%* Truck Tubeless Tire Valves. 

* Brass Convertible Repair Valves. 


Write today for our complete catalog 


ACME AIR APPLIANCE CO., INC. 


205 NEWMAN STREET e HACKENSACK, N. J. 














This corner indicates how modern equip- 
ment was included in the planning for 
the glamorous new home of Richmond 
Motor Co., the $1,500,000 Ford dealer- 
ship recently dedicated at Richmond, 
Va. The service department has six un- 
derground fluorescent-lighted lube pits. 
19 mechanical twin-post lifts, 37 service 
stalls, three body stalls, five paint bays, 
etc. It can service up to 56 cars and ten 
trucks simultaneously. 


Thicker Chromium Plate 
Stands Exposure Tests 


— exposure tests over the 
past year on thousands of 
chromium-plated sample panels 
have confirmed earlier results from 
accelerated tests on corrosion re- 
sistance of thicker chromium plate 
over bright nickel, according to Dr 
Edgar J. Seyb, research supervisor 
of Metal & Thermit Corp.’s electro- 
chemical laboratory in Detroit 

Two accelerated tests used to 
screen the new finishes were the 
CASS test (copper-accelerated ace- 
tic acid salt spray) and the Corrod- 
kote test, both developed as a result 
of a research project sponsored by 
the American Electroplaters’ Socie- 
ty and used by General Moto1 
Ford and Chrysler 

During the past year, Seyb said 
“both laboratory and outdoor ex- 
posure tests have proved that thicker 
chromium plate on steel or zinc die 
cast parts, with suitable nickel un- 
dercoat, can remain free from cor- 
rosion for many years.” 

The Duplex Chromium process, 
introduced last year by M&T, is the 
most successful commercial method 
for plating thicker chromium, he 
said, adding that it has been widely 
adopted by the automobile industry 


Autolite Buys Interest 
In Equitable Leasing 


ryVRANsAcTIONS have been con- 

| cluded under which The Elec- 
tric Autolite Co. has acquired a 
major interest in Equitable Leasing, 
according to Robert H. Davies, Au- 
tolite president, and Joseph Bone- 
parth, president of Equitable Leas- 
ing. 

At the same time, Davies an- 
nounced that Autolite had prepaid 
at par $3,000,000 of its long-term 
note to the Equitable Life Assurance 
Society of the United States and had 
effected certain modifications of the 
provisions of the note. 

Autolite has been acquiring a va- 
riety of corporate interests in the 
last year or two by diversifying. 
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Rely on the brand name you know-—Allied 


NEW! Allied idler arm kits with ball bear- 


ings instead of the bushings used in orig- 


@ Every chassis part you see here meets or 
exceeds the automotive industry’s most 
rigid standards for quality and reliability 
Rigid inspections and quality controls 
give you and your customers the same 
performance safety with each Allied chas- 
sis part you install. The Allied line 
is complete—you can get the parts you 
need from ove dependable, quick-service 


source—your N*eA*P+A Jobber. 


This sign—on your shop 
—is your customer's 
assurance of fast service 
with quality parts. 





Get it from your N*A+P*A Jobber 


—a good man to know. 
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inal equipment. The extra cost gives you 
extra profit—gives your customer a better 
job with easier steering. 

Ball Joint Assemblies King Bolt Sets «+ Front 
Wheel Suspension Kits Coil Springs + Tie Rod 
and Drag Link Assemblies + Control Arm Assem- 
blies + Steering Support Kits - Shackles + Spring 
Bolts and Bushings 

ALLIED AUTOMOTIVE PARTS COMPANY 

Indianapolis 7, Indiana, U.S.A. 





ENGINE & CHASSIS PARTS 
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Chevy Expects to Top '60 Record 


"ive tenga is heading for an all- 
Atime record in sales in 1960 and 
expects to do even better in 1961 

This was tthe prediction of Ed- 
ward N. Cole, general manager of 
Chevrolet Motor Division, as the 
company’s 1961 models were pre- 
viewed for newspaper, radio and 
television representatives at Detroit 

Cole said Chevrolet sales thus far 
in 1960 were running 15% ahead of 


1959 and also well ahead of the rec- 
ord pace set in 1955 when the com- 
pany sold 2,066,337 cars and trucks 
He estimated final 1960 sales at 2,- 
085,000 units, which would repre- 
sent the highest total ever sold by 
any company in the history of the 
industry. 

While pointing to the “outstand- 
ing popularity” of Chevrolet’s con- 
ventional passenger car line this 














IN VALUE... 


IN PERFORMANCE 





CONTINENTAL PISTON RING CO. 


HERNANDO, MISS. 


MEMPHIS, TENN. 
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Vice President Cole 


year, Cole credited the Corvair with 
providing most of the plus business 
which has made 1960 such a suc 
cessful sales year for Chevrolet 

He said Corvair has been taking 
an increasingly larger share of his 
company’s total car sales each suc- 
ceeding month since May. During 
the past six weeks, the Corvair has 
made up over 14% of total sale 

He said Chevrolet currently lead 
(Ford) by 


about 260,000 passenger car sales. If 


its closest competitor 
this momentum is’~ maintained 
Chevrolet may end 1960 with a ca: 
lead substantially over 300,000. If 
achieved, Cole said, this would rep 
resent the greatest margin of su 
periority ever recorded by the con 
pany over its nearest competito: 
Looking to 1961, Cole expects in 


dustry passenger car sales to reacl 


“as high as seven million,” com 
pared with the 6.8 million sales 
forecast for this year. He looks fo 
a further drop in import sales in 
the U. S., possibly to around the 
150,000 mark. Truck sales during 
1961 should total one million unit 
he said 

In a national market of this size, 
Cole believes his company will 
maintain its traditional share of th: 
market and probably more. “This 
will mean another two million-plus 
car and truck year for Chevrolet 
again in 1961,” he added 

As one reason for his optimism, 
Cole pointed to the fact that Chev- 
rolet will add five new models to its 
Corvair line this fall. This marks 
the first time any American manu- 
facturer has offered any of these 
units with rear engine power. In 
cluded will be a six-passenger sta 
compact van-like 
delivery 


tion wagon, a 
sports wagon, a_ panel 
truck and two pickup models, one 
with a unique sideloading feature 

The regular lineup of commer- 
cial vehicles will remain the same 
as in 1960, although he said a num- 
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ber of refinements will add to ride, 
handling, durability, comfort and 
hauling efficiency. With the addition 
of the Corvair 95 models and three 
new four-wheel-drive units, a total 
of 186 models are now available in 
Chevrolet’s commercial line 
Chevrolet’s conventional passen- 


ger car line will feature completely 


new styling, the company’s chief 
executive said. The cars will be 
shorter, narrower and slightly low- 
er, although dimensions of interior 
roominess remain about the same or 
better than in 1960. Cars will also 
be easier to get into and out of and 
improved over-the-hood visibility 
will increase ease of parking and 
over-all driving safety, Cole said 
The Corvette for 1961 will featur¢ 
the most extensive styling change 
ince it was introduced in 1953 
Basic styling of the Corvair will 
be carried forward, Cole said, al- 
though a number of ornamentation 
changes serve to freshen its appear- 
ance Engineering and_ design 
changes, however, have resulted in 
improved luggage space, perform- 
ance and fuel economy, Cole said 
Looking ahead to the future, Cole 
envisioned the next decade as “one 
of continued expansion of our na- 
tion’s economy, significant improve- 
ment of our standards of living, and 
inprecedented business opportuni- 
ties in satisfying the ever-increas- 
ng demand for consumer goods.’ 
In planning for the increased 
volume and variety of automotive 
products which will be required in 
the future, Cole said Chevrolet has 
an extensive expansion and mod- 
ernization program in effect 
throughout the United States 
Between now and the end of 1961, 
he said, Chevrolet will have unde1 
construction projects at 19 manu- 
facturing and assembly plants which 
will add more than 2.5 million 
square feet to the facilities. During 
the same period, warehouse facili- 
ties will be expanded by more than 
1.7 million through 
projects at 11 locations 
Cole’s comments were heard by 
newsmen from throughout the na- 
tion who assembled at the GM prov- 
ing grounds near Milford, Mich., 
tried out the 1961 


square feet 


where they 
models 


Bear Elects Piech Secretary 


Richard J. Piech has been elected 
secretary and controller of Bear 
Mfg. Co., succeeding Clarence R 
Nelson, who retired after 25 years 
with the company. Prior to joining 
Bear, Piech was secretary and treas- 
urer of Bowser, Inc. 
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Advertising Council Plans 
Wide-Ranging Topics 


fg scheduled for discussion 
when the Automotive Adver- 
tisers Council convenes with invited 
guests for its fall meeting at the 
Hershey Hotel in Hershey, Pa., 
Sept. 12-14, include this wide va- 
riety: 

“Inquiry Handling Methods,” 
moderated by G. Harvey Porter of 
Black & Decker Mfg. Co.: “ ‘Sacred 
Cows’ in Advertising and Distribu- 
moderated by Walter Kirk- 


tion,” 


patrick of Wilkening Mfg. Co 
“Trade Shows,” moderated by Carl 
Rodeman of Blackhawk Mfg. C« 

“Captive Print Shops,” moderated 
by Dave Richardson of R. M. Hol- 
lingshead Corp.; “Auditing 
tests,” moderated by Stanley John- 
son of The Gates Rubber Co 

“Agency Compensation,” moderated 
by Ray Burke of Stewart-Warne1 
Corp. and John Gayton of Dole 
Valve Co., and “Government Con- 
trol of Advertising,” moderated by 
Joseph: Corsillo of Thompson Prod- 


ucts Co 


Con- 








Last call! Hurry! Hurry! 


$5()0 in cash prizes 


for the best letter completing, in 50 words or less, the sentence: 


‘| like BLACK MAGIC better than any 
other plastic mender because . . .« 


BP 











OPEN TO ALL 
BODYMEN & 
SERVICE 
MANAGERS 


thing to bu 


r . isi 
BLACK MAGIC, why 
o like BLACK 
MAGIC better than any 
er plastic mender 


i've ever 


LA 





Here’s how 
non-users of 


MAGIC 
BLACK 


can become 
contestants, 
too— 
AT OUR 
EXPENSE 














i XS, 
you a full % 
MAGIC free test it any 
way y want id out for If why 
BLACK MAGIC works better i a 
better job of f othe 


HERE’S ALL YOU DO TO ENTER 


WRITE A LETTER OF 50 WORDS OR LESS, completing the simple sentence 
| like BLACK MAGIC better than any other plastic mender because 

In case of a tie for any 

prize. the letter with the earliest postmark will be declared winner. Judges 

decision will be final: and all entries will become our property. Contest 

closes Oct. |, 1960; winners will be announced at a 

will be mailed to winners Oct. 15, 1960. Non-winning contestants will be 


Spelling, wording, or neatness will not enter into it 


sent ''booby"’ prizes—so everyone gets something! 


SWISS LABORATORY, INC., CLEVELAND 14, OHIO 


America's Largest Independent Manufacturer of Body & Wire Solder 


NON-TOXIC 


later date. Prize money 


Ist Prize 
$200. 
2nd Prize 


$100. 
$50. 


Six Prizes 
cach of 

















Full-Time Jobbers Representative Cover- 
ing the South from Our Cleveland fac- 
tory. 

“PAT” SINEATH (Expert Bodyman 


SOUTHWESTERN REPRESENTATIVES 


Ralph L. Jeffress Co. 
2023 Lucas Drive, Dallas Tei.: LA 6-8567 
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Far left: The VW motor has grown to 
40hp at 3,900rpm. It delivers the in- 
creased power with more economy in 
low- and medium-speed ranges through 
camshaft and carburetor refinements, en- 
gineers said. The latter includes elimi 


nating carburetor icing by metered warm 

f as air fed into the carburetor air cleaner. It 
SZaea ; can be turned off in summer. Compres 

; sion ratio has been stepped up to 7 to 1 

; from 6.6 to 1. An automatic choke has 
] been added for the first time in VW’s 

A Charger-Te ter history. Price has not been changed in 
spite of these improvements, it was 

pointed out. Above: The luggage com 

‘ partment has been increased to more 


i h at’ Ss Easy to Le od i than nine cubic feet. 





Redesigned Volkswagen 
Sports 27 Changes 


Soa won't be able to spot them 
as the Volkswagens go scooting 
past, but there are more than 27 
Nestherse changes in the 1961 model—engi- 
neering developments that make 
this latest Volkswagen the most im- 
proved model in the company’s his- 
tory 

Outwardly, the car appears un- 
changed. Only an eagle-eyed expert 
will notice the difference in the 
shape of the door lock Biggest 
news is the new engine and trans- 
mission. With four additional horse- 
power (bringing the total to 40 at 
3,900rpm), the engine is reportedly 
even more economical in the low- 
and medium-speed ranges because 
of camshaft and carburetor refine- 
ments. Top speed is now 72mph. 

With all four gears synchronized, 
the new transmission makes shifting 
into first gear as easy and quiet as 
shifting down from fourth to third 


NEW BATTERY CHARGER-TESTER ‘ 
New also is the automatic choke 
One Simple Reading shows the Self-Adjusting Charging auto- which was tested in the polar re- 
true condition of any 6 or 12 matically controls the proper rate gions of North Sweden through the 
. y , — rj 27 959.196 

volt battery. Compares cells of fast charge for each individual — ont “re k 
automatically under open circuit battery. Simply turn the charger , Se oe 
ag : under VW’s sloping hood, engineers 
and load conditions. on and forget it! ate 
. increased luggage capacity by 65%. 

When you buy CHRISTIE you buy the BEST A new ignition switch had to be 

designed to prevent engagement of 


Consistent High Quality Proven Through 30 Y f Batt Ch Manufact : : 
9 y bales ee a the starter motor while the engine 





CHRISTIE ELECTRIC CORP. 3410 West 67th St., Los Angeles 43, Calif. is running. 
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’61 Studebaker Hawk 
Adds Bucket Seats 


™ Studebaker Hawk, retaining 


its “gran turismo” sports car 


styling for 1961, has added bucket 
seats and a four-speed transmis- 
sion with floor shift. 

Its new V-8 engine, introduced in 
February 1960, develops 210hp at 
4,500rpm with a torque rating of 
300 at 2,800rpm. With optional four- 
barrel carburetor, the engine devel- 
ops 225hp at 4,500rpm, with a 
torque rating of 305 at 3,000rpm 
The compression ratio is 8.8 to 1. 

Dual exhausts are _— standard 
equipment. The engine operates 
efficiently on regular octane gaso- 
line. 

Three-inch horizontal stripes em- 
phasize the low, streamlined design 
of the rear fins. 

A newly-designed steering wheel 
and changes in the inner door panel 
trim enhance the Hawk’s attractive 
interior. 

Bonded brake linings are stand- 
ard on the 1961 Hawks. They not 
only increase brake lining areas, 
but result in approximately a 75 
increase in lining life. Finned, 
weatherseal-type brake drums, off- 
ering the advantages of rapid cool- 
ing, are standard on Hawks. 

Other standard Hawk features 
include a padded instrument panel 
heavy-duty transmission, a 10%” 
clutch, heavy-duty radiator and 
rugged box-section ladder-type 
frames. Moldings for the windshield, 
windows and on the fenders above 
the wheels are chrome-plated stain- 
less steel 

In addition to the new optional 
four-speed transmission with floor 
shift, Hawks are also available with 
either standard, overdrive or auto- 
matic transmissions. 


Tool Firm Names Bresnahan 


Chicago Pneumatic Tool Co. has 
appointed Alfred E. Bresnahan field 
engineering supervisor of its auto- 
motive division, with responsibility 
for training and supervising the 
sales force and liaison between the 
jobber sales organization and _ its 
product engineering personnel. 
Bresnahan has been with the com- 
pany two and a half years. 


Knoxville U-C Dealers Elect 


Robert L. Lippner of Bob Lipp- 
ner Motors has been elected presi- 
dent of the Knoxville (Tenn.) Used 
Car Dealers Association. Other 
officers are Carl Hickam, vice presi- 
dent, and Claude Hall, secretary. 
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DO SERVICE SHOPS 


PREFER ARROW ? 


Why? Because in every industry 
there is one company whose prod- 
ucts are preferred . . . never because 
they are the cheapest . . . but rather 
because the products and the com- 
pany have earned a reputation for 
value 

To be preferred, a product has to 
offer the best value and it is 
usually priced competitively. This is 
to be expected because a product 
which is in demand sells in volume, 
and as volume increases, quality 
standards can be improved while 
costs are reduced. 

But when manufacturers give 
extra discounts or sell at “bargain” 
prices, the difference has to come out 
of the product . . . out of its quality 

. Out of its value. 


A good company constantly builds 
better value into its products. That’s 
why Service Shops prefer ARROW 
Generators. And that’s why the best 
Jobbers stock and sell ARROW 
Generators, Starters and other elec- 
trical units. They like Arrow quality 
and the way Arrow does business. 

They know Arrow’s reputation for 
dependability is the result of spe- 
cialization more than 25 years 
of rebuilding electrical components 
only. And they profit from Arrow’s 
good reputation. 


ARROW ARMATURES COMPANY 


BOSTON 34, MASS., SPARTANBURG, S.C. 
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SOUTHERN JOBBERS 


and FACTORY MEN 

















These countermen, Parker Wilcox and Willie Trantham, double as outside sales- 
men for one day a week each. The idea, introduced as an experiment, has paid 
off so well it will probably be continued and possibly expanded. 


These Countermen 


Take to the Road 


A’ THE Automotive Appliance 
£4 Co. in Dallas, Texas, each of 
the two countermen takes off the 
necessary part of one day each week 
and gets out into the territory to 
sell. 

This idea was introduced recently 
as an experiment, but has paid off 
so well in several respects that it 
will probably be continued and pos- 
sibly expanded, according to Albert 
Taylor, general manager of the firm 
in addition to being secretary-treas- 
urer. 

“We have three regular outside 
salesmen who have their hands full 
with their own territories,” Taylor 
explained. “Most of our business 
originates in Dallas, but we do 
travel about a 30-mile radius. 

“Before this experiment was 
started we needed at least one more 


156 


salesman to complete what we con- 
sider adequate coverage. But it is 
almost impossible to obtain good 
salesmen or, to use the singular, one 
good salesman. 

“So this arrangement was worked 
out with the two  countermen, 
Willie Trantham and Parker Wil- 
cox. Trantham goes into the terri- 
tory on Tuesday morning and Wil- 
cox on Wednesday. It takes them 
from half to two-thirds of a day to 
make their calls. 

“The results have been highly sat- 
isfactory. Both of these men have 
brought in some nice business from 
established, but neglected, accounts. 
Both have developed new business 
and new accounts.” 

Taylor said there were several 
reasons for the experiment. 

“Primarily, we wanted more bus- 


SOUTHERN 


By BARON CREAGER 


Southwestern Editor 


iness,’ he said. “As I pointed out, it 
has been impossible to obtain addi 
tional sales talent that is satisfac 
tory. To digress momentarily, I 
don’t have any idea what happens 
to wholesaler sales talent. Maybe 
all these people go to work for man- 
ufacturers. 

“However that may be, 
we needed more business and we 
needed to give more attention to 


as I said, 


some accounts where we felt sure 
there was more business than we 
had been getting. So there wasn’t 
much else to do but arrange to make 
use of countermen as part-time 
salesmen. 

“This has also paid off in anothe: 

and highly-important—respect. It 
gives these countermen a 
demonstration of the problems en- 
countered by salesmen in the field. 
Makes them better countermen for 
this experience, promotes better 
understanding of the all-over prob- 
lems of the business and results in 
better teamwork throughout. 

“There are some valuable lessons 
for countermen in outside selling. 
Waiting on a customer who comes to 
our counter to buy, knowing what 


vivid 


Albert Taylor poses in private office. 
He is general manager of the firm in 
addition to being secretary-treasurer. 
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Automotive Appliance Co. is nearer downtown Dallas than any competitor. Its 
location was the choice of Harry C. Greer, who bought the business in 1936 and 
died soon thereafter. His widow is the active president of the company. 


he wants, is one thing. Going to the 
customer’s place of business to sell 
him is something else. An entirely 
different set of psychological cir- 
cumstances exists.” 

Taylor related how one of the 
countermen produced $1,000 worth 
of new business in 30 days as the 
result of following up a telephone 
call. This call came out of the blue 
sky, in a manner of speaking, from 
an individual in a community about 
40 miles from Dallas. The individual 
inquired about a brake-relining ma- 
chine. 

“We sent one of the countermen 
up there with a machine and he sold 
it,” Taylor said. “Then he made 
some trips back to cultivate this 
customer and developed that some- 
what surprising business. We ex- 
pect to get more.” 

So far, the countermen have op- 
erated as territory salesmen on an 
expense-account arrangement. But 
with the experiment turning out so 
profitably, it is highly probable a 
commission incentive will be added 
for next year, according to Taylor 

The location of Automotive Appli- 
ance Co. is nearer downtown Dallas 
than any competitor. As Taylor ex- 
presses it, if a dollar would go as 
far as it once did, he could hurl 
the silver variety into the heart of 
the shopping district from his front 
door. 

This location was the choice of 
Harry C. Greer, who bought the 
business in 1936 and died soon 
thereafter. His widow is president 
of the company and highly active in 
the business. 

Taylor, a bookkeeper by training, 
located in Dallas in 1916 when the 
firm name was Electric Appliance 
Co., although it also stocked and 
sold some automotive parts. Taylor 
heard the firm needed a bookkeeper 
and connected in that position that 
year. 


In 1924 Westinghouse moved into 
Dallas and bought the electrical in- 
ventory of Electric Appliance Co. 
Thereupon the name was changed to 
Automotive Appliance Co., with the 
former bookkeeper, Albert Taylor, 
then city salesman. He was asked to 
enumerate the firm’s competitors in 
the year 1924—bona fide automotive 
parts wholesalers—and he did it on 
the fingers of one hand, not using 
the thumb. Currently, the yellow 
pages of the Dallas telephone di- 
rectory list 112 separate establish- 
ments wholesaling automotive parts, 
new. 

This illustrates the growth of 
Dallas, where an automotive whole- 
saler could not survive today in a 
downtown location without parking 
facilities. These facilities are pro- 


Ted Nelson (shown here), a founding 
father and first president of the thriving 
Florida Automotive Wholesalers Asso- 
ciation, has returned to the jobbing 
business in Miami. He has joined Joe 
Castleberry, formerly sales manager of 
Miami Parts and Spring Co. and repre- 
sentative for Eis, Thermoid and Mare- 
mont, in buying Penton-Shepard Co. 
The firm is a “full line” jobbing house 
“basing its future on the personalized 
service we can give our customers.” 


Nelson said. 


SOUTHERN AUTOMOTIVE JOURNAL for September 1940 


vided by Automotive Appliance, 
since management foresaw modern 
vehicular congestion and in 1945 
purchased an adjoining lot where 
30 vehicles can be parked with ease, 
more with crowding. 

Another indication that Taylor is 
something of a veteran in automo- 
tive wholesaling in Texas: In the 
term of 1939 and 1941, he was presi- 
dent of the Automotive Wholesalers 
of Texas when there were 25 mem- 
bers. A recent AWOT bulletin re- 
ported the association now serves 
179 members and 173 branch mem- 
bers for a total of 652. Taylor is also 
a past president of the Dallas Auto- 
motive Wholesalers. 

Like others in the business, he 
laments the increasing difficulty of 
closing a year with a net profit. 

“The gross is O.K.,” he comments, 
“but, for illustration, with a delivery 
boy demanding and getting $60 a 
week, it’s the expenses that get 
you.” 


Motor Inn Expects 
3,000 for Show 


Ax ATTENDANCE of 3,000 is ex- 
£&% pected at the first equipment 
and tool show of the Motor Inn 
Auto Supply of Pampa, Texas, and 
four associated stores, according to 
Luke C. McClelland, vice president. 

The stores will sponsor the show 
in the National Guard Armory in 
Pampa on Oct. 15 and 16 and the 
attendance is expected to result 
from publicity being circulated in 
the trade area which includes sec- 
tions of Texas, Oklahoma and New 
Mexico. 

In reporting to SAJ that the show 
has been scheduled, Vice President 
McClelland wrote: 

“Being the first show of its kind 
for Motor Inn, 32 manufacturers 
will have equipment and tools on 
display and 60 factory representa- 
tives will perform the actual dem- 
onstrations. 

“The show will serve as the kick- 
off of an equipment sales campaign 
and will be used as a training clinic 
for Motor Inn personnel as well as 
an equipment show for customers. 

“Special conveniences that will be 
provided at the show include movie 
cartoons for the kids and television 
for women, Door prizes and souve- 
nirs will be given away.” 


Tarheel Elevates Buchanan 


Henry C. Buchanan, Jr., has been 
named vice president in charge of 
sales for Carolina Rim & Wheel 
Co., Charlotte, N. C., according to 
Edw. MacClements. 





Thomas S. Perry, president of the Automotive Warehouse Distributors Association 
and well-known Atlanta warehouse distributor, is shown addressing the recent 
annual sales meeting of Monroe Auto Equipment Co. More than 100 field rep. 
presentatives attended the four-day sessions, held in Atlanta. Seated at the table 
are (l. to r.) Joe Bickel, vice president—merchandising: B. D. McIntyre, president: 
W. D. Mcintyre, executive vice president and general manager, and C. S. McIntyre. 
executive vice president in charge of sales. Principal reason for scheduling the 
1960 sales meeting in Atlanta was to permit the field men to visit the enlarged 
Monroe plant situated at Hartwell, Ga. 


Anticipated Biggest Texas Session 
Will Hear Ike's Cabinet Secretary 


HE secretary of President Eisen- 
hower’s cabinet will be one of 
the principal speakers at the an- 
nual convention of the Automotive 


Wholesalers of Texas, according to 


an announcement by W. E. “Bill” 
Woods of Houston, association pres- 
ident. 

Dates of the convention are Oct. 
19, 20, 21 and 22 with Houston’s 
Rice Hotel as headquarters for both 
convention sessions and the com- 
panion booth conference. A hun- 
dred manufacturers will be repre- 
sented in the latter, according to 
Woods 

The cabinet secretary, Robert K 
Gray, will address the convention 
Oct. 20 on “Freedom in Action.” 

Another feature of the conven- 
tion program will be a panel dis- 
cussion that will bring together 
some of the outstanding figures in 
industries closely related to the af- 
termarket. This panel will include 
the president of Texas Service Sta- 
tions, Associated, E. H. Smith of 
Houston; president of the Independ- 
ent Garagemen’s Association of 
Texas, Edward G. Archer of Waco; 
director of the Oil Field Haulers’ 
Association, S. I. Hill of Houston, 
and past president of the Houston 
Automobile Dealers Association, 
Griff Vance. 

Other speakers definitely sched- 
uled are Dr. Charles E. Irvin of 
Ormond Beach, Fla., sales and 
management consultant; Delbert 
Browning, secretary-manager, Mid- 
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land, Texas, chamber of commerce 
C. M. Allen and David Thompson 
of the Texas Education Agency; E 
A. Wagner of Houston, J. M. “Jack”’ 
Heffelfinger of Indianapolis and Ed 
L. Lee, executive secretary of Au- 
tomotive Affiliated Representatives 

Woods said he expected an at- 
tendance of 600 Texas automotive 
wholesalers, factory men and wives 
and that for the latter a full pro- 
gram of entertainment has been ar- 
ranged under the direction of Mrs 
J. E. Wilson, wife of a prominent 
Houston wholesaler. 

Woods commented: “From all in- 
dications, the convention this yea 
will be the largest and most event- 


Newest branch of the Alabama Auto Parts Co., Inc., 


ful in the 27 years of AWOT ex- 
istence. Every facet of automotive 
wholesaling has been analyzed in 
preparing this convention program.” 
Other officers are Yancy Robert- 
son of Dallas, first vice president 
Wayne Bull of San Antonio, se« 
yd vice president; Mrs. H. G 
Baker of Hillsboro, secretary; Pon- 
cho Oatman of Austin, treasurer 
Fred D. Pinkston of Lubbock, im 
mediate past president, and G. C 
Morris of Austin, executive direc- 
tor. G. E. Williams is field repre 


sentative 


Biltmore Theater Picked 
For ASIA Sessions 


RRANGEMENTS have 
<i& by the Automotive 
Industry Association’s 1961 conven- 
tion program committee for general 
sessions to be held in the Biltmore 
Theater when the association meets 
next Feb. 14-15 in Los Angeles fo: 
its national convention. 

The committee also 
scheduling of three half-day ses- 
sions and two convention highlight 
luncheons. The opening session will 
begin at 9 am. on Tuesday, Feb 
14, at the Biltmore. 

The annual president’s reception 
and membership reunion will be 
held from 4:30 to 6 p.m. Monday, 
Feb. 13 at the Biltmore Hotel. The 
membership banquet will be held 
Tuesday evening, Feb. 14 

Practical advice on business man- 
operation 


made 
Service 


been 


approved 


igement and_ successful 
will keynote the business sessions, 
according to William J. Barron, Sr., 
ASIA convention program commit- 
tee chairman and president of Bar- 
ron Motor Supply, Cedar Rapids, 
Iowa. Speakers and subjects will be 
announced at an early date by the 
committee 


Birmingham, is situated in 


North Birmingham and occupies this modern, air-conditioned building which in 

cludes a small machine shop. Officers of the company, which has three other 

branches besides the main store, are: Arnold J. Siegal, president; Irvin F. Siegal. 
vice president, and Terry B. Siegal, secretary-treasurer. 
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50% Report Sales Higher in ‘60; 
Branches and New Lines Help Out 


i fast-rising-volume days of 
the more recent years have 
ided .away for many wholesalers 
vver the South and Southwest this 
ear, but 50% answering a survey 
last month said their sales were 
usually a few percentage 
than for the seven 


higher 


points same 


nonths of 1959. 


Forty-four per cent listed a down- 


turn in sales, while 6% said thei: 
business was the same. Many com- 
plained of troubles trying to keep 
the net profit up, although a small- 
town Texan reported his sales less 
and profits are better.” 

Additional lines and 
helped pull up the volume figure for 
1 number of the respondents an- 
swering a questionnaire mailed to 
350 

Texas jobbers varied well over the 
map in their reports. Some have ex- 
perienced declines of around 10% 
and others have climbed as high as 
20%. Business was reported better 
in some sections of West Virginia 
and one long-time North Carolina 
executive said his sales were up 
20%. 

A San Antonio house said its vol- 
ume was down 3.7%, but “we ex- 
pect a better last half,” said the 


manage! 


branches 


Carl Wippern, 60, president of Mc 
Quay-Norris Mfg. Co., St. Louis, Mo., 
died early last month of circulatory 
complications after an illness of only 
a few weeks. Joining the company as 
a secretary in 1918, Wippern held po- 
sitions thereafter from field salesman 
to vice president and director of sales. 
He was made executive vice presi 
dent in 1950 and elected president in 
April 1959. He was a director from 
1946 to the time of his death. 


One well-known firm in Texas 
Far West listed a decline of 18 

An East Tennessee manager re- 
ported a drop of 10% and then in- 
quired 

“We would like very much to 
know why so many firms in recent 
years just will not answer our let- 
ters. The letters were not all as a 


complaint but pertaining to invoic« 


+—4+—+ 


+ + + 





sap £ seesesess 
P 4B eeeneees' 





or merchandise or technical infor- 
mation and should have been ans- 
wered.” [He evidently was referring 
to his suppliers. ] 

A Floridian said his sales were off 
021% compared with the same pe- 
riod of last year. By including sales 
from a branch opened only last fall, 
though, his volume would be up 
24%, he said. 

From New Mexico came a report 
of a drop of 31% and another firm’s 
business was off 10: The latter 
complained: 

“Collections are about our biggest 
headache now and the high prices 
are next.” 

One San Antonio jobber’s sales 
were up 20 “Discounters” have 
been giving him a fit, though 

One long-time Mississippi Delta 
wholesaler said his volume was 
down 6 

Business was up 10% for a Baton 
Rouge company. Another Louisiana 
jobber experienced a “substantial 
ncrease,” but he said his greatest 
urrent difficulty was “selling qual- 
ity merchandise to the average car 
owner.” 

One Shenandoah Valley Virginian 
whose sales were off 4.13% wanted 
to know 

‘Where is_ redistribution 
from here? We 
lines ourselves, but we don’t try 
making future 


going 


redistribute a few 


competitors out of 
dealers. 

I know of three dealers who are 
being made jobbers by redistribu- 
tion. I guess some redistributors will 
soon be turning filling stations into 
jobbers. 

“The chicken business has been 
hard hit locally.” 

A Little Rock, Ark., 


executive 
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J. L. “Woody” Woodhead. formerly 
Southeastern zone manager for Mare- 
mont Automotive Products, is now as- 
sociated with Atlantic Warehouse, Inc., 
426 Claremore Drive. West Palm Beach, 
Fla., engaged solely in warehouse dis- 
tribution to jobbers from Fort Lauder- 
dale to Fort Pierce. George DeWitt. for- 
merly with Lempco, opened this ware- 
house in October 1959. Woodhead’s 
long experience began with Miami Parts 
and Spring Co. in the late “30's and he 
started with Maremont in ‘45, assigned 
to several Southwestern states. 


said his sales were up 2 and the 
future “looks better.” 

At Atlanta, Ga., one company’s 
sales were up 15% and another At- 
lantan’s rise was 17%. 

Getting adequate employes was 
most bothering a South Alabamian 

“No one—or very few—likes to 
start at the bottom,” observed this 
seasoned jobber. “Most of them ars 
looking for some government job or 
similar with 30° days’ vacation and 
15 days’ sick leave per year.” 

Volume for a jobber in the steel- 
producing belt of North Alabama 
was down 2%. Said he: 

‘This volume was lost in February 
and March due to unusual weathe1 
conditions and the decline in em- 
ployment in the _ steel industry 
which controls our economy. Ou 
steel mills are running about 50% of 
capacity with little signs of any im- 
provement before October or No- 
vember.” 

A Tampa, Fla.., 


ume was up 114% 


whole saler’s vol- 
and June figures 
were the best both in volume and 
profit 


A Ja | SONY ille, Fla., 


ported a climb of 5.4 


executive re 
because of 

“hard work and additional lines.’ 
Volume was up slightly for a Mis 

sissippian who said that “ware- 

houses have helped E 

for a Mem- 

phis company and collections were 


off 6 


Sales were down 14° 


The replies came from 


houses 


jobbing 





ASIA and NCPR Name ecutive director of Automotive 
Wholesalers of Texas, Austin; Don 


Oil Freedom Council 
F. Phillips of Paul’s Automotive, 


A COMMITTEE tc advance eco- Inc., Lansing, Mich.; Henry Trauscht 
nomic freedom in the auto- of Evanston Auto Co., Evanston, 
motive and petroleum industry has 


Ill., and Leonard Weinstein of Chas 
been established by the Automotive Friedman Co., Ine., Bridgeport, 
Service Industry Association and Conn. 
the National Congress of Petroleum NCPR members include Cash B. 
Retailers. 


Hawley, NCPR president, Detroit, 
ASIA committee members are 


and Thomas J. Fountain, Jr. 
Victor L. Toft (chairman) of Sidles NCPR members include the pres- 
Co., Omaha, Neb.; George Grave- 


ident, Cash B. Hawley of Detroit, 
line of Graveline Auto Parts, Bev- and Thomas J. Fountain, Jr., of 
erly Hills, Calif.; G. C. Morris, ex- 


Decatur, Ga., first vice president. 


Rod M. Brim, who has some 25 years’ 
experience in the rebuilding and jobbing 
business, is now assistant to John C. 
Rogers at John Rogers Co., Atlanta 
engine rebuilder. Fred Agel will con- 
tinue to handle purchasing, financial and 
office affairs and John Hardison will con- 
tinue to direct engine production. Brim 
has been a vice president of Genuine 
Parts Co., most recently having been 
general manager of its New York ware 
house and earlier the manager of its 
New Orleans warehouse. 





TORQUE WRENCHES 


Harold T. Halfpenny and William 
D. Snow will be co-counsels, ac- 
cording to J. L. Wiggins, executive 
secretary of ASIA. 


goal of the commit- 


Immediate 
tee is to develop the framework for 
closer cooperation between service 
station and automotive jobber as- 
sociations at state and local as well 
as the national level. The plan calls 
for inviting other petroleum and 
automotive associations to 
pate in the program 


partici- 


Fort Worth Firms Join 


Guaranteed accurate forever within 2% of 


*These are the same torque wrenches 
used and recommended by leading 
engine and equipment builders. 


ZY 
Pr \ 
x 


maximum scale reading. 

The only wrench that permits accurate use 
of adapter & extensions. Patented pivoted 
handie permits concentrated load position— 
the only way to obtain accuracy with adapt- 
ers and extensions. 

Rugged construction. Can be stored in a tool 
box with other tools. 

Easy to use as any socket wrench. 
Signalling models and direct reading styles 
to choose from. 

A complete range to choose from to meet 
every service application. 


FREE 


Torque Specification Book for over 130 


makes and more than 1200 models of 


» Valve and 
5 Clutch Spring 
Tester 


Test new as 
well as used 
springs. Match sets of valve 
springs for top engine per- 
formance. Check clutch 
springs to prolong clutch life. 


Want more facts? Use Reader Service Card Page 115 


automobiles, (U.S. and foreign) trucks, 
tractors, outboards, motorcycles, diesel, 
aircraft, marine and sma air cooled 
engines. Spark plug, wheel bearing, valve 
spring data and many helpful torque tips 
sent free upon request, write Dept. 608 
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SOUTHERN 


To Open Lubbock House 
T ooLs Parts Warehouse and Au- 


tomotive Sales Co. of Fort 
Worth, Texas, have opened a joint 
operation—Plains Parts Warehouse 
occupying a _  25,000-square-foot 
building at 2308 Avenue G in Lub- 
bock, according to Les Bobo, sales 
manager of Tools Parts Warehouse 
Co. of Dallas. 

Bobby Taylor is general manager 
of the new facility and R. G. Box, 
warehouse manager. Both were 
formerly associated with Southwest 
Automotive Warehouse of Lubbock. 
Full-time salesmen are Bill Chap- 
man and Cliff Foster. The company 
will serve jobbers exclusively on 
parts and tools in West Texas and 
East New Mexico. 


New salesman for Piston Ring & 
Supply Co., LaGrange, Ga., is Max- 
well Partin, Ray C. 
Birdsall. 


according to 
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Norman K. Anderson (top) has been ap- 
pointed vice president in charge of 
marketing for Allen Electric and Equip 
ment Co. and he in turn announced the 
promotion of V. Joseph Giuffre (bottom) 
from field sales manager to manager, 
automotive sales. Anderson takes over 
his new post after 13 years’ association 
with Warner Electric Brake and Clutch 
Co., Beloit, Wis., where he was vice 
president in charge of marketing. Giuf 
fre. who has been with Allen since 
1950. has a background of 17 years in 
the automotive industry. 


Miami Company Appoints 
Duchateau, Zimmerman 


se oes J. Duchateau has been 
appointed general manager of 


Miami 
Dupy, 
Sales 


Sales Co.. Inc.. of 
according to V. M 
Patten 


Patten 
Beach, 
general manager of 
Co., Inc., Miami. 

X. Y. Zimmerman is the new gen- 
of Riggs Bros., Inc 


eral manager 


Dupy said 
AP Picks Taylor for Kentucky 


The AP Parts Corp. has appointed 
Frank H. Taylor, Jr., of Louisville 
manager of its Kentucky sales ter- 
ritory, Sales Manager Ken Rich- 
creek announced. Taylor, who has 
been employed in the automotive 
sales field for the past eight years, 
was, prior to joining AP, Ohio dis- 
trict manager for Dayton Rubber 
Co. for four years. 
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Louisianans Set Dates 
For Oct. 28-29 
annual 


to seventh 
and trade conference 


Automotive Wholesalers’ 
tion of Louisiana have been set for 
Oct. 28-29 at the Royal Orleans 
Hotel in New Orleans. 

Plans call for speakers to present 
latest information on the state’s mo- 
tor vehicle inspection law and other 

including 
salesman’s 


convention 
of the 


Associa- 


timely subjects, shop 


hort side of 


how to 


cuts, the 


automotive wholesaling, 


train an employe, etc. A_ special 


program is planned for the ladies 


Walker Moves in Dallas 


A move by Walker Marketing 
Co. in Dallas, Texas, to a new lo- 
cation has increased its space and 
parking facilities by 50%, 
ing to District Manager Sam J. Car- 
roll. The company, which 
erated in Dallas for slightly mors 
than 50 years, is the sales organiza- 
tion of Walker Mfg. Co. of Racine 
Wis 


accord- 


has op- 
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replacement needs! 


fittings already attached! 





“I told you to hold on tight when you ride with me; my 
Bundyflex Brake Lines are dependable for fast stops!” 


Jack up your profit picture with BUNDYFLEX — the only brake 
lines approved as ORIGINAL EQUIPMENT by car manufacturers 
since 1929 because they are safest! Low-cost, space-saving Bundyflex 
Display Assortment No. 3476 will service 95% of all car and truck 
Contains 24 assorted Bundyflex Metal Brake 
Lines that can also be used as Gas Lines, Oil Lines and Oil Filter 
Lines, PLUS Air Suspension Feed Lines! 
pre-cut, easily shaped by hand, and they’re double-lap flared with 
You make $21.15 on each Assortment, 
plus installation profits! Order from your Everhot jobber today. 


All Bundyflex Lines are 


EVERHOT PRODUCTS COMPANY 


2001-9 West Carroll Avenue 


Chicago 12, Illinois 


Want more facts? Use Reader Service Card Page 115 
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Lighting up the road to PROFITS 


5LR “Ranger” 


SLR 700S Lamp 
Long Range 
Driving Lamp Twinlamps 


LUCAS ACCESSORY LAMPS 


original equipment quality! Whatever the make car, whatever the 
styling preference, there’s a smartly designed Lucas accessory lamp to suit 
your customers’ individual lighting needs. You'll have more satisfied, more 
profitable sales when you recommend these and other genuine Lucas “made 
in Britain” accessories. Send today for the new Lucas 12-page accessory 
booklet and details on the complete line. 

LAMPS « DISTRIBUTORS « WINDSHIELD WIPERS « HORNS 


REGULATORS «+ STARTERS + BATTERIES « GENERATORS 
COILS « GIRLING BRAKES « GIRLING SHOCK ABSORBERS 


United States Factory Branches 


LU CA ELECTRICAL SERVICES, INC. 


Dept. SA-9, 501-509 West 42nd Street, New York 36, N. Y. 


New York © Chicago Houston © Los Angeles « San Francisco « Jacksonville ¢ Boston « Seattle ¢ Denver 





On hand to receive a second truckload 
shipment of Plasti-Kote products con 
signed to the Thomas S. Perry Co. of 
Atlanta, Ga., were (I. to r.): Bert Parrish 
of Forsyth, Ga., Thomas S. Perry, presi 
dent of the Atlanta firm, Eddie Planas 
of St. Petersburg, Fla., eastern district 
manager of Plasti-Kote, Inc., Elder Bram 
blett and Charles Bridwell of Atlanta, 
and J. L. Meadows, manufacturers’ rep 
resentative of Ocala, Fla. 


Pullman Picks Eugene Parsons 


Eugene Parsons of Birmingham 
Ala., has been appointed district 
manager of all divisions of the Pull- 
man Vacuum Cleaner Corp. and 
will direct sales in Alabama, Ten- 
nessee, Kentucky, Mississippi and 
the Florida Panhandle. A graduate 
of the University of Alabama, Par- 
sons for the past 13 years has been 
associated in sales and managerial 
positions with various corporations 
including B. F. Goodrich Co., Gen- 
eral Motors Corp. and Auto Elec- 
tric and Carburetor Co 


Carter Appoints Johnson 


Marvin G. Johnson has been ap 
pointed director of aftermarket 
sales for Carter Carburetor Divisior 
of ACF Industries, Inc., succeeding 
A. P. Lauer, who requested his re- 
turn to previous duties as central 
district manager of aftermarket 
sales in Chicago. Johnson, who will 
headquarter in St. Louis, has held 
various sales posts during his 19 


years with the division 
Ben J. Oppenheimer Dies 


Ben J. Oppenheimer, 80, president 
and director of the Faeth Co., Kan- 
sas City, Mo., died last month. Op- 
penheimer joined the company it 
1911 as a bookkeeper, soon became 
credit manager and after four years 
with the company was named gen- 
eral manager. Following the death 
of Charles Faeth in 1926 he be- 
came president and continued in 
that position for 33 years 


J. C. Hamilton Co. of Tulsa 
Okla., is warehouse distributor for 
Talbot fabric spray, Rustmaster and 
Tabers chemicals, and central dis- 
tributor on Duo-Therm, Saies ivian- 
ager J. S. Chalmers announced 

Dowgard has been added to the 
lines of Piston Ring & Supply Co., 
LaGrange, Ga., Ray C. Birdsall an- 
nounced 
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Leaders of KAWA include (I. to r.): 
seated, W. B. McGee of Louisville. re 
tiring president; T. H. Gill of Bowling 
Green, the new president; Chester H 
Wolfe of Middlesboro, first vice presi 
dent; W. D. Taylor of Lexington, second 
vice president; Gaylord E. Pack, Jr., of 
Paintsville, renamed treasurer, and 
George W. Wilson, execulive secretary 
standing, directors Fred Vescio of Haz 
ard, S. W. Harvey of Ashland, Emil 
Hoehler of Louisville. George More, Jr., 
of Owensboro, George Burton of Corbin 
John Irvin of Lexington, Le Roy Prewitt 
of Liberty and A. J. Toncray of Maysville. 
Absent from photo were directors Sam 
Davis of Frankfort and C. W. Dixon of 
Elizabethtown. 


Premiums Get Blasting 
From Kentuckians 


“a HE whole thing has just got- 
ten out of hand. We need to 
get back to some old-fashioned sell- 
ng.” 

That’s what Jones Baber of Ba- 
ber Supply, Inc., Owensboro, said 
in reporting to his state convention 
the consensus of wholesalers in a 
eminar on the subject of premiums 

This second annual convention of 
the Kentucky Wholesalers Associa- 
tion, meeting at the Kentucky Hotel 
n Louisville Aug. 25-27, heard 
seminar reports on missionary hel 
and other topics 

Reporting for the consensus of 
nanufacturer personnel’s seminar 
mn premiums, Bill Cornwell of Du 
Pont said the factory men generally 
iwreed that premiums should be 
policed 

Convention speakers included 
Charles H. “Chuck” Davis, executive 
editor of Jobber Product News 
Fred Hosley of Reynolds Metals 
Co.; Don Freeland, well-known In- 
dianapolis race driver; Glenn Lov- 
ern, Kentucky commissioner of 
public safety, who advocated enact 
ng a motor vehicle inspection law 
Dr. Herbert True, South Bend, Ind 
nspirational speaker; Clayton 
Stewart, director of Kentucky sales 
ind use tax; Clarence N. Walker of 
the Coca-Cola Co., Atlanta; Dh 
Neal Bowman of the National As 
sociation of Manufacturers New 
York office and Mel Turner, voca- 
tional education director of ASIA 

Taking various parts on the pro- 
‘ram also were Harry Kitchins of 
Richmond, Ind., president of AAR 
Joe Del Greco, president of Boos- 
ters International; jobbers Jos 
Wright of Mayfield, Ben Keam, J1 
of Covington, Fred Vescio of Haz- 
ard, T. H. Gill of Bowling Green 
and T. E. Gipe of Owensboro 

The 1961 convention will be held 
at Lexington’s Phoenix Hotel 
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performance guaranteed 


FLASH 


BUILT TO CAR MAKERS STANDARDS... 
PRICED WITH YOUR PROFIT IN MIND! 


performance guaranteed since 1913 


BROOKLYN 7, N 
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ACE is the complete line of all materials 
and equipment to assure safe, sure “‘life- 
of-the-tire’ repair of both tubeless tires 
and tubes. 


Gene P. Robers, formerly with Carter 
Carburetor Division of ACF Industries, 
has been appointed general sales man 
ager of the Thermoid Division of H. 
K. Porter Co., Inc. Before his ACF 
Write’ for experience, Robers was general sales 
manager of The Weatherhead Co. He 
is second vice president of the Auto- 

information motive Service Industry Association 
about the and has recently completed a two-year 
term as president of the Automotive 

Electric Association. 


* 
Repair tubeless tires and tubes quickly, - 


easily . . . with best stock, less equipment. Federal-Mogul Ups MacArthur 
s i i t : . , 
Customer sntiefuction always guaranteed Samuel E. MacArthur has been 


iltksige iets! 


complete ACE line 





promoted to executive assistant to 


ACE RUBBER COMPANY the president and treasurer of Fed 


BOX 6147 DALLAS, TEXAS eral-Mogul-Bower Bearings, Inc 


with direct responsibility for the 
National Seal, Arrowhead and Mi 
crotech divisions. A member of the 
board of directors since 1953, Max 
Arthur had been with the company 
for 18 years and had acted as vice 
president—finance and_ treasuret 
since 1959 


Wilco Elevates Gillespie 


V. E. “Gil” Gillespie has beer 
| appointed manager of the automo 
hotel | tive chemical sales department—re- 
| cently combined with the industrial 
sales department—of Wilco Co., a 


ountain | cording to President J. A. McNeill 


Engaged in all phases of automotive 


BOATING | products distribution ince 1937 


; : | Gille » has en with lileo for 
ie ceded al ake rillespie has been w Wil f 


way to explore the 11 years 
beauty of crystal 
Mountain Lake. | Purolator Promotes Clark 
Mountain grandeur. 
Scenic majesty. Open Carroll B. Clark has been pro 
May 23-Oct. 1. Ameri- moted to zone manager of the 
can plar.. Reasonable | Southeastern district for Purolator 
rates. Secluded Products, Inc., according to John 
cottages, hotel | Bury, jobber division sales managet 
accommodations. Write for folder, Mountain Lake, Va. | A native of Berryville, Ark., Clark 
has been with the company since 
1957. He lives in East Point, Ga 
Joe Word has been named spe- 
cialty salesman for J. C. Hamilton 
Co. of Tulsa, Okla., according to 


+ | J. S. Chalmers, sales manager. 
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FOR ALL 
4-WHEEL 
DRIVE 
TRUCKS 


Easy to Install 
Simple to Operate 
One Year Guarantee 
40 Models Available 
Dealers cost from $37.50 to $42.50 

in lots of 3 sets to an order 

Dealers average $10.00 per set 

more profit 

Available from over 5000 jobbers and 
100 warehouses. 


DUALMATIC 


P.O. BOX 419 LONGMONT, COLORADO 





You'll never find 
SHOES like this in 
automotive 
warehouses 


But chances are, wherever you go, you'll 
see increasingly IMCO brake 
There's a set of IMCO shoes to fit 


popular 
shoes 
all domestic and foreign cars and trucks 
To build your sales, all you have to do is 


stock and SELL the shoes that FIT 


ED» 

(Camco) 

THE IMCO MANUFACTURING & SALES CORP. 
BALTIMORE 2, MARYLAND 


Brake Shoes 
Universal Joints 
Water Pumps 











Wesley O. Aaron, 43, one of the best 
known and best-liked manufacturers’ 
representatives in the Southeast, died at 
Atlanta Aug. 13 after one of several 
heart attacks. One of the principals in 
Aaron and Bell Co., he was a past 
president of Booster Club B-6 and a past 
regional director of the Southeast Group 
of Automotive Affiliated Representa- 
tives. He was a native of Downing. 
Texas, and a graduate of Southern Meth- 
odist University. 


Sparton Opens Flora Plant 


Sparton Corp. has opened a 62,- 


000-square-foot plant in Flora, IIL, 
owned and operated by 
Mfg. Co., 
ary producing a 


and devoted to 


newly-designed automobile 
Sparton introduced the first electric 
horn to the automotive industry in 
1912 and since that time has pro- 
70.000.000 


duced automotive 


Boosters Set Dates 


Automotive 
national has set Feb. 13-14 at 
| Statler-Hilton Hotel for the annual 
meeting to be held at the time of the 


Booster Clubs Inter- 
the 


Sparton | 
a wholly-owned subsidi- | 


horn. | 


horns. | 


| Pacific Show in Los Angeles, it has | 


| been announced 








ASK YOUR DEALER OR JOBBER 
WE OUTSELL... BECAUSE 
WE OUT SERVE 


YOCAM BATTERIES, INC. 


TAMPA - MIAMI - JACKSONVILLE 


DIESEL 
MARINE 
INDUSTRIAL 
AIRCRAFT 
MOTORCYCLE 
COMMERCIAL 
AUTOMOTIVE 


PENSACOLA ~ ORLANDO, FLA. 
MOBILE, ALA. « COLUMBUS, GA. 
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New Tools 
KEN TOOL 7 


FLANGE TYPE 
REAR AXLE 


PULLER ~/f 


to pull any flange- 

type rear axle on 

late model cars and 
trucks. Delivers a pow- 
erful blow to jar loose 
the tightest axle shaft. 


Attaches to 


P-60 


fs 


fey A MUST FOR 
O° EVERY GARAGE! 


COMBINATION 
SET 


P-60 Adaptor at- 
tached to Ken-Tool 
T-500 Universal Pull- 
er. Pulls flange-type 
axles quicker—easier! 


NEW UNIVERSAL 
DRAIN WRENCH 


NEW 7-way 

wrench, for all 

late model cars. 

The only drain-plug 
wrench with two 5/16” 


hex for newest Chrysler cars. 


Quick delivery from your local jobber 


sail? , 
; ; »* | 
Sold as kit J > 
or separ- : ¥ 
ately. 


B-26 
B-26 2-in-1 post B.24 
cleaner and cable spreader and cleaner. 
B-207 Chrome nickel Plier. B-24 New 
super-Grip Terminal Puller. 8-25 Complete 
3 tools in carrying case. 


43, tele) Sa’ | ich eer 
AKRON 5, OHIO 


B-207 
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Record Crowd Looms 
For Florida Session 


A* EVEN greater crowd than the 
t hundreds who have previously 
poured in for the annual conven- 
tions of the Florida Automotive 
Wholesalers Association 
pated for the Nov. 17-19 meeting at 
Jacksonville’s George Washington 
Hotel, according to Executive Sec- 
retary H. V. “Bo” Bodine. 

A panel discussion by jobbers of 


iS antici- 





MASTER BOND 
PLASTIC METAL 


—=, 


Pa =. 
¢ Strong and Durable 


s 


— 
"Deepen ana a = 


Economical and easy to use in home 
or shop. Bonds metals, wood, glass- 
any material—permanently. 


Now in convenient tubes containing steel 
and catalyst 


EPOXY & STEEL 
PLASTIC METAL 


WILL BOND ANY MATERIAL 


EPOXY & STEEL 
PLASTIC METAL 


WILL BOND ANY MATERIAL 


CATALYST 


James K. Wall has been named regional 
manager to coordinate national accounts 
and jobber sales of Fram Corp. in the 
Southeast. A native of Nashville, Tenn., 
and a graduate of Middle Tennessee 
State College, Wall joined Fram in 1958. 
He will headquarter in Atlanta, Ga. 


questions submitted in advance will 


Cecil Morris, president of Battery & 
Electric Co., Greenville, S. C.. and the 
first president of the South Carolina 
Automotive Wholesalers Association. 
will address the annual convention of 
the Georgia Automotive Wholesalers 
Association at Atlanta's Biltmore Hotel 
Dec. 11-12. A jobber for 40 years, he 
will keynote the convention with the 
subject “Building Bigger Jobber Vol 
ume.” 





| 


Other WHERRY Products | 


@® Master Recams 
@ Fast Oil Changer 
@ Muffler Seal 

@ Body Plastic 


ENGINEERING CO. 


3617 Washington Avenue, Houston, Texas 


166 


| 
| 
| 
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be a highlight of the meeting, ove: 

which A. H. “Al” Hines of Holly- 

wood, the president, will preside ers. An outdoor 
A number of well-known indus- banks of the St 

try leaders will be among the speak- on the program 


dinner alongs 


John Rive 





EXTEND ENGINE LIFE AND 
REDUCE operating costs with 


WESTACH—The accepted standard 
Electric tachometers—portable testers 


®@ Quickly attached—no drive cables 
@ Universal for 4, 6, & 8 cylinders 

@ 2°%/, accuracy—illuminated scales 
@ No transmitters or replacements 


Call your iobber or write factory at once 


WESTBERG MFG. CO. Box 239, Napa, Calif. USA 











Carburetor Performance, Install 


“au MASTER 
— Weoprene 
wt, FLO 


a agnstionel Improvement in 


AT VALVE 


Positively Stops Flooding ...Smooths 
Idling... Increases Gas Mileage! 
4 OUT OF 5 CARS need this tiny precision part that 
makes such a B-I-G difference in performance! Easy to 
install... pays off handsomely in customer satisfaction 
and service profits ($3.50 parts sale plus labor). For alk 
popular cars and trucks — including ’60 models 


Complete Satisfaction Unconditionally Guaranteed! 


PARKER BROTHERS, IN¢ 


807 East 8th « Tulsa 20, Oklahoma 


Rat 


See your jobber or 
write for informa- 
tion and price 
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SPECIAL OFFER! 
$7.50 value Brake Service 
Manual FREE with 
Pick Bonded Brake Shoes 


| 





STanoMeo Homan 


AN) 
POWER BRAKES 


Manual is complete, fully illustrated, and 
covers all braking systems. You get it 
FREE when you buy the Pick "Service 
Manual Special” Package. Package con- 
tains: 12 axle sets of popular, fast-moving 
Red Dot Bonded Exchange Shoes and 
Service Manual . all at your regular 
price for the shoes. 
Ask your Pick jobber. 


PICK 
MANUFACTURING 


COMPANY Factory Bonded 


Automotive Division 
West Bend, Wisconsin 

















INTRODUCING THE NEW 


DRYDEN-EAST 


HOTEL 


39th St., East of Lexington Ave. 
NEW YORK 


Salon-size rooms ¢ Terraces * New 
appointments, newly decorated « 
New 21” color TV ¢ FM radio « New 
controlled air conditioning « New 
extension phones in bathroom « New 
private cocktail bar « Choice East 
Side, midtown area ¢ A new concept 
of service. Prompt, pleasant, un- 
obtrusive. 


Single $15 to $22 Suites to $60 
Special rates by the month or lease 


Robert Sarason, General Manager 


ORegon 9-3900 
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Record Attendance Shapes 
For AWDA Convention 


a attendance of approxi- 
{i mately 500 is indicated for the 
13th annual 
Automotive Warehouse Distributors 
Association Oct. 31-Nov. 3 at the 
Muehlebach Hotel in Kansas City, 
Mo., according to a preliminary re- 
port issued by President Thomas S 
Perry of Atlanta, Ga. 
Pre-convention 
arriving at a rate twice as fast as 


convention of the 


registrations are 


during the same period last year, 
Executive Secretary Martin Fromm 
announced 

Core of the cenvention again will 
be private pre-arranged and pre- 
conferences between 
distributors 


scheduled 
manufacturers and 
Only top echelon management per- 
sonnel of both groups will attend 
in order to keep the conference on 
a policy-making level, Perry said 
The program, headed by J. B 
Bushyhead of Moog Industries, Inc., 
chairman of the manufacturers’ ad- 
visory council, and Robert S. Weber, 
AWDA first vice president, will in- 
clude an address by a labor manage- 
ment expert, a demonstration by an 
electrical accounting machine manu- 
facturer and a report by Paul R 
Livoni, research committee chair- 


man. An additional feature will be 
a discussion by Tom S. Rose, presi- 
dent of Motor and Equipment 
Manufacturers’ Association 

Announcement of AWDA’s Presi- 
dent’s Award to the Automotive 
Man of the Year will be made at the 
annual joint luncheon of manufac- 
turers and distributors. Selection of 
the award’s recipient will have been 
made earlier by a committee headed 
by Hamilton C. Cochran, Saturday 
Evening Post executive, and includ- 
ing Ben Forsyth, editor of Norther? 
Automotive Journal, and William C 
Herbert, editor of SourHERN AUTO- 
MOTIVE JOURNAL. 

Other activities will include the 
annual manfacturers’ and_ dis- 
tributors’ meetings, the president's 
press conference and the manufac- 
] 


turers’ reception and the cocktail 


party. 
Thill Goes Up at Clinton 


Promotion of Robert W. Thill to 
sales manager, replacement sales, of 
Clinton Engines Corp. has been an- 
nounced by Vice President Bernard 
A. Noonan. Thill joined the organ- 
ization in May 1952 as a territory 
sales manager and had been man- 
ager of the eastern division since 
March this year. 





KRYLON 


SPRAY PRODUCTS 


Sell the brand in demand 


for top turnover... top profits! 


Stock Krylon, the modern pushbutton 
line, and watch it move! A wide variety 
of spray paints and other products your 


customers need and look for 


smart 


package design and display loaded with 


eye-appeal for impulse sales. See for 
yourself how one Krylon sale leads to 


ber today! 


GD, 


KRYLON, INC. 


f} 
another—and another! Phone your job- 
IF YOU PRIZE IT... KRYLON-IZE IT! b 





NORRISTOWN, PA. 
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Fitzgerald 
Gaskets 


have the 


STEEL 


AND 
AsBEsTOS 
GaskKETs 


...and the 
added extra 


The Fitzgerald Manufacturing Co. 
Torrington, Connecticut 


Chicago Los Angeles Toronto 





MAKE EVERY START A SALE— 


CARS 


Your sales will really start and pr 
r 


highest quality, trouble f 
operating perfection througt 


Prufrex Coils—more dependable igr 

Enzberg Points—in convenient package 
Electrica Condensers—Guarantee longer ignit 
Schweizer Fuses—-made to French 

Meillor Gaskets 

imported vehicle 

Super Leone Heavy Duty Vises 

ratio available for shopwork 


Write today for full price 


See us at the NAAP Sh 


d the AAMA Sh 
and the AAMA S Ww 


industrex, Inc. 


Woodside 77, N.Y 














Many Adding $8,000-$12,000-$15,000 
a Year Servicing Radiators! 

@ “Our Inland radiator dept. is taking in an average of $300 
a week!’’—Douthit-Carroll-San Chez Co., Memphis, Tenn 
‘Grossed $18,000 the first 9 months.'’—Harvey C. Jones 

Co., Reseda, Calif. ‘Made over $500 my first month.”’ 
€ Roberts Service, Blacksburg, Va. ‘‘Taking in $50 a 

day.”’—Tillie’s Service, Fargo, North Dakota 
Motor Service survey shows radiator repair jobs were 
up 15.8% last year. Profits from radiator work ar 
* sure to steadily become even better due to increasing 
@ | ooling system pressures 

FREE 48-pg. book, all about Inland equipment, 

easy-pay plan, free factory training school 

INLAND MFG. COMPANY, 

& 1108 Jackson St., Dept. SA-9, Omaha 2, Nebr. 
World's Largest Manufacturer of Radiator Servicing Equipment 
= eee ee eee ee ie ee ee ee es es oe 
INLAND MFG. CO., Dept. SA-9 1108 Jackson St., Omaha 2, Nebr | 

Please send naw free book, ‘Blue Print For Profits."’ 


FIRM 


ADDRESS 


BY TITLE 


If dealer, make of car sold a 
Are you now operating a radiator dept.? O) Yes (J No 
SER RO SR he EN I A ED CU NS A 


‘ 
‘ 
; cITY ZONE STATE 
i 
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Loosens Rusted Bolts 
nuts, screws, “frozen” parts! 


Mitel eiie 
WRENCH 


SUPER-PENETRANT 


**The mechanic’s friend 
. - - works in seconds’”’ 


<a YOUR JOBBER HAS IT! 
=" RADIATOR SPECIALTY CO. 


CHARLOTTE, N. C. 








PREVENT {CARBON — FRICTION — WEAR 


Wi" Stabl FEO~ 


Combines four motor oil additives into one 

balanced concentrate of three top blends 

No other lube oi! on the market — at any price — 

can compare with this top-level 8% detergent and 

zinc inhibitor . . 10% Viscosity — Index improver 
‘ 2% 100,000 P.S.1. anti-wear metal smoother 
. 80% narrow cut. 

Insist on World's Best Lubricant 

Developed by German & U. S. Scientists in 1947 

Chemical Research Laboratories, Superior, Wisc. 

Write: 


Southwest States Distributor 
Route 6, Box 403 6 
Parkville, Mo. 
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NATIONAL 


helps you sell with 


nonuntiortal 
This is the architect's drawing of Sun Auto Supply building at New Orleans. p 
a 


conditioned, 


New Orleans Company block, completely ait 
Plans New Home and with acoustical ceiling. The 
warehouse section will be of steel . 
_o drawing shows the new slope beam roof construction, witl like these a 
home of the Sun Auto Supply galvanized steel siding 
in New Orleans, La., as it will look This firm, which also stocks in- 
when completed and occupied about dustrial and marine supplies, ser 
Sept. 15, according to Michel Yus- Southern Louisiana and Mississippi 
peh, president. Estimated cost is where Yuspeh formerly traveled as 
$51,000 salesman. After War II service in 
The building will provide 10,000 Europe in the Air Corps, he joined 
area another automotive wholesaler ir 





square feet of ground floor 
with provisions for doubling that New Orleans as_ salesman and 
space by addition of a second floor opened his own small store in 1950 
when needed. The office and display One specialty is galvanized boat 


section will be of brick-and-glass anchors 


Carpet textured 


AUTOMATS 


«te 


day 08 Comen YOUN Beames 


and colorful modern 
packaging, too... 


oe & & << = es aoe © 
o> eo ee 


mats in COLORS Brake Block 


These beautiful front floor mats are 
setting sales records, because they 
have a deep pile texture resembling 
the nubby yarn of thick, soft, beauti- 
ful carpet. They are actually tough, 
e REAR AUTOMATS easily cleaned, resilient rubber. NO 
* Boost your sales with rear CUTTING! NO SLITTING! SURE | Distributors 


ats ins 2d vil FITTING! Molded to exact shapes of 
fexture, colors and fitting. car floors. il NATIONAL 


texture, colors and fitting. 
ACE RUBBER PRODUCTS, INC. BRAKE BLOCK COMPANY 


pReleme-{-1-14, mm) m Akron 8, Ohio 
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“I wouldn't use 
anything but 


ga:jo 


CREME HAND 


American Auto Rep 
Pittsburgh, Po. 


“I always try to 

take good care of 

my hands, and Go-Jo 

gives me plenty of help. It cuts grease and 
grime better than any hand soap I know. |! 
like it because it removes all kinds of 
soils easily; you never have to scrub your 
hands raw to get them clean. No more 
‘mechanic’s hands’ for me!” 


Go-Jo is the hard-working man’s kind of 
cleaner; it gets rid of dirt fast! You get 
emollient protection against cracked 
hands, and GT-7 antiseptic to help pre- 
vent dermatitis. 


PHONE YOUR 
JOBBER TODAY, 
OR WRITE: 


GOJER, INC. 


Dept. SAJ-96, Box 991, Akron 9, Ohio 





international Harvester 
Injection Testers 
General Motors 
Injector Testers 
Injection Pump 


76 Pages—275 Illustrations 
56 Engine Reference Tables 
26 Parts Lists 


BACHARACH INDUSTRIAL INSTRUMENT CO., 200 N. Braddock Ave., Pgh., Pa. 


Send us FREE copy of your Diesel Shop Manual AD54 
[] Fleet Operators 
[_] Diesel Manufacturers 


[_] Injection Service Shop 
(J Parts and Engine Distributors 


We are: 


NAME___ 
COMPANY__ 
STREET__ 

CITY and STATE 
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get 2 
better sob... 





ith Quality $2 POUSHER & CUTTING 


dl 
7 


LONGEST WEARING EVER MADE 


Write for catalog 





lan “DPERMATEX 


CHEMICAL 
“PRoDUCTS 


SO 


.. MAMADE FoR THE 


“PROFESSIONAL. / 


A NEW Tire Changer 


by Bishan wire 

AIR POWER Bead Breaker 

AIR POWER Wheel Chuck 
ony $129.50 / 


Powerful air cylinder breaks tightest beads 
then chucks wheel (12” through 17!/2”). Just 
shoot in air from your air hose. New combina- 
tion mount-demount tool won't cut scuff or 
mar tires. Has built-on tool holder, bead 
breaker positioner, wide steel base. Ask your 

automotive equipment dis- 





Model 881-AB Tire Changer 





tributor for a demonstration. 
J 
Bishan MFG. CO. 


ROUTE 2, OSSEO, MINN 
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MANUFACTURERS’ 
AGENTS 











ALABAMA 
Alan Sales Co., — Birmingham 
Acme Air Appliance Co., Inc 
Herman J. Downey, — Birmingham 
Jaycee Chemical Cory 
National Brake Block Cor 
Tungsten Contact Mfg. Co., I 
W. P. Piperburg—Birmingham 
ee Filter Company 
ARIZONA 
Huddleston Equip. Co 
Christie Electric Co 
FLORIDA 
R. L. Bridges & Associates 
Pick Mfg. Co 
Hirsig-Brantley Co. — Jacksonville 
Imco Mfg. & Sales Co 
J. H. Jones — Jacksonville 
Bishman Mfg. Co 
J. V. Lewis—Jacksonville 
Parker Brothers 
Milton E. Cadden — Miami 
Cole-Hersee Co 
Marson Corp 
Maxim Hershey — Miami 
Doan Mfg. Co 
J. L. Meadows — Ocala 
Plasti-Kote, Inc 
Glenn Heard — Palatka 
Torque Wrench 
T. H. Shealy — Tampa 
Laher Springs & Tire C« 
Max Yaras — Tampa 
Ace Rubber Co 
National Brake Block Cory 
GEORGIA 
Aaron & Bell — Atlanta 
Everhot Products Co 
Monroe Auto Equipmeiit ¢ 
Stant Mfg. Co., Inc 
Warner-Patterson Co 
\. M. Bentley — Atlanta 
Torque Wrench 
Phil Boehm — Atlanta 
Murray Co 
Clark-Riehards Co. — Atlanta 
Bingham-Herbrand Cor} 
Torque Wrench 
Gene Fike — Atlanta 
Storm-Vulcan, Inc 
Ray Gandy — Atlanta 
Ideal Corp 
Harvey Johnson — Atlanta 
Griffin Lamp Co 
Minnich Company — Atlanta 
Cole-Hersee Co 
Torque Wrench 
Milton Shamitz — Atlanta 
Krylon, Inc 
Ray M. Smith — Atlanta 
Christie Electric Corp 
W. T. Stringfellow & Co 
N. A. Williams — Atlanta 
Blackhawk Hand Too 
Breeze Corp 
Gojer Co 
Ken Tool Mfg. Co 
Edward Zinnell — Atlanta 
Lee Filter Corp 
F. H. Williams Co. — Covington 
Acme Air Appliance Co., Inc 
Dave Isom — Decatur 
Rocklen, Ine 
George H. Davison Co Marietta 
Armstrong Hydraulic Inc 
KANSAS 
H. E. Russell — Iola 
Pick Mfg. Co 
Yankee Metal Products Cor; 
E. R. Oakley — Kansas City 
Tungsten Contact Mfg. Co 
E. T. Leahy — Prairie Village 
Storm-Vulcan, Inc 
Monkey Grip Sales Co 
KENTUCKY 
J. Paul Saunders — Bowling Green 
Bishman Mfg. Co 
Monkey Grip Sales Co 
Murray Co 
Lee B. Hughes — Louisville 
Acme Air Appliance Cory 
Everhot Products Co 
Gojer, Inc 
Storm-Vulcan, In 
LOUISIANA 
Arch Evans — Baton Rouge 
Coats Co 
L. M. Cressy, Jr. —- New Orleans 
Tungsten Contact Mfg. Co 
MARYLAND 
William Chesney — Baltimore 
Champion Parts Rebuilders, Inc 
W. S. Kneavel & Co. — Baltimore 
Cole-Hersee Co 
Pick Mfg. Co 
Pit-Bar Mfg. Co. 
H. S. Lindsay — Baltimore 
Kem Mfg. Co 


Phoenix 


Gainesville 


Merv Neal Baltimore 
Torque Wrencl 
Sam Shemer — Baltimore 
Swiss Laboratory 
MISSISSIPPI 
Guy M. Parker 
Plasti-Kote, Inc 
Southern Sales Co. — Jackson 
Cole-Hersee Cr 
C. Guy Keen 
Ideal Corp 
Ker Mfg. Ce 
Wix Corporat 
Herman A. Shields 
Jot OT ‘ 
Muskegon Piston Ring Ce 
MISSOURI 
E. F. Geary Independence 
Kester Solder Co 
R. S. Black — Kansas City 
Lee Filter Cor; 
Warner-Patterson (¢ 
N. Buettner — Kansas City 
icme Air Appliance Co., l 
Ideal Corporation 
Monkey Grip Sales Co 
Herb Calkins, Inc. — Kansas City 
Plasti-Kote, Inc 
R. O. Dickey & Co.—Kansas City 
Jaycee Chemical Co 
Krylon, Inc 
Doring & Eyer — Kansas City 
Everhot Products Co 
E. H. Ebert — Kansas City 
Pit-Bar Mfg. Co 
Charles H. Koslowsky 
Bishman Mfg. Co 
Frank Libby Co. — Kansas City 
Christie Electric Corp 
Muskegon Piston Ring Co 
H. R. Loy — Kansas City 
National Brake Block Co 
Mosher-Newton-Williams, Inc 
Kansas City 
Fulton Sytphon Div 
Griffin Lamp Co 
Parker Brothers 
M. H. Swanman, Inc 
Champ-Items, Inc 
Gojer, Inc 
Wix Corporation 
J. F. Tapp Co. — Kansas City 
Blackhawk Hand Tools 
Paul K. Wilcox Co. — Kansas City 
Murray Co 
Stant Mfg. Co Inc 
Earl Wixon — Kansas City 
Torque Wrench 
Don Ayd — St. Louis 
Bishman Mfg. Co 
Herman H. Buergler — St. Louis 
Muskegon Piston Ring Co 
George M. Gille — St. Louis 
Christie Electric Cor; 
Russ Nixon — St. Louis 
Guaranteed Parts Co 
C. W. Connelly — Sullivan 
Torque Wrencl 
NORTH CAROLINA 
E. F. Baesel — Charlotte 
Torque Wrencl 
Sidney Butz — Charlotte 
Ace Rubber Product I 
Fulton Sylphon Div 
Bill Chaney — Charlotte 
Bishman Mfg. Co 
Murray Co 
Plasti-Kote, Inc 
r. L. Kidd Co. — Charlotte 
Johnson Bronze Co 
Muskegon Pistor Ring ¢ 
Storm-Vulcan, Inc 
Kirby F. Newton 
Kem Mfg. Co 
Ben T. Ward — Charlotte 
Parker Brothers 
P. L. Wimberly & Assoc 
Ideal Corp 
Yankee Metal Product 
Ruark & Cox — High Point 
Griffin Lamp Co 
Jack Scudder — Statevill 
Torque Wrenc! 
OHIO 
41. W. Hoffman Sales Co 
Parker Brother 
0. T. Hillshafer Newark 
Storm-Vulcan, Inc 
R. M. Columbus Co. — Norwalk 


Christie Electric Cor; 


Jackson 


Meridian 


Meridian 


Bron 


Kansas City 


Kansas City 


Charlotte 


Durham 


Cleveland 


OKLAHOMA 
Llew Keller Co 
Coats Co 
B. A. Kline — Oklahoma City 
Bishman Mfg. Co 
J. F. Martin — Tulsa 
Kester Solder Co 
PENNSYLVANIA 
R. E. McConnell Assoc. — Bala Cynwyd 
Christie Electric Corp 
Ted Dinger — Pittsburgh 
Laher Spring & Tire Corp 
Murray Co 


Oklahoma City 


John F. Young Co 
Christie Electric Cor; 
SOUTH CAROLINA 
R. J. Lull — Greenvilk 
Torque Wrench 
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Pittsburgh 


Gardner & Meredith — Chattanooga 
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Pit-B: Mi 
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Chi pio Ret 

McEwen Cherry Co 
( Ite 


cee Met: Prod. ¢ 


Nashville 


General Sales Assoc. —Nashvill 


( e Electric ¢ 
Sylphon Div 


Nashville 
é act Mfg. 


J. R. Tate 


rEXAS 
Larry Albritton 
Keste Solder Co 


Conroe 


Battle & Davis Sales Co Dallas 


Fitzgerald Mfg. Co 

F. J. Brogan — Dallas 
Monkey Grip Sales Con 

B. B. Burk — Dallas 
Bingham-Herbrand Cory; 
Everhot Products Co 
Monroe Auto Equipment ( 
Torque Wrench 
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Dallas 
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Stabl-Flo 


W. Frank Russell Co Dallas 


Murray Co 
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Yankee Metal Products ( 


Vogel-Swygard Associates Dallas 


Bishman Mfg. Co 
Christie Electric Cor 
Bradley Wayne — Dallas 

Lee Filter Corp 
0. C. Zell — Dallas 
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W. L. Lyon — El Paso 


Gojer, Inc 


Automotive Sales Co. — Ft. Worth 
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Rudy Copeland — Ft. Worth 
Ace Rubber Co 
Cash Dean Co. — Ft. Worth 
rmstrong Hydraulics, Inc 
Neal Greenfield Sales Co. — Ft 
National Brake Block Cor; 
Tungsten Contact Mfg. Co 
Keller-Hyden, Inc 
Champ-Items nc 
John W. Lovelady — Ft. Worth 
Cojer ne 
41. A. Emerson — Houston 
Torque Wrench 
William Kail Houston 
Torque Wrench 
William Spence — Houston 
Marson Corp 
John W. Cissne — Richardson 
Torque Wrench 
0. C. Wetzel — Tyler 
Torque Wrench 
Sanders-Willis Co. — Waco 
Ideal Cor; 
VIRGINIA 
James E. Duffee — Richmond 
Torque Wrench 
F. W. Payne Co. — Springfield 
Christie Electric Cory 
WEST VIRGINIA 
George M. Scott — Charleston 
Bishman Mfg. Co 
Christie Electric Cor; 
Charles Trezise — Jane Lew 
Torque Wrench 


Worth 
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TOUGH BUT OCH LT} 


‘ 


| 


Hastings piston rings are GENTLE on cylinder walls... TOUGH on oil pumping 


steel-vent flex-vent 
oil oil 


In these typical Hastings oil rings, you can see 
for yourself the ample ventilation that provides 
efficient drain-back ... prevents clogging... 
gives lasting oil control. 


een ka Umm 
areas ves serieee 


Hastings Fire- 

Power Spark Plugs 

. engineered for 

replacement service... give premium perform- 

ance, at competitive prices, with better profit 
for you. Write for your free catalog. 


HERE’S WHY: Hastings Oil Rings have “‘wide open” spacers—the 


most ventilated in the entire industry—therefore deliver more oil to the 
cylinder walls. The narrow contacts of the steel rails assure positive oil 
control. Result: adequate lubrication, less wear, longer life for cylinder 
walls, pistons and rings. 

Moreover, the Hastings “shell molding” process of making piston ring 
iron—a brand new, different process—gives you compression rings with 
more free graphite . . . and graphite is a metallic lubricant. It lubricates the 
cylinders and provides extra lubrication at the top, where the heat is 
greatest, and there’s the least amount of oil. 

This extra protection and longer life for cylinder walls and pistons is 
coupled with Hastings’ established reputation for controlling oil—com- 
pletely. Hastings means no more come-backs . . . better profit . .. and sat- 
isfied customers from the start. 

HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 


Hastings Ltd., Toronto 
Piston Rings, Oil Filters, Casite Additives, Spark Plugs 


PISTON RINGS 













HERE'S WHY 


RAMCO 


MEANS 






y 


\ 
WY 


join the legion of modern mechanics... the men who know, 


put RAMCO MODERN POWER SUCCESS 


in all your ring jobs! 


a 
a eeFINEST 

x 3 
BN CONFORMASBILITY ®® 


C-9’s backbone is stout, 
gentle, big-shouldered. 


A snap to install. Won't 
overlap in the groove. 
Provides easy, no-push 
pressure against rails 
without shims. Conforms — 
fits like a glove. 


Ramsey Corporation, 3693 Forest Park Blvd., St. Louis 8, Missouri. 
A subsidiary of Thompson Ramo Wooldridge Inc. 


Copyright 1960 Ramsey Corporation K-741-A 
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